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“A Day to Be Solemnized 
Letter of John Adams With Pomp and Parade” 


to his wife, July 3, 1776 

Fhiladelphia, Pa., July 3, 1776.—Yesterday the greatest question was decided which ever was debated 
in America, and a greater, perhaps, never was nor will be decided among men. A Resolution was passed 
without one dissenting Colony “that these United Colonies are, and of right ought to be, free and 
independent States, and as such they have, and of right ought to have, full power 
to make war, conclude peace, establish commerce, and to do all other acts and 
things which other States may rightfully do.” You will see, in a few days, a 
Declaration setting forth the causes which have impelled us to this mighty revo- 
lution, and the reasons which will justify it in the sight of God and man. A plan 
of confederation will be taken up in a few days. 


By 





Had a Declaration of Independency been made seven months ago, it would 
have been attended with many great and glorious effects. We might, before this 
hour, have formed alliances with foreign States. But, on the other hand, 
the delay of this Declaration to this time has many great advantages attending it. 
The hopes of reconciliation which were fondly entertained by multitudes of hon- 
est and well-meaning, though weak and mistaken people, have been gradually, 
and at last totally extinguished. Time has been given for the whole people ma- 
turely to consider the great question of independence, and to ripen their judg- 
ment, dissipate their fears, and allure their hopes, by discussing it in newspapers 
and pamphlets, by debating it in assemblies, conventions, committees of safety 





and in 


inspection, 
town and county meetings, as well as in private conversations, so that the whole people, in every 


Colony of the thirteen, have now adopted it as their own act. This will cement the union, and avoid | 
those heats, and perhaps convulsions, which might have been occasioned by such 
a Declaration six months ago. 


But the day is past. The second* day of July, 1776, will be the most memor- 
able epocha in the history of America. I am apt to believe that it will be cele- 
brated by succeeding generations as the great anniversary festival. It ought to 
be commemorated as the day of deliverance, by solemn acts of devotion to God 
Almighty. It ought to be solemnized with pomp and parade, with shows, games, 
sports, guns, bells, bonfires, and illuminations, from one end of this continent to 
the other, from this time forward forevermore. 


You will think me transported with enthusiasm, but I am not. I am well | 
aware of the toil and blood and treasure that it will cost us to maintain this Dec- 
laration and support and defend these States. Yet, through all the gloom, I can 
see the rays of ravishing light and glory. I can see that the end is more than 
worth all the means. And that posterity will triumph in that day’s transaction, 


even although we should rue it, which I trust in God we shall not. 
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making that 


*The practice has celebrate July 4, the day upon which the form of the 
Independence was agreed to, rather than July 2, the day upon which the resolution 
li was determined upon by Congress. 
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Timber Financing 


“There is probably no material,” says a well-known 
financial authority, “not even gold itself, that has 
a future value in exchange more assured than 
wood.” The general trend of stumpage prices has 
been upward—always upward. Good timber, well 
located, is recognized as excellent security. And 
companies with established earning power can make 
exceilent use of their timber assets in arranging a 
long term financing program. 


Banzhaf ¢Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 








Official Foresters—Northern Hemlock and Hardwood Mfrs’ Assoc. 
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This Mill Offers You 
Good Values in 


Northern Hardwoods 


It is one of the best equipped hard- 
wood mills in the country. Here we 
are sawing the finest upper peninsula 
logs, cut from our own stands of virgin 
timber. Careful supervision of all 
operations and close inspection of our 
product insures you a thoroughly re- 
liable product. 


Let us have your inquiries. 





DILLAC-S00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JOSEPH MURPHY C.T.MITCHELY 


President Vice President Treasurer 
BROWN C.A. SAUNDERS J.L.COLBY 
Secretary JS 7 Sales Mgry 
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Skilled 

Grand Rapids 
Craftsmen 
Fe 








make this 
famous flooring 


The woodworkers of Grand Rapids are known 
throughout the world. These are the men, bred to the 
craft, who make “Everlasting” flooring. The same quality 
that distinguishes Grand Rapids furniture, distinguishes 
our product. Even our lumber is dried in the same kilns 
used in drying the lumber for fine furniture, and by the 
same scientific methods. “Everlasting” flooring bears the 
mark of skilled craftsmanship, and a conscientious regard 
for every detail of manufacturee NICHOLS & COX 
LUMBER CO., Grand Rapids, Michigan. Center of fine 


wood working. 9 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 














Portable Power! 


Wherever you need power—in the woods for “snaking” 
logs, at the pile for loading and decking, or at the mill— 
take the Beaver Power Unit. It’s portable. 

Its durable and compact construction enables the Beaver 
to efficiently operate in close quarters. This husky power 
unit is mounted on skids and well protected by a heavy, 
all-steel housing. 

The Beaver Power Unit is dependable and known for its 
smooth-running, little vibration and gas economy. It can 
be had with a pulley so that it can easily be belted up to 
other equipment. : 


Write for detailed information. 


Beaver Manufacturing Co. 
53 25th Street, MILWAUKEE, WIS. 


B FOR STEADY SERVICE 
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Giving Significance to Independence Day Anniversary 








iy APPEARS TO BE inevitable that celebrations designed to 
commemorate important events shall give increasingly larger 

place to fun than to consideration of the events commemo- 
rated. It is so with the Declaration of Independence. Much of the 
Declaration is tiresome reading on a hot July day, and if the read- 
ing itself is not dispensed with the audience is apt to dwindle before 
it is finished. But the adoption of the Declaration was the act of 
creating the United States as a nation, an achievement of so great 
importance to the people of this country, and indeed to the world, 
as to merit serious thought for a short time at least on each anni- 
versary. 

Adopting the Declaration was a serious business, and Franklin’s 
observation that those who adopted it “must hang together or hang 
Separately,” was less of a joke than it may seem to those who read 
of it today. Hypercritical people may point to the wording of the 
Declaration as the product of a theorist largely under the influence 
of the Utopianism of the time; but there is so much of significance 


in the Declaration that it is as often upon the lips of patriots as is 
the Constitution itself. 

Persons conversant with Revolutionary history know the part the 
Adamses took in the move for independence. It is believed that 
the letters that passed between John Adams and Abigail, his wife, 
who always signed her name “Portia,” during the critical period 
especially, ought to serve as an inspiration to sound patriotism for 
all future generations. Abigail Adams was no less a patriot than 
was John; and the latter’s cousin, Sam, has been called the “Father 
of the Revolution.” Certainly the contributions that the Adamses 
have made to the building of the Nation are without parallel in any 
country. Seldom has the spirit of independence and rugged hon- 
esty been better demonstrated than in the conduct of the members of 
his family through several generations. If on July 4 the program 
of celebration shall stress the value of character in every crisis 
as exhibited by the Adamses it will perhaps do as much as can 
be done in any way to promote good citizenship. 
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Can Retail Stocks Be Further Standardized? 


EARLY EVERY QUESTION or proposal that has 
been before the lumber industry during the last 
decade has involved directly or indirectly the matter of 
conservation. All lumbermen see the necessity of utiliz- 
ing a larger percentage of the tree, and they recognize that 
to do so necessitates changes in methods of lumber manu- 
facture, distribution and use. It is idle for the mill to cut 
what the retailer will not sell and what the consumer will 
not use. There is neither conservation nor economy in 
putting costly labor into a useless commodity; it must pay 
the cost of production and of distribution, with a reason- 
able profit margin added. 

If wood were holding its own as a building material, and 
if the forests were inexhaustible no change of lumbering 
methods would be necessary. But wood is not holding its 
own and the need of conserving the timber supply is so 
plain that nobody can ignore it. Wood is an indispensable 
commodity; it is needed for so many purposes that to 
waste it is little short of criminal and to exhaust the 
supply would be a calamity. Lumbermen know this and 
they already have begun to regrow the forests. They also 
have improved their methods of manufacture with a view 
to conserving the present supply of timber. Their chief 
problem is to get the products of efficient manufacture 
into use. People are accustomed to long and wide boards 
and to stock largely free from defects, and the habit of 
getting what they want makes them resist change. 

As the lumber business now is conducted the upper 
grades bear the cost of producing the entire output of the 
log; the lower grades will not pay their way. It is so with 
the small pieces and short lengths; distributers and users 
think of them as waste and expect to get them at waste 
prices, if they use them at all. There are at least two 
reasons why this should not be so. One is that utility 
should be the test of value and not source or origin; a 
short piece of lumber suited to a given use ought to be 
bought and paid for on the basis of intrinsic value. The 
other is that wood is being crowded out because it is not 
manufactured, distributed and sold in the only ways open 
to market it under modern conditions. 

Every manufacturer of a material that can be substi- 
tuted for wood is studying the lumber situation as closely 
as any lumberman is studying it. Every user of wood also 
is trying to find a substitute for it or to find a way to cut 
its cost to him, legitimately and in accordance with the 
ethics of the industry, or it may be, otherwise. On an- 
other page of this journal is printed a paper read by a con- 
tractor who says frankly that he engaged in the retail- 
ing of lumber in order to buy lumber to supply his needs 
as a contractor. This is not a standard of business ethics 
sanctioned by the AMERICAN LUMBERMAN;; but in this case 


the purpose was to lessen the cost of complete houses to 
the ultimate buyer and home owner. This contractor was 
no philanthropist, though he professes something of ideal. 
ism in his aims. If he tried to buy at wholesale in order 
to sell at a lower price than if he bought at retail, he 
encroached somewhat on the manufacturer’s preserves 
with the same object in view. 

The policy and methods of this Arkansas contractor 
were deemed of sufficient interest to the industry to be 
brought to the attention of lumbermen. Accordingly, a 
preprint of the paper was sent to a number of representa- 
tive manufacturers with a request that they give their 
views regarding certain phases of the contractor’s activ- 
ities. Responses so far as received up to the time of going 
to press appear elsewhere in this paper. The contractor, 
as already intimated, installed considerable machinery for 
the conversion of rough mill run lumber into finished ma- 
terial for use in the building of homes. He took materia] 
in the form that it reached him from the mill and cut it up, 
regraded it, finished it and then used it in his own con- 
struction work. The question is: Is he actually introduc- 
ing a method of lumber use that is practicable through- 
out the industry? 

It may as well be admitted at once that this contractor 
is an exception in several particulars, and it would rarely 
happen that his methods would be precisely applicable to 
another situation. But a point worth considering is 
whether it is practicable for the mills to work up their 
stock and for the retailers to handle it so that they may 
supply it to contractors generally in the form needed in 
construction. Some of the lumbermen see in the lumber 
industry already a movement calculated to induce more 
cutting up and further manufacturing at the mill, and 
they see also the necessity of stocking this material in the 
yards of retailers. It will be sold, it must be sold; the 
question is can the retailer afford not to sell it. 

For a number of years the readycut house has afforded 
at least a good selling argument. It may be that the great 
majority of home builders will want more individualized 
homes than can be bought readycut; but it may be prac- 
ticable to standardize much of the material used in homes 
in such a way as still to permit its use while preserving 
the widest range of adaptability to the tastes and needs of 
the builders. The subject is one of many phases. It is 
related to many of the problems and proposals now before 
the industry. The question is not whether contractors 
shall become retailers or whether retailers shall become 
contractors. It is whether manufacturers shall convert 
their trees into material more nearly adapted to ultimate 
use and whether retailers shall stock and sell this ma- 
terial. 





Using the Knowledge That We Have 


ROBABLY MOST OF US have smiled at the story of the old 
farmer who when urged by a book agent to buy a volume 
on “Better Farming” promptly replied: “Aint no use trying 

to sell me that book. I aint farming now half as good as I know 
how.” 

There’s a world of truth in that homely statement, whether ap- 
plied to farming or to the selling of lumber. Few indeed are the 
lumber merchants who are making the fullest use possible of the 
wealth of knowledge, ideas and suggestions that are at their dis- 
posal, and which, if properly used, would go far toward giving them 
the increased volume and the larger profits that they aspire to. 

Perhaps that is one of the things that is “wrong with the retail 
lumber business,” to borrow from the title of an arresting article 
appearing in this issue in which the writer, a line-yard manager 
in Oklahoma, gets a number of things “off his chest” and offers an 
equal or greater number of constructive, business-building ideas. 

This dealer, who has had the valuable experience of putting in 
two years as an automobile agent, as well as many years in the 
retail lumber business, among other things says bluntly that lumber 


dealers are “mere children” in comparison with the automobile 
salesmen when it comes to developing “prospects” and converting 
them into sales. He points out that one of the productive lines of 
approach for the automobile people is to make the potential buyer 
feel that the car which he now owns is not good enough, and asks 
what the results would be “if all the retail lumber dealers in the 
country should start out tomorrow, telling people, especially the 
women, that their houses were not good enough,” and showing them 
the beauties of new houses. 

Why, indeed, should people buy new automobiles rather than new 
homes? Mainly because they have not been sold the idea of new 
or improved homes in the effective way that they have been sold the 
idea of new automobiles to replace old ones. 

That is only one of the suggestive thoughts in an article which 
the AMERICAN LUMBERMAN hopes every reader will peruse with 
care. He will find therein much that he will approve of and wish to 
adopt, and probably some things with which he will disagree. It 


is hoped that readers will freely express their views of the ideas 


which this writer advances with unusual frankness and force. 
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Then, too, how many dealers are putting into effect the sound mer- 
chandising principle, as laid down by a Wisconsin dealer in another 
article in this issue, that the best way to sell merchandise is to 
display it? 

Dealers who neglect to give serious consideration to the suc- 
cessful plans and methods of others in their line of business, with 
a view to adapting them to their own use wherever they are practi- 
cable, may be thereby putting themselves in the category of those 
who are not half as good merchants as they know how to be. 

In this swift moving age openmindedness to new and better meth- 
ods is essential if one wishes even to hold his place in the ranks; 
much more so if he wishes to be counted among the leaders. 





Growing Trees for Paper Making 
NEWS PARAGRAPH THAT occupies little space in this jour- 


nal and that yet conveys information of vast significance. 


records the purchase of 150,000 acres of timber land, mostly 
cut-over, by a paper manufacturing company in Louisiana. This 
land was sold by a lumber company, which retained title to timber 
eleven inches or over in diameter. For a long time it was thought 
that southern pine could not be used for paper making, but it is now 
converted into kraft by the concern referred to, the Bastrop Pulp 
& Paper Co., Bastrop, La., by the Great Southern Lumber Co., 
Bogalusa, La., the Brown Paper Mill Co., at Monroe, La., and others. 
The significance of this purchase of cut-over land lies in the 
fact that the purchaser intends not only to use the small timber now 
on it but to grow more for future use; this being only part of its 
holdings acquired for that purpose. Nobody today can safely make 
any prediction about industrial developments in the United States, 
but this country is the largest consumer of paper per capita in the 
world, and consumption is steadily increasing. Not only so, but 
research in the field of pulp and paper production is calculated to 
increase the number of species of trees that can be used in news- 
print manufacture. 
Most of the developments in paper manufacture in the South 
have been made by lumber interests. In some cases paper manu- 


facture is carried on in connection with the production of lumber; 
and wallboard, as well as naval stores and chemical byproducts 
of wood are turned out as incidents to the main operations. 


With 


these facts before him, the timber owner and the lumber manu- 
facturer may wonder what the next development will be. At any 
rate, they afford evidence enough that it will pay to grow trees be- 
cause there will be alternative and supplementary markets for tim- 
ber that assure a profit to the grower. 





Yard Drying Saves Cost in Freight 


OR MANY MONTHS THE influence of improved freight serv- 
ice has been noted in the hand-to-mouth buying of retailers 
of lumber as well as of other commodities. Quicker delivery 

has reduced the aggregate of stocks in transit as well as in the 
yards of dealers. As a consequence, the need has been seen of 
carrying larger stocks in the mill yards, in order that the varying 
needs of lumber users may be supplied. Ordinarily, the carrying 
of larger stocks would involve additional expense at the mills. 
However, in its review of conditions for June, the Ninth Federal 
Reserve District quotes one lumber manufacturer as stating that 
the loss of weight due to better drying of his lumber saves enough 
in freight to cover the carrying charges. 

From the same authority it is learned that retailers in the dis- 
trict have reduced their inventories from 15 to 30 percent because 
they have found that prompt freight delivery enables them to sup- 
ply their needs by ordering rather than by carrying in stock in ad- 
vance of sale. Another feature of this situation is the buying of 
mixed cars of lumber. Incidentally, also the Reserve authorities 
note that better freight service makes practicable the quicker col- 
lection of sight drafts covering shipments. 

Inasmuch as it is to the interest of the lumber industry as a 
whole to have wood go into use in the best possible condition for 
service, so that there shall be as little ground for complaint as 
practicable, the shipping of dry lumber from the mill on these hand- 
to-mouth orders should prove to be good trade promotion. Cer- 
tainly, it can not be to the interest of lumbermen to have green 
stock go into construction, and if the retailers will not carry an 
ample supply in the right condition it is well that the millmen are 
able to do so profitably. Whatever the conditions of transportation 
may be in the future, it doubtless ultimately will become the settled 
policy of manufacturers of lumber to ship it dry to the greatest 
practicable extent. 




















Lumber Trade in Stabilized Condition 


{Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., July 1—The lumber in- 
dustry of the nation continues active, according 
to the National Lumber Manufacturers’ Asso- 
ciation’s telegraphic reports today, of the status 
of the industry for the week ended June 26, 
from 394 of the larger softwood and 150 of the 
chief hardwood mills of the country. Reports 


103 and 109, 


tively 106 and 97; and for the West Coast mills, 
Of the reporting mills, the 347 
with an established normal production for the 
week of 233,488,123 feet, gave actual produe- 
tion 102 percent, shipments 102 percent, and 
orders 104 percent thereof. The West Coast Lumbermen’s Association 

The figures for last week, the week before and 
the same week last year follow: 
275,361,737 feet, against 279,579,769 feet the 


2 


1925: 
6,342,078,717 feet last year. 
6,798,781,594 feet, against 6,392,206,911 
Orders—6,770,136,265 feet, against 
277,249 feet. 


Shipments— 
feet. 
6,198,- 


wires that new business for the 106 mills re- 
porting for the week ended June 26 was 9 per- 
cent above production, and shipments were 3 
percent above production. Of all new business 


Produetion— 





from the 378 comparable reporting softwood 
mills, distributed over all the great lumbering 
regions of the United States, indicate that the 


taken during the week, 45 percent was for fu- 
ture water delivery, amounting to 55,376,886 


Free Import of Building feet, of which 37,451,272 feet was for domestic 


lumber industry is in a stabilized condition at ° : J 

; Suiy a Ble a -_ cargo delivery, and 17,925,614 feet export. New 
somewhat above the normal plane. Allowing Materials business by Tail amounted to 63,811 977 feet 
ror ¢ 2m > > P > ; ‘ " . —_ CS « « Oy, ” F ’ 
for a smaller number of reporting mills, the [Special telegram to AMERICAN LUMBERMAN) or 51 percent of the week’s new business. 


volume of business is apparently still slightly 
above that reported for the week earlier; con- 


WASHINGTON, D. C., June 30.— 


Forty-three percent of the week’s shipments 





siderable increase in shipments and a nominal 
decrease in production were noted. Making al- 
lowance for seven more mills reporting this 
year, in comparison with reports for the cor- 
responding week of 1925, big increases in all 
three factors are noted. The hardwood opera- 
tions show some decrease in production, a slight 
increase in shipments, and an exceptionally 
large increase in new business, when compared 
With reports from 149 mills the previous week. 

The unfilled orders of 238 southern pine and 
West Coast mills at the end of last week 
amounted to 699,883,799 feet, as against 686,- 
559,842 feet for 236 mills the previous week. 
The 132 identical southern pine mills in the 
group showed unfilled orders of 268,458,975 feet 
last week, as against 274,167,765 feet for the 
week before. -For the 106 West Coast mills, 
the unfilled orders were 431,424,824 feet, as 
against 412,722,077 feet for 104 mills a week 
earlier. 

Altogether the 378 comparable reporting soft- 
wood mills had shipments 99 percent, and orders 
99 percent of actual production. For the south- 
ern pine mills these percentages were respec- 


A cablegram received by the De- 
partment of Commerce from 
Assistant Commercial Attaché 
Wythe, Mexico City, states that 
a decree effective July 1 permits 
the importation free of duty and 
consular fees of materials for 
building construction in towns 
on the northern frontier, replac- 
ing the decree of July 5, 1924. 











week before, and 253,593,128 feet last year. 
Shipments—271,393,803 feet, against 260,831,- 
546 feet the week before, and 252,607,439 feet 
last year. Orders—271,397,727 feet, against 
270,497,642 feet the week before, and 245,- 
654,953 feet last year. 

The following revised figures compare the 
softwood lumber movement of the eight re- 
gional associations for the first twenty-five 
weeks of this year with the same period in 


moved by water, amounting to 50,463,183 feet, 
of which 33,681,526 feet moved coastwise and 
intercoastal, and 16,781,657 feet export. Rail 
shipments totaled 61,570,944 feet, or 52 percent 
of the week’s shipments, and local deliveries, 
5,399,823 feet. Unshipped domestic cargo or- 
ders totaled 149,183,163 feet; foreign, 132,- 
992,013 feet, and rail trade, 149,249,648 feet. 

Douglas fir logging and sawmill operations 
are at a lower point than they were a month 
ago, according to the Four L employment serv- 
ice. Although a few night shifts have heen 
added at sawmills, several extra crews have 
been taken off at large lumber manufacturing 
plants, and six sawmills that were operating in 
May have been closed down for indefinite pe- 
riods. In the Grays Harbor district all saw- 
mills are operating. East of the Cascades the 
pine woods operations continue below normal 
for this time of year. Most of the log drives 
have been finished and there is a surplus of 
woodsmen at the larger centers. 


The Western Pine Manufacturers’ Associa- 
tion, with one less mill reporting, shows a 


(Continued on page 67) 
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Motor Competes with Home 


Hospart, TASMANIA. 

Epirork AMERICAN LUMBERMAN: Rightly or 
wrongly, one can not refrain from subscribing a 
line of appreciation to the writer of the splendid 
articles appearing in your issues of 20th and 27th 
of March last, under the heading “Realm of the 
Retailer.’ The points made are very admirably 
brought out and worthy of serious consideration by 
all dealers in lumber. The conditions reviewed are 
by no means confined to your Union; we are expe 
riencing exactly similar conditions, the motor trade 
apparently making headway whilst the building 
trade is passing through a depression. For some 
weeks now my company has been endeavoring to 
put before the public, by carefully considered ad 
Vertising, the advantages of home ownership, and 
in our advertising features the benefits to be ob 


tained thereby, whilst stressing the facilities at 
present existing, and which can be obtained 
through building societies and other channels. 


The Parliament of this State a few years ago, 
created a fund for the purpose of assisting prospec 
tive home owners. ‘The terms are very liberal, and 
approved applicants can obtain a loan over an ex- 
tended period (which is named by the applicant). 


The spirit of the act allows the department 
charged with ‘the administration to acquire land 
and build—in brick up to £850 or alternatively 


£750 for wooden dwelling—on a deposit of 10 per 


cent only. On the other hand, should the ap 
plicant be possessed of a free title to a building 
allotment no deposit will be needed. The State 


law office registers a mortgage against the title of 
the owner, the amount so advanced, for 
a fee of only 10/6 plus the ad valorem stamp duty, 
or a total cost not exceeding £5. 

From this brief outline it will be readily under- 
stood our intensive campaign for home ownership 
will be rewarded, further that a big field is open 
to our efforts 

In this center located four yards with the 
attendant plants for milling and joinery, but for 
some unfathomable reason all past efforts at com 
bined advertising ete. have failed. This means 
keen selling by each organization with the creation 
of just the very element that should be minimized 
by codperation viz., the “shopper,” who, judging 
by my personal experience, is not slow in setting 
one yard against another in the matter of pricing 
a bill of quantities. 


to secure 


Cc. C. Rowe, Secretary, 


Risby Bros., Ltd. 


Rafting Logs and Burning Sawdust 


We have a lumber operation in the State of 
Nayarit, Mexico. We have two problems which we 
would like to have some advice on, or if you are 
able to recommend any book covering these two 
subjects, we would like to have you recommend 
this book to us. 

The first problem is in the making of rafts. 
logs are taken in the open ocean in rafts for a 
distance of about twenty miles. The boom logs 
on the outside of these rafts must be fastened to 
gether with heavy chains. We need information 
as to the method usually employed in fastening 
these chains to the logs. 

The problem is in the matter of drying 
sawdust. The sawdust from most of the woods 
which we cut contains about 70 percent moisture 
as it comes from the saw. The result is that it 
makes fuel which it is almost impossible to use. 
We would like to know different methods of drying 
out this sawdust before sending it to the boilers.— 
Inquiry No. 1771. 


The 


second 


[This inquiry comes from a lumber concern 
in Arizona. In Bryant’s book, ‘‘ Logging’’ 
chapter 22 comprising about fifty pages entitled, 
**Floating and Rafting,’’ are discussed some- 
what in detail the methods of driving logs in 
streams, rafting them in lakes, towing them in 
rivers and rafting on the ocean. Considerable 
information is given about the construction of 
rafts, particularly the fastening of the logs, 
and it is believed that this inquirer will find in 
this book information that will enable him to 
devise a raft suited to his purposes. 

With regard to the use of sawdust for fuel, 
there is no case known where it has been 
dried before being burned when used at the saw- 
mill. It is the general practice for the saw- 
mills to convey the sawdust directly from the 
mill to the fuel house or bin, from which there 
is commonly a supplementary conveyor for ear- 
rying the fuel to the combustion chamber of the 


boiler plant. Owing to the difficulty of burning 
the clear sawdust, and as a means of providing 


an additional fuel supply, it is a practice to 


‘*hog’’ the slabs and edgings from the mill 
and convey the hogged fuel to the fuel room 
with the sawdust. In some cases also forced 


draft is used to facilitate the burning of saw- 
dust. Special grates are used for sawdust 
burning and there are a number of concerns pre 
pared to assure their successful installation and 
use. 

This inquirer has been given the names of a 
number of concerns in this field and the inquiry 
is published for the benefit of those who may 
wish to get in communication with the inquirer, 
whose name will be supplied on 
DITOR. | 


Chart Showing Lumber Price Trend 
We would like chart for our office 
as a buying aid showing the market tendencies of 
lumber from month to month for a series of years. 
If you have such a publication, we would like 
to have you forward same to use by return mail. 
In case you do not have any, can you inform us 
as to where we may obtain it ?—-INQuIRyY No. 1,772. 
| This inquiry comes from Washingon. An- 
nually around the 15th of January the AMER 
ICAN LUMBERMAN publishes a graph showing 
the fluctuations of lumber prices during the pre- 
ceding year, These prices are shown by months, 
and not by weeks as requested by this inquirer. 
The graph as printed shows or reflects the flue- 
tuations as recorded throughout the year in the 
market reports published in the AMERICAN LuM- 
BERMAN. Of course, the associations, several 
of them, publish barometers showing the rela- 
tions between different factors of production 
and distribution. Most graphs are prepared at 


request.- 


to secure a 


the end of a given period, but it would be prae. 
ticable for this inquirer to construct his own 
graph by using the market reports as they 
appear each week in the AMERICAN Lpry. 
BERMAN. In fact, it would appear to be an 
interesting if not a helpful and suggestive 
method of recording the current market situa 
tion.—EDITor. | 


Slabwood for Locomotive Fuel 

We are considering the advisability of using dry 
slabwood as fuel for our logging locomotives in. 
stead of coal. We would be pleased to have yoy 
give us any information you have along this line 
and would like to learn the experience of others 
who use wood as fuel for this purpose.—INqQuipry 
No. 1769. 

{This inquiry comes from a Wisconsin lum- 
ber company. Cordwood often has been used 
for fuel in the South where it was more plen- 
tiful and more accessible than coal. However, 
the chief objection to the use of wood for fue} 
has been of late years that it increases the for. 
est fire hazard. Also, there is considerably more 
work involved in supplying the wood fuel and 
in firing the locomotives. The firemen must be 
very skillful in order to maintain the steam 
pressure to provide ample power, particularly 
on heavy grades. It is believed that most of 
the wood fuel used for locomotives has been 
cordwood cut for the purpose, for the records 
in the AMERICAN LUMBERMAN’S offices eontain 
nothing about the use of slabwood. 

This inquiry is published with the hope that 
operators who have used wood fuel for locomo- 
tives, especially slabwood, will give this inquiry 
the benefit of their experience. 
the inquirer will be 
EDITOR. | 


The name of 
supplied on request.— 
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A lumber sale was consum- 
mated at Bay City, Mich., re- 
cently, of 400,000, three up- 
per qualities, selects out, at 


$36.75 a thousand. One-half 


institutions of 


pudding. 


this is sawed, balance to be eo ®& 


The lumber market at Grand 
Rapids is reported active, and 
a good many sales are be- 
Over 75 carloads 
go over the Grand Rapids & 
Indiana Railroad daily from 


manufactured. 
* * * 


At New Sweden, Me., a 


Swedish boy eleven years old ing made. 


has made this winter 10,000 
shingles. He cut down the - 
trees, sawed and split the Grand Rapids. 
rift, shaved and bundled the * & 
shingles himself. 
* * * 
The peasants of Norway 


and Sweden add to the narrow 
agricultural resources of their 
country by drawing upon their 
forests for food. The birch 


trees, with which large tracts 


season. 


at 32,000,000. 


of land are covered, furnish » © 


like that of wheat starch. 
it appears that the hygienic 


have no monopoly on sawdust 


There are now twenty-three 
sawmills and ten shingle mills 
in Portage County, Wis., and 
the manufacture is about 80,- 
000,000 feet of lumber each 
The number of shin- 
gles manufactured is estimated 


The Pettery Mill, at the 
Straight Shore, St. Johns, N. 
B., owned by Messrs. Charles 
Hamilton & Co., from Port- 
land, Me., is the oldest steam 
mill in the province of New 
Brunswick. At the time of 
its erection all the immediate 
neighboorhood was _ covered 
with majestic old pines, that 
for years raised their heads 
along the Straight Shore, in 
solitary grandeur. The works 
were shut down last fall and 
extensive repairs have been 
completed. The mill has been 
built entirely anew. The build- 
ing is 140 feet long by 60 feet 
wide, with a shed on one side, 
14 by 25 feet. On the west 
end is a wing, 40 feet square, 
containing the boiler and en- 
gine. The east wing, 80 feet 
by 25 feet, contains a lath and 


So 


our country 


* 


* 


not only boards for dwellings, 
but board for the dwellers. 
The sawdust boiled and mace- 
rated in water, is dried and 
reduced to powder, then heat- 
ed repeatedly in an oven and 
ground. In this stage it pos- 
sesses the smell and taste of 
oat meal. It has a rich yel- 
low color and ferments on the 
addition of yeast. When 
baked, it yields a uniform, 
light, nutritious bread; when 
boiled in water it makes a jelly 





In Jerusalem Township, 
which lies just north of Kings- 
field, Me., an interesting sight 
is to be seen in the twelve 
billion feet of pine logs and 
75,000 sleepers that line the 
banks of the Carrabassett. 
These windows extend a dis- 
tance of three miles. One 
mile of this has a grotesque 
appearance, owing to a slight 
thaw that started the logs and 
left them standing in every 
direction. 





shingle machine While under 
way the mill will employ over 
sixty hands, divided into two 
gangs. There will be two lath 
machines, besides shingle ma- 
chines, edgers and trimmers, 
and one rotary saw, 5 feet 
in diameter for cutting tim- 
bers of all sorts and dimen- 
sions. Last year the mill sawed 
about 9,000,000 feet of deals, 


boards and scantlings; this 


year it will probably turn out 
a million or two more. 
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Southern Pine Demand Slackens; Prices Unchanged 


Moderate declines in production, shipments and orders, with 
prices continuing on about the same level, summarizes the 
status of the southern pine market for the week ended June 25. 
Orders showed the greatest contraction, dropping to 3 percent 
below the cut, while comparatively heavy shipments reduced 
both stocks and order files. The general slowing down in busi- 
ness since the first of June, while to be expected, has dissipated 
any hopes for a firmer market during the next month. 

Apparently there is a movement among northern retailers to 
reduce stocks to a new low point, as purchases fail to equal 
movement to construction jobs in many of the large cities. 
Buying in the Southwest also has been temporarily curtailed 
by harvesting, but reports of bumper crops seem to indicate 
that fall buying in that section will be unusually heavy. Pro- 
ducers are looking with scant favor on offerings of export 
buyers, which continue below those of the domestic markets. 
There does not seem to be much likelihood that the markets 
will go lower, as May business left order files in fair shape 
and June 1 stocks were 14 percent below normal, 5.5 percent 
below Jan. 1 and 8.4 percent below June 1, 1925. 


Shortleaf Prices Are Weak; Production Curtailed 


North Carolina pine trade has continued rather slow, though 
during the two weeks ended June 26 the bookings were in ex- 
cess of the production, which, however, is much below normal. 
Many of the small mills have been closed down, and larger 
mills have curtailed. Building items have been in better eall, 
and as retail stocks have been kept very low, an improvement 
in sales of these is expected following the July Fourth holi- 
days. Box trade continues dull. The weakness of prices dis- 
courages forward buying, but some buyers have been taking 
advantage of bargains, as a firmer market is looked for. 

Georgia roofers have been selling at 50 cents lower, $18.50 
for the 6-inch, and as a result the movement has been more 
active, most of the business originating in the East. 

Arkansas soft pine demand is fairly well maintained and 
prices remain firm, but production has been curtailed a little. 
Country yards are buying better than city and trade runs 
heavily to boards. Industrial demand is good. 


Northern Hardwood Trade Is Slow; Prices Are Weak 


The northern hardwood market has been weakening in the 
last fortnight. Bookings during the week ended June 19 fell 
to one of the lowest points in the year, and there are indica- 
tions that many buyers were holding off in an effort to win 
concessions, and this has been meeting with success. The 
declines, however, are narrow, and most of the manufacturers 
believe that prices will show early recovery. 

The May cut exceeded the shipments by over sixty percent. 
The production was practically the same as that for May of 
last year, but this year’s May shipments showed a gain of 
twenty-four percent. June 1 stocks of thirty-four identical 
mills had gained only about one and one-half percent over 
those for the same date last year. Stocks of the higher grades 
appear to have made the largest increases in birch and hard 
maple, and basswood is the only species in which there has been 
a marked decrease. 

_ Automobile output is easing off a little and factory buying 
is close, but the decided trend toward higher-priced cars is 
an encouraging feature for the hardwood producers. Fus- 
niture trade is improving, but buying so far has been largely 
of southern gum. Buildng trades demand is not up to expecta- 
tions, and.light sales of higher grades of maple flooring have 
caused weakness. Millwork plants are active, but purchases 
are conservative. Trade activity is generally expected to 
follow the July 1 inventories, as stocks of most buyers are low. 





Southern Hardwood Bookings Gain But at Low Prices 


Orders for southern hardwoods during the week ended June 
19 were slightly ahead of production, though the mills were 
cutting 94 percent of normal, which is one of the highest 
points reached. Wire reports for the week ended June 26 
show that the output continued at practically the same level, 
but a remarkable gain in orders, to about three million feet 
ahead of production for one-hundred thirty-one units. 

The gain in bookings is in large measure due to low prices, 
for many of the manufacturers have recently been offering 
new concessions. These have been effective in securing much 
larger orders from the furniture manufacturers, especially 
the southern group, as retail furniture sales have been improv- 
ing. Automotive demand is rather slow, owing to a tapering 
off in car output, but purchases for current needs are ex- 
pected to continue in fair volume. The building trades are 
sending in a good amount of business, call for oak flooring and 
hardwood trim showing more activity. The export movement 
has largely recovered and further improvement is indicated. 


Fir Shipments and Orders Top Production 


Fear that an extension of the July Fourth shutdown would 
find them with depleted stocks forced buyers into the market 
during the week ended June 26, and, as a result, bookings 
jumped 9 percent, and shipments 3 percent, above the cut. 
While the general price level failed to react to this spurt, pro- 
ducers were inclined to hold out for a little more money on 
mixed cars for immediate shipment. At this stage it does 
not seem likely that buyers’ fears have been well grounded 
as reports indicate the shutdown will be confined to a few 
days. Especially is this true with the cargo mills which will 
be forced to continue cutting on the stream of Atlantic coast 
orders that poured in recently when eastern buyers sought to 
cover against a rising freight rate. Space to the eastern sea- 
board is now fairly well stabilized at $11 and it is thought in 
some quarters that this steadiness is taking away the incentive 
for future commitments. 

Middle western business showed a gratifying revival dur- 
ing the week, with bookings jumping to a new high point for 
the year. A good part of this was straight car orders from the 
city trade, although there was a fair proportion of mixed car 
business from the country yards. 

The fire hazard is reported to be acute in many sections, and 
some logging camps that have not already shut down will do so 
following the holiday observance. 


Cypress and Redwood Orders to Date Equal Output 


Cypress production is active and well above normal, though 
business has recently been light. Mill stocks are still in need 
of considerable additions to bring them into shape for fall 
trade, as shipments during the first twenty-four weeks of the 
year, ended June 19, were fourteen percent ahead of the pro- 
duction. Florida yards are taking practically no building 
lumber, but there is a better movement of industrial items to 
that State. In the middle West and East, city yard trade con- 
tinues quiet but there is a fair movement to the rural dis- 
tricts and a good inquiry, but factory trade is inactive. Some 
concessions are reported by smaller mills, but the sellers as a 
whole are holding firmly to their lists. 

Redwood bookings have been keeping even with production, 
and trade is considered fair for this time of year. The bulk 
of the cut continues to go to destinations within California, and 
trade with the southern part of the State shows signs of im- 
provement. Though eastern business is not in large volume, it 
recently made a considerable increase, orders being largely 
for small lots in mixed ears. 


Lumber Statistics Appear on Pages 52, 53 and 75; Market Prices and Reports on Pages 88 to 95 
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Utilization of Short Lengths 
in Flooring 


KANSAS City, Mo., June 28.—Closer utiliza- 
tion of timber and an adequate reforestation 
program, involving selective cutting, regrowing 
of timber on cut-over lands, protection from 
fire and 


disease ete., are among the principal 





string of flooring, and as this cut comes at the 
end of the room where it is covered by the 
base board it does not matter if the cut is not 
exactly square. For the house 


owner who is 


Side-matching and end-matching flooring machines at the mill of the Dierks Lumber §& Coal Co., 


Dierks, Ark. 


problems claiming the attention of all thinking 
lumbermen, and especially those operating in 
the pine belt in the southern States, where 
within the last few years a number of the large 
concerns have eut out. Those manufacturers 
with a considerable supply of timber yet ahead 
of them are deeply interested in this situation 
and are bending every effort to conserve the 
timber resources of the country, as a result of 
which am important development has occurred 
in the manufacture of southern pine. 

It is conceded by lumber manufacturers gen- 
erally that one of the outstanding wastes in the 
manufacture of lumber 
short lengths, and while the mills have been 
able to sell a part of these for ladder stock 
and the manufacture of commercial products re- 
quiring short lengths of odd sizes, the market 
has been so restricted as to absorb only a small 
percentage of shorts, the remainder, in most 
cases, finding its way to the boilers at the mills. 
After studying how to overcome this economic 
loss by finding a suitable use for these short 
lengths, a plan was evolved whereby this ma 
terial could be utilized to advantage in the end 
matching of lumber, particularly flooring. 
Starting in 1925, progressive southern pine 
manufacturers have gradually taken steps along 
this line, until today many mills are taking eare 
of almost their entire accumulation of short 
lengths, 20 inches and over, in the manufacture 
of short length end-matched flooring. Not only 
has this development served as a conservation 
movement in the elimination of waste at the 
source, but the use of this product has effeeted 
savings in many other ways, 
in the construetion of 


is the accumulation of 


Take for example 
a building, where labor 
cost is perhaps the heaviest item of expense ; 
here is where the use of end-matehed flooring 
may effeet a marked saving. The laying of a 
floor with this product is so simplified as to 
justify the belief that before long there will 
be practically no plain-end flooring used when 
the end-matched article may be secured. 

The perfeet jointing, which is done on spe- 
cially designed machines, makes it possible for 
a carpenter to save at least 50 percent of the 
time formerly required to lay a floor, as it is 
unnecessary for him to square the ends of each 
piece as he lays it. The use of a saw is re- 
duced so that only one cut is required on each 


to hire a carpenter; it is so simple that anyone 
can effect a good job of laying a floor with 
end-matched flooring. End nailing, which js 
usually the cause of raised joints, is entirely 
eliminated. When end-matched flooring is used 
there is no waste on the job, because when it 
is necessary to cut off the piece which com. 
pletes the string, the balance may be used to 
start the next string. End-matched flooring 
may be bought at $15 to $20 a thousand less 
than plain end standard length flooring, which 
enables a dealer to develop a market for the 
short length end-matched flooring, which makes 
a much better and stronger floor than it is pos. 
sible to get with the square-end flooring, accord- 
ing to tests made by the Society of American 
Engineers. 

The accompanying illustration depicts both the 
side-matching and the end-matching machines 
in the modern mill of the Dierks Lumber & Coal 
Co. at Dierks, Ark. This unit is being utilized 
to capacity in producing end-matched flooring 
to meet the increasing demand of the Dierks 
trade for this product. The stock used is care- 
fully selected, being made from hill-grown vir- 
gin trees, which are of slow growth, thus pro- 
dueing close grain flooring of great durability. 
The stock is first dried in kilns designed along 
the latest scientific lines, which permits the use 
of the finished product without fear of warping, 
twisting or checking. It is manufactured in 
both flat and edge or comb grain. 

eae eaeaeaeaeaaane 

WESTERN YEW makes excellent archery staves, 
but it would be difficult to secure yew of uni- 
form grade because it grows in small clumps 
at high altitudes or individually among other 
trees. Because of the very limited demand 
for it, it is usually not recovered on land that 
is being logged. Only the very finest grade is 
used for archery staves and there is no demand 
for the low grade. 








{From 


OR months past we have strongly 
F advocated and soundly empha- 
sized the business building pos- 
sibilities of ‘‘Porch Pounding.’’ We 
have attempted to tell, in these columns, 
of how sales and business may be built 
up through personal solicitation and 
house canvassing. 


And now there comes to us the story 
of a New England salesman, whose 
performance must needs convince the 
most persistent doubter. This fact 
story seems to prove unquestionably 
the business building possibilities of the 
persistent porch pounder. 

* * * 

Clarence F. Gonyea, a Willys-Over- 
land salesman of Claremont, N. H., is 
a young French-Canadian. Claremont 
is a town of about 12,000 population. 
New Hampshire during the past winter 
has been anything but a paradise for 
the salesman of automobiles, for as 
everyone knows the winter has been a 
severe one. 


It was during the past winter— 
Gonyea made a wager that he could 
walk down any street in Claremont and 








Read This and Reap 


A Porch Pounder Brings Home the Bacon, 
If You Get What We Mean 


American Garage & Auto Dealer] 


come back with at least 
The bet was taken 
Gonyea started out. 


two orders. 
promptly and 


In two and one-half hours he returned 
with orders and deposits on two ears. 
And not content with that he went out 
again and during the remaining hours 
ot the same afternoon he added another 
order and deposit on a higher priced 
used ear. 

” * ca 

And the answer is simple. 

We have called it Porch Pounding. 

You may eall it— 

Personal Solicitation—or 

I{ouse to House Canvassing or 

Personalized Sales Contact or 

Any other name you can think of. 

But— 

The fact remains— 

If—you will get out and 

Pound Porches—Ring Door Bells— 
Make Personal Calls on the Folks you 
want as Customers— 





More Business Will Stare You in the 
face. 














increasing sales of automobiles. 


Is there a suggestion in this for the lumber dealer? There’s a reason for the 


There’s building business in every commu- 


nity, but it may have to be DUG UP 
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ells of Plans Put Into Practice That Have 


Lowered Building C 


At the annual meeting of the National Asso- 
ciation of Real Estate Boards, held in Tulsa, 
Okla., recently, one of the important subjects 
jiseussed was ‘‘How Building Costs May be 
Lowered.’’ One of the most illuminating fea- 
tures of that discussion was a paper delivered 
by Justin Matthews, of Little Rock, Ark. In 
the beginning he said: ‘‘Lowering building 
costs by cheapening the class of material or by 
inferior and cheap design or by poor mechan- 
eal skill, resulting in inferior construction and 
fnish, is not an actual lowering of costs but is 
an erroneous and short-sighted policy.’’ Three 
ways in which to lower building costs were sug- 
gested by him, as follows: ‘‘ First, economical 
design; second, buy material right; third, by 
having an efficient construction organization.’’ 

Further, Mr. Matthews said: ‘‘In my opinion 
the subdivision- developer can only combat the 
small independent builder by a well organized 
building development, where material is 
bought direct from the manufacturer and where 
homes are built in sufficient quantities to per- 
mit an economical plan of handling labor.’’ 

Four years ago, Mr. Matthews said, in start- 
ing the development of a 1,600-acre tract, he 
built a plant from which to build homes. This 
consisted. of a rough lumber yard and planing 
mill with machine for making siding, ceiling, 
flooring, base, casing ete., a resaw and a small 
molder. Then his concern erected a 2-story 
building, the lower floor of which is utilized 
for storage of finished lumber, nails, roofing 
ete, and the upper floor for a workshop with 
material bins for ‘materials used in the shop, 
such as door jambs, pulley stiles, screen stock, 
brick molds ete. In this shop are made all 
frames and sereens, ironing boards, cabinets 
ete., and specials that can be made more eco- 
nomically in the shop than on the job. Build- 
ings were provided also for the storage of other 
building materials and a lumber yard for sur- 
faced framing lumber, sheathing ete., and a 
shed for housing the trucks used in the building 
operations. 

Advantage of Operating a Lumber Yard 

Discussing the advantage of operating a lum- 
ber yard, Mr. Matthews said: 

There is a great advantage in having your own 
lumber yard. You can know then that your fram- 
ing lumber is thoroughly air dried. We never use 
a piece of framing lumber unless it has been on 
sticks at least four months. The lumber you get 
from some lumber yards frequently has been cut 
only two weeks, so no wonder you have plaster 
cracks and plenty of them. These different build- 
ings and lumber yards are grouped together, ar- 
ranged for the economical handling of materials. 

I want to state that we do not try to handle 
nationally advertised products; our plan is just 
the reverse; we buy the best articles, price and 
quality only considered. This is true of everything 
from cement to electrical fixtures. We depend on 
the looks and quality of our finished home and the 
price of it to sell the job. 

We went into the lumber business operating as 
the Capital Lumber Co. It is not a corporation, 
but simply a trade name. In order to buy as a 
lumber dealer, it is necessary to have a retail lum- 
ber plant. We sell only for cash where we do any 
retailing and sell perhaps only about 20 percent of 
the total lumber that we handle. 

With completion of our yards and buildings for 
stock building material, we made our connections 
lor buying cement, plaster, lime, mortar color, 
Sewer tile, various kinds of roofing etc., and stocked 
them in car load lots. We do not stock brick ex- 
cept to a limited degree; the cost of re-haul is too 
sTeat; so brick, in nearly all cases, are hauled di- 
tect from cars to the particular job where they are 
to be used. 

We decided on definite stock sizes for doors and 
windows and stocked them in car load lots. For 
interior doors, we stocked four kinds and four sizes, 
Making only sixteen stacks of interior doors, as 
follows: In fir doors, we carry 5-cross panel, 1- 
and 2-panel, and in hardwood doors, only the 
“Miracle” door. All are carried in the following 
Widths: 1 foot 6 inch, 2 foot, 2 foot 6 inch, and 2 
foot 8 inch, all in 6 foot 8 inch height. In rear 


doors we carry two styles of half-glass in cypress, 
one size only, 2 foot 8 inch x 6 foot 8 inch. In 
front doors we carry a wide range of styles, all 
one size, 3 foot x 7 foot. 

In sash, we carry three heights of sash—18 
inches in only three widths for closets, pantries, 
baths and kitchens, 26-inch heights for the second 
story of 2-story homes and 28-inch heights for 
1-story homes and first floors of 2-story homes. The 
26- and 28-inch heights are carried in six widths, 
16 inches to 36 inches, increasing 4 inches in each 
variation of size. These sizes are carried in three 
styles to give varying designs and from time to 
time we drop one style and add another. As stated, 
we are equipped to make in our shop special sash, 
circular tops ete., but stock sash in quantities can 
be bought cheaper than they can be made. We 
also stock three sizes of casement sash, and while 
we were stocking this material we were also begin- 
ning to buy mill-run lumber in the rough, princi- 
pally from small mills. This was graded as it 
came in, then re-graded after being run through 
the planer into various standard forms of lumber 
for building purposes. 


Advantages of Operating a Planer 


We find many advantages in operating a planer. 
For example, you can carry 30,000 feet of 1x6 
rough lumber in stock which you can run into cas- 
ing or 6-inch base or into car siding or ordinary 
square-edge trim, and you have the equivelent of a 
stock of 30,000 feet of each of these items. The 
greatest advantage, however, is to be able to buy 
lower grade lumber and out of it cut higher grade 
lumber. As an illustration, we can buy 2x6 No. 2 
common southern pine in rough, delivered, for $18 
a thousand. 

A stick of timber may have three or four knots, 
but they may be so located that you can run it into 
rabbeted door jambs, cutting out the knots, and ob- 
tain three pieces of jamb stock, say one side for 
6 foot 8 inch door, and two headers—one for each 
of two different width doors. 

Take a 1x6x16 No. 2 board. It may have sev- 
eral knots seattered along at intervals of two to 
four feet. This can be run into stock for cabinet 
head trim, for windows from 16 inches to 36 inches 
in width and doors from 18 inches to 36 inches in 
width, and in almost every size between these fig- 
ures. Cabinet head stock may be cut from be- 
tween the knots, stored in bins of various lengths 
for future use, thereby bringing $18 lumber up to 
$80 lumber at no expense in grade, for the stock 
lengths cut from between the knots would be of 
the very highest quality. 

From small mills you can buy mill-run dimen- 
sions and grade out a lot of good grade 2x6 that 
can be run into door jambs or cut into eave raft- 
ers; a lot of good grade 2x8, all heart, that can 
be run into sub-sills for windows, where it is so 
important to have lasting timber. You will get a 
lot of 2x4 that will grade select or even B&better. 
These we run through the re-saw, splitting them 
into %x4, allowing them to continue at one opera- 
tion on through the planer and be made into %- 
inch beaded ceiling. 

We buy low grade oak boards, surface them and 
cut a large percentage of them into high grade 
paneling stock of varying lengths that can always 
be used to good advantage. 

These are the advantages you obtain by having 
your own plant and being able to buy lumber in 
the rough from small mills, where you get log run. 
The large mills not only sell higher but grade every 
piece of lumber themselves to get the most out of 
it, and an ordinary lumber yard buys only such 
graded stock. 

All of our equipment is motor driven, so any 
machine can be put in operation on a moment's no- 
tice. The planer on an average is perhaps operated 
not over ten to twenty hours a week. No special 
crew is kept to operate it. Our shop foreman with 
a couple of shop helpers runs it. 


Efficiency in Building Operations 
Discussing efficiency of building operations, 
Mr. Matthews said: 


We use our workmen where they are best fitted 
and keep them constantly at one thing, so that 
they become extremely efficient in their particular 
kind of work. In your office force you would not 
think of taking your draftsman and putting him at 
the bookkeeper’s desk nor the telephone operator at 
the stenographer’s desk ete. If you did, confusion 
would result. So it is with any kind of work. To 
get an efficient organization you must keep men 
constantly at the same thing. 


osts 


In building homes we have one crew that frames 
houses. This crew consists of a forman at 80 
cents an hour and three helpers at an average of 
65 cents. They are young, active men who can 
climb over the rafters of a house. They are fol- 
lowed by another crew with a foreman at 65 cents 
an hour and two or three helpers at 45 cents an 
hour. They are rough workmen who put on storm 
sheathing, roof sheathing, sub-floors ete.—just fast 
saw and hatchet cobblers. After the electric wir- 
ing and plumbing are roughed in, the lathing and 
plastering are done by contract, we furnishing the 
material. Following this we have a foreman at 90 
cents an hour and three or four men at 80 cents 
an hour who trim out the house, hang doors etc. 
These are the careful, painstaking workmen suited 
by nature to do only finish work. If a man is a 
fast workman he is rarely a finished mechanic and 
vice versa. 

With your carpenter crews thus divided the best 
results can be obtained. There is only one other 
element to be combated and that is soldiering on 
the job. If a workman likes you, he will never kill 
time if there is plenty of work in sight. If a work- 
man doesn’t like you, get rid of him, for he will 
always be a disturbing element. Laying men off 
from time to time, because of slack work, will al- 
ways cause soldiering. Just remember that “self 
preservation is the first law of nature,’ and if a 
set of workmen see no other work in sight after the 
job they are on is completed, they will be a long 
time completing it; but if there is plenty of work 
in sight at all times, they will soon grow into the 
habit of pushing each job through, for nothing is 
harder or more uninteresting than killing time 
when at work. 


How Special Work Is Contracted 


We contract our electrical wiring at a flat price 
an opening, whether it be ceiling opening, switch 
or wall plug. 

We contract our plumbing usually for fifty homes 
at a time, basing it on certain standard fixtures 
with a list of alternate fixtures that may be sub- 
stituted at certain fixed changes in price. Thus we 
can order individual houses to have certain fixtures 
used, and the lump price is determined by contract. 

Painting is a hard proposition to handle. If you 
contract the work, with the painter furnishing the 
specified materials, it is almost impossible to pre- 
vent the substitution of cheap, inferior materials. 
If you contract the work only, and you furnish the 
material your loss of material is great, for high 
priced enamels and varnish can be too easily carted 
off to other jobs. So we finally adopted this plan: 
We let each painting job, the painter to furnish the 
material, but we require that he buy all paints of 
us, which we sell him at actual cost. We sell the 
painter enamel at $4.80 a gallon which retails at 
$7, and varnish at $3.60 which retails at $6.50. At 
these prices the painter can save practically noth- 
ing by trying to substitute cheaper material, and 
if the paint is carried off the job it is no loss to us. 


Selling the Homes 


The plan followed by Mr. Matthews is to 
build a good home and sell it practically at cost, 
depending on the land values for a profit. Dis- 
cussing this phase of the business, he said: 


We sell these homes at what it costs to byild 
them. We have’ large land holdings we bought 
cheap and make our profit out of the land. We are 
going to stick to our plan of building homes at 
cost, for I realize to the fullest that it is the 
home owner that makes your property valuable. 
Our Jand holdings had lain undeveloped for ages ; 
the view had always been beautiful, the breeze on 
this high elevation had always existed and the gen- 
eral beauty is no better than it has always been. 
Sut the occupied homes, not the houses, the well 
kept lawns and the children have made our values ; 
and we therefore owe to the man who occupies a 
home every advantage; for after all it is he who 
makes our values, and not the one who buys and 
does not build. 

Then there is another bigger side to this ques- 
tion. By building economically and then selling 
the homes at cost, you enable many a man to buy 
and pay for a respectable home who otherwise 
would live always in a rented house. You have 
done a lot for the citizenship of your country; for 
children reared in nice homes will make better men 
and women, and there is more to be gotten out of 
any business than the mere financial gain. The 
satisfaction of having helped people by the hun- 
dreds to own their homes overshadows all else. 
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Refinement of Lumber as Practiced by 


HE results being obtained by an Arkansas builder, 
as outlined on the opposite page, naturally arouse 
speculation as to the practicability of further refine- 

ment of lumber at the source and its marketing through 
orderly processes, to the benefit of all concerned—manu- 
facturer, retailer, builder and user. With this thought in 
mind preprints of the talk by Mr. Matthews were sent to 
a number of lumber manufacturers and their general com- 
ment solicited, with an answer to this specific question, 
“Would it not be practical, and profitable to all concerned, 
for lumber manufacturers to adopt this plan of remanu- 
facturing low grade lumber and by cutting to the neces- 
sary dimensions, ready for use, be in position to supply 
the contractor, through the regularly established retail 
lumber yards, with this material?” The thought was 
suggested that this would enable the sawmill man to utilize 
and get a better price for much of his low grade lumber; 
the retailer could make a profit; the contractor could keep 
his building costs within proper limits; the owner could 
be assured of a well constructed building of guaranteed 
quality lumber and the contractor or builder would not 
find it desirable to invest in a planing mill, remanufactur- 
ing plant or retail lumber yard. Letters received by the 
AMERICAN LUMBERMAN indicate that a number of manu- 
facturers, while realizing that there are difficulties and 
obstacles to be overcome, are giving serious thought to this 
question of further refinement of lumber at the source, 
and some definite progress has been made along this line. 
“T have read with a great deal of interest this address by 
an Arkansas builder,” writes C. C. Sheppard, general 
manager, Forest Lumber Co., Oakdale, La., “and I think 
there is an opportunity for the manufacturer to do a great 
deal more of this sort of thing than he has been doing.” 
In further comment, Mr. Sheppard says: 

You are probably familiar with the fact that some manufactur- 
ers are furnishing automobile people stock cut to required lengths 
ready for use in large quantities and at a considerably better price 
over the long lengths of low grade lumber. 

I think this can be done much more successfully for the industrial 
trade and sash and door manuafcturers than can be done at present 
for the general trade of a retail lumber yard. If a retail dealer 
could work out a list of these special cut items showing stock re- 
quirements of these various dimensions and would be willing to 
handle the stock in that way, it would be an opportunity for the 
manufacturers to supply him with this material cut from lower 
grades and be helpful to both. Some manufacturers are doing 


this very thing today to a considerable extent while others will not 
consider it at all. 





NE of the lumber manufacturing concerns that has 
probably made greatest progress in the refinement 
of lumber at its source is the Crossett Lumber Co., 

Crossett, Ark. In a letter commenting on this address 
before the real estate meeting, A. Trieschmann, of the 
Chicago headquarters of Crossett Watzek Gates, says: 


The most striking feature of this address is the speaker’s frank- 
ness in admitting that he is a “bootleg” dealer and is using small 
mill lumber, log run, necessarily air dried, and cutting it up so as 
to fit into the building to the best advantage. The plan of cutting 
up this type of lumber is not new, and it is being done quite 
extensively by a few manufacturers at the present time, raising the 
grade on their shop lumber and also mis-manufactured lumber 
including shorts, waney edges etc. 

Also, an effort is being made, particularly through the present 
efforts of Mr. Oxholm and the Department of Commerce, to edu- 
cate the public—and above all, the retailer—as to the necessity 
of using a larger quantity of cut-up material, which if standard- 
ized to a larger degree would really simplify the accumulation of 
such material on the part of the mills at a considerable reduction 
in cost to the ultimate consumer, if the retailer applies the same 
percentage of profit to such material as now applies to standard 
lengths. 


Very few dealers, of course, could operate on the plan sug- 


gested by Mr. Matthews—to erect buildings at cost and to make 
a legitimate profit by the increased value of the land. The average 
retailer is simply a merchant and wishes to handle only such items 
as are easily handled, and net the largest margin of profit regard- 


es 


less of the waste involved on the part of the mills or contractors, 

Under the old established methods of buying lumber 10 to 1¢ 
feet, and in many instances all 16 feet if it can be had, the cop. 
sumer must pay more per 1,000 feet and very frequently pays $8) 
to $100 per 1,000 for a clear grade of lumber for certain purposes 
where a much cheaper lumber would serve the purpose just as well, 
and a dealer or contractor who has the ability intelligently to 
classify his lumber for the needs intended can save the consumer 
several hundred dollars on an ordinary building. ; 

Only a very small percent of No. 2 and No. 3 lumber, if properly 
dried, does not contain one or more cuttings of short clear lumber 
and some No. 1 short lumber, which could easily be salvaged if the 
dealer was educated to handle short stock. An uptodate contractor 
fully understands the profit that can be made by applying his tech- 
nical knowledge; the average dealer is just as competent to save 
his customer from 10 to 25 percent, but the incentive is lacking 
as the average customer is not aware of the fact that lumber can 
be had in other than standard grades and sizes. 

If more contractors of the type of Mr. Matthews should become 
a factor as competitors for the retailers it would soon result in 
the retailers protecting themselves to meet such competition, either 
by putting in their own cut-up department or arranging with the 
mills to do so. 


NOTHER large lumber concern that has gone far in 
remanufacturing at the source and in conservation 
of waste is the Great Southern Lumber Co., Boga- 

lusa, La. W. H. Sullivan, vice president and general 
manager of the company, in a letter to the AMERICAN 
LUMBERMAN says: 


Notwithstanding the fact that this address is based largely on 
securing mill run lumber from small mills, we believe there is no 
doubt but what the average price of our lumber can be increased 
by working stock to the sizes for which it is ultimately to be used, 
thereby making a higher grade lumber out of a lower grade and 
also effecting a very material saving in freight and labor. 


UYING mill run lumber at a low price and turning it 
into golden nuggets is “ ‘all very interesting if true,’ 
and the fact is it is true,” is the statement of John 

Raine, president, Meadow River Lumber Co., Rainelle, 
W. Va., which concern has long practiced the policy of 
cutting small dimension stock out of what otherwise would 
be waste lumber. Further commenting on the plan as 
outlined by this Arkansas builder, Mr. Raine says: 


This is not an uncommon case. You will note the small refining 
mill he has, the short weekly hours that he runs it and the small 
crew. So it is on a very small basis. The writer has known a 
number of planing and finishing mills that have been run on a 
much larger scale, and with a proportionate profit. In one town 
in our State, I know of two concerns that have grown very rich by 
exactly the same methods. There are numerous small portable 
mills that do not manufacture enough lumber to enable them to 
segregate grades and sell full carloads of special grades, but with 
small capital and the use of family labor only they manufacture 
their stumpage very cheaply and put it on the market as “mill run. 
These buyers to whom I have referred are always looking for such 
job lots and they buy it for a song as intimated by our Arkansas 
builder. We heard of such a case recently where a planing mill 
man was selling flooring under the market. He was buying “mill 
run” oak at $25, selecting out the low end and surfacing and selling 
it to builders at a price of about $25 for sheathing; then he was 
working all of the remainder into flooring and the few cars he 
could produce could be readily sold under the current market and 
still leave him a handsome profit. Now not enough of this stock 
can be bought to run any large sized plant and we are glad to say 
that even many of the small mills are learning the value of. lumber 
and not giving it away any more. However, the fact remains that 
a considerable amount of stock still comes on the market at these 
low figures and is bought up by small planing and operating mills 
scattered over the country, giving them an Arkansas opportunity 
to make big money. 

All this has to do in a way with the dimension game. Taking low 
grade lumber and working it into high grades and raising the value 
has for years been the obsession of the sawmill man. He has for 
years been working toward the time when all of the ultimate fabrica- 
tors of all wooden articles will be glad and willing to pay “what the 
stock is worth”; and as the sawmill man understands that term, 1t 
is what the dimension blanks would cost the fabricator worked from 
lumber and not “waste,” as he terms it. But the road is long and 
hard and not much progress has so far been made. When we first 
began making “dimension” the price that could be obtained was the 
equivalent of No. 2 common. Not a furniture man in the United 
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States that we could find would pay any more, giving the usual 
statement that we made it from waste and all was clear profit to 
us and if we did not so sell it we must burn and destroy it. How- 
ever, with the years we have gotten some users to paying about the 
price of No. 1 common for this “dimension” stock cut full size, and 
either four sides clear or at worst one side and two edges clear and 
the back sound and free from open defects. 

I can give you an illuminating fact. We are loading today in 
the same car, one-half the load “dimension,” cut full sized, all faces 
clear, all edges parallel and straight and all stock thoroughly kiln 
dried and bundled at a delivered price that is $5 per 1,000 feet 
lower than the other end of the car that contains simply air dried 
lumber, random widths and lengths and that is to be cut into ex- 
actly the same stock that the other end of the car contains. This 
rough lumber is to be kiln dried at destination and then cut to 
dimension and stand all of the waste and labor after costing $5 
more than the completed stock in the pther end of the car. Can 
you beat it? Still we have been wholly unable to get the price for 
the dimension and because we can not furnish enough dimension 
the user must buy high grade lumber and kiln dry and mill it at 
his own charges. 

We work a lot of flooring from low grade lumber. All flooring 
manufacturers do so with such stock as will contain good cuttings. 
Also we work many other dimension items out of different species 
of wood. In the above illustration we could, of course, manufacture 
all of the dimension our customer needs if he would pay us what it 
will cost him to make it out of the higher grade lumber, but so far 
he will not do so. Eventually we hope all furniture people will 
be willing to pay for dimension what it costs them for the same 
stock worked from good lumber. If the millman furnishes a blank 
without any waste and clear, it should have a definite intrinsic 
value no matter from what it is made. 


HERE is much to be said on this subject—more than 

can be covered in one letter, says C. E. Klumb, gen- 

eral sales manager, Finkbine Lumber Co., Jackson, 

Miss. He believes “this proposition of making $80 lum- 

ber out of $18 lumber is not as easy as it looks.” Mr. 
Klumb continues: 

Perhaps this man has made a success of this proposition, but 
where he could make a success, nine others would fail. In the first 
place, his location has to be such that lumber from small mills can 
be brought in at very low transportation cost. The millwork, plan- 
ing mill, retail lumber, development and financing are usually sep- 
arate businesses, and if it is true that this is an age of specializa- 
tion, better service can be rendered through separation of these 
activities. 

There is an opportunity for the lumber manufacturer to manu- 
facture a great many small pieces used in a structure out of low 
grade lumber. Many of them are now doing this, but the hardest 
problem the manufacturers have is to get the retail lumberman to 
handle these shorts etc., and I think the problem is more one of 
distribution than it is of manufacturing. If the retailer will stock 
these items, he can certainly get some manufacturer to make them. 


KEPTICAL of the practicability of a plan of this kind 
being considered in a general way, F. R. Watkins, 
manager yard sales, Exchange Sawmills Sales Co., 

Kansas City, Mo., at the same time sees in it some inter- 
esting angles. As an evidence of his interest, Mr. Wat- 
kins has discussed the matter with a friend in Kansas 
City who builds speculative houses and who also is in the 
retail line-yard business. The house building in Kansas 
City is a sort of side line with the line-yard business, al- 
though it has no connection with it and is not done in 
conjunction with the lumber business in any sense of the 
word. Mr. Watkins says: 

From what I gather from my friend here in connection with the 
building game, this proposition might be practicable in some sec- 
tions and under certain conditions, whereas in other places and 
under other conditions it would not be at all practical. In the first 
place, Mr. Matthews has his location at Little Rock, Ark., where 
he is able to take advantage of low freight rates from many small 
Arkansas mills. Two or three discrepancies occur in his prices; 
for instance, I don’t believe he could buy, even from small mills, 
1x6 16-foot No. 2 boards at $18 a thousand delivered Little Rock, 
although it is barely possible that he might get some junk for this 
sort of a price. Also, he mentions 2x6’s No. 2 at $18 a thousand, 
and with even as low a freight as $3 or $4, this would mean a very 
low price, as low practically as our No. 3, f.o.b. mill. However, 
those figures are not so important as the whole idea is one of get- 
ting the greatest efficiency out of the building operation. 

Objections that would be raised to the plan in a section like 


byArkansas Builder Interests Producers 


Kansas City or in a similar city, or in a smaller city in the North 
where the freight rates are higher, would be that the overhead and 
expense of running a lumber yard would be perhaps more than the 
outside retail business, mentioned by Mr. Matthews as 20 percent, 
would carry. In other words, he would not be doing a satisfactory 
volume with 20 percent of his outgo to pay his overhead on the 
lumber yard so that he could actually buy his lumber at mill cost. 
Another necessity is that his building business amounts to a rather 
large volume. We do not believe that a builder who was not build- 
ing from a hundred to two or three hundred houses a year could 
afford to make an arrangement of this kind in most places. An- 
other thing is that the speculative building is not a certain business ; 
it may be with us this year, and next year it may fall off to a con- 
siderable extent or practically die out entirely. We believe we see 
at the present time a considerable trend toward individually built 
houses, away from speculative houses. He mentions the fact in one 
place in his article that he is building and selling at cost, and 
makes his profit on the land. Of course, this means nothing because 
you can add any profit you want to on the land, so that it is merely 
an academic consideration whether you get so much profit out of a 
house and lot and apply it against the land, or apply it against 
both. It is one of the many practices that look good in theory, but 
would have to be tested out in a certain locality to prove whether 
it was practicable in that particular locality or not. 


NOTHER large lumber manufacturer who is taking 

a long look ahead and catering more and more to a 

specialty trade or fitting its product to the use for 

which it is intended, is the Peavy-Byrnes Lumber Co., 

Shreveport, La. Discussing the address by this Arkansas 
builder, O. N. Cloud, sales manager, says: 


Of course refinement of our products at the mills to the point of 
utilization entails the installation of high priced equipment and it 
is a thing into which we have to move with caution. But our 
progress has been steady and I have about reached the conclusion 
that the ultimate solution of the problem of the manufacturer will 
be found in the preparation of our output to the point of readiness 
nt in the building or for whatever purpose it is to be 
used. 

Recently a customer of ours was in this section seeking to pur- 
chase some longleaf timbers trimmed and notched so that they 
might move from the car to the plant in which they were to be 
used without the expense of putting the stock through the factory, 
which would cost between $4 and $5 per 1,000 feet. Although the 
operation was not difficult, it was nevertheless of a nature that 
none of the mills in this section was in position to turn out com- 
pletely finished. If he had been in the market for steel the shapes 
would have gone to him cut in proper length, punched for rivets 
and ready in every detail to be put together. In my opinion the 
sooner lumbermen get into this thing on the scale that they should, 
the better off we will be. 


NE man who has given much thought to this ques- 
tion of further refinement of lumber at the source, 
especially of hardwood interior trim, is S. S. King, 

president, Dayton Lumber & Manufacturing Co., Day- 
ton, Ohio, who operates a retail lumber yard and millwork 
plant. In a letter to the AMERICAN LUMBERMAN, Mr. 
King says: 

I have not a doubt but that just the sort of thing that this man 
brings out could be done if the sawmills would be willing to put in 
equipment for cutting up their low grade lumber into clear stock 
of some dimension sizes. This is being done to some extent now 
covering the box trade largely. I have in mind the Crossett Lum- 
ber Co., at Crossett, Ark. The sales manager told me when I 
was at that company’s mill three or four years ago that it was 
pulling out of the carrier that conveyed its refuse to the burner 
in excess of a hundred and fifty carloads of lumber annually that 
could be cut into box shook and small pieces. We recently had a 
quotation from that company for a carload of clear strips 1x4—16 
inches long. 

There is only one difficulty in the way of this sort of an operation 
and that is that it takes a fairly good sized job for a retail dealer 
to get carload weight in this kind of stock. It could be shipped, 
however, with regular lengths and widths. If three or four good big 
mills would establish a plant of this kind and ship all of their stock 
suitable for this purpose into one point, I have not a doubt but 
that a big trade on that. sort of stuff could be established. 

The big thing, as I see it, is to reduce the distance between the 
retail dealer and the sawmill. 

I think you know that the sawmill man goes along and does what 
he sees fit to do and probably cuts out of his log the best he can get 
without any regard whatever as to the purpose for which it is to 
be used in the future. That, of course, does not fit the actual dis- 
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tribution by the retail dealer. 


trade. 


while undertaking to cover. 


There should be some sort of a pro- 
gram started where, say, five retail dealers, one from each of five 
State associations, could confer with the Hardwood Manufacturers’ 
Institute as well as the Southern Pine Association, to the end that 
definite sizes might be established and offered for sale for the retail 
Then they will get what the buying public really needs. 

There is another point that seems to me would be well worth 
A number of years ago the manufac- 
turers of birch established a grade as “first and seconds unselected 


birch.” 


selects.” 





The architects came to know what that meant and are per. 
fectly willing to write it into a specification. 
turers are putting up a grade “firsts and seconds saps.” 
the manufacturers of poplar are making a grade of “clear sap and 
The oak people could make a like grade. 

Why not, in the grading rules, call it all the same thing and let 
the same rule apply to the various kinds of wood as it does today? 
But the very minute that you use the word “sap” you will not get 
the interest of the architect or particularly the owner. 


The gum manufac. 
Likewise 


News and Business Ideas for Retailers 


Labels Window and Door Shipments 


Here is a little idea that B. F. Howe, of the 
Acushnet Saw Mills Co., New Bedford, Mass., 


kindly sends in for the benefit of other lumber 

dealers who may be able to make use of it. 
The Acushnet company, besides being a 

retailer of lumber, operates a well-equipped 


woodworking plant, and it is in that depart- 
ment of the company’s business that this idea 
is used. 


An attractively printed gummed label, in 
three colors, has been prepared, the wording 
thereon being as follows: ‘‘ Acushnet Sawmill 
Co., Lumber Department, ‘‘Speedy Service,’’ 
New Bedford, Mass.’’ This label measures 
about 7 inches wide by 4% inches high. The 
lettering is in bold black type, on a yellow 
background, and a wide red border runs around 
the label. 

These stickers are affixed to shipments of 





“Jim,” 


you should keep them on or not. 
“Yes, that’s true enough.” 


to leave you? 
and grab them off, would you?” 








This Week’s Timely Tip 


Conversation Between a Retail Lum- 
berman and an Employer in His Town 


said the lumber dealer, “you have a lot of fellows working 
for you. Some of them are pretty good, some of them are just fair, 
some are hardly even that, and some you’re debating as to whether 
Isn’t that so?” 


“Some of these fellows who are pretty good—you don’t want them 
You would not like to have some one come along 


“No, when I get a good man I like to keep him.” 

“Well, here is what I want to suggest to you—perhaps there are two 
or three men in your organization that you 
think especially well of but who may not be 
saving their money; maybe they are spending 
it for a good time, going along in a sort of 
happy-go-lucky, “easy come, easy go” sort of 
way. Suppose you give me the names of some 
of your best employees, men who are getting 
good wages, and let me talk to them about 
buying a home. 

“Maybe they haven’t enough money saved 
up so I could sell them a home right off but 
perhaps I could get them to start saving their 
money, or perhaps they could scrape up 
enough to make a first payment. If they can’t 
make a first payment, maybe you would like 
to help them, but I am not asking you to. You 
know I want your business to prosper because 
if you have a good payroll it means that my business will be better. 

“It has occurred to me that perhaps here is a way in which you and 

I can work pretty closely together. I help your man get a home and 
he becomes a better man for you—more dependable, not so much 
danger of his moving away—and a more important factor in the com- 
munity. Some of these days you might want to have him as a special 
man, or even to take him into partnership. 
there will not be any harm done. Anyhow, it might put a thought into 
his mind. Even if he does not fall in with my plan he may commence 
putting money in the bank and that will be a good thing.” 
_ Why not pick out two or three or a half dozen employers of labor 
in your town and, one at a time, invite them to dinner and talk this 
over? This is just another way of making a sale. If you do not do it 
the automobile salesman will—he is busy all the time. 


Watch for Next Week’s “Tip” 


If I can not sell him 








special windows and doors sent out by the com- 
pany, one being placed on each bundle or 
package. 


Central Stock Cuts Inventories 


KaALAMAzOO, MicH., June 28.—Composed of 
seven local retail lumber yards, there has re- 
cently been formed in this city a corporation 
styled the Lumbermen’s Credit & Warehouse 
Co., for the principal purpose of maintaining a 
central stock of certain standard and slow mov- 
ing items, including shingles, roofings, flooring, 
siding, moldings, wallboard ete., upon which 
the member firms may draw as needed, thus re- 
ducing their own inventories. 

In addition to supplying the needs of the 
member firms for the various items carried in 
stock, the warehouse corporation will sell at 
wholesale to retail concerns outside of its mem- 
bership. 

Oversight of credit also is included in the 
corporation’s field of service. John E. Krielick, 
who has complete credit experience on all of 
the member firms’ customers, is employed as see- 
retary. The office and warehouse of the corpo- 
ration is at 725 Third Street. 

In addition to looking after credits, the 
secretary-manager also has oversight of the 
warehouse in which are stored the various items 
above enumerated, together with some others, 
placed there on consignment. Each yard pays 
the warehouse corporation for the items used 
by it during the month previous, and the cor- 
poration in turn remits the shippers. 

The concerns constituting the corporation 
are: Van Bochove Lumber Co., Deboer & Sons 
Lumber Co., Godfrey Lumber Co., North Lum- 
ber & Manufacturing Co., Union Trim & Lum- 
ber Co., South Side Lumber Co., and Celery City 
Lumber Co. 

The fuel business of the seven yards named 
is handled through the Standard Fuel Co., a 
subsidiary of the Lumbermen’s Credit & Ware- 
house Co. The Standard company, which is 
under the management of C. E. McMillen, takes 
the orders and receives the payments for fuel 
delivered through this yard. Under this ar- 
rangement it is expected that the Standard 
Fuel Co. will become one of the largest if not 
the largest retail fuel yard in the city. 

‘*We have a uniform cost accounting system 
installed in all the member yards, as well as in 
the warehouse organization, and so can keep in 
close touch with conditions,’’ said E. C. Nichols, 
manager of Union Trim & Lumber Co. ‘‘ We 
find we are able to cut our inventory quite an 
amount, and this holds true with all of the 
seven yards. We are very well satisfied with 
the arrangement.’’ 


Unkempt Yard Is Poor Ad 


Frank criticism from ‘‘within the family,’’ 
especially if of a constructive character point- 
ing the way to better things, should always be 
welcomed, and the truth that it embodies should 
be taken to heart and put into practice. 

Hence when a lumberman says, ‘‘I think that 
lumber retailers are the greatest offenders of 
all when it comes to the condition of the streets 
adjoining their yards,’’ all those in that cate- 
gory of merchants should pause and ask them- 
selves whether they are guilty as charged in 
the indictment. 

The particular lumberman who lays this sin— 
mainly one of omission, as we shall see—#t 
the feet of the dealers generally, is himself 
guiltless, as the AMERICAN LUMBERMAN happens 
to know that his own establishment and its 
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poe 
environment are kept always in the most per- 
fect condition imaginable. . 

In a letter to this department, pointing out 
come of the things that are essential to a 
thoroughly well kept yard, the dealer referred 
to proceeds to elaborate his opening thesis, say- 
ng: 

‘Tn driving through a town you can generally 
discover 2 lumber yard by seeing a lot of 
weeds growing up alongside the fence. Very 
often there are no fences, but just a lot of 
weeds growing up alongside the lumber.’’ 

It must be admitted that the condition de- 
scribed is all too common, and wholly unneces- 
sary. All weeds in and about the yard, includ- 
ing the adjacent streets, should be cut three or 
four times during the season. 

After cutting, they should be carefully raked 
ip and burned, provided there is vacant space 
available where this may safely be done under 
careful supervision. Otherwise they should be 
stacked, and hauled away before dry enough to 
burn. It probably is needless to say that in no 
ease should the dried weeds and grass he left 
lying about to constitute a fire menace, in con- 
junction with sparks from locomotive stacks or 
cigarettes. 

Now is the time to make the first attack on 
the weeds, if it has not already been done, and 
the treatment should be repeated as fast as 
they grow high enough to cut. This will entail 
some work, it is true, but the results in the 
way of neatness will compensate. Besides, the 
people of the community will notice, with ap- 
proval, what you have done, and may be moved 
to follow your example with respect to their 
own properties, 


Public Opening of New Yard 


ToLEDO, OnIO, June 28.—The opening of the 
new East Side plant of the D. J. Peterson Lum- 
her Co., on Thursday of last week, was an event 
of unusual interest, participated in by more 
than two hundred and fifty business men and 
civie leaders of the East Side. 

The new yard is located at Starr Avenue and 
The Terminal. The big lumber storage ware- 
house is built on the foundations originally laid 
for the Andes Car & Rubber Co. factory. The 
building is 80 by 300 feet, and is fully stocked 
with lumber and other building materials. 

At noon the guests were served with a din- 
ner, at a table more than 200 feet long 
stretched down the central aisle of the big lum 
ber shed. The guests ineluded a number of 
contractors and purchasing agents, and all pres- 
ent wore carpenter aprons and eaps furnished 
by the company. 

Following the luncheon, a film showing the 
Pacific Coast lumber operations of the Long- 
Bell Lumber Co. was exhibited. 

In the evening over 200 guests assembled at 
the company’s main plant at 237 North Erie 
Street. After a trip through the vard and a 
visit to the show room the party continued to 
the East Side yard, where a dinner was served. 

Many distinguished visitors were present at 


both the noon and evening gatherings. 
sentatives of the manufacturers of all the prod- 
ucts handled by the company were in attendance. 


Repre- 


Nolan Boggs, president of the East Side Club, 
presided at the party, turning the meeting over 
to Harold Peterson, vice-president of the com- 
pany. 

A feature of especial interest was a log saw- 
ing contest, which was won by a team composed 
of City Councilmen O. A. Hamilton and Wil- 








Booth designed by the Fort Wayne Builders Supply Co., Fort Wayne, 
Ind., to display as many different building materials as possible at the 
Wayne June 19 
the company was awarded a prize of seventy-five dollars 


Better Homes Exposition, held in Fort 
which 


liam Short, who beat the time of three other 
teams in sawing through a 20-inch pine log. 

E. J. Kirby, vice-president Commerce Guard 
ian Trust & Savings Bank, won the prize of five 
gallons of paint in a contest, for laymen only, 
to see who would be the quickest in figuring a 
bill of lumber. 
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Wood “Dream Home?” Is Opened 

CLEVELAND, OHIO, June 28.—The Colonial 
‘“dream home,’’ built on the West Side by the 
Cleveland Plain Dealer, under the supervision of 
the Wood Homes Bureau of the Cleveland Board 
of Lumber Dealers, has been completed and 
opened for public inspection. This home is one 
of two built by the above newspaper, the other, 
which is not quite finished, being situated on 
the East Side. 

The house is built entirely of wood, the se- 
leetion of plans, awarding of the building con- 
tract and supervising of construction having 
been in the hands of the Wood Homes Bureau. 
The house contains six rooms, besides the break 
fast nook, bathroom. The attic is floored but 
not finished. 

The house has been extensively advertised, 
and is attracting a great deal of attention as 
a good example of a well designed and well 
constructed house built entirely of wood, and 
many favorable comments are being made on 
the beauty and adaptability of wood as the 
best material for the construction of homes. 


Dealer’s Booth Awarded Prize 

Fort WAYNE, IND., June 29.—The Fort 
Wayne Builders’ Supply Co. folks are feeling 
pretty good over the fact that the company’s 
booth at the Better Homes Week Exposition, 
held here June 19 to 26, was awarded a prize 
of $75. Naturally this recognition is very pleas- 
ing to all who had a hand in planning this very 
interesting exhibit, which was designed with 
the special thought of 
showing as many as 
possible of the mate- 


rials handled by the 
company. 

Another thing that 
does not lessen their 


satisfaction is that in 
four out of five of the 
Better Homes Week 
‘“entrance houses’’ and 
in twenty-four out of 
the other forty-eight 
open houses, the com- 
pany’s materials were 
used. 

The accompanying 
photograph gives a 
good idea of the ar- 
rangement of the booth, 
which was 30 feet wide 
and 10 feet deep. It 
was built in sections to 
make the removal more 
convenient, and was in 
every particular a cred- 
itahle example of workmanship and materials. 

Included in the exhibit were two model 
houses built by Richard E. Lewis, a Chicago 
man, in the building of one of which six thou- 
sand pieces of wood were used. This house, 
which was on display at the Chicago Art Insti- 
tute for a time, was designed by Allen E. 
Erickson, a Chicago architect. 

Other interesting features of the company’s 
exhibit included flower boxes, doors, wood and 
steel sash, Celotex, Beaver Board, built-in mail- 
box, and wood and asphalt shingles. 

The space between the two main structures 
of the exhibit was covered with imitation grass, 
with flagstone walk, or stepping stones, placed 
therein. On a long table were placed advertise- 
ing literature and the two miniature model 
houses. 


to 26, for 


Established Forty-five Years Ago 

McKInNEy, TEx., June 28.—The Wilcox 
Lumber Co, recently observed its forty-fifth 
anniversary. This concern operates yards at 
McKinney, Anna, Allen, Melissa and Prince- 
ton, with general office at the first named point. 

Though the parent yard was established in 
McKinney in 1881], the founder of the company 


first embarked in the lumber business at Plano 
in 1872. 
PPS SS ESET ETS 
THIRTY SECONDS to nail a cleat may save 


somebody thirty days in the hospital. 
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Log sawing contest staged at opening of new East Side yard of the D. J. Peterson Lumber Co., Toledo, Ohio 
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HIS is a war story, of two 
men who didn’t go. 
Old 


Doc Williams had 


practiced for forty years in the 
village of Westcott. He was one 
of those quiet, friendly country 


doctors whom people swear by and 
forget to pay. The good cheer he 
brought into the sick room with his 
smile and his subtle sympathy and 
understanding made the patient want to get well; and that gave 
Old Doc’s medicine a chance. Nobody ever counted the stormy and 
sleepless nights he was out or the times when Old Doc battled 
drifts or forded streams where bridges had been swept away, fight- 
ing his way to some lonely farm house. And while these things 
lined his face and stooped his shoulders they did not dim his smile. 
Then his son, Dr. Jack, graduated from Harvard and came back 
to Westcott to practice with Old Doc. Dr. Jack was a chip off the 
old block, except that 
maybe he was a better 
collector and knew much 
of the newer science of 
medicine. Old Doc kept 
on until Dr. Jack was 
well started, and then he 
gradually retired. No- 
body understood what a 
relief it was to him, for 
he never talked about 
himself; but discerning 
people understood some- 
thing of Old Doc’s pride 
in Dr. Jack. Dr. Jack 
was his reward. The old 
man got up late and read 
Catullus through tran- 
quil hours or sat under 
the maples in front of the 
hotel playing checkers; 
and the quiet smile on 
his face was like a cer- 
tificate of graduation, an 
honorable discharge. 

Jim and Harley Brown 
were two farm boys in 
whom Old Doc had a spe- 
cial interest. He had 
brought them into the 
world, and he had grieved 
silently when he lost his 
desperate fight to save 
their father. The two 
boys lived with their widowed mother. Jim, the elder, had taken 
responsibility as a matter of course in his early teens, for there 
was nothing else to do. It seemed to him he never had had any 
boyhood, for he had fought doggedly to keep the family going. Mrs. 
Brown meant well, but she was by nature inconsequential; and 
she loved the happy-go-lucky Harley and rather resented the firm 
and somewhat bleak qualities of Jim. 

Then the war came. It frightened Harley as it drew nearer, but 
as usual he made a joke of it. Not much, he said, when rumors of 
American entry came thicker and faster, he was not going. No 
cannon fodder for him. Let the European kings settle their own 
fuss. There were lots funnier things than living on sow belly and 
getting shot at. But Jim was different. Under his stolid exterior 
he was a voleano of excitement. Not that he talked, for that wasn’t 
Jim’s way. But he devoured the papers and wondered why Con- 
gress was so slow. He would go; both because it seemed to him 
the trouble had to be settled and settled right and because it was 
his big chance at adventure. He himself hardly knew how he had 
chafed under and resented the dull responsibilities of the farm. 
Here was a chance to do something big that had to be done; some- 
thing that would pull him out of his rut. He said nothing but 
worked feverishly getting things in shape. He was nearly ready 
when war was declared. The country rocked with excitement and 
enthusiasm, and Jim’s bleak soul rose to it. The National Guard 


Many of the Heroes Are Not 
in the Parade When Bands 
Play and Crowds Cheer <» 





‘* Dr, Jack took out his own D.S.C, and pinned it on the old man’s lapel. ‘For bravery 
in action,’ he said. ‘Now, now, boy,’ said Old Doc, unfastening the medal and pinning 
it on Dr. Jack’s tunic with fingers that shook.’’ 


was asking for volunteers, the Reg. 
ulars were holding out promises of 
early action. Jim would go. 

That night he met Harley at the 
end of the lane. Harley was jp 
uniform. 

“You—” said Jim thickly. “What 
—what’s this!” 

Harley could not meet his glance, 

“Well,” he said nervously, “some. 
body had to go. They’re talking about the draft. We can’t both 
go and leave the old lady. I can’t run the farm. I’d look pretty, 
wouldn’t I, plugging along with a plow and everybody else in uni- 
form. So I enlisted. They say there ain’t much chance of this 
outfit getting across. One of us had to go, so I did.” 

Jim walked heavily to the barn. His feet were like lead. There 
were tears and pride and fear and joy in the house that night, but 
Jim was unnoticed. He went about with a face and a heart of stone, 
“Yeah,” said the neigh- 
bors. “Kind of funny 
about those Brown boys. 
Of course Harley would 
want to go, but it’s queer 
that Jim would let him. 
Harley’s pretty young 
for soldiering. Kind of 
like Jim, though, to get a 
farm exemption. Har- 
ley’s the boy with the 
spirit.” Harley had little 
to say to Jim, but he 
laughed and joked like a 
careless soldier with the 
rest of the village. Girls 
flocked about him, and 
matrons looked after him 
with admiring eyes. He 








never had been more 
popular. 
Dr. Jack went, too; 


commissioned in the med- 
ical corps. Old Doc had 
known from the begin- 
ning that he would, and 
his heart swelled with 
pride. But he remem- 
bered the Civil War in 
his childhood, and some- 
thing told him this would 
be grim business for the 
American forces. After 
seeing Dr. Jack leave, 
Old Doe walked with trembling knees to the office and sat heavily 
in his old chair. He must carry on. It was his part in the big ad- 
venture, he told himself, that Dr. Jack should have no worries about 
things at home. Making sure that no one could see him, for Old 
Doc would have been embarrassed to death had he been caught in a 
sentimental act, he stood up and saluted the picttre of Abraham 
Lincoln on the wall. 

There was a pressure of duties from the start. That afternoon 
Old Doc went to see Dr. Jack’s patients, telling them he’d care for 
them until he could arrange to shift them to the other doctors. But 
one by one the other three physicians of Westcott went into service, 
too. Old Doc tried to find physicians who would come to the village 
for the duration of the war, but none responded. The demand was 
too great elsewhere. So the burden grew heavier and heavier, and 
Old Doc felt acutely the burden of his seventy years. So he worked 
steadily beyond his strength, though he didn’t think much about 
this. The thing that put new lines in his face was the haunting fear 
that his skill was not sufficient. Young men for emergencies, he 
told himself. But no young men were available; and while he hdd 
an ounce of strength Old Doc could never turn away from the fear 
and pleading in those voices that came over the ’phone. Old Dec 
had always been a praying man; and as he drove himself through 
the endless days and nights that slowly crept into months and years, 
he followed almost literally the biblical injunction to pray without 
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cso 
ceasing. Many a night when by the dim light of a kerosene lamp 
in a farm kitchen he wielded scalpella and ether sponge, breathless 
watchers saw his lips moving. Some of them guessed that the old 
man was holding himself to rigid concentra- 
tion by telling himself what must be done next. 
But a few who knew him better knew that Old 
Doc was asking of the Source of Wisdom that 
the scientific miracle he was performing might. 
not fail because of his faltering fingers. 

One night when he stumbled into his office 
ready to drop with fatigue, he saw a white, 
seared face. It was Harley. Incoherently the 
boy explained. His regiment was going over- 
seas, and he couldn’t stick it. Harley had 
funked; had gone A.W.O.L. Doc must get him 
out; anything to get out. He was dying of 
fear. What happened in the next three hours 
nobody else knows; but when the train pulled 
out before daylight Old Doc and Harley were 
aboard, going to the cantonment. Old Doc 
knew Harley’s captain and talked to him for 
half an hour. It was all very irregular, the 
captain said. Harley was a gold-bricker, he 
added, and wouldn’t be worth a profane noth- 
ing in action. A turn in Leavenworth was the 
portion for him; might teach him something 
about funked duty. But when Old Doc is really 
in earnest he has a way of making people see 
things as he sees them. Finally the captain 
said no report had gone up yet about Private 
Brown’s absence, and in the mad haste of get- 
ting off there wasn’t much time to bother with 
military trials. He’d see what could be done. 
Old Doe thanked him with a friendly smile. 
Someway or other no charges were preferred, 
and Harley went overseas with his regiment. 

Old Doc hardly remembers the rest of the 
war, except as a time of gray weariness and 
apprehension. When the flu epidemic came 
along he was not in bed for days at a time. 
But he didn’t forget Jim; stony-faced Jim. Little was said between 
them, but Jim grew to feel that Old Doe was his only friend. Many 
a time when the work was hardest on Old Doc, Jim drove for him, 
and Old Doc slept in the car. 


Like all things good and bad, the war came to an end; and West- 
cott had two heroes. Dr. Jack 
was a major and had been 
decorated for bravery under 
fire. Harley had been wound- 
ed. In the joy of release from 
the terrible weight of the war 
the countryside went wild. It 
is hard for some of our Eu- 
ropean friends to understand 
the strain which high-spirited 
America felt. Were the 
States not separated from 
the fighting by three thou- 
sand miles of salt water? 
How would they have felt 
under the fear of imminent 
invasion? True enough. But 
the very distance of the war 
had its own trials. The boys 
were there, suffering un- 
known dangers. The country 
was wrought up to a tre- 
mendous pitch, and _ there 
seemed so little to do. Action 
would have relieved the ten- 
sion. But it was a war that 
was being fought in a profes- 
sional way by the time Amer- oon" 
lca entered. Only profession- 
al help was needed; so the 
emotions that were aroused 
and that were stirred to terrific heights by the vague and purposely 
obscured reports that came back were left to stew and fester in 
their own juices. When the end brought victory, these emotions ex- 
ploded into a frenzy of relief, and Westcott prepared to pour out 
her joy upon her returning soldiers. 

_ Two of the doctors returned. They had been stationed in Amer- 
ican camps, but they could not complain of the welcome they re- 
ceived from their home town. Old Doc let go his practice like a 





“< Jim worked feverishly getting things 

in shape; he was nearly ready when 

war was declared. . 

heavily to the barn. His feet were like 
lead.’’ 





““Under the encouragement of Old Doc, Jim went quietly on with his work; 
he had scars on his soul that he will probably carry with him to his grave.’’ 


released prisoner and was so worn out that he slept for a week. 


When Dr. Jack came home the town and the countryside turned 


out by hundreds and fixed up what passed for a band, headed by the 


G. A. R. fife and drum corps. Old Doc stood 
happily and unheeded on the edge of the crowd. 
Let the neighbors welcome the boy; his turn 
would come. It came in a hurry; for Dr. Jack’s 
eyes swept the crowd and located him, and Dr. 
Jack plowed a straight furrow to him. As 
soon as the neighbors would let him, which 
wasn’t very soon, he got away and walked arm 
in arm with Old Doc to the office. 

“Pops,” he said when they were alone. It 
was his childhood name for his father. “Pops, 
I’ve found out about you. Why didn’t you tell 
me you were doing four men’s work?” 

“Shucks, Jackie,” said Old Doc in embarrass- 
ment but fit to burst with happiness, “I just 
did what I could. What else was there to do?” 

Then Dr. Jack in his regimentals, with his 
citation cord and the ribbons on his breast, 
took out his own D.S.C. and pinned it to the 
old man’s lapel. 

“For bravery in action,” he said, “for heroic 
devotion beyond the call of duty.” 

“Now, now, boy,” said Old Doc, unfastening 
the medal and pinning it to Dr. Jack’s tunic 
with fingers that shook, “teasing your old dad! 
Haven’t you had any bringing up?” 

In the course of time Harley’s regiment was 
mustered out, and Harley came home. The 
community had had time to lose some of its 
emotions, but it was an enthusiastic gathering. 
People came in for miles. There were cheers 
and flowers and a great dinner at which Harley 
made a fluent speech. Harley fitted perfectly 
into the role of returning hero, and his wound 
stripe was much in evidence. After a time 
Jim came forward awkwardly to meet his 
brother. Harley gave him a careless glance 
and thrust his hands into his pockets. 

“’Lo, Jim,” he said with a touch of condescension. “How’re you 
and the stock makin’ out?” 


Jim turned away, blind with bitterness, and stumbled into Old 
Doc. The old man took him quietly by the arm and walked away. 
Only a few people had seen. 

“There, there, boy,” he said 
gently. “Some of us under- 
stand. ‘They also serve who 
only stand and wait.’ You’ve 
done your part, and I guess 
it’s been as hard as anybody 
could bear. Abraham Lin- 
coln would be proud of you.” 

No one paid any attention 
to them, for the people were 
following Harley to the Meth- 
odist church where the local 
congressman was going to 
make a speech from the steps 
with Harley sitting beside 
him. No one paid any atten- 
tion, that is, except Dr. Jack, 
and he came over and shook 
hands with Jim. That strong 
handeclasp helped Jim pull 
himself together. Dr. Jack 
knew something about Har- 
ley’s wound and his long con- 
valescence in the South of 
France. It didn’t look to Dr. 
Jack precisely like a wound 
made by a German bullet. 
There were too many powder 
burns around it. Dr. Jack 
couldn’t be sure, so he had 
said nothing. Old Doc and Dr. Jack never told each other or any one 
else what they knew or suspected about Harley. They were not that 
kind of men. But Harley couldn’t be comfortable in the same 
neighborhood with two men who could tell much if they chose. He 
soon left for distant parts and was largely lost to sight. But the 
reports that have come back to Westcott are not so good. 


Jim has sears of war on his soul that he’ll probably carry with 
him to the grave. But under the encouragement of Old Doc he 


Jim walked 
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went quietly on with his work. 


working and rather taciturn fellow. 


When Harley had to have money 
to “go into business” Jim sold the farm, sent all the sale price to 
him and started working in the local lumber yard; and two years 
ago when the owner wanted to retire and go to a warmer climate 
the two doctors helped Jim buy the business. 
But he has found a 
happiness handling clean lumber and helping provide homes. 


boys. 


feet. 
he is all right. 


He is the same hard 
certain 


What's Wrong With the 


Retail Lumber Business ? 


CUSHING, OKLA., June 28.—If you want to 


find out how best to do a certain thing, ask 
the man who is successfully doing it. That 
principle applies whether the job is selling lum- 
ber or something else. So in seeking first- 
hand, ‘‘ firing-line’’ ideas and suggestions along 
the line of better retail 
merchandising of lum 
ber, the AMERICAN LuM- 


BERMAN figured that the 
manager of a yard that 
is doing the second 
largest volume of busi- 
ness in a chain of eight 





E. J. DEAN, 
Cushing, Okla. ; 
Who Argues Need for 
Better Retail Mer- 
chandising 





een ought to have some 
original and practical 
ideas on the subject. 

Therefore, FE, J. Dean, 
local manager for the 
Spurrier Lumber Co, at 
Cushing, was asked to 
give his ideas, for the 
AMERICAN LUMBERMAN, 
as to the principles and methods that bring 
the best results to the retail lumber merehant; 
and, also, as to the weak spots in the business, 
and what can be done to strengthen them. 

In passing, it is worth noting that last year 
the Spurrier company furnished materials for 
seventy-two homes in Cushing, and thus far 
this year is going at a that promises 
greatly to exceed last year’s record. Mr. Dean 
has been connected with the Spurrier company 
for eighteen years, sixteen and one-half of 
which were spent as manager at Okmulgee, and 
one and one-half years as manager at Cushing. 

‘*T believe it is high time,’’ said Mr. Dean, 
‘*that the retail lumbermen of the country 
should wake up and put a stop to certain things 
that are becoming a menace to their business. 
I would like to see the AMERICAN LUMBERMAN, 
the greatest lumber paper in the country, pub- 
lish a series of articles or letters from lumber- 
men, expressing their views regarding these 
dangerous tendencies, and what can be done to 
correct them, and I hope that others will be 
moved to express, through the columns of the 
AMERICAN LUMBERMAN, their ideas on 
matters. 

‘* We have this fact facing us, and each year 
gaining in magnitude, that various lines which 
the retail lumber yard is entitled to handle are 
slowly but surely slipping away. Other lines 
are losing the percent of profit necessary to 
handle them and show a profit on the invest- 
ment at the end of the year. One of the best 
methods of increasing sales is to sell, on each 
job, all the material that the lumberman is 
entitled to sell, and to sell it at a profit if 
possible, but if some lines have to be sold at 
or near cost, sell anyway, and gradually work 
these lines up to a profit. 

**Is there any way to estimate the yearly 
loss in retail sales due to direct shipments in 
the following lines: Sand, stone, brick, steel, 
cement, paint, cltieeh, and even lumber? How 
long would ninety percent of these wholesale 





benefit of readers of the 


these 


firms stay in business if the retailers should 
hold together, of meeting all require- 
ments of the law, and not buy from firms that 
sold direet? Your answer may be, ‘It can’t 
be done,’ but I say ‘can’t’ never won any 
battles, but ‘try’ has won many. 

‘*T believe that many of the large retail 
firms today are so busy trying to get a hold on 
the wholesale end of the profit that the retail 
yards are getting away from them. The re- 
tailers who are starting to wholesale side-lines 
are doing more than any one else to turn the 
legitimate wholesalers into direct shippers. This 
ig especially true as regards the sash and door 
business. Many of these firms will ship direct 
in certain parts of the country and in other 
sections remain strictly wholesale, because in 
certain localities they are practically forced to 
ship in in order to get any business. In this 
case the injured party is the strictly retail lum- 


course 


her dealer, for he must either lose the sale or 
meet wholesale prices. 

**So many lines handled by retail yards are 
in this condition today that many firms are 


wondering where the trouble is. I do not think 
it would do as much harm to put the ‘three ball’ 
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sign on lumber yards as it has done to put signs 
that read ‘wholesale and retail.’ These two 
words make a sort of ‘oil and water mixing’ 
proposition. Eventually it may be up to the 
strictly retail and strictly wholesale dealers to 
unite their efforts to keep the wholesale busi- 
ness for the wholesaler and the retail business 
for the retailer, both respecting the rights and 
investments of the other. 

‘“TIn most cases these ‘wholesale and retail’ 
firms are not employing lumbermen for man- 
agers. They do not have men who ean handle 
the ship-in proposition or who can help the 
prospective builder in figuring or planning his 
home. They are merely clerks, hired because 


SS 


“Yeah,” the neighbors say, “it’s kind of funny about the Brown 

Harley ain’t quite turned out the way we expected. 
the war kind of upset him. 
Jim, now, is getting to be quite a man. 


Guegs 
They say it did that to some fellows 


Old Doc’s set him on hig 


Old Doc kind of knows folks. If he says Jim’s all right, why 
Old Doc don’t make mistakes. 
were all pretty much wrong in our ideas about Jim.” 


Guess maybe we 


Lineyard Manager 
“Speaks Right Out 


in Meeting’’ 


they ure cheap by men who believe that the 
lumber yard should be run at long distance, 
and that the men on the ground should know 
as little as possible about the profits, markets 
and methods. Why is this system hurting retajj 
sales?) Any owner who builds a home and has 
to pay bills in excess of the contract price 
as a rule centers the blame on the lumber yard, 
and when he builds again, or talks to a 
prospective builder, he is going to welcome or 
encourage any ship-in proposition. Experienced 
Jumbermen look into these things, and although 
they can not stop all of the harm, in many 
cases, by warning the customer, they may re 
tain a good customer for the yard instead of 
making another advocate of shipping direct. 
‘*T believe that being a good retail yard 
manager is a trade worth learning, and that 
putting men in yards as managers merely in 
name, to sell what is shipped them, regardless of 
what the trade wants, and collect for it if 
possible, is hurting business in that yard and 
indirectly hurting all the yards in the com- 
munity. In nearly all lines of business today 
there is a position called ‘sales manager,’ and 
in most cases this position is filled by a man 
of experience who advises the salesman, and 
to whom the salesman can go for counsel, 
Would it pay any firm running a number of 


vards to have such a man as counsel for 


man 
agers? I would be willing to gamble on the 


proposition that any 
thousand dollar 


who is a real five 
if put in that job 


man 
investment, 


with any firm running ten or more yards, would 
produce fifteen thousand dollars extra profit 


each year by creating new business. 

‘*Perhaps you ask how. My answer is: By 
getting all managers to talk their business, and 
when they see a house that needs repair or paint 
to look the owner up and follow him up until 
he is made to see the necessity of keeping up 
his property, also by maintaining a system of 
getting after the people who have desirabl 
vacant lots, until they build. Put the idea into 
their heads; perhaps it will be welcome. Young 
married couples could be solicited on the home- 
building proposition. The people who are tak- 
ing your business away from you all have on 
the job a man such as I have been describing. 
Why not be on an equal footing with them? 
A man of the necessary caliber could and would 
develop managers, and also stimulate sales up 
to the point where managers would feel a pride 
in making sales by keeping their eyes open and 
keeping their line before the public. A few 
years ago I picked up on the road a man who 
was walking three miles to work because he 
could find no vacant house in town to rent. 
After finding out how his finances stood I ex- 
plained to him how he could build a small, 
three-room house. He followed my advice, and 
in three months sold the house at a good profit. 
In four years this man built and sold seven 
houses, and his lumber bills were not figured at 
any other yard. Do you think that ‘talking my 
business’ did not pay? 

‘<I believe the hardest competitor the retail 
lumberman has today is the automobile dealer. 
Many of the people who are driving cars could 
just as well have been persuaded to put the 
money in a home. Can not some means be 
figured whereby people may pay for a home 
just as they do for an auto? You will say, 
‘Building and Loan,’ but go over the two 


propositions and see which is the easier to sell 
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poate 
I spent two years as an automobile agent, 
and can tell you that the lumbermen are mere 
children as regards working sales prospects, as 
compared with automobile dealers. If all the 
retail lumbermen in this country should start 
gut tomorrow telling people, especially the 
women, that their houses were not good enough, 
and keep it up as the automobile agents do, 
the wholesalers soon would be so busy that they 
would have not time for retail prospects. 
‘‘The last subject I want to suggest to 
stimulate trade is rather a tender one, but one 
which is going to be more and more in evidence 
as time goes on, and that is: Should retail 
jumber dealers contract? I believe that in many 
eases they should, especially on home-building 
and other jobs of wood construction. Most lum- 
ber companies are afraid as to what the con- 
tractor will think and say, but in most cases, 


in towns up to twenty-five thousand population, 
the home-building contractors would be far 
better off to be working for some responsible 
lumber concern on a salary and a small per- 
centage of the profit that they make on the job, 
than they are now. As a rule it is the con- 
tractor who gives the lumber yard a bad name 
with the public, and that kind of a man does 
not deserve any consideration. If the owner 
should sign a contract with the lumber yard he 
would be dealing with a responsible party and, 
when satisfied with the contract price, he would 
not need or care to know the price of every 
article entering into his house. When you buy 
a living room suite you do not get the prices 
of the wood, paint and upholstering, but you 
buy the suite for so much money. Why not 
sell houses the same way, and get what profit 
there is in the transaction? 


‘*Tf those conditions prevailed the direct 
shipper would not have much chance. The 
lumber yard would also be doing business direct 
with the owner instead of being a go-between, 
with the owner and contractor. I believe that 
thus doing business direct would eliminate much 
misunderstanding, as well as many bad and 
slow accounts. In a certain town having five 
lumber yards, according to figures given me by 
a responsible person, $624,000 worth of ma- 
terial was sold in 1924, of which almost $300,- 
000 worth was shipped in. Is not the way 
to increase sales plainly showa by these figures? 

‘*Let us unite in trying to get what is com- 
ing to us, and what the capital invested in the 
industry is entitled to, or find out why it can’t 
be done. At least, let us use the same amount 
of energy in trying to hold our business that 
the other fellow does in trying to take it away.’’ 





‘Planning the N 





This story deals with a very important ques- 
tion, to be decided upon, and decided rightly, 
before the home plans go to the blue-printers. 

Tom Davin has been, by every honest effort, 
swelling his savings account until now he is 
ready to start the long dreamed of IDEAL house 
for THEIR HOME. They have saved enough to buy 
and pay for a nice lot in the locality they de- 
sired and have enough cash left to put over 
the undertaking, having only to borrow about 
one-third the total of their estimated invest- 
ment. 

Mary, Tom’s wife, is proud of their success 
so far, and rightly so. She is very enthusiastic 
over the project, studying homes and seeking 
information from every source. She subscribed 
to the ‘‘ Home Seeker’s’’ magazine some time 
ago and received the first copy today. She 
goes through it, and on page 115 sees a stun- 
ningly attractive advertisement. ‘‘I must call 
Tom at once,’’ she says to herself, ‘‘and head 
him off from the architect’s office; he planned 
to go there before coming home tonight and I 
want him to see this picture first and read the 
great things they say about these steel case- 
ment windows.’’ 

‘*Hello, Tom, this is Mary speaking. Yes, 
I want you to come home first. I got that mag- 
azine today and there is something advertised 
in it that we simply must have in our new 


home. I ean’t tell you all about it, you’ve got 
to see it. They are casement sash—steel case- 
ments. Oh, they look beautiful in the picture, 


so neat, and you know, they let in more light 
and that is the most important thing in a win- 
dow, isn’t it? It says here that they will never 
rot out, will last longer even than the house 
itself and are fireproof. Don’t you think Mr. 
Fisher can draw them in our plan? Tom, I’m 
crazy about them. All right, you’ll be home, 
good bye.’’ 

Tom and Mary give this particular page in 
the magazine the once-over thoroughly, and im- 
mediately call the architect and make an ap- 
pointment for 7:30 that evening, for they have 
no time to lose. They must start the excavating 
the first of the week. 

They Confer With the Architect 

“Good evening, Mr. Fisher.” 

“Good evening, Mrs. Davin.” 

“I have something just wonderful to show you, 
Mr. Fisher. Isn’t that a wonderful picture and 
see those windows. That’s what we want in our 
house.”’ 

“You may have them if you like.” 

“Oh, goodie! Do you notice the wonderful 
things they say on this page about these steel win- 
dows, Mr. Fisher?” 

“I haven’t seen anything like them in a home 
anywhere. They’re new to me.” 

“Just think, Tom, we will have something dif- 
ferent from anyone in the block. Our home now 
will surely be different from those they are now 
building on each side of us. I notice they have 
only plain wooden windows.” 

“I have some wonderful pictures here, too, Mrs. 
Davin, of homes with steel casement windows. 
Just a minute until I get a few for you.” 

“Oh! aren’t those wonderful, Tom? I’m sold 


[By Frank T. Phillips] 


ew Home, and How It Ended | 





on them. Can’t we have them, Mr. Fisher?” 

“Certainly, if you want them. They look very 
neat and attractive in almost any house design.” 

“I think you'd better draw them into our plan. 
But, now Mr. Fisher, haven’t you some designs 
showing the same house with wooden sash so I 
could see if the lines really are better? I want 
to compare them. We don’t want to decide hastily, 
and if I could see the two together it might help 
me decide.” 

“T haven’t any such designs or cuts, Mrs. Davin. 
You can go out in any residential district and see 
wood sash in all designs of homes, the best of 
homes, and the very attractive homes. You can 





A Lumber Retailer 
Says: 


There has been considerable agi- 
tation going around here lately 
among the lumber yards to put in a 
stock of steel sash, particularly base- 
ment frames and sash. 

Some smooth tongued salesman 
has been going the rounds and we 
that are interested in millwork 
products have been doing our darn- 
dest to head the proposition off. 

Whether we have succeeded or 
not I do not know yet. 


—Extract from a letter received by 
the AMERICAN LUMBERMAN this week 











see many different size windows and the different 
ways in which they are cut up into small lights. 
The wood sash and door manufacturers do not ad- 
vertise like these steel sash people, therefore it is 
not as easy to get information on their goods as 
it is on the others; but all a person has to do is 
look around him on all sides to see the beauty 
and warmth of wood construction.” 

“That is just one reason, Mr. Fisher, why I now 
prefer the metal to the wood; it is because they 
are new. Everybody has the wood sash. You 
must admit that the steel sash are much neater 
in appearance, and lct in more light.” 

“They are all right, Mrs. Davin, they have a 
neat appearance and you may have them, cer- 
tainly.” 

“All right, Tom, let us have the metal windows.” 

“IT don’t think we'd better decide this tonight, 
Mary. I want to see Bill Fletcher at the Home 
Lumber Co. in the morning and get his opinion. 
Fletcher knows more, in my opinion, about home 
building and the right material to put in them 
than anyone I have ever met. What you do you 
think of that idea, Fisher?” 

“Very good. I have consulted Fletcher myself 
on different occasions and consider his opinion 
well worth while. His experience is unlimited 
and if more home builders, yes, and architects too, 
would seek the help of men like Fletcher when they 
are planning their homes there would be fewer 


mistakes made and fewer regrets after the home 
is completed. I will be glad to work with Fletcher 
to help you make your new home 100 percent. I'll 
hear from you tomorrow, then, as early as possible, 
so we can get the plans finished.” 

“Do you think we'd better have 
Tom?” 

“I don’t know, it seems to me there must be too 
many good reasons for not having them to allow 
me to give them first place over wood yet. We'll 
see what Fletcher has to say in the morning.” 

And at 6:30 Next Morning— 


“Better hustle my coffee, Mary, I want to get 
down and see Fletcher and you know that bird is 
at his office at 7 o’clock or earlier. I want to 
spend an hour with him, and say, now you hustle 
into your things and come along too. An early 
ride will do you good this fine morning and it is 
just as important, or more so, for you to hear what 
he has to say than it is for me.” 

“All rightie, I’m with you all the time, par- 
ticularly in any question pertaining to this home.” 

“Gosh, that coffee was good this morning! Here 
we go. It would be a joke on us if Fletcher was 
late this morning. No, it’s 7:30 now, and he is 
surely there.” 

“Good morning, Mr. Fletcher.” 

“Well, good morning, folks; glad to be honored 
with such callers so early. I know now I’m going 
to have a lucky day. Do you want lumber al- 
ready? Do you want the cellar frames out for the 
new home the first thing this morning?” 

“You couldn’t get them out, Bill, if we did want 
them on such short notice, could you?” 

“IT couldn’t, eh! There’s a truck loading mill- 
work right now for Bracket’s house right next to 
your lot. We have all the regular size cellar 
frames that are now used made up ready to put 
in the wall. We made over 500 of them last win- 
ter and have them painted nicely with one coat of 
white lead and oil. We aim to send cellar frames 
out on first load of lumber, or sooner if desired.’’ 

“There you go, Bill, going to sell us the whole 
house before you know what we want. We don’t 
want your woodenware ; we want steel sash.” 

“You want steel cellar frames and sash! Well, 
we don’t carry them, but you can get them over 
to Smith’s, if you want them, or I could get them 
for you.” 

“We came here, Bill, this morning to take up 
an hour of your valuable time to help us decide 
this question. See this ad here in this magazine— 
metal windows—aren’t they neat? What is your 
unbiased opinion on having them in our house?” 

“You want my opinion based on my experience 
in home building and materials, and you won’t 
think it is biased and that I am trying to sell you 
my goods?’ 

“That's it exactly, Bill, that’s what we are here 
for this morning.” 


Mr. and Mrs. Davin Hear ‘‘The Other Side” 


“Fhen I will give you some facts. I will not 
ask you to depend simply on my experiences to 
decide this for you, but will give you the cold 
facts and you can judge for yourselves. Come 
right into the inner office here so we can be more 
comfortable and I can get from my files a bulletin 
I have in mind giving some facts and figures based 
ou the observations and tests of experienced en- 
gineers. You know, folks, the steel window is of 
such recent origin that little data is available as 
to its length or life under various elimatiec con- 
ditions, and the resultant increase or decrease in 
efficiency and operation. 

“Here is a bulletin in which we find charts giv- 


those sash, 
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ing some cold steel facts. A very thorough com- 
parative analysis of air leakage through steel and 
wood windows, double hung or casement, is very 
important before making a decision, it says. This 
analysis is made very thoroughly in this little book. 
I'll let you take this home with you. It shows you 
plainly which is best from a practical standpoint. 

“The size and efficiency of operation of a heat 
ing system is decidedly affected by the leakage of 
air through openings in the building, another ques 
tion not to be passed over lightly by any means, 

“Again, the economic importance of infiltration, 


or the leakage of air through windows can be 
easily appreciated when it is considered that by 
equipping windows with an efficient air retarding 
device (meaning weather strips) the radiation and 


the fuel required to heat a given building may be 
reduced from 10 to 25 percent That's important 
enough to demand our attention, isn’t it? 

“Here we have another question. Steel windows 
require painting twice to wood windows once. Mis 
alignment of the steel frame members can take 
place when the building settles, and it will settle. 
This should be taken into consideration. Settle- 
ment of the building walls will tend to put the 
frame members of a steel window out of alignment, 
and not only affect the operation of the 
window with regard to opening and closing of 
same, but also materially increase the infiltration. 

“In the windows, however, these 
conditions can be corrected by a slight refitting of 
the window sash The shrinkage or other changes 
in the sash and frame dimensions do not affect 
the infiltration, for the modern wood window can 
be easily equipped wtih an air-retarding weather 
strip which automatically compensates for these 
changes found necessary, whereas the modern com- 
mercial solid steel section window as designed for 
use in homes cannot be economically fitted with an 
efficient air-retarding weather strip. 

“The wood sash has been in actual use for hun- 
dreds of vears with satisfactory results, not only 
from the standpoint of length of life but also from 
that of efficiency of operation. 

“You may have a greater variety of sizes with 
wood frames and sash than it is possible to have 
with steel, thereby giving you the opportunity for 
‘ne display of greater individuality of design for 
this home; in other words, you are not required to 
standardize sizes to the extent necessary if you 
use steel. You must be complimented on the ex- 
cellent taste you have shown so far in your selec- 
tions of parts and building design for this home of 
yours, and this would be lost to a certain extent 
were you required to adopt the use of certain ma- 
terials that would, in order to keep the cost within 
your means, have to be standardized sizes. I mean 
to say that you can, really, with the use of wood 
frames and sash make your windows fit your par 
ticular design of house instead of being obliged to 
build your house to fit the windows. 

“Another point, glass is vibrant and noisy, but 
when set in wood will not be annoying in the least. 
Steel is vibrant, and therefore noisy ; consequently 
vlazed steel sash will prove anything but restful 
to the tired nerves on a windy night. Glass is 
cold: it condenses the moisture from the air, and 
so does steel. Therefore steel window openings 
will be damp and frosty and cold in winter. Steel 
is subject to rust very quickly. The moment any 
paint is seratched off or chipped off an edge rust 
sets in. You have experienced that yourself on 
your car or around the house. Make a scratch 
across a painted surface, leave it exposed even to 
one night's dew and notice how it is rusted in the 
morning. 

“Metal sash will admit cold in winter and heat 
in summer. Of the several points we have dis- 
cussed in our talk here this morning, I think the 
question of the size and efficiency of the heating 
plant is perhaps the most vital one we have to con- 
sider in making a decision as to the proper sash 
to us in the home. 

“Metal frames and sash in the basement wall, 
too, are bound to rust. They can’t be kept painted 
thoroughly and there is always dampness there, 
and again judging from the kind Smith handles, 
there is no place to put a screen. You have to 
fasten a wood strip around outside to the founda- 
tion wall to afterward fasten your wood screen 
too. Our stock size screen would not fit these, and 
therefore you would require a special screen, which 
means greater cost again. 

“The initial cost of your steel frames and sash 
is greater by far than the wood and the upkeep 
afterwards is greater. Sut the future comfort and 
satisfaction for you folks living in the house is 
not near so great, so there you are.” 


greatly 


case ot wood 


Dealer’s Reasons Prove Convincing 


“You have thoroughly convinced me, Mr. 
Fletcher, without further questioning or argument, 
and it is postively settled that we will have the 
wood sash in our new house. Tom, call Mr. Fisher 
right now.” 

“All right.” 

“Hello, Mr. Fisher, hurry the plans now just as 
we had them. No steel sash for us, not even in 


the basement, and say, the wife wants you to 
make that mullion window in the kitchen 30x20 
2-Lt. instead of 26x20 2-Lt. Mr. Fletcher says 


it won't cost us any more, and that we have room 
for it.’ ‘ 

“Mr. Fisher says for me to call around tonight 
and I, can have a set of the plans to take home, 
and for us to give them the final check. I'll call 
you on these cellar frames, Bill.” 

“Never mind the cellar frames, I'll have my eye 
on the job and have them out there when they are 
ready for them. Don’t worry; I'll take care of 
you and help you all I can on the home. I am 
interested in it too.” 

“Goodbye, Bill.” 

“Goodbye, folks.” 

“Mary, doesn’t it make things easy for us when 
we have men to deal with like Fisher for an archi 
tect and Bill Fletcher and the company Fletcher 
has to back him up. I think this building of our 
home is not going to be such a task after all.” 

“No, Tom, not when we can have such men to 
help us, and have full confidence in them that all 
our business transactions will be fair and honest.” 

That night while Tom and Mary pored over the 
preliminary plans of their dream 


house a storm 


raged outside. The thunder and lightning were 
fierce, “I wish we were right in this room in 
our new home right now. I hate lightning, and 


I’m glad you're here, Tom. My, that rain is beat- 


ing against those windows on the west side! I 
really don’t think steel windows could keep out 
that rain.” 


“Well, I'll tell you one thing, Mary, if that win- 


i 
dow you are standing near was steel, you wouldn't 
be standing near it long. If the windows in our 
new house were of steel on a night like this you'd 
see the lightning flash between them in the dark, 
Then you. would have something that would keep 
you awake.” 

“Gee, Tom, I’m glad we decided we would hayes 
a real wood house and I don’t want to ever eyoy 
see any old steel sash magazine ad again.” 


Sells Glass and Paint Departments 


[Special telegram to AMERICAN LUMBERMAN] 

Denver, CoLo., June 30.—The McPhee & 
McGinnity Co., of Denver, has sold its plate 
glass business to the Pittsburgh Plate Glass Co. 
and its paint and oil business to the MeMurty 
Manufacturing Co., of Denver. The considera. 
tion is said to be about half a million dollars, 
dependent upon the result of an inventory now 
in progress. ‘‘The transaction in no way 
affects the lumber and building supply business 
of the McPhee & McGinnity Co.,’’ 
nouncement of the sale. 

The MePhee & McGinnity Co. is one of the 
largest manufacturers and wholesalers of lum. 
ber in the Rocky Mountain region and in addi- 
tion operates forty retail yards in Colorado, 
Wyoming and Nebraska. It also conducts tim- 
bering operations on a large seale in New 
Mexico. 


said the an- 


Experienced Men Form Timber Es- 
timating and Engineering Firm 


PORTLAND, OrE., June 26. 
strong organization 
recent 


An exceptionally 
has been effected in the 
incorporation of Stewart, Walsh & 
Wolfe, timber estimators and logging engineers. 
Their office at 1001 Bedell Building is a cen- 
ter from which the three expert timbermen 
will keep themselves intimately in touch with 
every part of the forests of the Pacifie North- 
west. The active field men are Mr. Walsh and. 
Mr. Wolfe. Mr. Walsh, who is vice president, 
has been cruising timber all over the Coast for 
the last twenty-five 
years, and is looked 
upon as one of the lead- 
ing timber estimators; 
and Mr. Wolfe, secre- 
tary, is a logging en- 
gineer, who for years 
was in the employ of 
the Big Creek Logging 





D. E. STEWART, 
Portland, Ore. ; 
President 





Co. and the Crossett 
Timber Co., where he 
gained a reputation for 
highly efficient engineer- 
ing and timber estimat- 
ing, coupled with a ¢a- 
pacity for an immense 
amount of work. 

Mr. Stewart, president, was twice president 
of the Pacific Logging Congress during the 
epochal swing of that organization from the 
old regime to the new. Probably there is no 
logger with a wider acquaintance among the 
loggers of the West Coast. He might cor- 
rectly be described as a ‘‘born logger,’’ for 
his father, John Stewart, was a logger on his 
own account in the white pine district of Wis- 
consin, at length becoming an operator. Dave 
was born on a farm near Greenwood, Wis., in 
1877. He attended the district school, Green- 
wood high school, and spent one year at the 
United States Military Academy, West Point, 
N. Y., from which he received a military bear- 
ing, discipline of mind and body, and a will 
to obey orders promptly. He was a logger at 
13, in the Black River drive; at 16 he worked 
for $1.25 a day in Hank Palms’ stave mill, 
near Greenwood; at 17 he taught school at $30 





a month. At 22 he landed in Portland with 
$25 in his pocket, became collector for a drug 
store and later went to the Coweeman River 
in Washington to work in the logging camp of 
Dan MeKachern and Jim McNaughton. He 
went to Goldendale, Wash., in 1902, as cruiser 
for the Klickitat White Pine Co., became log- 
ging superintendent for the Eastern & Western 
Lumber Co. in its operation near Kelso, Wash., 
in 1904, became manager of the Columbia River 
Log Sealing & Grading Association in 1910; 
then in 1913 became manager of the Big Creek 
operation of the Crossett Timber Co., Knappa, 
Ore.; later vice president of the Crossett West- 
ern Co. and manager of its timber divisions, em- 
ploying 600 men in camps at Knappa and 
Gales Creek, with a daily input of approx- 
imately 650,000 feet of logs. He disposed of 
his Crossett Western interests last year. 
Getting His Start 

Mr. Stewart admits that he made his first 
‘real start’’ at getting ahead when he married 
Cora Beeks at Goldendale. As fast as they 
saved, they invested the money in timber, their 
first purchase being a tract in the Nehalem 
Valley, near the present operation of the Beaver 
Lumber Co. 

An incident of Mr. Stewart’s. boyhood exert- 
ing a lasting effect on his future dates back to 
his job in the stave mill, when he asked several 
times for 25 cents a day more pay. ‘‘Get your 
time, young man,’’ said Hank Palms. When 
Dave complained to his father, the elder Stewart 
said: ‘‘You go right back and tell him you 
want a job; that you don’t care what he pays, 
but you want a chance to work.’’ Dave adds: 

It was the best advice possible. I have worked 
on many jobs and for many companies since I 
went back to Hank, but I have never asked what 
a job would pay; and, without exception, the job 
has always paid what I was worth, most of the 
time more than that. Too many men are far more 
interested in what they are going to get from a 
job than in what they are going to give to it. It 
is this condition that makes it possible, and even 
easy, for one who makes a real effort, to get ahead. 

So it has happened that Mr. Stewart has 
forged ahead until today he is chief executive 
of Stewart, Walsh & Wolfe. Associated with 
him are two men of similar type and training, 
putting into their work the factors that always 
make for success. They have back of them 
practical knowledge and experience to aid them 
in solving any of the intricate problems con- 
nected with the timber lands and logging shows 
of the Pacifie Northwest. 
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Creating Desire 
to Own Home 


Mapison, WIs., June 29.—‘‘ We firmly believe 
yat in order properly to sell our merchandise 
se should properly display it.’? 

That stutement by Robert J. Connor, 
wperal manager C, C, Collins & Son (Ine.), ex- 
sresses the guiding principle upon which the 
(gllins company has established a remarkable 
stem of display rooms for the exhibition of 

wares Which it handles. 


terse 


“Practically every other merchant displays 
his merchandise, and it seems to us that a retail 
yard ean very well afford to do the same thing 
with its own line of products,’’ continued Mr, 
(onnor in a statement to the AMERICAN LuM- 

These display rooms, which were briefly de 
vribed in a news story appearing on page 51 
fthe June 19 issue of the AMERICAN LUMBER 

‘, telling of the formal opening recently held 
y the company, are something new in this see 
ion, and have attracted a great deal of favor 
ble comment, particularly upon the occasion 
the public ‘‘house warming’’ mentioned 


ove, 





This beautifully designed and furnished dining room 
(Inc.). 


rooms, the ensemble is such as to create the home-owning desire 


ay suite maintained by C. C. Collins & Sons 


The four show rooms, each representing a 
completely and attractively furnished room of 
4 modern residence, are contained in a build 
ing of their own, though immediately connected 





View of the lobby, looking into the furnished li 
plan books and home building aids of various sorts, where the prospective home builder may gain 


leas and talk: things over. The model house on 


“ectrical home now being built at Madison. 





This view affords a glimpse into three of the model rooms: 


At the left the kitchen, in the right 


foreground the living room, and opening therefrom, the dining room 


The show rooms are 
first floor is read- 


business office. 
designed so that the entire 
ily visible from the street, through the big 
plate glass show windows. The building is 
equipped with night lights governed by a time 
clock, and is kept thoroughly lighted from sun- 
set to midnight. 


with the 


is One of the dis- 


Like the 


other 


Besides the large general lobby there is a 
completely equipped kitchen, «a dining room 
and a living room, one side of each room be 
ing open to the show window. Each room is 











ving room. On the table in the foreground are 


the table at the right is a replica of the model 


Notice at the right a portion of the display of trel- 


lises and other lawn and garden accessories 


finished with a different kind and grade of 
flooring. For example, the living room is floored 
with clear oak, the dining room with select oak, 
the lobby with No. 1 maple flooring and the 
kitchen with clear maple flooring. The stair 
landing has bireh flooring, and the second floor 
factory maple. 





Part of the display room for showing doors, interior trim, and other 
items of millwork, as well as shingles ete. 
for showing the sample doors, and the kitchen cabinet on display 


Notice the convenient rack 


Each room has a different style of Curtis 
trim, the Collins company specializing in that 
line of woodwork. In the dining room are seen 
two patterns of china cupboards, as well as a 
pattern of ceiling moulding. In the living room 
is shown one type of mantel, and two designs of 
built-in bookeases. 


The small model house seen in one of the 
accompanying photographs is an exact replica, 
made to seale, of the new model electrical home 
now being built in Madison under the auspices 
of the electric light company, a real estate con- 
cern and the associated electrical dealers of the 
city. This home with its furnishings is in- 
tended to be a demonstration of the very latest 
in electrical appliances and fixtures, as well as 
«, model in all other respects. It will be opened 
to the publie about July 15. Incidentally, it 
may be mentioned here that the Collins com- 
pany is furnishing the lumber, interior wood- 
work, stained shingles and kitchen units for this 


demonstration house. 

The rooms are kept attractively furnished 
through a coéperative arrangement with one 
of the local furniture stores, which installed 


the furniture and rugs and will change these 
furnishings from time to time so that the dis- 
plays are always fresh and interesting. In re- 
turn for that service the furniture concern is 
allowed to keep its tags on the furniture, and 
the rooms and furnishings are kept scrupulously 
clean and polished by the Collins company so 
that the furniture always shows up to best ad- 
vantage. The electric light fixtures are in- 
stalled on the same basis by one of the local 
fixture, concerns. 
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National Production, Shipments and Orders 
WASHINGTON, D. C., June 28.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1926, June 19; 1925, June 13— 26 19 1926 1925 
2: i oe inne sh sa taseeenhakiehe asses Kees es eenle 66,077,817 67,986,474 69,859,755 71,935,140 65,921,940 73,019, 919 
West Coast Lumbermen’s Association. .....cccccccvccccctevcccce 109,961,902 109,469,249 101,405,817 114,700,690 114,783,183 109,780.57 
Western Pine Manufacturers’ Association...............++se008: ,040, 36,181,000 29,814,000 29,256,000 30,490,000 26,838.09 
California White & Sugar Pine Manufacturers’ Association..... 37,764,000 14,941,000 28,102,000 11,351,000 24,670,000 10,354 099 
Ss SE SN ob oc ctncarwensebeceewensaceceanes 8,168,000 6,266,000 6,283,000 5,372,000 :900,000 9,353, 04 
Dee GPO Pee AOGBOUNEIOM 6 0000 ccc ccerccsccesenccveesececes 9,148,950 8,289,149 9,513,374 6,778,991 10,094,519 4,915,014 
Northern Hemlock & Hardwood Manufacturers’ Association.... 2,295,000 2,448,000 3,970,000 2,620,000 2,567,000 2,781. 049 
Northern Pine Manufacturers’ Association..............c0-eee00. 9,793,100 12,727,200 10,246,600 8,893,700 13,111,000 7,598,004 
Post as tae hens Pi as oils Satie spices 
i MOINS I eave actnes 278,248,769 258,308,072 259,194,546 250,907,521 269,537,642 244,639,509 
Southern Cypress Manufacturers’ Association...............e00 | are NO ee ae 3,400,000 —ti‘aaCw ts 
Twenty-four weeks ended above dates— ; 
sn Si swat ends kadeedn na the bancedbaeeaswe ones 1,721,607,743 1,844,437,333 1,781 ,253,689 1,796,873,054 1,789,742,279 1,776, 213,739 
West Coast Lumbermen’s Association.........ccccccccccccsceucs 2,502,401 ,506 2,412,709,567 2,581,730,426 2,493,636,060 2,608,948,472 2,464,426,752 
Western Pine Manufacturers’ Association............+..eeeeee0. 32,202,000 712,194,000 730,969,000 718,797,000 751,575,000 698,658,009 
California White & Sugar Pine Manufacturers’ Association..... 630,303,000 354,054,000 643,396,000 428,681,000 610,044,000 409,282 09 
CRPOTMEE MOGWOOE ASDOCIEION . coc ccccccevcccscccccccceccecceses 196,007,000 183,523,000 182,420,000 166,975,000 192,185,000 171,070, 00 
POE G CP FU AOCCGEIM es crt cceconecscasacestcvosectsenes 187,877,557 202,602,805 192,176,976 197,698,035 150,758,787 153,422 169 
Northern Hemlock & Hardwood Manufacturers’ Association.... 58,128,000 67,770,000 66,235,000 62,290,000 57,549,000 49,226, 60) 
Northern Pine Manufacturers’ Association.........+....-0eeceee 181,641,900 216,701,400 210,307,700 200,173,500 214,234,000 185,113,009 
Posi stint ets PER con th eal erp palit. csceltiitens nue oe 
Total softwoods, twenty-four weeks...........ccceeccccecees 6,210, 168,706 5,993,992,105 6,388,488,791 6,065,123,649 6,375,036,538 5, 907,411,641 
Southern Cypress Manufacturers’ Association................... ae tiéh two Sw ce we 2 113,600,000 ie 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— 
RL UE ac Saban eeverwhsneaddateaadkenes den cbt oeeswrnwanawets 4,870,000 4,574,000 4,039,000 3,052,000 2,381,000 3,829,000 
(NE A ie te A 8 SB RAE RET RIO Ro 136,718,000 137,779,000 92,079,000 75,864,000 87,756,000 63,502,009 
Hardwood Manufacturers’ Institute— 
I ieee Le ic tia enc ecedeanedenkuaednneedeshiees 21401213 ss... ne 18,460,426 .......... 17,841,332 0... 
(GO nar kan ased bea duds Os had eke aches vious 431,584,665 i .......... 441,548,158 = —=«s_ a. . cee eee 481,677,270 —si.. . 
. . 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., June 26.—Direct sales of Douglas fir from June 14 to 19 inclusive: 
—Sales Prices — Sales . Prices 
V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
SD. cvacccvecesscencvedes 16 112,000 7 $47.00 $41.00 $ 6.00 DG ods citeaeacenues 114 680,000 12 $36.00 $30.00 $ 6.6 
D gavearcevectesseseava 72 311,000 10 44.00 36.00 8.00 ar ccusadedtuvessneaneaabans 61 388,000 10 31.00 26.00 5.00 
CC nccccccercecccevecess 47 290,000 7 33.00 28.00 5.00 Common, No. 1 S1S— awe ; 
F. g. flooring— Geee” «se heccresesereeenwes 67 386,000 8 17.50 14.00 3. 
4” B&é&better ..ccccccccces 39 256,000 8 29.00 25.00 4.00 Fe sebueesnnektsneedetaces 15 61,000 4 19.00 16.50 2.50 
i ctu de pane eans bake 20 111,000 6 25.00 21.00 4.00 Dimension : ; 
SF DOR ccesctseseces 24 64,000 6 37.00 33.00 4.00 pS re eee 143 460,000 8 18.50 14.00 4.5 
GS sccvcccesecvceeoceese 17 84,000 6 32.00 27.00 5.00 De (<ttavnsewavacwai 129 344,000 8 19.50 15.50 4.0( 
Stepping— iS . svekenssabewoacaa 90 270,000 % 20.50 15.50 5.0 
BADOSr cocccccscccvccce 11 22,000 6 67.00 56.00 11.00 = eee 49 82,000 5 19.00 17.00 0 
Finish— aa” & O, Tee 6c cveccse 54 140,000 8 23.50 17.00 6.50 
DE. weeceeesasavenecunes 12 16,000 6 56.00 46.00 10.00 eee 10 28,000 6 25.00 19.00 6.00 
casing and base......-...-- 7 8,000 3 63.00 58.00 5.00 Lath = 
. Ceiling, Syd ee eee 7 65,000 3 4.25 3.75 f 
DOOR cc ccccccccreseces 81 340,000 6 29.00 25.00 4.00 NEEL ccrnweouncvesbiens 1 10,000 1 3.75 ete 
SS énbsnsececvancese0deeses 29 33,000 7 22.50 19.00 3.50 2 ae ere ae een 2 120,000 2 5.00 4.60 40 





California Redwood Data 


SAN FRANCISCO, CALIPF., June 26.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended June 19: 

——Redwood———_,_ White- 





No. of Percent of wood 
mills Feet production Feet 
Production .... 15 8,168,000 100 2,159,000 
Shipments .... 15 6,823,000 85 1,694,000 
Orders— 
Received ... 15 7,900,000 97 2,019,000 
On hand..... 14 =40,262,000 5,791,000 
Detailed Redwood Distribution for the Week 
Shipments Orders 
Northern California* ...... 3,102,000 3,298,000 
Southern California* ...... 1,242,000 2,451,000 
I sat a 31,000 85,000 
EE conn ae aeaiale awe 1,986,000 1,770,000 
PR chadevbénavenrecaaee 462,000 296,000 
Rey ae eee 6,823,000 7,900,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

7 Washington, Oregon, Nevada and Arizona. 

TAI] other States and Canada. 





Oak Flooring Statistics 


The following are statistics for the weeks 
ended as shown and comparative periods: 


1926— Production Shipments Orders 
Ge. Dect cacue 9,864,000 10,594,000 11,292,000 
SS 10,277,000 9,402,000 9,881,000 
Dec. 7 to June 

re eb eodawant 288,659,000 267,492,000 260,388,000 

925— 

Dec. 8 to June 
Oe shisedeuveces 262,336,000 253,162,000 248,719,000 


The figures for Dec. 7, 1925, to June 19, 1926, 
show increases over those for the period Dec. 8, 
1924, to June 20, 1925, as follows: Production, 
10 percent; shipments, 6 percent; orders, 5 per- 
cent. 


Percentages of Thicknesses, Week Ended 
19 


June 
a ” 1 ” ” 
ProGuction .ccccccccs 75 % . * 
Shipments ........... 73 16 3 8 
SE dn cncvbensesees 72 16 7 5 





North Carolina Pine 


NorFro.k, VA., June 28.—The North Carolina 
Pine Association makes the following analysis 


of figures from forty-six mills for the week 
ended June 19: 
Percent Percent Percent 
normal actual ship- 
Production— Feet output* output ments 
Normal ....13,242,000 ae — — 
BE 6k tur 8,680,823 66 ees 
Shipments 9,578,557 73 110 wma 
a 8,674,203 66 99 91 


*“Normal”’ is based on the amount of lumber the 
mills would produce in a normal working day. 

7As compared with the preceding week, there was 
an increase of 27 percent in orders; that week 
there were reports from only forty-three mills. 





National Analysis 


WASHINGTON, D. C., June 28.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the periods ended 
June 19, orders and shipments being shown as 
percentages of production: 


During During 24 
Week Ended Wks. Ended 
June 19 June 19 


No. of Ship- Or- 


Ship- Or- 
mills ments ders 
» 


ASSOCIATIONS— ments ders 








Southern Pine ...... 120 106 100 103 104 
 - "eee 104 92 104 103 104 
Western Pine ....... 38 85 87 101 104 
California Pines* .... 24 74 65 102 97 
California Redwood .. 15 84 97 93 98 
No. Carolina Pine.... 48 104 110 102 80 
No. Hem. & Hdwd... 19 159 98 105 92 
Northern Pine ...... 9 105 134 116 118 
Southern Cypress ... 14 66 71 114 100 

All softwoods ..... 391 93 96 103 103 
No. Hem. & Hdwd.... ... 88 43 68 64 
Hdwd. Mfrs. Inst.... 1307 8&6 83 102 105 





All hardwoods .... ... 86 76 94 96 
Both softwoods and 


hardwoods ...... 92 95 102 102 
*Units of production. 
*Based on 71 percent of cut in region. 
The report for the week ended June 12 in this 


department showed 391 mills and 131 units. 





The West Coast Raslew 


SEATTLE, WASH., June 26.—For the week 
ended June 19, 104 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 


Production ...109,961,902 a 
Shipments ...101,405,817 8% below production 
CN exewwds 114,783,183 4% above production 
Shipments— . _ 
Water delivery: Feet Fee 
EAS er 23,851,664 
EEXPOrt .nccccccccccsccccces 17,014,791 i 
c . &. gel.) *} See eee 40,866,455 

Pe MED cedndeswavasredsnenesteeees 54,858, 662 

RRR en er ne ee re 5,680, 70 
Tet MOREE: 6 accccccncvncsewusss 101,405,817 

New business— 

Water delivery: ep 
PEE, «.sechevencpeoenees ge 
eee rer 17,005,128 : 

Total water (46%)... cccccoccccees 51,132,978 

RS in nnulea ee naalan eee kane 57,969,000 

DEE -cecdstts cocked encaneiessw cee veres 5,680,100 
Total ROW BUMIMONE, «.ccccccccccvsess 114,783,183 

Unfilled orders— ; a 

DOMEOUIE CEEED cccincisaccetceseetenes 138,3130 

PO, civdvdudbewsendusdes mew onenuateks 23,513,662 

ail Same tak caer de ak le cn pcan ate . . 150,894,800 
Total unfilled orders. ..4:.cccccoscees 412,722,071 





Cypress Barometer 


New Or.eEans, La., June 28.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended June 23, Wednesday, six 
teen mills reporting, is as follows: 

Percent Percent 


normal actual 
Production— Cars} Feet output output 
pare ee 5,644,859 coves eee? 
;. rere eae 6,014,376 106.54 .. 28 
Shipments* 195 3,900,000 69.09 64.89 
Orders— - oo 
 sedwens 179 3,580,000 63.43 59.53 
On hand end 
weekt .. 843 16,860,000 ..... -«+** 


*New orders were 91.80 percent of shipments. 

+Basis for carload average is 20,000 feet. | “ 

tOrders on hand decreased 1.86 percent, OF v-" 
000 feet, during the week. 
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Production and Shipments of Western Pine 
PORTLAND, ORE., June 26.—The May report of the Western Pine Manufacturers’ Association is as follows: 
Production Statistics for May Shipment Statistics for May Production and Shipments Compared 
2 oe Mills reporting—— Production ——Mills reporting—— —Shipments— 1926 1925 

} 3,019 9) Total Nocut Cutting Feet Total No shpmts. Shpg. Cars Feet EFOQUCUON: ccc cccccscvce 166,147,503 178,427,712 
26 15. 61 B i906......-- 45 2 43 166,147,503 1926.... 45 0 45 4,999 134,559,718 Shipments .............. 134,559,718 149,615,077 
10,354" of is bie kin 44 1 43 178,427,712 1925.... 44 0 44 5,514 149,615,077 Cut exceeds shipments 31,587,785 ~~ 28,812,635 

9359 ge. 1926— 1925— 1926— ———1925 

4915-0 Shipped to— Cars Feet Cars Feet Shipped to— Cars Feet Cars Feet 

2,781 O99 0 PROT OTT eT eee eee 283 8,732,415 245 6,993,637 ee SS eee re eee 16 424,069 18 445,348 

7,598.09) Montana ...--...eeeeeeeeeeeee 314 8,350,415 368 9,459,394 MR eas wan eid ni acade tounge 7 196,186 7 211,655 
eee ant 2,600,938 20 1,145,379 New Hampshire .............. 7 178,568 7 192,565 
44 629 F; NS  EOCR OE TTCCCe 32 10,222,052 331 10,845,329 row FE mg 

089,508 Me rth Dakota ee 102 2280431 94 9'381'935 eer Le 4 105,334 4 113,592 
ie nh i a | 1,829,304 120 3,235,161 Atlantic coast States (undis- 

. ~ lt eG aca abeda bene 387 9°819,247 463 12,174,567 REE aisisccsciccustresa Genes i «iirabacs 36 1,059,816 
16,213,7 719 MMS. cing vasetassvievaaend 247 6,247,885 327 8,500,298 IIE ois wigcc'dea se citar Shd ieee 8 205,061 3 63,976 
4, 426,75 iowa, STEUER he WI Rt 259 6,593,297 351 8. 816.0 025 District of Columbia.......... 12 333,017 11 279,783 
a8, 658,009 fllinois Oe ed oe 527 13,718,602 518 13,612,550 PNN rslie auras 5 armvacsiern > eincecatece 7 186,727 7 172,199 
] 282 006 Kansas i Hs cE Noosa ce oe 106 2 418,134 67 1/671.594 WIN Soca vin was cine abe w mew 3 73,506 14 350,782 
1, 1,070, 006 Nebraska AAAS Beta aS LENE 206 5,240,000 205 5,241,620 MOOS VO bvcccesoownevces 15 424,206 33 858,293 
~ SEPM fMesOUTl on... ccc cece ccc nse 86 2,102,753 99 2,488,872 TEMNESSEE .. +++. eee eeeeeereees cons ve eee ees d 22,43 

PE MieeMD ........s0200cccceceee 156 3,758,494 164 4,356,242 EE ditiiaa cick cucnaweses 2 59,324 3 87,596 
35,113,009 ge 17 2,002,748 80 2,080,063 POOTER CAFO 6 iccccicceccess 1 30,279 a ee 
ae gelato iia 82 2,156,311 14 1,981,864 4, a errs 1 50, $25 i) 0O Gee 
14,411, 64) ae i ORR Nera 333 9/013:595 361 10,070,644 CII. kb 6 nese'swiswiswtaeewee 15 367,702 9 232,401 
rte eens DM eiiviwetsirescekeceecaan aa 2;708,910 197 5,182,343 TOXAS -neeeessecsccerererssees 16 427,323 4 175,600 

Ph eke ks See 40 1,046,208 34 883,434 Roe ar a ie ra re a 20 527,938 15 505,376 

9 EN ae aeenekitike sede 401 11,095,721 438 12,031,245 ss ella late ie ole 5 141,951 tte tte e wees 

3,829, 000 > 229 8779.54! 2R° REE ect civncestepeeeaedemews BAee jj Séeeubil << nena 
' NS at LO 332 8,779,549 389 10,636,033 4 . 
3,502,000 eaeag A lt EON che aaes 123 3,510,996 180 5,181,930 WEY avincdswarcenesnaaes 2 70,474 1 22,243 

Massachusetts alice aie odor ei periresinle 102 2,788,690 23 3,279,990 ae EPR aN San 
NEE. sinbnixtcassobnes 98 2,740,533 93 2,571,769 DOO ciscoxyssnaesncueniess 4,999 134,559,718 5,514 149,615,077 
. The two eastern groups showed the following: Cc 1925 Feet Care 1926 Feet 
———— ars 
ic coast S > . lvani Jew Jersev < States . : 295 35,723,943 90 29,819,646 
Atlantic coast States (Pennsylvania, New Jersey and States north).........---+-+++se+03 1,295 35,723,94 1,09 819, 
Other eastern States (south of Ohio and east of Mississippi).............. 0. eee ee eters (2 1,835,065 49 1,362,945 
May production was eleven million feet more than April. New York. There were losses of two million feet each in shipments to 
May shipments, compared with May of last year, showed only two Minnesota, Wisconsin and lowa, and losses of a million feet each in 
a gains of more than a million feet, these being in takings of Idaho and those to Montana, South Dakota, Michigan and Ohio. Illinois takings 
Spread Oregon. Shipments to Atlantic coast States decreased six million feet, were the heaviest for that month since 1922: Kansas takings were high 
$ 6.0 the falling off being mostly in those to Pennsylvania, New Jersey and for that State. South Dakota, lowa and Ohio were light for May. 
5.00 Compared with April of this year as ‘‘normal,”’ prices were reported by 20 mills as normal; by 1 as above normal, and by 7 as below normal—while 
an inquiry was reported by 17 mills as normal; by 4 as above normal, and by 7 as below normal. ° 
2.50 < ‘ " 
4 Census Bureau Delivered Prices Western Pine Summary 
Yt WasHINGTON, D. C., June 28.—The Department of Commerce has secured from the bureau of PORTLAND, OrE., June 26.—The Western Pine 
6.5i the census the following prices, per thousand board feet for lumber items and per hundred | Manufacturers’ Association summarizes as fol- 
6.00 square feet for shingles, as the average paid June 1 by contractors for building materials de lows reports for the week ended June 19 from 
F livered to the job, these being selected from the complete list: thirty-eight member mills: Percent Pe reent 
of ; : of of ship- 
vee, S1S1E, 2x4”, 16’ Common Flooring, 1x4” Shingles, Extra | Production— Cars} Feet output ments 
40 No. 1 Dimension, Boards 10 to 16’ Clear, 16” ,5/2 C5 w sie conta pk, ek rrr 
— Southern Douglas 1x6” Southern Douglas Red eee 35,040,000 1... ...-- 
pine fir No. 1 pine fir cedar Cypress Shipments (car).1,128 29,328,000 .... ..... 
> a. a errr rer $40.00 $100.00 $95.00 $5.60 Local deliveries. ... ot eae 
-wW SS a See 43.00 $47.00 41.00 ns dr Ore 6.00 janelle 
SS. Serer ree 40.00 50.00 50.00 a 8 2—ss Kevan 7.00 Total shipments.... 29,814,000 85.09  ..... 
een SN, PO. 06 5ccveereneneens 40.00 ..... 40.00 130.00 =... eee Orders 
ows to PE BM oi ccewckenceane i” es: 54.00 88.00  ..... 7.50 6.80 Canceled ..... 12 ee 
yn: ee GO, BM. cciccvncccensanes er 57.00 ee tee 6.60 Booked (car)..1,154 30,004,000 .... ..... 
i, Erne ee ae - 060C—té=isé‘C ww wes 60.00 er 6.00 7.00 RIOD soo © uo aa es a 
i, Cy as 6h ewnerrence a 8 8=—s ss Sas 48.00 Ao Serer ‘i . 
Cee GEO oi. ccckscse ence er 50.00 96.00 or —— eens Total orders... .... 80,490,000 87.01 102.27 
luction eS ere 46.50 46.50 52.00 100.00 80.00 6.23 6.27 On hand end 
luction "2, 3 ae: ee 40.00 40.00 Se ree Gor #8 weucs WOOK. .1sc. eee BBOTR OOO .nck kbc 
SNL (AMIN. ep dco pie a ond aa dened oie werd 44.00 42.00 115.00 75.00 rer 40% wate t- On i 

—" ie Anatom, Celll.......<0...2. 200k 34.00 ot eee 64.00 4.00 1... re eee Se Sa eee 

Feet WE, GUNNS ool ssiscsias sees rane Seren 21.00 iS are 54.00 : freee Bookings for the week by thirty-seven identical 
RNR WEIN: ae scaictscieisoacnaalmaleera asco mes 19.00 i ere 50.00 tee mills were 108.23 percent of those for the previous 
nee ' Rae se) ake te ae week, showing an increase of 036,000 feet. 

66,455 During the week, production was 104 percent ; 
505,006 shipments, 90 pereent, and orders, SS& percent of 
at S i normal Averages for the corresponding weeks of 

men outhern Pine Stocks - al. Averages for the corresponding weeks 

= the last f years were as follows: Product . 
105,8 : am, . 1 1% — sree met. shipments, 96 percent : orders, 87 ar 
New OrLeEANS, La., June 28.—The Southern Pine Association’s May report follows: cent. ; 
: : “Normal” base is average for e corres ing 
Reports from 161 Subscriber Mills Five Months’ Report of 133 Identical Mills a ae — cane eameeiiae ag pcre 
Percent Comparative figures for.production and ship- | that during two winter months actual production 
Percent Pro- Wig ‘ “ll 3% identical ills for the amounted to only 53 pereent of normal, while dur 
50 Feet Normal* duction ™ets reported by 135 identical mills for the ing two peak summer months the production 
180,70 Stocks May 1...... 880,579,442 ..... «cce. first five months of the last three years are as | mounted to 114 percent of normal. 
aggre May production.... 364,217,675 95.10 ..... follows: Ship- _ Ship- 
83,183 ee ments ments 
ait M , 1,244,797,117 0 as pet. as pet. S th Pi B t 

13,615 ay shipments..... 379,109, 992 98.99 104.09 Production Shipments cut normal m 
yo romney 1926. .1,742,047,904 1,728,906,486 102.80 96.38 outnern rine barometer 
94,800 aus — gitee -. $65,687,12 . oe ae Lopig  1023- -1845.773,869 1,749,584,014 94.79 98.78 New Orteans. La.. June 28.—For the week 
— Ore (ISS BUS). oi cccecves )2 105.15 G2. 360,641,812 7,177,416 99.25 97.6 a Aare ii ‘ : ‘ 

9 077 ey Sag cate : 9-29 1924. .1,660,641,812 1,707,177,416 — ee ended June 25, Friday, one hundred thirty-two 

6,9 Normal is amount reported by subscribers for . , 

the fi tf ree oe a - stil May Exports Through Southern Ports mills report as follows to the Southern Pine 
> first four months o 916. , j inti 
tg IXxports through southern ports for the first Association : 
rstocks decreased 14,892,317 feet, or 1.69 r I . ‘ace ‘ . 
cent, Caring May. eee er ~ quarter of 1926, for April and for May are comeens assent 
° ° norma actua 
‘hern Of the 161 mills, 23 were not operating and 3 given as follows: , Production Cars} Feet output output 
eter did not report on running time; the remaining 135 May, April, January Warmed 2.06 csc 81,222,769 Sn canning 
a mills report lost time representing a capacity of 1926 1926 to March Actual ..... .... 66,922,272 S238 ..... 
S1x- 18,675,000 feet, but 17 reported overtime equiva- Southern pine— ene P at Shipments* .. 3,390 70,630,650 86.95 105.54 
lent to a gain in capacity of 31,880,000 feet. Lumber .... 44,498,719 46,335,251 120,489,499 Orders— 
reent : Timber ..... 10,193,354 9,492,876 22,147,921 teceived* .. 3,116 64,921,860 79.92 97.01 
ctual Comparative Report of 155 Identical Mills Other kinds... 16,552,429 20,941,609 47,683,452 On Wand cna 
eee — — pare i cccv ke MOS DORACEOTE 6cis vibes 
itput A statement for 155 -identical mills compares ee 71,244,502 76,769,736 190, 320, 872 as ‘is for ct —— is - Ly ter ‘ 20. 835 feet. 

over + Basis ) i S May average, mo? “4 
= operations for May, 1926 and 1925: May exports decreased 7.2 percent from April. Siti i st d pe aaiteieds £ 2.08 
54.85 1926 as Total shipments from Jan. 1 to May 321, five yrders_on hand showed a decrease of 2.08 per- 

. nts > 5 e cent, or 5,708,790 feet; one hundred twenty mills 

9.53 ears 4 months, were 338,335,110 feet. contributed to previous report 
4 9Q97- 7 Or ° ° . 7 . 

_ NS 1926 1925 of 1925 The percentages of kinds making up the to- * soe iiennin’ WM sebdee shipments 
tocks May 1. 868, 569,165 918,041,194 94.61 Orders were 91.92 percent of shipments. 

eee May cut...... 357,001,548 397,054,326 89.91 tals are as follows: , ' Of the 126 mills reporting running time, 1 was 
- . May, April, January shut down; 21 worked overtime; 22, full time; 1 

e M , 1,225,570,713 1,315,095,520 Southern pine— 1926 1926 to March operated two days: 3, three days; 6, four days; 
320,- “ay shipments 371, 1,747 ,640 379,951,819 97.84 oer eee . ry oe: 59, five days, and 13, five and a half days., 

—- ea 3 £. 6 sathisnse : 
Stocks June 53. 3 -935.143.7 91.3 er kinds........ 23.2 27.3 25.1 (Statistics continued on page 75) 
ine 1 ° 85 “ 23,073 935,1 3,701 91.30 Other kind 
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Properly Directed Research Will Help 
to Cure Lumber Ills 


ETTERS that have been received by the AMERICAN 
LUMBERMAN since its issue of June 26 was sent to its 
readers give further evidence of the widespread inter- 

est lumber manufacturers are taking in the question of 
sales opportunities that may be developed through re- 
search, these letters being based on an editorial under the 
heading, “Research Opens Doors to Sales Opportunities,” 
that was printed in the June 12 issue. Commenting on 
this editorial, D. W. Winn, sales manager, Eastman, 
Gardiner & Co., Laurel, Miss., says it “expresses very 
well indeed a good many ideas which I have held for a 
long time.” In further comment on this editorial, Mr. 
Winn says: 

There probably never has been and will never again be an indus- 
try equal in size to the lumber industry, which has been run on 
such loose, slipshod and ignorant lines. I personally attribute 
most of today’s ills entirely to ignorance—ignorance on the part 
of the producer, the distributer, and the consumer. 

It is true that within recent years there has been a decided gen- 
eral movement on foot to manufacture and merchandise lumber in 
a more efficient manner than formerly, but there are still tre- 
mendous steps to be taken if we are to get our industry on the 
same plane as that of other industries among whom we are now 
beginning to find competition. 

I honestly believe that the industry has never really understood 
its own problems, nor has the public understood the problems of 
the industry. We need proper general publicity of all sorts. If 
the truth is known there has probably never been an industry, large 
or small, which has as little to hide from the eyes of the entire 
public as has the lumber industry. The more that is known of 
our problems and of our products, the more will be the uses and 
demands that will develop. ar 

Research and investigation will undoubtedly assist in the exten- 
sion of our markets. There is no doubt in my mind but that more 
thought should be given to merchandising than has ever been given 
in the past. One of the saddest phases of our business is the man- 
ner in which so many of the retailers and consumers regard lumber 
purchasing; in other words, strictly from a price standpoint. 

Not so very long ago one of our salesmen reported an occurrence 
in one of the cities in Ohio. It seems that one of the largest retail 
firms in this city was in the market for 3-inch B&better edge grain 
flooring. It expected to pay $85 mill for this item. It submitted 
its inquiries to a number of the largest and best manufacturers in 
the South. These manufacturers submitted their quotations, and 
while there was some variation, all of the prices quoted were around 
$85. However, it happened that a commission man submitted a 
price of 50 cents per 1,000 feet less than that quoted by a certain 
extremely high class manufacturer, noted for the excellency of his 
stock, and received the order for the car, to be hawked around and 
purchased where he could obtain it regardless of quality. 

This is a sample of one of the worst evils in the lumber industry, 
and is something which can be cured only by research and publicity. 


, SOUTHERN pine sales manager in a letter to the 
AMERICAN LUMBERMAN says: “I think your edi- 
torial is very timely.” He feels that when the lum- 

ber industry itself is sold on this idea of proper research, 

the market can be found. Further commenting on the 
subject, he says: 

The statement was made recently before a meeting of sawmill 
managers that the time had arrived when owners of timber would 
have to get their profit out of the savings in the manufacturing 
process and their by-products; that it would be necessary further 
to refine the products and produce the items the buyer needed, to 
hold the main lumber business. But even these things would not 
give sufficient realization in the light of competition of substitutes 
or other woods to reflect a proper return for depleting assets. A 
few sawmill people saw this thing years ago and have developed 
markets for short lumber etc. Time and money have been spent 
and a great deal of waste has been salvaged. It is difficult to 
market this waste at a fair price, but this is really not as hard a 
problem as to sell our own organization on the necessity of doing 
these things. Much work is being done at different plants in the 
South to develop higher grades out of common lumber. This is one 
form of conservation. One concern with which I am familiar 
salvaged 800,000 feet out of its slab chains in 1924, and in 1925 
1,000,000 feet of actual waste was turned into profit. 

I have been. told that the leather, packing and other industries 


make their profit on by-products and what formerly was waste, 
While wood is an article which may not be subject to scientific 
research, yet there probably are many places where scientists could 
specify wood and have it serve the purpose better than other mate. 
rials. Perhaps you could get some information upon the extent to 
which other industries have met their problems. 


OMMENTING on the editorial under discussion, 

J. H. Eddy, manager, Kaul Lumber Co., Birming- 

ham, Ala., says: “There is no doubt about your 

having hit on the right line.” In further discussion of 
the subject, Mr. Eddy says: 


If the lumber industry has lost sales opportunities and business 
volume, it is to a very large degree its own fault. There is nothing 
wrong with our commodity, excepting in so far as we fail to make 
the most of it, not only in preparation for use, but also in pointing 
out the uses for which it is superior to all other materials. Our 
customers have been taken away from us by substitute salesmen, 
and in many cases those customers were much better off using our 
lumber. It is simply up to us to improve our merchandising, and 
generally to show a little energy, both mental and physical, in con- 
nection with the merchandising end, as we have done these many 
years in the manufacturing end. Our competitors, the substitute 
people, have used their research facilities to excellent advantage, 
and with much less of valuable opportunity than is open to those 
who are manufacturing lumber from good timber. 

If we fail to keep up with the procession, or to take advantage 
of our opportunities, after all that we have seen and experienced, 
we shall richly deserve what we get. 


NE of the most interesting comments that came to 
the AMERICAN LUMBERMAN in connection with this 
editorial was from a prominent West Coast manufac- 

turer whose letter was not written for publication. Some 
of his comments are so helpful, however, it is felt that 
other members of the industry should be given the benefit 
of them. He thinks the suggestion is in line with the 
thought of those who are furthering the trade extension 
program of the West Coast association and of those who 
are behind a similar movement in behalf of the Nationa! 
Lumber Manufacturers’ Association. The plans of both 
organizations contemplate the employment of research 
men to develop new uses for wood, to emphasize and en- 
large upon the desirability of continuing the use of wood 
for the many purposes where it is best fitted, and where 
it has been used for a long time, and that field men will 
follow this work by practical demonstrations before re- 
tailers, architects, engineers and others as to just how 
wood can best be used for those purposes for which it is 
felt to be suitable. Expressing the thought that the 
AMERICAN LUMBERMAN editorial possibly lays too much 
stress on an apparent contrast between production and 
marketing, this manufacturer says: 

I think that the most successful operator in the lumber business 
will be the one who can concentrate with all the power at his com- 
mand on more than one phase of his business. It is of no avail to 
suggest to the manufacturers that they in any way lessen their 
efforts to reduce production costs, especially when such men as 
Henry Ford, say, as he is quoted just a day or so ago, that their 
program is one of reducing costs by increased production to be 
followed by lowered prices. There is, of course, no close analogy 
between Mr. Ford’s business and the lumber business, but I doubt 
if you can make very many people see this. 

A graphic line of the demand, price and cost of lower lumber 
over a period of years resembles the teeth of a saw, or a series of 
hills and valleys, and anyone who does not have his costs well in 
hand at the time when the line is at the bottom is soon eliminated 
from the list of those actively in business, so I think we must not 
deprecate the ideas of those who seek for low costs, since usually 
this is a matter necessary for self-preservation. 

Of course I agree with your thought that there is much to be 
done in the way of marketing and much to be done in the way of 
research in connection with possible by-products. Every few 
months we hear of some laboratory experiment similar to that you 
refer to as having been reported to the National Coal Association, 
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but the commercial processes which will enable the lumbermen to’ wasting on account of this over-production, and at the present time 
get something of value out of the tree aside from lumber are _ in the Pacific coast States are apparently operating without plan- 
developed very slowly. I think they would develop faster if more ning and are subjecting ourselves to the charge that we are not 
ople realized the value of research work, and I think you know competent properly to administer the vast resources provided by a 
that the average sawmill man does not know just what the word generous providence and consigned, at least temporarily, to our 
means aS it might be applied to the lumber business. To me it care. None of the captains of industry, the wizards of finance or 
means, ultimately, the creation of a foundation, or an institute, or the master salesmen of this or any other time can successfully 
whatever else you want to call it, more or less permanently financed market a product if the quantity forced on them is largely in 
and financed to such an extent that any and every possible clue to excess of any demand that is in sight or any that can be created 
the secrets that are still wrapped up in the trees may be followed within a reasonable time. ; 
waste. to an ultimate determination. Some work of this kind is being Market extension work of all kinds, including that of research, 
ientific carried on now, but it is to a limited extent, and, generally speak- will in all probability develop additional uses and markets for 
s could ing, I think with regard to particular ideas that someone wants to products of the tree, but at the present rate, few of those now in 
mente. prove out. tes } business will be able to take advantage of those markets because 
tent to In the meantime, I think the greatest criticism that can be di- they will have successfully worked themselves out of a job, exhaust- 
rected toward us as lumbermen is that we are apparently entirely ing their credit and being forced to give up their properties to 
ynaware of the simplest economic theories governing production, others who will succeed them. As an industry, I think we should 
seal demand and price, or else we have no confidence in the statistical call a halt in the mad scramble for production, and give the demand 
S10n, data which has been furnished us for our guidance in the conduct a fair chance tocatch up. I hope you will embody this thought with 
ning- of our business. We are constantly over-producing, and constantly other and subsequent editorials on marketing possibilities. 
your 
“" | Demonstrates S iority of Wooden T 
,..| Vemonstrates superiority oO ooden lrusses 
»thing 
make BurBANK, Cauir., June 26.—The First Na- quirement is eighty pounds a square fout of construeted on the ground in layers three deep. 
inting tional Studio, which is being built by the Aus- roof area. One was erected approximately every hour. 
Our tin Co. of California at Burbank, gives evidence _ Another argument in favor of wood construe- Hach of the four stages, measuring 250x135 
smen, of the large amount of lumber used in the con- tion is the speed with which the construction feet, was framed complete in two days. On 
g our struction of a modern film city. Approximately can be earried on, as nearly all studio jobs one of the stages 35,000 square feet of sub- 
r, and flooring was laid in four hours and 40,000 feet 
1 con- of root sheathing in three and one-half hours. 
many SPSS AAEAB: 
titute ° 
rtage, Lumber Business Sold to Employees 
those [Special telegram to AMERICAN LUMBERMAN] 
DeNveR, CoLo., June 30.—Announcement was 
ntage made Monday of the sale of the Newton Lum- 
need, her Co., of Pueblo, Colo., to A. A. Ladd, L. W. 
siecle and Walker Scobie, employees. The con- 
sideration was $750,000. The Newton company 
le to is the largest in its line in southern Colorado 
this and is a wide-awake and enterprising concern 
ifac- as is testified by various articles which have 
appeared from time to time in the AMERICAN 
ome LUMBERMAN concerning its activities. The sale 
that of the stock to employees was noted in this 
nefit journal in February, but the business was not 
the taken over by the new owners until this week, 
‘ Mr. Ladd, who has been associated with the 
S10n organization in various capacities for more than 
who twenty years, will be president of the new com- 
onal pany. Walker Seobie, who has been general 
both manager for three years, will be vice president 
and continue in the management. Mr. Biele will 
arch he seeretary. Tle also has been associated with 
en- the Newton company for over twenty years. 
rood The Newton Lumber Go. was founded in 1872 
rere by George Newton and six generations of the 
r Newton family have since had a hand in its 
will In building this stage 35,000 fect of subflooring was laid in four hours operation, The yard has recently expanded, 
re- a Jarge new mill being ereeted and model yard 
how three million feet of rough lumber was used in ure pushed at top speed. In the construction equipment and arrangement perfected, Wilbur 
t is the construction of the administration offices of the First. National buildings, speed was of Newton, vice president of the retiring organiza- 
the and the four huge stages. paramount importance, The entire job con- tion, has announced that the resources of the 
In spite of recent actempts of several studios — sisting of thirty odd buildings, representing ‘1 Newton family will be at the command of the 
uch to build of steel, wooden trusses have so far investment of $1,500,000, was completed in new owners ‘‘until such time as they are no 
and proven entirely superior in the construction of seventy working days. The giant trusses were longer needed,’? 
the stages because of the heavy hanging loads 
required. The trusses are said to be the larg 
ness est of their kind ever designed for us? in the 
om- West. Fifty-four of them, each 157 feet ‘ong 
il to laminated with top and bottom chord, were 
heir required by the four stages. These trusses, 
| as Which weigh approximately six tons apiece, are 
heir designed to support a hanging load of 12,006 
. be pounds, or thirty-five pounds a square foot of 
ogy roof area. 
ubt In the new stage of Cecil B. de Mille, which 
is also being constructed by the Austin Co. of 
ber California, wooden trusses were found to he hy 
s of far the most satisfactory. They were 190 feet 
A in length and were designed by August B. 
weer Thurbert under the supervision of the Austin 
ily company. Twelve trusses were required for 
the stage. These are said to be the strongest 
be trusses used in the West, being capable of sup- 
of porting 14,800 pounds, and 14,800 pounds on the 
‘ew top and bottom center panel points. This strength 
you is required to support the sets, camera plat- 
on, forms, and heavy sun are lights. The load re Here 40,000 feet of roof sheathing was laid in three and one-half hours. Note trusses on ground 
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News From West Coast Lumber Ce 


Spruce Grows on Redwood Stump 


San Francisco, Cauir., June 26.—In the 
course of some thinning operations on the 
lands of the Pacific Lumber Co. in Humboldt 
County, to improve the growth of the young 
stand of redwood and other trees which have 
come up since the early logging, a 12-inch 
Sitka spruce tree, growing on top of a redwood 
stump, was felled. ‘‘The redwood tree was cut 
about sixty years ago and the stump stands 
about six feet high,’’ said Emanuel Fritz, as- 





Stump of 12-inch Sitka spruce which grew on 
top of redwood stump 


sociate professor of forestry, University of Cal- 
ifornia, Berkeley. ‘‘In Humboldt County, 
where the picture was taken, there is consider- 
able rainfall and humidity; the forest, there 
fore, is usually very moist and tree seeds ger 
minate in very unusual places. It is not at 
all uncommon to find the seeds of spruce trees 
germinating on the tops of logs and stumps 
after these have become somewhat rotten. The 
spruce seed seems to prefer this kind of material 
in which to germinate,’’ 

It is interesting to note from the accompany- 
ing illustration how the roots of the spruce 
worked downward in the rotting sapwood and 
under the bark of the redwood stump. ‘‘ The 
sapwood of the redwood was, of course, very rot- 
ten,’’ comments Mr. Fritz, ‘‘and the bark was 
very easily stripped off, revealing the spruce 
roots reaching down for moisture.’’ 


Women’s Clubs Back State Park 
EVERETT, WASH., June 26.—The State Feder- 
ation of Women’s Clubs in convention at Ever 
ett June 22-25 inclusive, yesterday closed a deal 


with the Weyerhaeuser Timber Co. for sixty 
acres of finest virgin timber located 15 miles 
above North Bend on the Sunset Highway, 


whieh will be dedieated as a State park and 
preserved in its natural state for posterity. 
The price paid was $30,000. The largest donor 
to the fund was the Weyerhaeuser Timber Co., 
who donated $5,000 of the purchase price as a 
mark of its appreciation of the work done by the 
women’s clubs in thus preserving for posterity 
the natural loveliness of the Washington tim- 
bered region. 

The balance of the purchase price will be 
made up by such subseriptions as may he 
obtained from persons of prominence interested 
in the preservation of such a natural park, and 
further by the club women of the State. 

Over three hundred women’s elubs are mem 
bers of the State Federation and individuals 
or clubs may buy a tree for $100, and a tree so 
purchased will bear a name plate showing the 


4‘ 


name of the donor. A suitable button showing 
that the purchaser is a ‘‘friend of the forests’’ 
will also be sold at $1 to whoever will buy, and 
the proceeds of such button sales will also 
apply on the purchase price. 

Mrs. Ruth Conway, of the Washington Forest 
Fire Association, has been heartily behind this 
movement and her slogan, ‘‘Sentiment without 
action is worth nothing’’ undoubtedly proved 
a stimulus to the other club women to attain 
this natural park. Mrs. Conway also put on an 
exhibition of fire prevention work done by 
association during the federation convention. 

Besides the one hundred and fifty pictures 
exhibited, which showed the denuded and new 
forests at different stages of growth, various 
pieces of equipment used by the Washington 
Forest Fire Association were displayed. In- 
cluded in this was a range finder for locating 
fires, smoke mask used by fire fighters ete. 


Makes Specialty of Brazilian Pine 

SEATTLE, WASH., June 26.—S. A. Bishop, gen- 
eral superintendent of the Southern Brazil Lum- 
ber & Colonization Co., Brazil, is visiting on 
the Coast after an absence of several years. 
Prior to engaging in the lumber business in 
southern Brazil, Mr. Bishop was connected with 
the redwood lumber business at Eureka, Calif. 

The Southern Brazil Lumber & Colonization 
Co. operates a band resaw mill at Santa Cath- 
erina, Brazil, which cuts 30,000,000 feet of 
lumber a year, 85 percent being Brazilian pine, 
the balance mahogany which is shipped to New 
York for furniture manufacturing. All of the 
pine, however, is sold in Brazil and in the 
Argentine. The coneern ecuts general yard 
stock and make American standard sizes. 

Mr. Bishop says there is a large amount of 
timber in southern Brazil, but the stand is 
lighter than in the West Coast woods, an aver- 
age being about 10,000 feet to the aere. All 
of the logs are hauled to the mills by rail, inas- 
much as the wood is so heavy that it will sink 
in water and can not, therefore, be rafted. 

Practically all of the skilled men in the saw- 
mill, according to Mr. Bishop, are from the 
Northwest, and while on this trip he has en- 
gaged a number of workmen to leave shortly for 
Brazil. 

(S222 aaaes 


Six Sticks Make a Carload 


PORTLAND, OrE., June 26.—Six sticks of 


Douglas fir were started a few days ago from 
the Pacific Spruce Corporations mill at Toledo, 


Progress in Fire Prevention Work 


SEATTLE, WASH., June 26.—Describing 1996 
as having been thus far without fire losg of 
moment, George C. Joy, State supervisor of 
forestry, augmented this by saying that ip 
March, April and May less than 4,000 acres 
have been burned over, practically all being on 
logged-off land. There have been no green tim. 
ber fires and no loss of consequence. 

The season has been marked by three unusual 
logging camp fires in the slashing. In one 
instance a wire cable burst and in falling to the 
ground ignited the debris. It was, however, 
quickly extinguished. In another instance 
sparks from a tail block fired some brush nearby, 
while in the third case the friction of the slack 
line over a ledge of rocks started a fire which 
scorched some cut logs. 

Much has been done in fire prevention work 
by the special enforcement officers who have 
investigated all fires, more convictions having 
been made already this year on the charge of 
setting illegal fires than was recorded for entire 
year of 1925. One of these special enforce. 
ment officers was put on at the beginning of 
the closed season May 1, and later two others 
were added. 


Minimum Wage Rate Announced 


VANCOUVER, B. C., June 26.—Minimum wage 
rate for men employed in the lumber industry in 
British Columbia, so the minimum wage board 
has announced, will be 40 cents an hour, and this 
rate will become effective Nov. 1 next. Repre- 
sentations made by millmen that under existing 
contracts at fixed prices for delivery of lumber, 
the increased rate of pay would seriously affect 
them, has been given consideration by the board. 
Under the minimum wage act, the board must 
give one month’s notice of its rulings. To allow 
time for manufacturers to clear up existing con- 
tracts, the formal notice will not be made until 
Oct. 1. 

In the meantime the board has issued a state- 
ment reviewing the situation and making the 
announcement of the 40-cent an hour rate deci- 
sion. On the subject of Orientals employed in 
the lumber industry the board’s statement says 
that 20.46 percent of the whole number of em- 
ployees last year were Orientals. In the log- 
ging branch the percentage was only 7.53; on 
logging railways 14.22; in planing mills, 36.85; 
in sawmills, 35.73; in shingle mills, 46.89; and 
in box factories and sash and door mills, 11 per- 





A full car of big Douglas fir sticks manufactured by the Pacific Spruce Corporation, Toledo, Ore. 


Ore., for Sault Ste. 


weighing six tons. 


Marie, Mich., each stick 
The six filled the capacity 
of one car, as will be seen from the aceompany- 
ing photograph. The sticks measured 20 by 
+6 inches and 47 feet in length, or just one foot 
less than the length of the ear. L. B. Morrison, 
of the sales department of the C. D. Johnson 
Lumter Co., which is the selling organization 
for the Paeifie Spruee Corporation, said that 
the timbers are to be used by the Federal 
Government in connection with its locks on the 
great lakes. 


cent. While some of the Orientals receive a 
higher rate of pay than the proposed 40-cent 
minimum, the bulk of them are paid considera- 
bly less. Of white employees, in woods and mills, 
25.92 percent of adult workmen receive less than 
4) cents an hour. In the various branches of 
the industry percentages are: 9.68 were em- 
ployed in logging, 19.37 on logging railways, 
$8.08 in planing mills, 41.11 in sawmills, 14.15 


in shingle mills, 32.56 in box and sash and door 
factories. 
There is a provision that 10 percent of 


em- 
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slovees may be paid less than the minimum, on 
proof that such men are unable, through age or 
jigability, to earn the amount. On application 
ry such men, the board issues a certificate per- 
mitting such men to be paid less than 40 cents. 

Organized lumber workers had asked that 50 
cents be fixed as the minimum rate. The mill 
operators had represented that any rate above 
4) eents an hour would seriously handicap the 
industry and even the increase to 40 cents meant 
4 substantial increase in cost of lumber. 


Se E2aa: 


Match Company Buys Timber and Mill 


SPOKANE, WASH., June 26.—A concluding 
step in the liquidation of the E. T. Chapin Co., 
of this city, has been brought about by the pur- 
chase by the Federal Match Co. of the Chapin 
mills and timber holdings around Weippe, 
Idaho, for approximately $150,000. The deal 
includes 4,000 acres of white pine, yellow pine, 
eedar and mixed timber containing 25,000,000 
feet, and has just been completed by Paul G. 
Oettel, resident manager of the match company 
and President Henry G. Klopp, of the E. T. 
Chapin Co. 

The Federal Match Co. has purchased this 
stand of timber to furnish plank for its large 
match factories and will start sawing at the 
Weippe mill about Aug. 1, continuing until the 
mill pond freezes. The company owns about 
100,000,000 feet around Weippe, estimated as a 
ten years’ run. This transaction marks one 
of the final steps in‘the liquidation of the E. T. 
Chapin Co., which has been gradually going on 
since the sudden death of E. T. Chapin in Sep- 
tember, 1924. 

(SRB BBAaa: 
Coast Plant Sustains Fire Loss 

Merritt, B. C., June 26.—On June 12 the 
boiler house, power house, sawmill green sorter 
and some adjoining tramways of the Nicola 
Pine Mills (Ltd.), here, were totally destroyed 
by fire. There was also about 300,000 feet of 
lumber on tramways and sorter that was de- 
stroyed. The loss was between $275,000 and 
$300,000 which was well covered by insurance. 

This company has recently started production 
of Englemann spruce, having formerly manu- 
factured Pondosa pine. Definite plans for re- 
building have not been made, according to a 
statement by H. C. Meeker, general manager, 
but there seems little doubt that the sawmill 
will be replaced as there now remains of the 
plant a planing mill, dry kilns, dry sheds, ma- 
chine shop and company building representing 
a large investment. 

Last fall this company purchased a large 
block of Engelmann spruce timber and this has 
just been opened up. Three main summer log- 
ging camps have just been completed. 

Cd 


Codperate in Research Work 
Moscow, IpAHo, June 26.—Research work 
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conducted at the school of forestry of the 
University of Idaho, here, on the properties, 
defects and uses of wood has received a decided 
impetus through an agreement recently entered 
into between the school of forestry and the 
Western Pine Manufacturers’ Association to 
coéperate in carrying on a program of research 
which includes problems of immediate interest 
to the western pine industry. So far as out- 
lined this program of projects will deal mainly 
with improvements in the use of wood, compre- 
hending also a study of durability, moisture 
content in relation to decay and stain, new 
commercial uses ete. Through its research de- 
partment the Western Pine Manufacturers’ As- 
sociation is conducting some experiments in 
the performance of Pondosa pine in service, on 
the shrinkage of that wood during seasoning 
and on the relative thermal conductivity of the 
more important species of the region. The 
school of forestry has arranged to codperate 
on the project of the performance of Pondosa 
pine in service and a study was made of the 


stain and the decay fungi attacking this wood 
in use, 


Arrangements have been completed for ob- 
taining the additional equipment and personnel 
necessary to carry out these projects. Begin- 
ning with the opening of the fall semester, 
attention will be concentrated on the develop- 
ment of a research organization actively en- 
gaged in attempting to solve some of the numer- 
ous problems confronting the lumber industry 
in Idaho. 


Retailers Using Fir Publicity Matter 


SEATTLE, WASH., June 26.—Retail lumber 
dealers are making good use of the advertising 
helps prepared by the West Coast Lumber 
Trade Extension Bureau in connection with its 
national publicity campaign and field work, 
over two hundred retailers in widely separated 
parts of the country having requested mats and 





Interior of fifth floor of Portland garage, after it had been swept by 


fire. 


cuts to be used in local newspaper advertising. 
‘¢Much of this local advertising,’’ the bureau 
states, ‘‘is of a nature and size to be of great 
consequence in the sale of Douglas fir, espe- 
cially where the display space used is backed 
by aggressive salesmanship on the part of the 
retailers. The dealer gets the advantage of 
the national campaign; it aids him in starting 
his ball rolling and the larger program gets a 
distinct aid from repetition of the same argu- 
ments and from the actual sales which his or- 
ganization makes.’’ In some instances, ac- 
cording to the bureau, retailers are advertising 
their West Coast connections in addition to the 
names of the woods. 


Forestry Experts Added to Staff 

PORTLAND, ORE., June 26.—Two experts have 
just been added to the staff of the Pacifie 
Northwest Forest Experiment Station, accord 
ing to announcement of Thornton T. Munger, 
director of the station. These are Walter H. 
Meyer, specialist in forest mensuration, and 
Dr. Raymond Kienholz, specialist in plant physi 
ology. 

Mr. Meyer comes to the northwest station by 
transfer from the forest experiment station at 
Amherst, Mass. He is a graduate of the Shef- 
field Scientific School and of the Yale Forest 
School. In 1922-23 he pursued post-graduate 
studies in forestry in Sweden under the Seandi 
navian-American foundation. He will be en 
gaged principally upon making studies of the 


The floor of laminated wood, 274s, was not damaged. 
surface flooring had to be renewed 


ers Teems With Informative Items 


rate of growth of the forests of the Northwest 
and the prospective yields of timber crops under 
forest management. 

Dr. Kienholz comes to the Forest Service 
again this summer for a three months’ period 
from the University of Illinois. He is doing 
research on Douglas fir cut-over land. 


Laminated Wood Withstands Fire 


PORTLAND, ORE., June 26.—When it came to 
making repairs to the building after the fire 
that gutted the fifth story of the Portland 
Garage, at Fifth and Taylor streets, in the 
heart of the business district of this city, it 
was found that the laminated wood floor had 
to be patched in but one small space, not over 
four square feet. 

Although the fire was one of the hottest en- 
countered by the local 
fire department it did 
not eat deep into the 
wood. The building is 
of concrete with floors 
of 2x4 laminated wood, 
covered by a layer of 
regular flooring. This 
layer of flooring was 
charred, and had to be 
replaced, but the 2x4s 
were found absolutely 
undamaged, except, as 


stated above, in one 
small spot. 
Twenty automobiles 


were stored on this floor 
and the fire was so hot 
that some of them were 
actually melted. The 
fire broke out at 4 
o’elock on the morning 
of May 10 and in a few 
minutes the room was a 
roaring furnace with 
gasoline tanks explod- 
ing in rapid succession. 
Grease, upholstering in 
the machines and the 
gasoline furnished fine 
food for the flames. 
The wooden pillars were 
charred, too, but only to 
a depth of less than an 
inch so that it did not 
impair their strength 
although they were replaced because of their ap- 
pearance, 

R. C. Bates, manager of the garage, says the 
fire resistency of the laminated wood was a 
surprise to him, but now he would rather have 
that kind of flooring than any other. The cost 
of repairs was comparatively light. 

The accompanying photograph was taken im- 
mediately after the fire for the W. R. MeDonald 
Co., general insurance, which carried the risk 
on the building. The insurance men, too, were 
much impressed with the fire resistance quality 
of the laminated wood. It has been established 
here, before, however, on several occasions. 


Only the 


Oregon Mill Destroyed by Fire 

PORTLAND, OrE., June 26.—The L. P. Menefee 
Lumber Co., of this city, has not decided 
whether or not to rebuild its mill at Rainier, 
Ore., destroyed by fire June 24. The mill had 
a daily capacity of 100,000 feet and had just 
been improved at a cost of $40,000. Only a small 
part of the waterfront dock and 2,000,000 
feet of lumber were saved. All of the machin- 
ery was destroyed. The fire was discovered by 
the watchman at 5 a. m. and spread rapidly. 
Residents of Rainier and the fire fighting crew 
from the Long-Bell Lumber Co.’s plants across 
the Columbia River worked heroically, or the 
entire dock and the stored lumber would also 
have burned. Sixty days ago a lath mill and a 
trimmer were installed with other new equip- 
ment. The plant was insured. 





AMERICAN LUMBERMAN 


JULY 3, 1926 





Hardwood Orders Show Gain- 


Carolina Furniture Plants Buy 


MEMPHIS, TENN., June 29.—Hardwdod de- 
mand continues fairly good but prices continue 
on low levels. Price cutting has been resorted 
to in the last two or three weeks. In the main, 
however, producers prefer to hold their lumber 
rather than sell it at the low prices now quoted, 
Reports of the Hardwood Manufacturers’ Insti- 
tute for the week ended June 19 showed a gain 
of seven percent for orders and a drop of one 
percent for production. This report leads deal- 
ers to believe that the 50-hour week and other 
curtailment measures are going to have their 
effect on supply. It is further reported that 
production in the southern half of the territory 
is also slowing up. Producers in and near Mem- 
phis are either sticking to the 50-hour week or 
are planning to close down for thirty or sixty 
days. Some mills have practically quit busi 
ness for the summer. 

There has been a fair demand during the last 
few weeks from furniture factories in North 
Carolina, which have decided to take on some 
of the cheap lumber that is being offered and 
have placed orders for delivery during the rest 
of the summer and during early fall. Other 
furniture factories have been looking into the 
market, and some orders have been placed by 
northern buyers. The automobile demand 
been rather slow of late. 


has 
The building trades, 
however, still come in for a good share of the 
hardwood business, though the demand has not 
been as heavy as it was expected to be. The ex 


port demand now and then shows improve 
ment, but as a whole is not much better than 
just prior to the British strike. Some _ nice 


orders are being placed oceasionally, and every 
sign indicates that trade will improve during 
the next few months and should be good during 
the fall. 

Logging conditions are ideal. Prices on logs 
are low, as they have been for several months. 

Norman, Quirk & Graham, Interstate Com 
meree Commission attorneys, who are general 
counsels for the Southern Hardwood Traffie As 
sociation and the Hardwood Manufacturers’ In 
stitute, have opened offices in the Otis Building, 
Chicago. The new oflice is in charge of George 
Graham. The firm has offices at 
Washington, D. C. 

R. M. Carrier, president Carrier Lumber & 
Manufacturing Co., Sardis, Miss., will 
England on July 21 
land. 


Louisville and 


sail for 
on the Empress of Scot 
He will be accompanied by Mrs. Carrier 
and they will spend the summer in England. 


Less Price Cutting Now 

CINCINNATI, Onto, June 29.—The hardwood 
market shows a little better tone, but business 
remains spotty and principally of the hand to 
mouth variety. The production situation is im 
proved, and there is less price eutting. Promi- 
nent dealers say that the efforts to stimulate 
business by price cutting have failed, as it has 
served only to keep buyers out of the market. 
They assert that when a customer really wants 
the lumber that the price does not cut so much 
figure, and that buyers are willing to pay a 
reasonable price for good lumber. Export de- 
mand at present is slow, but exporters say that 
inquiries from abroad indicate a promising 
business late in the summer and early fall. 

W. F. Gammage, who has been engaged in 
the export hardwood business in Cincinnati for 
the last seven years, has made arrangements to 
close out his business on July 1. Mr. Gam- 
mage has become associated with the Menzies 
Lumber Co., engaged in the hardwood export 
business. Mr. Gammage will be in 
nati office of the company. Miss Helen Me- 
Cabe, president of the company, is planning a 
business trip to England in August and will be 
gone several weeks, Mr. Gammage, before com- 
ing to Cincinnati, was connected with «a Mem 


the Cinein- 


phis exporter of hardwoods for twelve years. 
Kor several years he was secretary of the Cin- 
cinnati Lumbermen’s Club, relinquishing this 
position at the annual meeting in May. 

R. W. Slonicker, president Mowbray & Robin- 
son Lumber Co., is back in Cincinnati after a 
trip to the Pacific coast. He visited the promi- 
nent lumber centers there. 

The Byrns Lumber Co. has been organized 
by John Byrns and M. H. Byrns to do a gen- 
eral wholesale lumber business, with offices in 
the Ingalls Building. The company will spe- 
cialize in West Virginia and southern hard- 
woods and also southern white pine. The ac 
tive management of the company will be in 
charge of John Burns and M. J. Burns, who 
have had a great many years of practical ex 
perience in the manufacture and distribution 
of lumber to the consuming trade. 


Call for Gum Is Improving 

WarREN, ArK., June 28.—Demand for a few 
items of hardwoods, especially in gum, has 
strengthened, though oak is still somewhat 
quiet. Increased demand for some items has 
brought slightly better prices for them. Furni- 
ture people are buying some stock but are not 
taking lumber freely. Some ear stock is being 
sold at prices that are only fair. Interior trim, 
both gum and oak, is moving in small quantities 
at good prices. The movement of oak flooring 
is fair, and keeps flooring mills operating 
to capacity. Production has been below normal, 
some mills operating on short schedules. Ship- 
ments are somewhat under production, as stocks 
are green and somewhat short. Labor is plenti- 
ful. 


Furniture Men Re-entering Market 


LOUISVILLE, Ky., June 28.—In the hardwood 
lumber industry feeling has proved far more op- 
timistie than it was, as orders and inquiries are 
much better, and some large inquiries, running 
into considerable footage, have been out over the 
last few days. Several of these came from 
the furniture trade, thus indicating that it is 
again coming into the market, after a long 
absence. Much better business is reported in 
plywoods and veneers, which is also excellent 
evidence that the furniture and eabinet trades 
are again becoming active. 

While hardwood prices are not any better, it 
is ¢laimed that it is harder to locate certain re- 
quirements, as some stocks are being held more 
firmly, and some other items are not in large 
supply. Principal quotations, inch stock, read: 
Poplar, FAS, $97@105; saps and selects, $68@ 
75; No. 1 common, $48@52; 2A, $34@39; 2B, 
$24(026. Walnut, FAS, $210@220; selects, 
$140@150; No. 1, $85@95; No. 2, $40@45. 
Ash, $90@50. Chestnut, FAS, $90@95; com- 
mon, $50@55. Basswood, $80 and $50. Cotton- 
wood, $55 and $38. Quartered red gum, $100 
(a) $60; plain red, $97 @ $52; quartered sap, 
$57 and $43; plain sap, $50 and $35. Plain 
white oak, FAS, $90@100; common, $60; plain 
red, $85@90; and $58@60; quartered white, 
$125@140 and $70@80; quartered red, $100@ 
110; and $65@70. 

John R. Green, of the Knoxville mills of the 
Foreign & Domestic Veneer Co., is in Louisville 
for a few days’ vaeation. 

Frank B. Russell, Louisville stave and oil 
man, sailed last week from New York, to spend 
the summer in Europe with his family. 

Kugene Straus, Eugene Straus Cabinet Co., 
Louisville, arranged a big organization birth 
day party at the plant on Saturday, June 26, in 
connection with two years that the company has 
successfully operated. All workers were pro- 
vided for in a real feast. The company has de- 
veloped a large business, has over a million feet 
of lumber on wheels in its vard, and hag in- 
stalled its own dry kilns. 


Furniture Men Asked to Name Wood; 

St. Louis, Mo., June 29.—St. Louis furniture 
stores have been asked by the merchandise diy; 
sion of the local Better Business Bureau to aq 
here to the ‘Name the Woods’’ standards ye. 
cently approved by the Federal Trade Commis 
sion. The standards advocated by the commis. 
sion are similar to those sanctioned by the Bet. 
ter Business Bureau for the correct designa- 
tion of furniture in advertising copy. They 
have been approved, generally, by retailers jy 
the larger cities, as well as by manufacturers 
and wholesalers. 

According to a bulletin distributed by the 
setter Business Bureau of St. Louis, the stand. 
ards are in reality very simple and have a dou 
ble purpose. ‘‘Their use serves to prevent the 
publie from buying a wood of lesser value dis. 
guised as a more valuable wood, through lack 
ot knowledge; and they also tend to eliminate 
unfair competition by preventing the creation 
of a false impression of the value of the more 
expensive woods, through use of the same ad 
vertising deseription in offering — stained 
woods,’’ explains the bulletin referred to. 


’ Volume Is Well Maintained 
CoLUMBUS, OHIO, June 28.—Hardwood trade 
continues to show considerable strength and 
volume is generally satisfactory. Buying is for 
eurrent wants and is well distributed between 
dealers and industrial plants. Prices are fairly 
well maintained, due largely to curtailed pro- 


duction at many mills. Flooring is still the 
strongest item. Gum and maple stocks are 


moving well. 

Southern pine trade is steady and the im- 
provement noted weeks being 
maintained, Retailers are buying for current 
needs and their stocks are not large as a rule, 
Dimension is moving better. Finish and boards 
are moving in larger volume. Building opera- 
tions in Columbus and vicinity continue active 
and there is a good deal of figuring on building 
projects. 

In the suburban village of Bexley, 8,000 pop- 
ulation, there is a marked building boom, A 


several ago is 


eanvass shows that there are now 167 home 
building projects going forward. 
The Eureka Avenue Lumber Co. has ¢om- 


pleted its mill and placed it in operation June 


KF. B. Pryor, sales manager W. M. Ritter 
Lumber Co., left late in June on an inspection 
trip of the company’s mill at Knox Creek, W. 
Va. 


Current Demand Equals Output 
ATLANTA, GA., June 28. 


Hardwood produc- 
tion in 


has almost reached normal 
again, though larger mills are still curtailing 
and several smaller mills are not operating 
at all. Weather is very favorable to production 
in spite of recent heavy rains, with plenty of 
logs available. Dry stocks are more plentiful 
than at any time this year. Mills are not accu- 
mulating any surplus stocks, however, as current 
demand is taking virtually the whole output. 
More orders for advance requirements are com 
ing in, but sales do not equal those of the co! 
responding period of last year. 

There is a good yard call from the Southeast, 
but during the last week or ten days it has been 
quieting down a little. Oak flooring is the 
most active item with southeastern yards, with 
a fair call for maple and beech flooring. North 
ern yards are inquiring actively but not buying 
very well save in the middle West, where the 
call is particularly good. Current prices on oak 
flooring show a number of small changes. Floor- 
ing plants are still operating on a steady basis 
and for the most part are sold ahead for several 
weeks. Industrial call for oak flooring: is only 


Georgia 


For Current Market Prices on Hardwoods See Pages 90 and 91 
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urniture Makers Enter Market 


fair, but for maple flooring is very good, one 
Atlanta wholesaler reporting several orders the 
last two weeks, especially for textile mills, ex- 
ceeding 100,000 feet each. The primary call is 
for lower grades of maple flooring, though a 
few good orders for better grades are also be- 
ing booked. Prices are about the same. In- 
dustrial call for beech flooring is only fair; 
prices unchanged. Industrial call for maple 
flooring is also improving steadily in the North- 
east and middle West. 

Southeastern millwork call is active and prom- 


ises to continue so through the summer. North- 
ern millwork call is improving slowly. Railroad 


demand is fair in the Southeast but less active 
in the North. Oak timbers are moving slowly 
again after a steady call earlier in the season. 
Car material is fair but less active than it was 
a month ago. Oak timber prices are fairly 
good but showing a tendency to decline. Red 
and white oak is in excellent call from the floor- 
ing factories, but prices are only fair; they are 
taking a majority of the dry stock in this ter- 


ritory. Poplar is quiet, but there is a fair de- 
mand from furniture factories. Sales to box 


Flooring Is Selling Well 
EVANSVILLE, IND., June 28.—Trade in hard- 
wood is somewhat scattered and there is still 
a great deal of hand to mouth buying. Flooring 
is one of the most active items. There is better 


demand for walnut than for some time. The 
best grades of poplar are moving well. Plain 


red and white oak are in fairly good demand. 
Ash, elm and maple are in somewhat better 
demand than they have been. Box manufac- 
turers have been liberal buyers of cottonwood. 
The supply of dry stocks in southern Indiana, 
southern Illinois and western and northern Ken- 
tucky is not large. Mills in Evansville are be- 
ing operated on fair time. It is understood 
that on some items there is a disposition to hold 
prices firm so that buyers are no longer able to 
purchase at their own levels. Not many local 
furniture plants are being operated on steady 
time. Furniture factories at Tell City and 
Jasper, Ind., are running on fairly good time. 

A good many southern Indiana logs are ar- 
riving at Boonville and Chandler, on the South- 
ern railroad, and at Princeton and other points, 
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The elaborately constructed bird houses seen in the foreground of the illustration are the property 
of a Boston (Mass.) real estate man who has placed them on exhibition at Sunset Inn, a tearoom 


at Sudbury, Mass., now owned by Henry Ford. 


The more elaborate bird houses have thirty-seven 


small compartments and in appearance are not unlike the homes some of the more pretentious people 
are having built today of wood 





manufacturers are good, and promise to con 
tinue so through the summer. [Export trade is 
quiet. Poplar prices are showing a tendency to 
decline. Box makers are also active in buying 
lesser grades of gum and tupelo. 

Furniture demand is still showing a _ ten- 

dency to decline though it is fairly good in the 
Southeast, particularly in North and South Car- 
olina, Georgia and eastern Tennessee. There is 
comparatively little call, however, from north- 
ern factories. The industry as a whole is buy- 
ing less for future needs and placing nearly all 
its orders for near future requirements. Most 
of the automotive eall is still for FAS white 
ash in 10, 12 and 16/4 dimensions, No. 1 and 
select ash, same sizes, and FAS maple. A fair 
call is reported for No. 1 maple and elm, and 
some call for oak, though the latter has been 
(declining steadily. Gum and oak prices are on 
about the same basis. Ash and maple are also 
the same but a tendeney to decline is noted. 
_ Export sales as a whole are showing a slight 
improvement, and indications are for at least a 
normal business this summer, especially with 
Cuba and Latin American countries. Decision 
of the Shipping Board making South Atlantic 
port rates equal to North Atlantic rates for 
Shipments to Europe is expected to aid export 
business. 


on the Chicago & Eastern Illinois railroad. Log- 
ging operations have been resumed on Green 
River and many of its tributaries in western 


Kentucky. 


Utilizing Hardwood Nearer Forests 

Burra.o, N. Y., June 28.—A Buffalo hard- 
wood dealer who has done considerable travel- 
ing and made a study of the situation lately, 
claims that he is convinced that the poor trade 
in this section is quite to be expected, and he 
does not look for it to improve right away. 
The trouble with the East and North is that 
lumber is utilized now much closer to the source 
than it used to be, which means that the West 
and South are gaining. There is more furniture 
manufactured at High Point, N. C., he claims, 
than at either Grand Rapids or Jamestown, and 
more pianos manufactured in Chicago territory 
than in all New England, with other industries 
going in that direction accordingly. The rea- 
son why Memphis is holding her own while so 
many other lumber centers are not is that she 
is learning to turn out ready-cut lumber, em 
ploying cheap labor and saving freight on the 
wood that is thrown away in manufacturing. So 
the above lumberman looks for less yard de 
velopment East and more shipments direct, and 
he points to certain yards that have been re- 


duced to mere storage places or given up en- 
tirely. He says there will be more of it. The 
eastern lumberman will depend more on the 
sawmills to carry his stock. 

The annual outing of the orphans of the city, 
numbering about five thousand, was held on 
June 23 under the auspices of the Buffalo Au- 
tomobile Club. C. Walter Betts was in charge 
of the entertainment committee, as for a dozen 
years preceding. 

Montgomery Bros. & Co. lately received the 
first cargo of lumber to arrive here this season, 
consisting of 700,000 feet of hemlock. 

Herbert M. Hill, who has been a salesman 
for the Hugh McLean Lumber Co. for the last 
six years, has resigned his position to go into 
the wholesale lumber trade on his own account. 
He will continue his headquarters in this city, 
but has not yet selected an office. 

A. C. O’Grady has taken a position with 
C. W. Bodge & Co. to travel in this State east 
of Rochester, making his headquarters in that 
city. 

C. L. Carrier, a veteran lumberman of the 
South and formerly of this city, has returned to 
Punta Gorda, Fla., where he has timber hold- 
ings, after a short visit here. 

Lumber visitors during the last week in- 
cluded M. B. Hickson, of the Hickson Lum- 
ber Co., Lynchburg, Va.; J. A. Meyers, Con- 
solidated Sawmills Co., St. Louis; T. E. Me- 
Kenzie, Toronto (Ont.) representative of the 
Brompton Lumber Co., Bromptonville, Que.; 
A. C. Farris, Farris Hardwood Lumber Co., 
Nashville, Tenn. 

A. J. Chestnut is carrying his arm in a sling 
and thus obtaining some relief from neuritis 
from which he has been suffering, though now 
somewhat improved. 


News from Raltnee Trade 


BauLtTimMorE, Mp., June 28.—Keith E. Powli- 
son, secretary Forest Products Association of 
Maryland (Ine.), the local organization of re- 
tailers, has been on a trip with the object of 
studying the work of similar bodies with a view 
to adopting some of the good features. 

Some fifteen retail lumbermen and yard op- 
erators of this city went down the river as far 
as Seven Foot Knoll on a boat obtained by 
Joseph D. Virdin, of the Canton Lumber Co., 
last Wednesday afternoon. The party had in- 
tended to do some fishing, but the weather 
proved unfavorable. They voted the event a 


success. 
G. V. Patterson, secretary-treasurer Weis- 
Patterson Lumber Co., of Pensacola, Fla., 


stopped in Baltimore June 25 on the way back 
from an eastern trip. He stated that his com- 
pany was fairly busy, with the plant operating 
full time and business conditions reasonably 
good. In the Florida situation, some change for 
the better is taking place. The company’s 
plant turns out moldings and other cypress 
products. 


Car Production Tapering Off 


Detroit, Micu., June 28.—While a number of 
orders have been released by larger plants, no- 
tably the Ford Motor Co., in line with plans for 
continuation of heavy production schedules, 
there is in the majority of plants a general 
tendency toward tapering off which has neces- 
sarily affected purchases. A fairly good con- 
sumption of hardwoods for mid-summer produc- 
tion is indicated, but it is apparent also that 
car sales are declining in various sections of the 
country. Output of automotive units in the 
United States and Canada for the first six 
months of this year is estimated at about 2,300,- 
000, with a probable increase over the corre- 
sponding period of last year approximating 12 
percent. 

There is increased activity in the wholesale 
market in softwoods, although it has not been 
productive of any decided changes. Buying in 








60 


AMERICAN 





LUMBERMAN 





JULY 3, 1996 








retail yards has improved materially as the 
result of the demand for residential construc- 
tion upon a larger scale. 

The Detroit Hoo-Hoo Club is making plans 
for special golf tournaments during July. One 
of the most successful golf events of the season 
was held on Monday, June 21. 


Increased Demand Forms Prices 


Macon, Ga., June 28.—For the first time in 
months, buying of hardwood lumber in this ter- 
ritory has been equal to production. While the 
price of most hardwoods is considered too low, 
the increased demand has helped to stabilize 
prices, and the local trade looks for continued 
improvement in that direction. All mills have 
been operating to capacity throughout the long 
dull period of spring, foreseeing an improvement 
in the market. Orders are flowing in from the 
East, especially, for all kinds of hardwood lum- 
ber. There is little export business. Trim is 
still in good demand, and the mills are behind in 
filling orders. 


Display of Hardwood Products 


KNOXVILLE, TENN., June 28.—In commemo- 
ration of the fiftieth anniversary of D. M. Rose 
& Co., of this city, which is being observed this 
month, the Fidelity Trust Co., of Knoxville, has 
arranged in the windows of the bank an at- 
tractive display of the hardwood lumber prod- 
ucts manufactured by the Rose company, prin- 
cipally featuring the different types of hardwood 
found in eastern Tennessee—red and white oak, 
maple, ash, birch, red gum, poplar, hickory, 
cedar and chestnut. There are also some South- 
ern pine products being displayed. All of the 
woods shown have been finished in the plant of 
the Rose company and are exhibited in their 
natural colors. 


Establishes Camp Near Marinette 


MARINETTE, WIs., June 28.—Lumbering op- 
erations have been resumed in Marinette Coun- 
ty by the Sawyer Goodman Co., which owns a 
large tract of virgin white pine and Norway 
pine in the vicinity of Amberg. An uptodate 
logging camp has been established, creating a 
little community by itself in this stretch of 
woodland. There are forty-three 40’s in all, esti- 
mated at about 15,000,000 feet. An 8-mile rail- 
road is being built to transport the logs. The 
company expects to harvest the logs in about 
three years. The presence of a lumber camp 
in the confines of Marinette County is a rarity, 
recalling the olden days when similar camps 
were numerous hereabouts. 


Shutting Down Over Holiday 


MERRILL, WIS., June 28.—All Merrill saw- 
mills and many in neighboring communities 
are shutting down the Fourth. Some industrial 
buyers are waiting until after that to resume 
manufacturing, and shipments from mills have 
eased up temporarily. Retail yards are, how- 
ever, busy buying and practically all orders re- 
ceived ask for rush shipments. In some cities 
there is brisk and increasing building, while in 
others the amount is considerably less. 

There have been no advances in lumber prices 
nor no firming up of these. Manufacturers are 
looking for some advances after Aug. 15, due 
to the heavy curtailment in production. Better 
drying weather promises to relieve the present 
shortage of air-cured lumber. 


Northern Prices Show Weakness 

Bay City, Micu., June 28.—There was very 
little change in the condition of the northern 
hardwood market during the last two or three 
weeks. Buying is very largely confined to sin- 
gle carloads for prompt shipment. Prices for 


staple items have not improved any, and there 
is an inclination on the part of some of the 
mills to make slight concessions to secure or- 
Some of the maple flooring manufactur- 
ers report an accumulation of the higher grades, 
with a consequent tendency towards weakness 
in prices for the clear grade. 


ders. 


Market Dull But Mills Active 


ELxkins, W. Va., June 28.—The West Vir- 
ginia hardwood market continues dull. There 
is an oceasional spurt but it is of short dura- 
tion, and prices are softening rather than grow- 
ing any firmer. Although southern mills are 
curtailing operations there has not been any 
curtailment in West Virginia. On the con- 
trary, a good many mills are increasing their 


production in order to reduce the cost per unit 
and are accumulating reserve stocks. Further. 
more it always appears to be easier to produce 
more when orders are less, owing to the eager. 
ness of mill workers to make a good showing 
and secure regular work. The smaller mills are 
quite a factor in keeping production up, the 
output of such mills being extremely large ip 
the aggregate. 


Southern News Specials 


To Move Into New Office Building 


Houston, Tex., June 29.—The Kirby Lum- 
ber Co. has announced that on Aug. 1 it will 
move its general offices from the Great South- 
ern Life building to the new Kirby Lumber 
Co. building on Main Street in Houston. 


In this connection, the Kirby officers announced, 
we desire to state that the production of this com- 
pany is larger at the present time than ever before 
in its history. We operate ten pine mills with a 
daily capacity of 350,000 feet, making a total of 
1,150,000 feet. 

We have thirteen logging operations; 306 miles 
of standard gage railway; fifty-three locomotives; 
1,100 logging cars and three machine shops. In 
addition to fourteen sawmills we operate a hard- 
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New office building of the Kirby Lumber Co. at 
Houston, Tex. 


wood flooring plant and two hardwood trim plants. 
We have 4,000 people on our daily payroll and 
more than 12,100 people reside in our forty-two 
hotels and 2,085 tenant houses. We own 3,000- 
000,000 feet of standing timber, two-thirds in pine 
and one-third in hardwoods. We are the largest 
manufacturers of long- and shortleaf pine in the 
entire South. 


Field Representative Appointed 

NEW ORLEANS, La., June 29.—Secretary- 
manager H. C. Berckes of the Southern Pine 
Association, has announced that J. F. Carter 
has been appointed as field representative of 
the association and will be assigned to trade 
extension and market research work. 

Mr. Carter was educated as a mechanical and 
chemical engineer at the University of Illinois. 
For a number of years he was engaged in news- 
paper work in different capacities and he also 
organized and served as manager of Chambers 
of Commerce in various cities. In 1913 Mr. 
Carter engineered and designed the campaign 
by which the New Orleans Association of Com- 
merce was organized, being manager of the in- 
dustrial and publicity bureaus for two years 
following. He has made industrial surveys of 
a number of cities and has served as sales man- 
ager for several firms in the South. Mr. Carter 
has been associated in designing and building 
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several board and paper mills including the 
paper mill at Elizabeth, La., which was first 
designed to make paper from stumps after ex- 
traction of the resinous contents. 


To Operate New Hardwood Mill 


Macon, Ga., June 28.—In two weeks the Case- 
Fowler Lumber Co., of this city, will open a 
hardwood sawmill at Toombsboro, Ga., chiefly 
for the production of dimension, to meet the de- 
mand for big sizes. The mill will have a eapac. 
ity of around 15,000 to 20,000 feet of lumber a 
day. The Case-Fowler Lumber Co. owns mil- 
lions of feet of hardwood lumber in the Oconee 
River swamps near Toomsboro. 


To Establish Finishing Plant 


ToomssBoro, Ga., June 28.—The Lovelace-Ev- 
banks Lumber Co., of Washington, Ga., has pur- 
chased a site for a finishing plant here, and it is 
understood that construction work will begin on 
the new plant next week. The company has a 
million feet of lumber ready for finishing, this 
having been cut from its large holdings here. 

Toomsboro is getting to be a big lumber city, 
twenty cars of lumber being shipped from here 
nearly every day. There are six big lumber com- 
panies operating mills or logging camps here. 


Florida Concern Developing Tract 

Key WEsT, FLA., June 28.—The Caribbean 
Co. (Ine.), 221 W. 105th Street, New York 
City, has started the development of a tract 
of 45,000 acres on the Isle of Pines near Key 
West, acquired by the company some time ago. 
Development has }een carried out on a small 
scale, but additioual sawmills are now being 
established and larger operation is planned. 
It is estimated that the tract contains ap- 
proximately 60,000,000 feet of timber, a ma- 
jority of which is hardwood. There is consid- 
erable mahogany in the tract also, and some 
pine, much of the timber being virgin. Plans 
of the company are to expend about $5,000,- 
000 in the entire development, including estab- 
lishment of a resort when the timber is cut. 


To Establish Hardwood Mill 


New ORLEANS, La., June 28.—Advices from 
Covington, La., are that V. M. Seanlon, J. B. 
Semmes and associates, who some time ago 
purchased the 8S. T. Aleus hardwood _hold- 
ings in the Lower Pearl River Valley, will es- 
tablish a new hardwood sawmill at Talisheck, 
La., with a capacity of 50,000 feet. Bogalusa 
dispatches add that a second hardwood mil! of 
the same capacity will be erected by the same 
interests, a little later, at a point north of 
Bogalusa. J. H. Grimmett will be in charge 
of the Talisheek mill as manager and will es- 
tablish his family home at Covington. The 
Aleus company’s holdings taken over included 
a sawmill at Pearl River, but the current re- 
ports indicate that this plant probably will be 
abandoned. The mill site at Talisheck com- 
prises some 500 acres, it is said, and in addi- 
tion to the mill buildings a number of houses 
will have to be erected for the company’s em- 
ployees. 

SPR AAARBAERAAAEAEAB: 

A NEW FEATURE of the Posen International 
Fair this year was an exhibit of Polish timber 
and woods products. This fair, catering mostly 
to ex-German and Congress Poland, is a buyers’ 
and not a sightseers’ fair. 
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First Aid Awards to Telephone Men 


New York, June 28.—A few days ago, when 
the American Red Cross announced its annual 
awards for first aid rescue work during 1925, 
readers of the daily papers noticed that the 
first, second and third awards had gone to Bell 
telephone men. The winners were James G. 
White, Vancouver, Wash.; Elmer Ray Porter, 
Greensburg, Pa., and William Sellman, Winne- 
mueca, Nev. 

The Red Cross news items recalls the fact 
that safety first and first aid training have 
been actively promoted in the Bell System for 
years. The long distance organization of the 
system has in operation a plan of this type 
that is characteristic of many others. Classes 
are held regularly. A certificate is given each 
employee who has satisfactorily completed the 
course and passed an examination given under 
Red Cross auspices. The knowledge thus 
gained is not only valuable in the employees’ 
work but has on innumerable occasions saved 
the lives of others. 

A farmer near Verbank, N. Y., for example, 
was chopping wood when his axe slipped, badly 
cutting his foot. He made his way out of the 
woods, but fainted from loss of blood beside 
the road. Here he was found by a long lines 
construction crew, who were passing in their 
truck. One of them cleansed the wound, put 
on a compress and the proper kind of bandage. 


The injured man was revived and carried to his 
home. When a doctor arrived, he commended 
the measures taken and said that without them 
the farmer would probably have died from loss 
of blood. 

At another time an employee at Altoona, Pa., 
saw a crowd collected around a twelve-year-old 
boy lying face downward on the pavement. The 
boy had been badly shocked when his head had 
touched a fire alarm box, which had become 
charged by crossed wires. The spectators were 
afraid to go to his aid. The telephone man, 
realizing the nature of the accident, applied 
artificial respiration and succeeded in bringing 
the boy to consciousness as the ambulance ar- 
rived. 

A most dramatic application of first aid oc- 
curred one night last February, when a tele- 
phone crew of six men were on their way to 
repair a line break near Uniontown, Pa. As 
the gang’s truck nosed its way through the 
deep snow, the men disposed themselves among 
the coils of wire, crossarms and ropes, where 
they were protected by a tarpaulin cover. 

During the night the truck stopped to enable 
everybody to stretch a bit, as they were feeling 
cold and sleepy. At the first breath of fresh 
air two of the men staggered and fell, quickly 
followed by two of their comrades. The fore- 
man, riding with the driver on the front seat, 


jumped out to see four of his men lying breath- 
less in the snow, respiratory nerves paralyzed. 
He started resuscitation immediately. For three 
hours he administered first to one, then another, 
until all were conscious. The drive was re- 
sumed with all speed to Uniontown where the 
men were placed under the care of a physician. 

In his diagnosis the doctor stated that the 
exhaust gas from the engine, laden with car- 
bon monoxide, had not escaped freely, but had 
been pocketed under the tightly drawn tar- 
paulin. The next day all members of the crew 
were back on the job, thanks to the timely first 
aid treatment. 5 

In the motor vehicle department every ef- 
fort is made to minimize accidents. As an in- 
centive for the drivers of motor vehieles an 
automobile stop accidents insignia award is 
made to a car after one year’s driving without 
an operating accident of any kind. Some tele- 
phone men are now driving cars bearing in- 
signia showing that they have had no accidents 
for three, four and even seven years. , 

The employees themselves are growing more 
interested in safety first measures as time goes 
on, and this is thought to be due largely to the 
plainly visible results and benefits. Lost time 
due to accidents in the entire organization, they 
report, has dropped from 8.44 a hundred em- 
ployees in 1920 to 2.15 in 1925. 


Railroads’ Service Creates Keen Competition 


BALTIMORE, Mp., June 28.—Competition has 
been keen in this market between the sellers 
of different woods, but in no division has this 
bidding for business been more aggressive and 
determined than in fir brought here in large 
quantities from the Pacific coast. Fir has been 
finding takers in increasing number and has 
become a rapidly expanding factor in the trade, 
but with all of this growth in demand it has 
been found impossible to effect an improvement 
in prices, which are lower today than they 
were a year ago and which show no indication 
of an early advance. 


It might have been supposed that this com- 
petition had its inspiration and origin in the de- 
sire of the producers of fir to take the market 
away from other stocks that are turned out in 
quantities by the eastern mills, such as North 
Carolina pine, and, to a certain extent, Georgia 
pine; but this supposition would be an error, 
the main competitor being in fact other fir. And 
the complaint of big producers is directed not 
so much against rival manufacturers, 
against the railroads. 

The Weyerhaeuser Timber Co. is not only one 
of the most important factors in this eastern 
fir trade, but also one of those who remonstrate 
against certain practices which seem to have 
grown up along with the expansion in the 
market for fir. This corporation has expended 
millions of dollars here in the acquisition and 
development of a big terminal, at which great 
steamers carrying millions of feet of lumber 
each can discharge their cargoes and whence 
these shipments can be expeditiously trans- 
ported to points along the coast and in the 
interior. Another such depot is nearing com- 
pletion at Portsmouth, R. I., and still another 
is in contemplation at Newark, N. J., a site 
having already been secured there. 


In Disadvantageous Competitive Position 


The company feels that by reason of the pos- 
session of these facilities it is in an excellent 
position to build up the eastern business on an 
advantageous basis, but it has found itself con- 
fronted by a kind of competition which had 
not been looked for and to contend with which 
it is placed at a serious disadvantage. This 
competition, it further urges, should not be 


but ° 


permitted to exist, since it strikes at what it 
regards as sound economic principles and es- 
pecially at the prosperity of those large cities 
wherein the depots are or will have been located. 


This competition emanates from the practice 
of railroads in undertaking to unload lumber 
from vessels and put it aboard cars without 
charge for shipment to points designated by 
buyers. The point is made that concerns like 
the Weyerhaeuser company not only disburse 
big sums of money in the purchase of water 
front property, thereby adding to the real estate 
and dock values, but that they maintain effective 
organizations, the members of which earn their 
living out of the activities of the company, thus 
swelling the number of wage earners who be- 
come buyers and consumers of all kinds of mer- 
chandise and whose welfare is closely bound up 
with the prosperity of the cities in question. 
Moreover, the company expends additional large 
sums in the purchasing of materials and sup- 
plies, benefiting numerous lines of trade. 

The operation of the depots entails an out- 
lay that amounts to a big sum in the course 
of a year and that constitutes a certain charge 
upon the stocks of lumber received and shipped 
out. There is not only the cost of handling the 
lumber, but the interest on the investment, in- 
surance, taxes and diverse other items, which, 
according to the calculations made, add $3 or 
more a thousand feet to the cost of the lumber 
handled by the distributing company. This $3 
or more is avoided by the West Coast manu- 
facturer who can get the railroad to do his 
unloading and loading, and who is under no 
expense for costly terminals, escaping also in- 
surance and other carrying charges. He is con- 
sequently at an important initial advantage as 
against the manufacturing corporation which 
maintains its terminal and does its own unload- 
ing and loading. 


Railroads’ Service Assailed 


The service performed by the railroads for the 
outside dealer is assailed as a gratuity and a 
discrimination against the shipper who, like the 
Weyerhaeuser company, brings his lumber to 
port, puts it into storage sheds and takes it out 
again to be loaded on ears for transshipment, 
all at his own expense. 


As a case in point attention was called last 
week to an advertisement of a Washington 
(D. C.) lumber dealer in the newspapers of that 
city, in which the advertiser announced that 
he had just received forty cars of Douglas fir 
from a big producing company on the Coast and 
wherein was included a facsimile of a telegram 
from the Baltimore & Ohio railroad, advising 
the Washington firm that it was loading and 
forwarding these forty cars from Baltimore to 
the national capital. 


The lumber had arrived by steamer in the 
harbor here and had been taken from the ves- 
sel by handlers working for the railroad and 
loaded on to the cars free. In the case of cars 
requiring staking the railroad makes a nominal 
charge. The Weyerhaeuser Timber Co., on the 
other hand, having its own terminal and putting 
its stocks ashore at its terminal, is compelled 
to have the cars supplied by railroads loaded 
at its own expense. 


Railroads Tired of Practice 


It is suggested that the railroads got into 
the practice complained of in their desire to 
attract freight; that the freight charges to such 
customers are no higher than for those who do 
their own loading and preparing of cars; and 
that the service consequently constitutes an 
unfair discrimination as far as the railroad is 
concerned, and also militates against the city 
wherein such a large lumber depot is located in 
that it tends to deprive such ports of the benefits 
that would otherwise accrue from the location 
of these depots. 

The railroads themselves, it is indicated, are 
becoming tired of the practice and realize that 
it is a source of much expense to them and as 
unfair to some of their shippers, who are not 
less important factors as far as the freight 
charges, pure and simple, are concerned, But 
the land transportation lines also realize that 
now, when the practice has become established, 
it is not easily disposed of or set aside. In this 
situation the protests of municipalities injured 
in their growth and development might prove 
a valuable aid in applying a corrective, it is 
suggested, and in fact the agitation for aholi- 
tion of the practice might properly come from 
them. 
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Asbestos Protected Metal Dry Kiln Door 
Stands Test of Fire 


Under the heading \ Good Dry 
well known fire insurance 
publication 


Kiln Door” a 


vives, in its 
the following report on a dry kiln fire: 
kiln 
illustrates the damage 


company 


“Ilerewith we show photographs of dry 
Photograph No. 1 


doors. 





No. 1—Shows damage done by fire inside kiln 
done by tire inside the kiln Photograph No. 2 
shows the damage done by burning platform and 


lumber on platform outside of the kiln. The loss 
shown is that of the W. HL. Lovett Lumber Co., 
Wrightsville, Ga., which occurred on Aug. 16, 1925. 
The fire occurred while the doors to one room were 
standing open. The kiln walls were of brick, with 
wood-joist roof, equipped with protected 
metal dry kiln doors 

“The doors on kiln No. 1 being open, and the 
kiln being nearly filled with dry lumber, the fire 
in this room had full play and entirely destroyed 
it and its contents, with the exception of the metal 
doors shown, which were located at each end, 

“The doors on 


usbestos 


kiln No. 2 were kept tight, and 
though this kiln caught fire by burning through the 





No. 2 


Shows damage done by fire outside kiln 


roof, the fire was smothered by steam sprays, aided 
by the fireproof doors which were kept tight. 

“We understand that because of the intense heat 
and unrestrained playing of the flames in kiln No. 
1, the asbestos on the doors was burned off in 


spots, but the sheet steel was not penetrated at 
any point. The doors, complete with the angle 


iron frame, were left standing on both kilns. 
“These doors are quite satisfactory for dry kilns. 
While there are several other doors on the market. 


this is the first time we have had an opportunity 
tu show photographs of a fire resisting door. 


“We do not approve of doors built entirely of 


wood because they are bulky and heav?, warp 
badly, and resist but a short time. The wood 
slatted door lined with asbestos roofing is some- 


what better but it is short lived, warps, and is far 
from satisfactory. Any door built entirely of wood 
burns quickly, whether the fire is in or outside the 
kiln. 

“Doors built of sheet iron or steel have likewise 
proved unsatisfactory The acid fumes from the 
lumber in the kiln attack the metal and eat holes 
through the door. Doors constructed of sheet steel 
also act as a radiator and lose considerable heat, 
thus increasing steam consumption. 

“A good door should combine the insulating qual- 
ities of wood with the strength and fire-resisting 
qualities of steel, yet at the same time they should 
be light and economic as to cost. Doors of this 
construction, if hung properly, are easy to open 
and close, and overcome the many shortcomings of 
other types of doors.”’ 


Experience of Woodworking Plant 


A prominent woodworking 
same type of door: 


plant writes of the 


“With reference to the Moore asbestos protected 
metal doors we wish to state that we are confident 


a 
= 


itil 








No. 3—Hinge doors 


that if both our kilns had had these doors of the 
carrier type we would not have lost our dry kilns 
and the lumber contained therein. 

“The old kiln next to the factory was fitted with 
wooden doors. The fire originated in the shed ad- 
joining the dry kilns near the delivery end ; fire eat- 
ing its way around the end caught the wooden 
doors of this old kiln and thus destroyed the lum- 
ber in it and, of course, the roof. The middle wall 
between the old and new kilns, supporting the con 
tinuous roof rather than projecting through the 
roof and forming a parapet wall, gave no protec- 
tion against the burning roof and this made the 
destruction of the new kiln inevitable. The asbes- 
tos protected metal doors fell in after the roof was 
destroyed and the heat from the fire had consider- 
ably subsided. These doors standing while the heat 
in the kiln was the greatest saved without doubt 
some 75,000 feet of lumber at the receiving end of 
the kiln.” 

Asbestos Doors Save Sawmill 

And a sawmill writes: 

“In regard to asbestos protected metal dry kiln 
doors, beg to advise that after our recent fire at 
the Rountree mill we find that if we had not had 
these asbestos doors on our kiln the entire plant 
would have been destroyed. 

“The asbestos protected metal doors on the kiln 
next to the sawmill stood up through the entire 
fire and this enabled us to save the sawmill.”’ 

These doors are constructed of an asbestos pro- 
tected sheet steel bolted on to a welded angle iron 


frame and are built for use with all types of door 
fixtures. They can also be furnished with addi. 


tional insulation when constructed for use ip an 
extremely cold country. 
Many mills are beginning to realize the fact that 





No. 4 


Roller sliding door 


the door is the most hazardous part of the kiln 
building and are now installing these doors to 
make the entire kiln a good fire risk, which results 
in a reduction of insurance rate. These doors are 
also being used to replace old worn-out doors of 
other types of construction, which enables the mill- 
man to get full benefit of the money now invested 
in doors and to gradually equip old kilns with 
doors that will reduce the dry kiln fire hazard and 
eliminate other door troubles, for it has been found 
that these asbestos protected metal doors last many 
years without warping or buckling. 

The asbestos protected metal dry kiln doors de 
seribed are furnished only by the Moore Dry Kiln 
Co., of Jacksonville, Fla., and North Portland, Ore., 





No. 5—Door for use with door carrier fixtures 


which originated this type of door and has patent 
pending on its manufacture. 
Sa e2aeeaeaeaaantst 

A new publication on collecting, conveying and 
ventilating blower systems has been compiled by 
the Kirk & Blum Manufacturing Co., of Cincin- 
nati, Ohio, containing interesting, informative and 
helpful material for men responsible for efficient 
plant production. The 50-page catalog also con- 
tains a thorough discussion of the ‘fundamentals 
of blower engineering,” as well as illustrations and 
descriptions of recent blower installations showing 
the latest developments in many varied industries. 
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Associations Plans and Activities 


July 13—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 

July 14-16—American Society of Civil Engineers, Seat- 
tle, Wash. Summer meeting. 


July 14-16—Southern Sash, Door & Millwork Manufac- 
“turers’ Association, De Soto Hotel, Savannah, Ga. 
Summer meeting. 


July 22—Southern Pine Association, Gayoso Hotel, Mem- 
“phis, Tenn. Midsummer meeting. 

July 27—Alabama-West Florida Sawmill 
“Association, Chapman, Ala. 


Aug. 5—National Lumber Manufacturers’ Association, 
Winthrop Hotel, Tacoma, Wash. Semiannual meet- 
ing of directors. 


Aug. 11-12—Carolina Retail Lumber Dealers’ Associa- 
tion, Myrtle Beach, 8S. C. Summer convention. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago. Annual. 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 


Oct. 12-13—Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohio. Apunual. 


Springfield District to Meet 

SPRINGFIELD, ILL., June 28.—A meeting of the 
dealers in this district of the Illinois Lumber 
& Material Dealers’ Association will be held 
July 8 at the Abraham Lincoln Hotel in this 
city, beginning as usual with a noon dinner. 
The board of directors of the State association 
will hold a meeting at 9 a. m. in the same hotel 
and hope to conclude their business in time to 
take dinner with the dealers and participate 
in the afternoon program. Invitations have 
been extended to all dealers in the district 
whether or not they are members of the associa- 
tion. 


Managers’ 


Minneapolis Salesmen Call Meeting 

MINNEAPOLIS, MINN., June 29.—The Retail 
Lumber Salesmen’s Association has called a 
meeting for July 12 at 6 p. m., according to 
announcement of Frank Basford, of the Me- 
lone-Bovey Lumber Co., of Minneapolis, the 
president. The arrangements are in charge of 
R. B. MeFerran, of the G. M. Stewart Lumber 
Co., and he said he planned to have a prominent 
speaker and entertainment. 

CAA SLL EE EE SE EY 
Manufacturers’ Boomerang , 

New York, June 29.—The National-Ameri 
ean Wholesale Lumber Association has ealled 
the attention of the membership to an instance 
covered by the following item in its associa- 
tion bulletin: 

Recently when a retail customer of a member 
opened a car of lumber he found a placard reading 
something like: “This car was shipped you 
through a wholesaler. Why not buy direct of the 
manufacturer?’ The customer handed this card 
to the wholesaler with the statement: ‘Send this 
eard to your mill with our compliments, telling it 
we would be afraid to deal with any mill which 
uses such underhand methods of getting business.”’ 


Inspection Rules Committee Meets 


The annual meeting of the inspection rules 
committee of the National Hardwood Lumber 
Association was held at the executive offices of 
the association, Chicago,. June 29 and 30, at 
which all but three members of the committee 
were present. Several invited guests from the 
Forest Products Laboratory, Madison, Wis., 
were also present. Charles N. Perrin, Buffalo, 
N. Y., chairman of the committee, presided. 

Numerous requests from various organizations 
were received and considered, but on account of 
the vast amount of detail work connected with 
the actions of the committee the final report and 
recommendations which will be considered at the 
annual meeting of the association Sept. 23 and 
24, will not be completed for several days. 

The following members of the committee were 
present: 

Harry B. Curtin, president, Clarksburg, W. Va.: 
Charles N. Perrin, chairman, Buffalo, N. Y.; J. F. 
McIntyre, Pine Bluff, Ark.; Daniel Wertz, Evans- 
Ville, Ind.; F. E. Stonebraker, Bonita, La.; P. S 


Warn, Raywood, W. Va.; J. L. Benas, St. Louis, 


Mo.; A. E. McLean, Little Rock, Ark.; Frank J. 
Heidler, Chicago; A. C. Wells, Menominee, Mich. ; 
J. Okoneski, Minneapolis, Minn. ; Henry Koch, New 
York: Cc. ¥. McCreight, Pittsburgh, Pa.; George 


W. Butz, jr., Wilmington, Del.; H. D. Love, Mem- 
phis, Tenn.:; H. G. Kopcke, Knoxville, Tenn.; J. A. 
Gillespie, Shreveport, La.; George C. Ehemann, 
Memphis, Tenn.; John P. Waters, Toronto, Ont. ; 
E. J. Sturm, Buffalo, N. Y¥.; H. A. Webster, Chi- 
cago; William H. Nelson, chief inspector; L. 8S. 
Beale, assistant secretary ; Arthur Upson, Washing- 
ton, D. C.; Frank F. Fish, secretary-treasurer, Chi- 
eago; A. E. Edgecomb, Philadelphia, Pa.; Stewart 
Smythe, Philadelphia, Pa.; George F. MecSweyn, 
Memphis, Tenn.; H. A. Hoover, South Bend, Ind. ; 
I. N. Troth, Philadelphia, Pa.; F. M. Lay, Malvern, 
Ark.: John W. McClure, Memphis, Tenn.; and 
George S. Shanklin, Kansas City, Mo. 

Members of the national association associate 
inspection rules committee who were present on 
invitation were Frank Ackley, Chicago; B. 8. 
Warren, Grand Rapids, Mich.; and Charles J. 
Morrow, Long Island City, N. Y. The repre- 
sentatives of the Forest Products Laboratory, 
Madison, Wis., were C. V. Sweet, A. O. Benson 
and A. C. Woolen. 


Alabama-Florida Mill Managers 


ATMorE, ALA., June 28.—The monthly meet- 
ing of the Alabama-West Florida Mill Man- 
agers’ Association was held here June 22 at the 
Crook Hotel. The association’s members were 
the guests of the W. M. Carney Mill Co., the 
Ray Lumber Co. and the Swift-Hunter Lumber 
Co., and were taken on a tour of inspection 
through these mills. Much interest was mani- 
fested in the various processes of manufacture. 
Following the mill trip, an automobile ride was 
taken through the surrounding country to ob- 
serve the great agricultural development which 
has taken place on Jand on which southern pine 





Advocate Wooden 
Crates 


At the tenth annual convention 
of the Wisconsin Association of 
Postal Supervisors, which was 
held at Milwaukee, Wis., last 
week, a resolution was adopted 
condemning the use of paper con- 
tainers for shipping fruits and 
asking that members advocate 
wooden crates. 











forests stood only a few years ago. Nowhere in 
the South does there exist a better demonstra- 
tion of the fitness of cut-over land for the 
growing of corn, cotton, peaches and oranges 
ete. Tracts visited had just yielded bumper 
crops of potatoes, berries and garden truck. 

After dinner, the meeting was called to order 
by President W. M. Nichols and J. H. Eddy, of 
the Kaul Lumber Co., Birmingham, Ala., spoke 
briefly on insurance matters and problems con- 
fronting the Alabama sawmill managers. 

A feature was the address of H. C. Berckes, 
secretary-manager of the Southern Pine Asso- 
ciation, New Orleans, La., who discussed the 
necessity of combatting substitute materials and 
other species of wood; also steps which now 
are being taken to have the advertising pro- 
gram devoted more exclusively to the promotion 
of southern pine, rather than to general pur- 
poses. 

H. H. Patterson, of the W. M. Carney Mill 
Co., stressed the importance of all southern pine 
manufacturers becoming members of the South- 
ern Pine Association, in order that better re- 
sults might be obtained from closer codéperation 
in the various activities undertaken by this or- 
ganization. A. round-table discussion followed, 
bringing out the views of those present. 

A resolution offered by Mr. Eddy was unani- 
mously adopted extending the thanks and 
appreciation of those present to Messrs. Patter- 
son, Swift, Hunter and Ray for the courtesies 
extended them and the very interesting and en- 
joyable day spent in visiting their mills. 


On the invitation of J. G. MeGowan, a motion 
was made and carried that the next meeting of 
the Alabama-West Florida Sawmill Managers’ 
Association be held at Chapman, Ala., on Tues- 
day, July 27. 

Those attending the meeting were as follows: 

T. C. Patterson, Sipsey Valley Lumber Co., Buhl, 
Ala.; W. S. Probert, W. G. Mitchell Lumber Co., 
Shortleaf, Ala.; W. M. Nichols, Pioneer Lumber 
Co., Elrod, Ala.; J. H. Eddy, Kaul Lumber Co., 
Birmingham, Ala.; Paul B. Ray, Ray Lumber Co., 
Atmore, Ala.; W. T. Neal, T. R. Miller Mill, Co., 
Brewton, Ala.; F. E. Wilkinson, Chamber of Com- 
merce, Atmore, Ala.; B. B. Finklea, Vredenburgh 
Sawmill Co., Vredenburgh, Ala.; John Bair and 
J. W. LeMaistre, Jackson Lumber Co., Lockhart, 
Ala.; J. H. Beasley, E. EB. Jackson Lumber Co., 
Riderwood, Ala.; J. A. Finley, D. R. Durant, G. R, 
Swift, W. N. Hunter, V. B. Satcher, J. B. Kimball, 
Rk. C. Kemp, H. H. Patterson, B. W. Carter and 
Lowrie Green, all of the W. M. Carney Mill Co.; 
J. L. Thomas, Atmore, Ala.; J. G. McGowan, W. T. 
Smith Lumber Co., Chapman, Ala.; E. M. Me- 
Gowan, W. 'T. Smith Lumber Co., Chapman, Ala. ; D. 
lb. Hager, Neal Lumber & Manufacturing Co., 
Blountstown, Fla.; W. C. Jones, Chapman, Ala.; L. 
M. Wade, Southern Lumber Operators’ Association, 
New Orleans, La.; L. E. Sigur and H. C. Berckes, 
Southern Pine Association, New Orleans, La. 


Club Committees Named 

NEW ORLEANS, La., June 29.—The newly 
elected directors of the New Orleans Lumber- 
men’s Club held their first meeting last Friday 
night and elected C. J. Roney recording secre- 
tary, Harvey Moynan chairman of the house 
committee, and George Gardiner chairman of 
the entertainment committee. Mr. Gardiner was 
requested to get his committee busy on ar- 
rangements for the first of the seasonal elub 
picnics. Its date and location will be an- 


nouneed later. 
Seaeeaeaeaaaaane 


Pacific Northwest Millwork Election 

SEATTLE, WASH., June 26.—Closing a two- 
day tri-annual convention with a banquet to- 
night at the Hotel Washington, the Northwest 
Millwork Association reélected as Elmer E, 
Vogue, of Pacifie Door & Manufacturing Co., 
Seattle, as its president. The meeting was well 
attended and much interest was shown in the ad- 
dresses, the discussions being participated in by 
the entire body. Vancouver, B. C., was chosen 
as the next meeting place. 

The full list of officers elected follows: 

President—Elmer E. Vogue, Seattle, Wash. 

Vice president—C. O. Cooper, Hoquiam, Wash. 


Secretary—-not yet named, but to be chosen by 
the president. 
Directors—George A. Brown, Everett, Wash.; 
J. Winkle, Vancouver, B. C.; C. E. Cowdin, 
Portland, Ore. ; Maurice Springer, Olympia, Wash. ; 
L. S. Frank, Tacoma, Wash.; K. T. Engdahl, Spo- 
kane, Wash.; Frank Acteson, Seattle, Wash.; W. J. 
Liljequist, Tacoma, Wash. 





Longleaf Pine Manufacturers Organize 

SHREVEPORT, LA., June 29.—With the election 
of Chas. Green of Eastman, Gardiner & Co., of 
Laurel, Miss., as the initial president, the Long- 
leaf Yellow Pine Manufacturers’ Association 
was definitely organized at a meeting of long- 
leaf pine manufacturers held here today. The 
major part of the longleaf pine production in 
the South was represented at the meeting, at 
which organization plans were practically per- 
fected for the promotion, through research and 
trade extension, of longleaf pine for structural 
purposes. 

J. W. Link, of the Kirby Lumber Co., Hous- 
ton, Tex., was elected first vice president of the 
association, and W. H. Sullivan, of Bogalusa, 
La., was elected second vice president. 

The activities of the newly organized associa- 
tion will be under the management of a secre- 
tary-manager, to be appointed later, and head- 
quarters will be established in New Orleans and 
will be opened as soon as the machinery can be 
set up for beginning the systematic campaign 
outlined for promoting longleaf pine. 

There will also be a board of directors and 
an executive committee, to be announced later. 

About eighteen longleaf pine manufacturers 
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attended today’s meeting, including the follow- 
ing Shreveport lumbermen: A. J. Peavy, presi- 
dent; RK. J. Wilson, vice president; John S. 
Welsh, secretary-treasurer, and O. N. Cloud, 
sales manager of the Peavy-Byrnes Lumber Co., 
Peavy-Moore Lumber Co. and Peavy-Wilson 
Lumber Co., and Eli Wiener, of the Angelina 
County Lumber Co. of Lufkin, Tex. EK. A. 





Frost, head of the Frost Lumber Industries 
(Inec.), it was announced, would have attended 
but was out of the city. 

Those attending the meeting, which was pre- 
sided over by Charles Green and at which differ- 
ent manufacturers of longleaf pine stressed the 
importance of the manufacturers’ organization 
to promote greater use of their product, were 


JULY 













entertained with a luncheon at the Youree Hp. 
tel, at which the business session also was cop. 
ducted. 

During the afternoon the visitors were shown 
courtesies by local members of the newly formed 
organization, whose program when set in opera. 
tion is confidently expected to result in wide. 
spread benefits. 


Picnics and Golf in Outing Spotlight 


Annual Picnic Held at Paradise Cove 

SAN Francisco, Cauir., June 26. The 
Charles R. McCormick Lumber Co. does not do 
things half way. The annual pienie held at 
picturesque Paradise Cove was no exception. 

When ‘‘Commodore’’ Walter J. Kelly, sales 
manager of the company, gave the order to 
‘*east loose’’ there were 250 of the organiza- 
tion on board the Nancy Lee and headed for 
the site of the day’s festivities. The weather 
was ideal. Some time was spent on an excur- 
sion about San Francisco Bay, visiting all the 
points of interest and then cruising among the 
Pacific battle fleet, which was lying in the har- 
bor at the time. The Bohemian orchestra was 
stationed on deck and dancing was enjoyed 
during the trip until Paradise Cove was 
reached. Shortly after noon lunch was served 
in the large outdoor dining room. 

Field events included a baseball game be- 
tween office girls of the lumber department and 
the steamship division, and another diamond 
tilt between the single men and the wedded 
brethren, Charles McCormick played left field 
for the benedicts and did honor to the old 
school. Following the field sports dancing was 
continued in the pavilion. A Charleston dance 
contest was won by Miss Ethel Machen and 
Ralph Laumeister. 


Evansville Club’s Annual Outing 

HVANSVILLE, IND., June 30.—The twenty- 
fourth annual summer picnie and outing of the 
Evansville Lumbermen’s Club was held Tues 
day afternoon and evening at the Country Club, 
nearly two hundred Jumbermen, their families 
and friends attending. 

A golf tournament was held in the afternoon, 
the winners being: 

Low net 18 holes, Carl Wolfin; low net first 9 
holes, Frank L. Donnell; low net second 9 holes, 
Theodore Stein; low gross 18 holes, William S. 
Partington ; low gross first 9 holes, Claude Wertz ; 
low gross second 9% holes, Walter Topper; low 
gross for visitors, Ray Simpson, of Vincennes. 

While the men played golf, the ladies en- 
joyed bridge, prizes being awarded the follow- 
ing: Mrs. Frank C. Storton, Mrs. Elmer D. 
Luhring, Miss Mary Frances Wertz, Mrs. Pleas- 
ants Davis Coggershell and Miss Florence Bick- 
ing, all of Evansville, and Miss Lucile Frost, of 
Danville, Ind. 

At 7 o’eclock a chicken dinner was served at 
which Charles Wolflin presided. A. Dimmitt 
announced the names of the prize winners in 
the golf tournament at the close of the dinner. 
Dancing was indulged in until 11 0’cloek. Tues- 
day’s outing closed the club’s activities during 
the summer. The next regular business meet- 
ing will be held at the Vendome Hotel on Tues 
day night, Sept. 14. 


Plans for Lumbermen’s Picnic 


MINNEAPOLIS, MINN., June 29.—Office work 
ers, truck drivers and other employees of Twin 
City lumber dealers will mingle with their }osses 
and compete with them in sports events at the 
Twin City lumbermen’s pienie July 22 at Shak 
opee, near Minneapolis. There a large picnic 
grounds is available. Fred Peschau, general 
chairman of a joint committee, is in charge of 
arrangements for the event. 

More than one thousand persons, including 
wives and families of employers and employees, 
are expected to attend. The picnic is sponsored 


by the Twin Cities Hoo-Hoo Club, with arrange- 
ments under direction of a joint committee of 
Minneapolis and St. Paul lumbermen and the 
program committee of the Hoo-Hoo organiza- 


tion, headed by M. J. Murphy. Lumber dealers 
will close their establishments at noon so that 
all employees may attend. Prizes will be of: 
fered in a varied sports program. 

Interests represented will include retail deal- 
ers, wholesalers, sash and door companies, hard- 
wood lumber and cedar pole and post distrib- 
uters and others associated with the lumber 
trade. 

The picnic is an annual event, but this year, 
according to the officers in charge, it will out 
strip all others in point of attendance and 
prizes offered. 


PABBA EAR: 


Arrange for Third Golf Tournament 

PITTSBURGH, Pa., June 29.—The third of the 
series of five golf tournaments arranged by 
Pittsburgh wholesale and retail lumbermen will 
be held Friday, July 23, at the Shannopin 
Country Club, Ben Avon, a suburb of the city. 


Winnipeg Lumbermen’s Golf Tourney 


WINNIPEG, MAN., June 28.—The lumbermen’s 
golf tournament got under way during the last 
week; the qualifying round being played for 
grand challenge jubilee cup and the consolation 


Builders’ & Traders’ Exchange Outing 


COLUMBUS, OHIO, June 28.—A considerable 
number of retail lumbermen participated in the 
annual picnic and outing of the Columbus 
Builders’ & Traders’ Exchange, held June 23 
at the Green Mill, a pleasure resort north of 
Columbus. Ideal weather prevailed and the 
crowd of 250 enjoyed the games and contests to 
the utmost. The feature of the outing was a 
baseball game between a team of contractors, 
captained by R. L. Wirtz, and a team of mate. 
rial men, captained by Robert M. Miller. A 
prize waltz and a Charleston contest were also 
staged. Prizes were given to the winners of the 
various races. 


Red Cypress for Stadium Seats 


University athletic stadiums are subject to 
the roughest kind of usage and every bit of 
material that goes into them must be of the 
best. This applies especially to the seats which 
bear the brunt of the attack of frenzied foot- 
ball fans who forget that seats are made to sit 
on and probably during most of the game stand 
and jump on them. It is therefore essential 
that the hardiest of wood, possessing the most 





The new section of the University of Chicago sta dium in which approximately 55,000 feet of red 
cypress heart lumber is being used for the seats 


cup known as the public press trophy. The first 
sixteen to qualify for the jubilee tournament 
were: J. S. McDiarmid, Charles Lee, R. J. Gour- 
ley, ‘‘ Doe’’ Crawford, J. A. Wilson, W. D. Gal- 
vin, H. C. MeWilliams, Charles Dure, Frank 
Chapman, Bob Hamlin, T. Robinson, Gordon 
Konantz, Douglas MeNicol, Bruce Thompson, 
Dan Beaton and R. W. Gibson. 

Play-downs for these two trophies will be 
made throughout the next month, after which 
the new trophy of the Western Retail Lumber- 
men’s Association will be contested for; this 
being a knock-out event. In all there were 36 
lumbermen competing; the qualifying round 
having been played over the Southwood golf 
eourse, 


Henry-Mercer Counties Outing 


ORION, ILL., June 28.—About sixty or seventy 
men, women and children attended the first out- 
ing of the Henry-Mercer Counties Lumber- 
men’s Club held here June 24 at Country Club 
Park. A pienie dinner was enjoyed, the ice 
cream, coffee and cigars for the occasion being 
furnished through the courtesy of Mr. Ekstadt, 
of the Ekstadt Lumber Co., and George P. Wil- 
son, operating a lumber concern under his own 
name. A number of spirited games and con- 
tests were put on and boating and bathing fa- 
cilities made the occasion one to be long re- 
membered. In fact, so successful was this out- 
ing that it was decided to make it an annual 
affair. 





durable qualities be used for stadium seats. 
They are permanently constructed and are ex- 
posed to all kinds of weather from freezing 
snow and ice and soaking rains to scorching 
suns, and must therefore not only withstand 
the attack of surging crowds but also the de- 
teriorating influences of the elements. 

In the new section of the University of Chi- 
cago stadium, now under construction at Stagg 
Field, Chicago, the wood to be used for the 
seats is Louisiana Tidewater cypress hearts. The 
contractors are putting the best of material into 
the stadium and have called for red cypress for 
the seats because of its great resistance to rot 
and deterioration and because it is essentially 
an out-door wood. Jacob Slimmer is furnish- 
ing the lumber. 

In this section of the stadium which will 
hold 18,000 people, it is estimated that approxi- 
mately 55,000 feet of red cypress will be used 
for the seats. This is only a part of the to- 
tal stadium project which calls for an upper 
deck to this section and another section. Prob- 
ably another 100,000 feet of cypress will be 
used for seats before the whole stadium is com- 
pleted. Only the one section is being built this 
year, and will be ready for the football sea- 
son this fall. 

Cypress has been used in a number of sta- 
diums throughout the country and with the 
universities seemingly vying with each other to 
see which can build the largest and most im- 
pressive stadium, a larger market for cypress 
for this purpose is being created. 
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Co-operation Between Wholesaler and Retailer 


PiTTsBURGH, Pa., June 29.—Codperation of 
all branches of the industry was recognized and 
emphasized as the fundamental requisite of 
success in the lumber trade by speakers at the 
annual outing last Saturday of the Pittsburgh 
wholesale and retail lumber dealers, and mem- 
pers of the Retail Lumber Dealers’ Association 
of Pennsylvania, which concluded with a din- 
ner at ‘The Willows,’’ at Oakmont, a pleasure 
resort on the Allegheny River. Instead of the 
ysual program of outdoor sports, the outing 
took the form of a pleasant afternoon and 
evening. 

The party was made up of about one hun- 
dred wholesalers and retailers. A chicken din- 
ner was served during which music was ren- 
dered by the Pennsylvania State College orches- 
tra, State College, Pa. Other entertainment in- 
duded singing and vaudeville acts. 

Speakers representing the wholesalers were 
Edward Eiler, Edward Eiler Lumber Co.; C. V. 
McCreight, C. V. MeCreight Lumber Co.; H. E. 
Kelly, Tionesta Lumber Co., president Pitts- 
burgh Wholesale Lumber Dealers’ Association ; 
William H. Schuette, William Schuette Co., and 
0. H. Babeock, Babcock Lumber Co. 

Speakers representing the retailers were E. M. 
Diebold, chairman retail lumber dealers’ trade 
relations committee; Joseph Broido, president 
Pittsburgh Lumbermen’s Club; L. C. Clark and 
George N. Glass, all of Pittsburgh, and Hart B. 
Daugherty, of Indiana, Pa., first vice president 
Retail Lumber Dealers’ Association of Penn- 
sylvania. 

The questions discussed involved problems 
confronting the lumber wholesaler and retailer 
in the Pittsburgh and western Pennslyvania ter- 
ritory. 

The committee in charge of arrangements 
consisted of John G. Criste, secretary Pitts- 


burgh Wholesale Lumber Dealers’ Association; 
William B. Stayer, secretary Retail Lumber 
Dealers’ Association of Pennsylvania, and H. 
F. Burnworth, secretary Pittsburgh Lumber- 
men’s Club. 


Outlines Purposes of Meeting 


Mr. Eiler, who was toastmaster at the open 
forum following the dinner, outlined the pur- 
poses of the meeting, emphasizing the possibili- 
ties in the way of good results. 


Mr. Diebold stressed the advantages to be ob- 
tained by closer coéperation between wholesalers 
and retailers. 

Mr. Schuette spoke particularly of the fact that 
the lumber business has fixed standards and prac- 
tices, and said that if dealers keep the straight and 
narrow path, conducting business along ethical 
lines, great benefit will be derived by both branches 
of the trade. 

Mr. Daugherty said that he buys all his lumber 
through wholesalers, who, he believed, render the 
greatest service to the industry. He said further 
that wholesalers are more familiar wtih the sources 
of supply and the most suitable stock for retail 
use, and for that reason are entitled to every 
consideration. 

Mr. Babcock commented on the help and bene- 
fit of a closer fellowship between wholesalers and 
retailers, which can be made one of the greatest 
assets in inspiring confidence on the part of both 
branches of the industry. 

Mr. Kelly spoke of mutual sacrifices on the part 
of the wholesalers and retailers as a prime factor 
in promoting success and installing the greatest 
confidence in both. “In other words,’ he said, 
“price should not be the only consideration.” 

Mr. Broido, in his remarks, developed the fact 
that he is an enthusiast for association work. He 
said he buys all his lumber through the wholesaler, 
who is familiar with the producing centers and can 
eliminate delay and render real service. 

Mr. Glass stated that he had been identified with 
association work for many years, and that while 


he is discouraged at times by the lack of interest 
and codperation, he has continued in the work, 
believing that he has always profited. 


Industry Must Adjust Itself to Conditions 


Mr. McCreight said he had been engaged in as- 
sociation work for many years on various commit- 
tees and believed the industry requires and 
demands the fullest cojperation and support of 
those engaged in it. Conditions are perhaps dif- 
ferent in the lumber industry at present, he said, 
from what they have been at any other time in 
the knowledge of the present generation. The 
peak of building appears to have been passed, in 
the opinion of Mr. McCreight, and it is now neces- 
sary for the industry to adjust itself to present 
conditions. 

It is impossible, he said, with present competi- 
tion to obtain the results that have been possible 
heretofore, and in view of this fact the whole- 
salers need the retailers’ support. The decreased 
demand makes it necessary for the retailer to give 
greater support than ever before. On the other 
hand, he said, the retailer must remember that if 
it were not for the support of the wholesaler a 
chaotic condition would exist. Continuing, Mr. 
McCreight said: 


“Considerable thought has been given the com- 
mission man. We have two different types. One 
is the man who represents some definite source of 
supply. He is usually a man of character and 
stands for something in the community. The other 
is the one who works along lines-of least resistance. 
He represents no definite producer, and with very 
little, if any, sales ability or initiative, depends 
on getting business by having buyers make offers, 
which are always below the market and at the 
expense of the manufacturer. This type of com- 
mission man has no interest in the producer nor 
any care what stumpage or manufacturing costs. 
His only interest is his 25 or 50 cents a thousand, 
or $5 to $7 a car. In most cases he has no office 
nor does he contribute to the upbuilding of the 
community. The fact is that those of us who 
have capital invested and pay taxes for the sup- 
port of schools and other public institutions should 
support, one another by codperating to the fullest 
extent.’ 


Georgia Retailers Plan Progressive Action 


SAVANNAH, GA., June 28.—The bylaws of 
the Georgia Retail Lumber & Millwork Associa- 
tion were changed at the summer convention at 
the Tybee Hotel here June 24 and 25 to pro- 
vide for a second vice president and a director 
to represent associate members, most of whom 
are wholesalers. M. E. Dyess, of the Augusta 
Lumber Co., Augusta, Ga., was elected second 
vice president, and L. L. Daugherty, of 
Daugherty, McKey & Co., wholesalers of Val- 
dosta, Ga., was named a director. 


Thursday was given over largely to enter- 
tainment. As guests of the Savannah dealers 
the visitors were taken on an auto trip about 
—~ Thursday afternoon was devoted to 
golf. 

The board of directors also met Thursday 
afternoon and discussed the advisability of 
taking in members from outside the State, de- 
ciding to do so if the company desiring to join 
has a representative or a permanent office in 
Georgia. As Alabama dealers are desirous of 
forming a similar association there was some 
discussion as to the advisability of combining 
with Alabama to form a two-State association, 
but the plan was not approved. 

Coéperation between wholesalers and retail- 
ers was another topic diseussed by the directors, 
and it was decided that the association will do 
everything possible to get retailers properly to 
equip their yards and plants so they can better 
handle their problems and sales, which would 
have the result of keeping wholesalers from try- 
ing to sell direct in the dealer’s territory. On 
a motion by Mr. Borders a slogan was adopted 
—** 100 percent codperation with retail deal- 
ers. 

The direetors also decided to change the by- 
laws so that quarterly meetings may be discon- 
tinued. Hereafter there will be an annual and 


a semiannual meeting, the former in the fall 
and the latter in the late spring. In addition 
to this there will also be two directors’ meet- 
ings during the year. 

The directors also decided that the association 
conduct a legislative campaign to bring about 
the repeal of a law passed last year by which 
every retail lumber dealer in the State is taxed 
$1 a year, a measure thought to be unnecessary. 
The association also will continue its efforts to 
defeat the occupational tax on lumber dealers 
which compels them to pay an annual tax on a 
graduated scale. 

Thursday evening an informal dinner was 
given at the Tybee Hotel at which the visitors 
were guests of the Savannah dealers. Harry 
R. MeKeen, of Greater Georgia (Inc.), Atlanta, 
spoke on ‘‘Codperation.’’ Herbert Kaydon, 
president of the Southern Forestry Congress, 
and a prominent naval stores producer of 
Savannah, spoke on ‘‘Forestry,’’ urging all 
lumbermen to give support to forestry work 
in the State, and citing the many advantages 
accruing to his company from its efforts in 
this respect. 


Business Session Friday 


Friday was devoted entirely to business. Fol- 
lowing election of five new members, Herbert 
J. West, president of the association, gave an 
interesting talk on ‘‘Codperation and Associa- 
tion Work.’’ 

Frank M. Durant spoke on ‘‘ Material Re- 
turned for credit and the Drayage Problem.’’ 
These, he stated, are individual problems for 
which there is no general solution. He also 
said that he did not think it right to penalize 
the owner or buyer when too much material was 
taken for a job, and that credit should be al- 
lowed for that returned in good condition, the 
amount depending on the circumstances gov- 


erning each particular ease. It is, however, 
a privilege that is being much abused, he 
pointed out, by some lumber buyers. © 

Mr. West also spoke briefly on this subject, 
and in the absence of John B. Mills, of the 
Newton Coal & Lumber Co., of Griffin, Ga., who 
was to have spoken on ‘‘Standardization of 
Stock Material by the Retail Lumber Dealer,’’ 
Mr. West also spoke on this topic. He urged 
standardization, stating his company had suc- 
ceeded in eliminating many items formerly car- 
ried in this manner, and thus materially reduced 
its overhead. He urged all members of the as- 
sociation to codperate that standardization may 
be more widely adopted than it is at present, 
stating it would mean a big saving to each 
dealer. 

‘*Donation of Materials’? comprised another 
interesting subject on which M. E. Dyess spoke. 
That is, whether money or materials should be 
donated to charitable organizations when such 
requests are made. Following discussion of the 
subject by several members it was ultimately 
decided that it is advisable to give money be- 
cause very few people attach any monetary value 
to lumber or materials when they are donated 
for such purposes. A motion was made and 
carried that hereafter dealers make no dona- 
tions for charity unless the matter first be ap- 
proved by their local Chamber of Commerce. 
If this rule is rigidly adhered to by all dealers 
in the State it is thought it will result in an 
annual saving of many thousands of dollars 
to the lumber fraternity alone, due to the fact 
that many of these so called charities will not 
be able to secure such approval. 

J. Harold Mulherin, of the Perkins Manu- 
facturing Co., of Augusta, Ga., discussed ‘‘Com- 
pensation Insurance,’’ telling of the successful 
experiences of his company in handling its own 
insurance. This plan, he said, has had the re- 





66 AMERICAN LUMBERMAN 


JULY 3, 1926 





sult of greatly reducing accidents, and has also 
saved the firm considerable money. Gradually 
a surplus is being built up, and when it reaches 
a certain amount it is invested in outside se- 
curities. There was considerable discussion of 
mutual insurance companies in the lumber busi 
ness, and the association went on record us 
favoring such insurance. 

One of the most important subjects discussed 
at the convention was ‘‘Cost Aecounting.’’ E. 
Darden Borders, chairman of the uniform cost 
committee, reported the committee had favored 
the system of the National retail association, 
and it will be formally adopted by the Georgia 
association as a result, 

Atlanta was chosen for the annual meeting 
which will probably be held the last of October 
or early in November instead of in December 
as the by-laws provide. 


WHITE PINE 


Thick Plank 




















J. E. Wheeler, 


Also 


Shop Selects President. 

Emery Olmstead, 
and Are Our Secretary. 
Box Specialties J. M. Bedfeed, 
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Mills and Office: Klamath Falls, Ore. 











Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 
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Ray A NEW COLLECTION BY THE POET 


WHO MAKES LIVING A JOY 


“| COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE ROAD A TRAIL” “THe woods, 
iN FOREST Land” ETC 

















Douglas Malloch us known all over Amery 
wherever people gather to hear clean stones, 
enjoy hoppy evenings, and read aloud or listen 
to verse such as bu, filled wih homely sent 
ments and a happy spint. “The poet whe 
anahes Irving 4 poy,” they tay of bum. 
Ths new collection contains favorites that 
Mr Malloch has read or recued throughous 
the country. All udes of life and humor are 
eepresented, but perhaps the commonest note 
the one struck on the lines, “His Heruage,” 
where @ father says to bis boy: “I know youll 
bY @tt along,” and adds 


. 

te, “{ know, somehow or other, 
» Because you always had 

A whole lot of your mother, 
And « lutle of your dad” 


WL cccanenininiat 


A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poet’ that should be in every home, 
and on the desk of every lumberman. 
222 pages. 


You want “Come on Home” for 
ourself, and to send to the absent. 
ostpaid, $2. Address: 























American Lumberman 
431 S. Dearborn Street, Chicago 
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Hoo-Hoo Happenings 


Plans for Hoo-Hoo Annual 


Sr. Louis, Mo., June 29.—Seeretary-treasurer 


Isherwood reports, as a result of a two days’ 


visit in Kansas City, that the lumber industry 
of the ‘‘ Heart of America’’ has united to make 
the Thirty-fifth Hoo-Hoo Annual, which will be 
held there Sept. 28, 29 and 30, an outstanding 
event in the annals of the order. Mr. Isherwood 
conferred with general chairman M. M. Riner 
and the heads of the various annual committees, 
and also with Supreme Senior Hoo-Hoo Harry 
T. Kendall. 

While in Kansas City, the secretary-treasurer 
attended the picnic of the Hoo-Hoo club at the 
Ivanhoe Country Club where more than 1,000 
lumbermen and their families congregated for 
an enjoyable afternoon. Senior Hoo-Hoo Ken- 
The following 
all committee chairmen in the city were 
present at a luncheon at the University Club 
where full discussion was given problems arising 
out of the reception of the large attendance ex 
pected for the Annual. 

Chairman Riner presided at the meeting which 
was attended by the following: A. L. Jones, vice 
chairman; Mrs. C. W. Goodrum, chairman of 
ladies’ committee; M. B. Nelson, reception; 
R. B. White, finance; C. W. Hestwood, member 
publicity committee; A. T. Brink, entertain- 
ment; J. Kk. Johnston, transportation; Theodore 
J, Becker, decorations; Freeman H. Haley, Vice- 
gerent Snark, chairman concatenation committee. 

Kansas City has a number of talking points to 
attract visiting delegates, other than the pros- 
pect of a good program. The city is not only 
one of the leading lumber centers, but is the 
home of perhaps more nationally-known lumber- 
men than any other American city. 


dall addressed the gathering. 
day, 


Growth of New England Hoo-Hoo 


Boston, Mass., June 30.—H. E. Lewis, of the 
Dix Lumber Co., North Cambridge, functioning 
with his usual smooth efficiency as chairman of 
the publicity committee of the Harry L. Fol- 
som Iloo-Hoo Club, No. 13, announces that if 
the rate of progress attained here of late is 
continued, New England bids fair to become 
America’s greatest Hoo-Hoo stronghold. De- 
scribing for his fellow readers of the AMERI- 
CAN LUMBERMAN some of the interesting things 
New England Hoo-Hoo have been doing of late 
and are planning to do in the near future, Mr. 
Lewis said: 


Parson Simpkin has again paid the East a visit 
and as usual his visit has been enjoyed by a great 
many lumbermen. On Thursday evening, June 17, 
a joint meeting of retailers and wholesalers was 
held at Portland, Me., at which Brother Cleaves 
presided. Parson Simpkin was the principal 
speaker. As a result of that meeting seventeen 
kittens were initiated. 

Then on Friday night, June 18, at Springfield, 
Mass., a meeting was held at which about eighty 
lumbermen were present. This was a wonderful 
meeting, the first that has been held under the 
auspices of Iloo-Hoo in the western part of Massa- 
chusetts. Vicegerent LaMar presided at the meet- 
ing. ‘The speakers were Vicegerent Hyde, Monte 
Carlton, who is president of the Boston Hoo-Hoo 
Club; Ben Howe, Supreme Bojum, and Parson 
Simpkin. As a result of that meeting twenty-four 
new members were added to the New England 
ranks of Hoo-Hoo. 

At the regular meeting of the Boston club held 
at the Boston Square & Compass Club, Monday 
evening, June 21, the attendance was one of the 
largest which the club has had this year. The 
Parson was there and he gave us one of his fine 
talks and after his address and the general busi- 
ness of the evening, four kittens were initiated in 
short form by the Parson. 

It might be interesting to members who were 
not at the meeting to know that this jurisdiction, 
which is under the supervision of Bojum Howe, 
stands second in the country as regards new mem- 
bers secured during the year. We will be first be- 


fore the Hoo-Hoo Annual in September, provided 
we all work toward that end. 

Now the next thing which we are looking for- 
ward to is the annual outing which will be held 
A committee was ap- 


the latter part of July. 


pointed last evening to go ahead with plans and j; 
is expected that. this outing will be the usual big 
success. Full announcement of the details will he 
made shortly. 

Anyone who has kept in touch with the Hoo. 
Hoo activities in New England will agree that 
this fraternal order has done much here of late 
to promote a real fraternal spirit among aj] 
branches of the lumber industry, from pro- 
ducers to retailers, and to raise the generg] 
standards of the industry. 

Saeaeaeaeeaeaaaanai 

Activities of Twin Cities Hoo-Hoo 

MINNEAPOLIS, MINN., June 29.—The Twin 
Cities Hoo-Hoo Club is planning to throttle 
down its activities in July to make way for 
the annual lumbermen’s picnic which is to take 
place at Shakopee July 22. 

Only one luncheon meeting is to be conducted 
in July. That will take place on July 8. The 
Lions Club, which has a membership of more 
than one hundred, will meet with the Hoo-Hox 
at that time. The joint session will be ad 
dressed by EK. F. Flynn, assistant vice president 
of the Great Northern Railway. ‘‘ Service’? 
to be his topic. 
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Opening for Assistant Forester 

WASHINGTON, D. C., June 29.—The United 
States Civil Service Commission has announced 
the holding of examinations for assistant for 
ester (utilization) in the Forest Service for 
duty at Portland, Ore., and in positions requir- 
ing similar qualifications for duty at Washing 
ton, D, C., or elsewhere. Applications must he 
on file at Washington, D. C., not later than 
Aug. 10. 

The entrance salary is $2,400 a year with 
possible promotion to the maximum of $3,000. 
The duties, under immediate or general super- 
vision, individually or with a small number of 
assistants or associates, are to carry out con- 
structive field studies of logging and mill waste 
for the purpose of working toward a reduction 
of the drain upon the forests, and at the same 
time effecting better utilization and thereby in- 
creasing the returns from timber growing. 

Full information and application blanks may 
be obtained from the United States Civil Sery 
ice Commission, Washington, D. C., or from the 
secretary of the board of United States civil 
service examiners at the post office or custom 
house of any city. 


Seven New Companies Organized 


SoutH BENp., IND., June 28.—Articles of in- 
corporation have been filed in Indianapolis with 
Frederick EK. Schortmeier, secretary of State, 
for the incorporation of seven lumber and coal 
companies located in this section. 
interests are backing the concerns. 
stock of each is $40,000. 

The new companies and their incorporators 
are: 

North Side Lumber Co. (Inc.), with George 0. 
Sales, Rensselaer; William M. Haas, North Lib- 
erty ; J. W. Dye, Lydick ; C. H. Fisher, Mishawaka; 
J. E. Olinger, Lakeville; C. N. Oberly, Wyatt. 

Wyatt Lumber & Coal Co., Wyatt, with Messrs. 
Zales, Haas, Oberly and Olinger. 

North Liberty Lumber & Coal Co., North Lib- 
erty, with Messrs. Bales, Haas and V. G. Jones, 
South Bend. 

Lydick Lumber & Coal Co., Lydick, with Messrs. 
Bales, Haas and Dye. 

Lakeville Lumber & Coal Co., 
Messrs. Bales, Haas and Olinger. 

Westville Lumber & Coal Co., Westville, with 
Messrs. Bales, Haas, C. R. Pommert, Westville. 

New Carlisle Lumber & Coal Co., with Messrs. 
Bales, Haas, P. H. Homan, Three Oaks, Mich. ; Dye, 
and J. G. Ekstrom, New Carlisle. 

LASS LSS ELE EEE SE EE I 

ROUMANIA HAS lumber valued at about $20, 
000,000 which is ready for export, but it 1s 
mostly in the interior and transportation facil- 
ities are so poor that it is hard to move lumber 
to port. 
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Last Minute News 


(Continued from page 37) 
jight decrease in production, and substantial 
nereases in shipments and new business. 
~The California White & Sugar Pine Manu- 
facturers’ Association, with five fewer mills 
reporting, shows a heavy decrease in produc- 
tion (63 percent of the total cut of the Cali- 
fornia pine region), a notable decrease in ship- 
ments, and new business considerably less than 
that reported for the previous week. 

The California Redwood Association reports 
Jight reductions in production and shipments, 
and a good gain in new business. 

The Northern Pine Manufacturers’ Associa- 
tion reports a substantial decrease in produc- 
tion, a notable decrease in shipments, and a 
marked reduction in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tio) reports a slight decrease in production, 
4 nominal inerease in shipments, and a doubling 
of new business. 

The nineteen hardwood mills of the North- 
ern Hemlock & Hardwood Manufacturers’ As- 
sociation reported production as 3,406,000 feet; 
shipments, 3,498,000 feet, and orders, 3,655,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 131 units production as 20,983,912 
feet; shipments, 19,188,574 feet, and orders, 
24,094,707 feet. The normal production of 
these units is 22,293,000 feet. 

For the last twenty-five weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 722,- 
196,309 feet; shipments, 679,431,685 feet, and 
orders, 702,039,597 feet. 

Barometers of the Southern Cypress Manu- 
Association and the Southern Pine 
appear on pages 52 and 55, re- 
I pITOR. | 


facturers’ 
Association 
spect iv ely é 


[Special telegram to AMERICAN LUMBERMAN } 

NorFoLk, Va., July 1.—For the week ended 
June 26, forty-five mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production figure of 13,560,000 feet, man- 
ufactured 8,977,909 feet, shipped 8,700,097 feet, 
and booked orders for 9,453,497 feet. 

manaaaaaaaams 
Southern Pine Mill Prices 

[Special telegram to AMERICAN LUMBERMAN ] 

WASHINGTON, D. C., July 1.—Following are 
f.o.b. mill prices, June 20 to 26, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 
Edge grain— or S4S 
1x3” B&better...$74.83 ix 8” No. 1......$39.36 
Flat grain— Sw Wee.. 2iccase 22.51 
1x4” B&better .. 45.48 tn 8” Be. S.23456 Be 
1x4” No. 2 com.. 19.95 See 200s. Bsosene 48.81 
1x6” No. 2 com.. 21.45 Sei” IO. Bivens 23.78 
1x6” No. 3 com.. 15.00 


Longleaf Timbers, S4S, 


Dimension, 2x4”, 16’ 20’ and Under 
Ng Se .. - $26.80 8” and under....$21.63 
2 a Se tthehtn de enone” ae 


Hearing on Uniform Transit Charge 

Approximately seventy-five shippers, 90 per- 
cent of whom were lumbermen, attended the 
hearing held by the Western Trunk Line 
Freight Committee and the Central Freight As 
sociation, Wednesday, in the Transportation 
Building, Chicago, to protest the application 
of Western and Central Trunk Line railroads to 
establish a uniform transit charge of 24%4 cents 
4 hundred pounds on lumber and forest prod- 
ucts. This rate is the maximum charge in 
force at a few points now. 

The shippers present represented all parts of 
the Central Freight territory and included rep- 
resentatives from a number of creosoting firms 
and companies that conduct sorting yards and 
remanufacturing plants and handle lumber 
products that require stop-off privileges. The 
shippers ably defended existing transit charges, 
Which are not uniform, on the ground that con- 
ditions in different parts of the country make 


it impossible to establish a uniform charge. 
This hearing is a recurrence of the same ques- 
tion which was brought up by the carriers sev- 
eral years ago and which was thought settled. 

The meeting Wednesday was called suddenly 
and after the shippers had presented their argu- 
ments the meeting adjourned at 1:30 p. m. 
The decision of the Western Trunk Line Freight 
Committee will be handed down at an early 
date. 

SR AAAS 
Longleaf Pine Primer Issued 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 1—The Depart- 
ment of Agriculture has issued Farmers Bul- 
letin 1486-F, ‘‘Longleaf Pine Primer.’’ In 
making the announcement, forestry officials 
were quoted as saying that some land on every 
farm and large areas of eut-over land in the 
South ‘‘will make more clear profit in timber 
than in any other use.’’ It is pointed out 
that longleaf pine is a profitable tree for grow- 
ing on these lands because it produces two 
crops—turpentine and timber. ‘‘It grows both 
on the driest and deepest sandy soils and on 
wet lands, and it withstands the injurious ef- 
fects of fire to an uncommon degree,’’ states 
the announcement. 

The bulletin answers practical questions on 
how longleaf pine can be brought back after 
logging, what returns may be expected, how it 
should be handled to make the best returns ete. 


Merchandising Conference Called 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 1—The National 
Lumber Manufacturers’ Association announced 
today that a small group representing associa- 
tions of lumber manufacturers will meet with a 
committee of retailers in a merchandising con- 
ference at the Congress Hotel, Chicago, July 8. 

The questions proposed for consideration re- 
late to competing building materials, transit 
cars, dryness of lumber, standard sizes and 
grades, inspection service and codperative lum- 
ber advertising. 

Saeeeaeaeaeaaaaa 

Working on Consolidation Plans 

[Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, OrE., June 29.—Jay D. Rising, 
vice president of the National Park Bank, New 
York City, is in Portland in connection with 
plans for the consolidation of various lumber- 
ing units and to take the initiative in the organ- 
ization and make recommendations on the feasi- 
bility of the proposed plan. 


Acquires Interest in Insurance Firm 

KANSAS CIty, Mo., June 30.—Fred J. Ban- 
nister, formerly president of the Long-Bell 
Lumber Co., has taken over the interest of Ald- 
ridge Corder in the Reciprocal Underwriters, a 
lumber insurance business founded by James W. 
Garvey. Mr. Bannister will be the manager of 
the business, which has offices at 1418 R. A. 
Long Building. 

James W. Garvey was shot and killed Sept. 
6, 1922, by his son, Roy B. Garvey, who was 
acquitted on a murder charge. 

Mrs. Garvey, the widow of the founder, and 
3ennett I. Garvey, will retain their in- 
in the business. Roy B. Garvey has no 
interest. Mr. Corder, a son-in-law of the elder 
Mr. Garvey, assumed active management of the 
insurance business at the time of Mr. Garvey’s 
death. Mr. Bannister is a friend of the Gar- 
vey family. 


a son, 
terest 
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Death of Lumber Broker 


[Special telegram to AMERICAN LUMBERMAN] 

San Francisco, Cauir., June 30.—Vernon 
W. Long, for many years a lumber broker in 
this city and in the southern pine States, died 
at his home here last night after a lingering 
illness of several months. He was a native of 
North Carolina and was 59 years of age. Burial 
is to be made in San Francisco. 





Fast Delivery 
on Mixed Car Shipments 


Oak and maple flooring, all grades and sizes, 
Tennessee red cedar, at your station the fol- 
lowing morning if you phone or wire your or- 
der before noon. This service is possible with- 
in say 100 miles of Chicago because of the 
wonderful railway facilities which center in this 
city. Over 38 railroads with 109,000 miles of 
track, have their terminal in Chicago, the great- 
est point of merchandise 
distribution in the world 
for distance shipments in 
the least time. 
Quality—Price 

Strictly guaranteed ae- 
cording to Association 
rules, with satisfaction to 
you and your customer or 
money back, and no quib- 
bling. Prices right. Wire 
collect your next order to 
the ‘‘House of Pleasant 
Dealings.’’ 





Earl Bartholomew 


E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., 


CHICAGO Telephone Boulevard 0636 





7-3-26 





boo" Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
our Collection Department any 
delinquent or disputed ac- 
whether or not you are a 
For rates ask for Pamph- 


Try 
time on 
counts, 
subscriber. 
let No. 49-C, 


LumBermen’s Crepit AssociaTION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 


O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, Par) Maine 
Largest Cruising House in America 




















asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whi Bank Bldg. 
Phone Man 2479 s NEW ORLEANS 


HANDY BOOKS for LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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( D. E. Stewart 


AINSWORTH, 


W. J. Walsh Byron Wolfe 


25 Years’ Experience in 


Western Logging and Timber 


Stewart, 


Walsh & Wolfe 


1001 Bedell Bidg., Portland, Ore. 





Timber Estimating 
Logging Engineering 
Topographic Surveys 


Logging Appraisals 
Property Management 

References by Permission 

President, 


United States National 


Portland, Ore 
AYER, 


Company, 


President, 
Portland, Ore ? 
CROSSETT, President, Crossett-Watzers 


Eastern & Western Lumber 


Chicago, Il 
McLEOD, Vice President, Hammond Lumber 


VJ 
G. ‘ 
( Company, 


Portland, Ore 
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Also:— 


ARtALWAYS IN THE 
MARKET TO BUY— 


Long and Short Leaf Sizes and 
Boards. 


Short Leaf Casing and Base. 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 








Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 








Send us your stock and price list 


Chas. F. Felin & Co., inc. 


Old York Road & Butler St., PHILADELPHIA, Pa. 








. 





Hall, Kellogg & Co. 


Room 1010, 208 So. LaSalle Street, Chicago 
522 Spring Street, - 
511 Spalding Building, - 


Foresters to Leading 
[ Lumber Companies 


Hot Springs, Ark. 
Portland, Ore. 
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can use. 
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O, wad some power 
The gift to tell 

Why eight of ten 

Of those we sell 


Select this good “N. S.” 





“ ” ‘ 

N. S.”’_ NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. ~ Carries the load on the hips.” 


WRITE FOR SAMPLE and say how many you 


THE ALLIED BELTING CO. 


GREENVILLE, OHIO. 
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Funds for Forest Fire Prevention 

The Forest Service announces that 33 States 
will receive funds to be spent in preventing 
forest fires on State and privately-owned land. 
A total of $607,670 is to be distributed and will 
become available July 1. States which will re- 


ceive more than $20,000 include Minnesota, 
Michigan, North Carolina, Maine, Alabama, 


Washington, Oregon, California, Pennsylvania, 
New York, Texas, Virginia, Louisiana, Idaho 
and Wisconsin. Other states included in the 
distribution are Tennessee, Mississippi, Mon- 
tana, West Virginia, Massachusetts, Kentucky, 
Georgia, New Hampshire, Oklahoma, New Jer- 
sey, Missouri, Vermont, Maryland, Connecticut, 
Ohio, New Mexico, Rhode Island and South 
Dakota. 

This distribution is made under authority of 
the Clarke-McNary law to those States which 
maintain forest protection agencies. Total ex- 
penditures by these States, including money 
contributed by land owners, amount to about 
$3,500,000 a year. However, adequately to 
protect the 330,000,000 acres of forest land, ex- 
clusive of the national forests, located in these 
33 States, would require about $9,000,000 an- 
nually, or less than 3 cents an acre. 

It is also announced that $35,000 will be 
spent during the coming fiscal year for con- 
ducting forest taxation studies as authorized 
by the Clarke-MeNary law. 


Branch Offices of Commerce Bureau 


Dr. Julius Klein, director of the bureau of 
foreign and domestic commerce, announces that 
branch offices of the Department of Commerce 
are being established at Galveston and Houston, 
Tex., Memphis, Tenn., Des Moines, Iowa, Louis- 
ville, Ky., and Minneapolis, Minn., to provide 
more direct service to the trade and industry 
of these areas, and with a view to the closer 
knitting together of the foreign trade advisory 
service of the department. 

With these branches established, Texas, New 
Mexico, Tennessee, Arkansas, northern Missis- 
sippi, Kentucky, southern Indiana, Iowa, Ne- 
braska, Minnesota, the Dakotas and northwest- 
ern Wisconsin will be brought into closer con- 
tact with the bureau of foreign and domestic 
commeree, beginning July 1. 

There is still room for expansion in the district 
office service of the bureau, said Dr. Klein. For- 
eign trade information is a highly perishable com- 
modity which must be moved from its source to its 
ultimate destination with the least loss’ of time if 
it is to be made to serve its purpose. The bureau's 
service is a few steps removed from the ideal due 
to the absence of offices at a few more desirable 
points of local distribution. 


Data on Manufactured Fuel 


The Department of Commerce announces that 
data collected in the biennial census of manu- 
factures, 1925, show that establishments en- 
gaged primarily in the production of manu- 
factured fuel—briquets and boulets—in that 
year reported a total output valued at $5,892,- 
030, an inerease of 5.5 percent over 1923, the 
last preceding census year. 


May Manufacturing Output Declines 


Manufacturing output in May declined from 
the high record for April, the May index show- 
ing no change, however, from a year ago, ac- 
cording to the monthly statement of the De- 
partment of Commeree. Declines from the pre- 
ceding month were recorded in textiles, iron and 
steel, lumber, leather, and paper and printing, 
while inereases over April were made in food- 
stuffs, stone and clay products, nonferrous 
metals and tobacco products. Compared with 
last year, increases were noted in the output of 
foodstuffs, iron and steel, paper and printing, 
stone and elay products, and tobacco products, 
with declines from May, 1925, in the output of 
textiles, lumber, leather and nonferrous metals. 
The production of raw materials was greater in 





May than in either the previous month or q 
year ago, all major groups showing increases 
over both periods except forest products and 
minerals, which declined from a year ago. 
(gg @a@2@ana¢0a0 
Soil Survey in Michigan 

The bureau of soils of the Department of 
Agriculture has embarked upon a comprehen- 
sive soil survey that will not end until the soil 
in every county in every State has been analyzed 
and classified. A sample of the work is found 
in a report covering a survey of the soils of 
Manistee County, Michigan, which was con. 
ducted in codperation with the Michigan Agri- 
cultural Experiment Station. Among other 
things, it indicates there is need for more exten- 
sive use of cut-over lands for grazing and a 
more general practice of systematic crop rota- 
tion. The report for the county is quite com. 
prehensive and of value to local farmers and 
farm and cut-over land owners. 


New Edition of Forestry Almanac 


The American Tree Association announces 
publication of the semi-centennial edition of 
the Forestry Almanac. The volume is dedi- 
cated to the memory of Dr. Franklin B. Hough, 
who in 1876 was appointed by Congress to 
investigate the forestry situation. The asso- 
ciation published the first edition of the Fores- 
try Almanac two years ago. The original vol- 
ume was used as a groundwork for the new 
volume. The volume outlines the work of the 
Forest Service and gives the State organizations 
working to further forestry. It also brings 
up to date both Federal and State legislation 
covering forestry. 


Air Pilots Prefer Wood Fuselages 


Pilots of the Army Air Service are said to 
hate the so called rebuilt ‘‘iron’’ De Haviland 
two-seater airplanes. These planes have a metal 
fuselage. The pilots prefer to fly in the older 
DH’s with wood fuselages covered with cloth 
and varnished or doped. The metal hull appar- 
ently was adopted on a limited number of DH’s, 
about 100, largely on the theory that it would 
reduce the risk of death by fire in the event of 
crashing, giving pilot and observer a better op- 
portunity to extricate themselves from the 
wreckage. However, the gasoline in the tanks 
burns regardless of what the fuselage is made 
of. The pilots find several faults with the ‘‘ iron 
ships.’’ 


The Spread of Maple Wilt 


‘*Maple wilt, which was first reported in 
the United States eleven years ago, is now 
known in spots in the region extending from 
North Carolina and Tennessee to Canada and 
westward to Wisconsin,’’ says the Department 
of Agriculture. ‘‘This disease has been noted 
principally upon Norway and sugar maples.’’ 

Department Circular 382-C, ‘‘Maple Wilt,’’ 
goes into detail concerning the spread of the 
disease. Because of the recent spread of wilt 
in various parts of the country it is thought 
advisable in future plantings in limited locali- 
ties where the wilt is prevalent to substitute 
other kinds of trees for maples. The disease 
has been found chiefly upon street trees, but 
in several different States has been observed in 
nurseries. 


Spruce Logging in Northeastern Woods 

The Northeastern Forest Experiment Sta- 
tion, according to the Department of Agricul- 
ture, estimates that the renewal of spruce in the 
northeastern woods is delayed twenty to thirty 
years, and often more, through what is termed 
careless logging which destroys young trees in 
the process of getting out mature timber. In 
areas where hardwoods and softwoods are about 
equally divided it is estimated that destruction 
of small softwood trees of two to five feet in 
height delays growth of this species to such an 


extent 
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anne 
extent that the hardwood growth gets the upper 
hand, crowding out the valuable spruce. In 
this connection it is pointed out that the 5-foot 
spruce Or fir represents fifteen to twenty years 
of growth to the new forest. Greater care in 
their protection during the logging of mature 
timber is strongly urged. 


Named Domestic Marketing Specialist 


Dr. Julius Klein, director of the bureau of 
foreign and domestic commerce, announces the 
appointment of Edward Bates, of Summerfield, 
Ohio, as domestic marketing specialist in the 
domestic commerce division. Mr. Bates is re- 


entering the Department of Commerce service 
after an absence of several years, during which 
time he has been engaged in marketing research 
and as instructor in domestic marketing at 
Washington University, St. Louis, Mo. 

Following the completion of his work in con- 
nection with the department’s survey of the 
building material situation in Florida, which is 
being conducted at the request of the State or- 
ganizations, Mr. Bates will be assigned to one 
of the district offices of the bureau of foreign 
and domestic commerce, where he will work in 
coéperation with local trade and industrial or- 
ganizations in the study of local marketing 
problems. 
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Rates on Long Poles and Spars 

[Special telegram to AMERICAN LUMBERMAN] 

WasHINGTON, D. C., July 1—With Commis- 
sioners Meyer, Aitchison and Campbell dis- 
senting, the Interstate Commerce Commission 
has handed down a decision in Docket No. 
12,744—-A. C. Dutton Lumber Corporation et 
al. vs. Director General, as Agent, Aberdeen & 
Rock Fish Railroad Co. et al.—and complaints 
combined in the same proceeding, finding (1) 
that the rates assailed on timber, poles, piling 
and spars cut from various kinds of wood, which 
on account of length require two or more cars, 
from points in Oregon, Washington, Idaho, 
and Montana, to various interstate and 
Canadian destinations, and from points in 
British Columbia to various interstate destina- 
tions were not, and are not, unreasonable, un- 
justly discriminatory or unduly prejudicial; 
(2) that during the period Jan. 1, 1918, to 
Feb. 29, 1920, the rates on single carloads of 
timbers, poles or piling from points on the 
Southern Pacific in Oregon to points on the 
Southern Pacific in California were unreason- 
able to the extent that they exceeded the con- 
temporaneous rates on fir lumber, in single 
carloads, from and to the same points. Repa- 
ration is awarded. The carriers will be ex- 
pected to promptly eliminate all existing fourth 
section departures. 

An order was issued dismissing all of the 
complaints combined in this proceeding except 
No. 13,121—Charles K. Spaulding Logging Co. 
vs. Director General, as Agent, Southern Pa- 
cifie Co. et al.—which has to do with the ship- 
ments between Oregon and California points 
found to have been unreasonable. Other com- 
plaints attacking the rates on multiple car- 
loads were the Cascade Timber Co. and B. J. 
Carney & Co. The majority opinion points out 
that south and east of the Twin Cities arbi- 
traries the basic lumber rates are not applied 
to long poles in multiple carloads. However, 
it is added that this fact loses its significance 
in so far as the issue of undue prejudice is 
concerned when it is remembered that the severe 
operating conditions west of the Twin Cities, 
“which materially augment the hazard and ex- 
pense incident to the handling of this traffic,’’ 
are not encountered in the territory south and 
east of the Twin Cities. 

Commissioner Meyer, who wrote the brief 
dissenting opinion, takes sharp issue with the 
majority, contending that the records before 
the commission in the instant case are not sub- 
stantially different in their facts from those in 
the National Pole Co. case, in which the com- 
mission found unreasonable rates on cedar poles 
im multiple carloads which were higher than 
the corresponding rates contemporaneously 
maintained on fir lumber in single carloads. 
Some time ago the commission agreed to re- 
open the National Pole Co. ease, on petition of 
mo carriers following its decision in the instant 

se, 


Awards in Mine Timber Cases 


cov ASHINGTON, D. C., June 28.—The Interstate 
-ommerce Commission today made an award of 


.$9,265.39 to the Collins Timber Co. in Docket No. 


oes 
16,255 on account of unreasonable rates charged 
on numerous shipments of mine timbers from 





points in Missouri to destinations in Illinois. In 
the same order the commission awarded $3,268.45 
reparation to the American Timber Co. Both 
awards draw interest at the rate of 6 percent per 
annum and the carriers are directed to make pay- 
ment on or before July 31 this year. 

Another order issued by the commission in 
Docket No. 16,011 directs the carriers to pay on or 
before July 31 to A. J. Burkland $2,200.18 and to 
George H. Kelley $2,971.68, with interest from 
specified dates as reparation on similar shipments. 


New Locomotives in Service 


WASHINGTON, D. C., June 28.—Class 1 railroads 
of the country during the first five months of 1926 
installed in service 933 locomotives, according to 
reports received by the car service division of the 
American Railway Association. This was an in- 
crease of 185 over the number installed during the 
same period of 1925. Locomotives on order June 
1 of this year totaled 612, compared with 329 on 
June 1 of last year and 427 on June 1, 1924. 


SAEs: 


Week’s Loadings Over Million Cars 


WASHINGTON, D. C., June 30.—Revenue freight 
loadings for the week ended June 19 amounted to 
1,043,720 cars, this being the fifth time this year 
that car loadings had exceeded the million mark. 
Loadings for the week of June 19 were distributed 
as follows: Forest products, 74,660 cars; grain 
and grain products, 39,272 cars; livestock, 27,183 
ears; coal, 175,079 cars; coke, 11,523 cars; ore, 
68,261 cars; merchandise and less than carload 
freight, 264,500 cars; miscellaneous, 383,242 cars. 


Decision on Georgia Rates 


ATLANTA, GA., June 28.—The Georgia public 
service commission has instructed the Georgia and 
the Atlanta & Savannah railroads that lumber 
shipments from Lexington to Savannah will be 
hereafter treated as intrastate shipments and will 
be handled on the basis of intrastate rates. This 
will represent a reduction in the rates existing 
heretofore, and the above railroads have also been 
instructed to make refunds to shippers on previous 
lumber shipments between these points, upon which 
interstate rates have been collected. 


Special Wood Box for Explosives 


WASHINGTON, D. C., June 29.—In compliance 
with a request of the Institute of Makers of Ex- 
plosives the Interstate Commerce Commission has 
issued an amendment to its regulations for the 
transportation of explosives by freight to permit of 
the experimental use of a special type of wooden 
box to be used in the shipment of high explosives. 
According to the commission’s order, the special 
wooden box to be tested in actual service has 
passed the required laboratory tests and has 
strength equal to or greater than the standard box 
similarly tested. The special box will have a thin- 
ner head than the standard box, which is con- 
structed under shipping container specification No. 
14 issued by the commission, now used for the 
shipment of high explosives. 

It is understood the tests will be in connection 
with carload shipments of dynamite. While the 
head of the special box is thinner than that of 
the standard container, more and longer nails are 
used, adding to its strength. The explosives man- 
ufacturers estimate that with the special wooden 
box in general use for such shipments a saving of 
$150,000 can be effected annually in the cost of 
lumber going into box construction, the somewhat 
lighter weight also being reflected in freight 
charges. 





DEPOSIT: 


60,500,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT: All the 


merchantable dead timber standing or 
down and all the live timber marked or 
designated for cutting on an area em- 
bracing about 14,000 acres in Town- 
ships 10 and 11 N., Ranges 19 and 20 E., 
G. & S. R. B. & M., Mortensen Wash 
Unit, Sitgreaves National Forest, Ari- 
zona, estimated to be about 60,500,000 
feet B. M. more or less, of western 
yellow pine and Douglas fir timber, ap- 
proximately 99% western yellow pine. 


STUMPAGE PRICES: Lowest rate con- 


sidered, $2.00 per M feet B. M. Rates 
to be readjusted every three years. 


$3,000.00 must be deposited 
with each bid to be applied on the pur- 
chase price, refunded or retained in part 
as liquidated damages, according to the 
conditions of sale. 


FINAL DATE FOR RECEIVING BIDS: 


Sealed bids will be received by the Dis- 
trict Forester, Albuquerque, New Mex- 
ico, up to and including July 20, 1926. 
The right to reject any and all bids is 
reserved. Before bids are submitted, 
full information concerning the char- 
acter of the timber and conditions of 
sale, deposits and the submission of 
bids should be obtained from the Dis- 
trict Forester, Albuquerque, New Mex- 
ico, or the Forest Supervisor, Holbrook, 
Arizona. 











29,225,000 FEET 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT: All the mer- 


chantable dead, timber standing or down 
and all the live timber marked or desig- 
nated for cutting on an area embracing 
about 9,220 acres in T 9 N, R 12 W, 
T 10 N, R11 W, T 10 N, R12 W, and 
T 11N, R 12 W, N. M. P. M., Agua 
Fria Unit, Manzano National Forest, 
New Mexico, estimated to be 29,225,000 
feet B. M., of western yellow pine, 
Douglas fir, limber pine and Mexican 
white pine sawtimber, approximately 
95% western yellow pine, and 736,000 
linear feet of mine prop material, more 
or less. 


STUMPAGE PRICES: Lowest rates con- 


sidered, $2.50 per M feet B. M. for west- 
ern yellow pine, Douglas fir, limber pine 
and Mexican white pine sawtimber, and 
%c per linear foot for western yellow 
pine, limber pine, Mexican white pine 
and Douglas fir mine prop material. 
Rates to be adjusted every five years. 


DEPOSIT: $3,000 must be deposited with 


each bid to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to condi- 
tions of sale. 


FINAL DATE FOR BIDS: Sealed bids 
will be received by the District For- 
ester, Albuquerque, New Mexico, up to 
and including August 4, 1926. 


3efore bids are submitted full infor- 
mation concerning the character of tim- 
ber, conditions of sale, deposits, and the 
submission of bids should be obtained 
from the District Forester, Albuquerque, 
New Mexico, or the Forest Supervisor, 
Albuquerque, New Mexico. 
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Labor and Money 


Our facilities enable 
us to give exception 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE TO. 


BIRMINGHAM, ALR. 
P.O. BOX 346 


SOUTHERN COUPON CO. 











Established 1847 


Foreign Forwarders, 


.C.B. Richard & Co. 


Cc Brokers. W. i 
| 29 Broadway, NEW YORK jisndic all classes of | 
= c ~ gy 
a oun » Ff 
Ocean Freight Souunvsiel Credits ' 
Brokers for Exports&Imports > 
Special department handling export lumber shipments . | 
My 





cc PITTSBURGH — 


Babcock ee Co. | 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 


Eastern Tennessee 
Kentucky and 
est Virginia 





Spruce and Hemlock 
BRANCH OFFICES; 

f New York City, 43 Wall St. 

| Chicago, IIl., 1216 Fisher Bidg 


Providence, R. 1., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

a Mixed Cars Our Specialty. 








“WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 


window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 


tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 


rborn 8t., Chicago, Ill. 








Barge Service Details Settled 


MINNEAPOLIS, MINN., June -The last de- 
tails for establishment of five-day barge line 
service on the upper Mississippi River between 
Minneapolis and St. Louis this week are being 
perfected by the Upper Mississippi River Barge 
Line Co. 

A vacancy is to develop on the Inland Water- 
ways Corporation, the governmental agency 
which is to operate the upper river fleet which 
is financed by upper river shippers, and ship- 
pers, including lumbermen, have urged Secre- 
tary Dwight F. Davis, of the War Department, 
to appoint 8S. S. Thorpe, of Minneapolis, presi 


9g = 


dent of the private barge line company. 

A contract for fifteen barges and three tow- 
hoats is to be let for the barge line early in 
July, according to information received by Mr. 
Thorpe this week. The boats are to be oil burn- 
ers and the barges will be double deck type, 


capable of handling bulk and package freight. 
Such a fleet would furnish six-day service on 
the upper river but the river barge line sponsors 
are moving to have this increased to a five-day 
service. They pin their hopes on the fact that 
the Government, after long litigation, has been 
returned title to a fleet of barges which orig 
built 


inally were on congressional action for 
upper river use at a cost of $3,000,000. The 
boats were leased to E. F. Goltra, but the Gov 


ernment sought return to its custody 
was dissatisfied with the service 
formed with this fleet by Mr. 

The boats now are to be 
service on the lower 


when it 
being per- 
Goltra. 

placed in regular 
river by the Inland Water- 
ways Corporation, inereasing the available bot- 
the section south of St. Louis by 40 


That will afford five-day service. 


toms on 
percent. 


A Developing Outlet for Lumber 


MINNEAPOLIS, MINN., June 29.—One of the 
new sources for outlet of lumber and lumber 
products is being furnished in the northwest- 


ern States by the far-reaching efforts to develop 


the resort and tourist business. 
In Minnesota, Wisconsin and Michigan dili- 
gent efforts are in progress by organizations 


of business men, some of which are Statewide 
and others local, all looking to inducing tourists 
to come into the northern Jakes regions for 
their summer vacations. 

In Minnesota this business 
reached large proportions, 
as the State’s largest asset. For instance, the 
Minneapolis Civic & Commerce Association, 
which is one of the aggressive organizations ap- 
pealing to the nation’s tourists, announced 
last week that twice as many inquiries regard- 
ing summer resort possibilities and road condi- 
tions of the State have been handled so far 
this year as in the same period of 1925 by its 
tourist information bureau. Nearly 100,000 in- 
quiries have been recorded up to June 
increase of 102 percent. 

The housing of these tourists is one of the 
issues which concerns the lumbermen. There 
is no question that the construction of small 
cottages in the lakes region is stimulating the 
lumber business. But the construction is not 
confined to small cottages. Many palatial homes 
are being built along the lake shores and at 
scenic points by wealthy persons in other sec- 
tions of the country who gradually are coming 
into the habit of spending their summers in the 
cool territory of the scenic North. 

This is one of the important new outlets for 
lumber in this territory. Lumbermen said they 
believed that during this year more of the sum- 
mer vacation resort building in the north coun- 
try would be done than ever before in a similar 
period. Advertisements which are being ear- 
ried throughout the country are appealing to 
tourists by emphasizing the advantages of mak- 
ing northern Minnesota their annual vacation 
Mecea. 

Out of this leads the probability that the 
construction of substantial hotels and resorts 
is to be stimulated. Already much of this 
kind of building is in progress, since the de- 
mands of the tourists are increasing and travel 
refinements are being demanded as essential, 


already has 
and it is regarded 


15, an 


ee) 
even in the wooded lands along the pictures ue 
lakes in Minnesota’s land of 10,000 lakes 
Michigan and Wisconsin are engaged in similar 
activities. 

Thousands of peeled logs of cedar were op 
their way last week to Park Rapids, Minny 
Park Rapids is one of Minnesota’s regoy 
centers. The logs are to be used in erecting g 
cabin city on the shores of the lake. Informa. 
tion is given out that 700 cabin sites were 
sold there in one week. 


To Aid in Short Lengths Study 


YELLOW Sprincs, Oun10, June 30.—At the rx 
quest of the committee on wood utilization of 
the Department of Commerce, the department 
of research in lumber retailing of Antioch Col. 
lege, this city, will undertake a study of the 
problem of marketing odd and short lengths 
of lumber with the object of promoting their 
more complete utilization. The study will | 
made under the direction of T. F. Laist, direc 
tor of research in retail lumber, and in ¢- 
operation with the subcommittee on waste pr 
vention of the National Committee Wood 
Utilization. 

Secretary of Commerce Hoover, who is also 
chairman of the department’s wood utilization 
committee, estimates that from $200,000,000 to 
$300,000,000 could be saved annually through 
more intelligent manufacturing and merchan- 
dising of lumber and it is with the hope that 
this loss may be reduced that the department 
is undertaking the study. 

The problem will be approached with the 
knowledge that the production of short lengths 
is unavoidable, and attention, therefore, will be 
centered on finding new markets for short 
lengths and educating the public to the need 
for buying this material whenever feasible. 
An attempt will be made to estimate the per- 
centage of waste involved through the use of 
long lengths on jobs where short lengths might 
be used, and just where the loss occurs. 

It is also hoped that the investigation will 
be able to reveal what the spread in price be- 
tween long and short lengths should be in order 
to reimburse the manufacturer for the extra 
handling cost involved in the production of 
short length material. The department of re- 
search in lumber retailing at Antioch College 
is fostered by the Ohio Association of Retail 
Lumber Dealers. 


on 


Marking Timber in National Forests 


WASHINGTON, D. C., June 29.—The principles 
of timber marking, as followed by the forest 
rangers in the national forests, are outlined ina 
2-reel film, ‘‘ Marking Timber,’’ just released by 
the United States Department of Agriculture. 
Photography for this picture was made in the 
beautiful Black Hills, in western South Dakota, 
and while the marking shown is confined to the 
western yellow pine of that region, the methods 
illustrated are applicable in large measure to 
forests of other types. 

The picture portrays the progress of a ranger 
through a portion of the forest that has been 
budgeted for sale, and illustrates with deté yee 
scenes the various types of trees to be cut, 
well as those which, for various reasons, are to 
be left to perpetuate the forest. Over-mature 
trees, diseased trees, such as those infected with 
canker or witch’s broom, oo tops,’’ forked 
trees, and trees deadened by lightning or 
dled by poreupines are among those marked with 
the ‘*U. 8.’’ blaze. Stress is laid upon the ne- 
cessity for leaving a healthy, hand-picked stand 
of young trees to provide for future cuttings, 
and enough seed trees to insure reseeding. Al- 
though intended primarily for the use of stu- 
dents of forestry, this film should appeal to all 
who are interested in forest conservation. 

Copies of this picture may be borrowed for 
short periods, or may be purchased at the lab- 
oratory charge. A complete list of the depart- 
ment’s films, with information on the method of 
distributing them, is given in Miscellaneous Cit- 
cular 27-M, which may be obtained on — 
tion to the "department at Washington, D. C 
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Easy Payments 


Four dollars weekly on the car, 
A dollar on the saxophone— 

Oh, what a lot of things there are 
That nobody now can own! 

Not really own, of course, at all; 

The payments, though, are very small: 
A dollar down, a dollar then, 
Another one next week again. 


Of course, you can’t have ev’rything: 
You want to use some judgment, too. 
You know just what your job will bring, 
And that is all you ought to do. 
Though anyone a car can get, 
The payments always must be met; 
And so you shouldn’t also try, 
Besides the car, a home to buy. 


Five dollars weekly on the bus, 
A dollar here, a dollar there. 
The best is none too good for us, 
We want whatever others wear. 
Of course, you never must get ill; 
We couldn’t pay a doctor’s bill; 
And, if you died, as people do, 
What would we have to bury you? 


We See b’ the Papers 

Bob Zuppke is going to Alaska this summer. 
Probably after some huskies. 

Montreal has an all-Jewish baseball league. 
We would like to see one of the arguments. 

The new Whippet car ean be parked in a 14- 
foot space. Yes, and now where is the space? 

Tex Rickard seems to close a deal about as 
often as that fellow who sold suspension bridges. 

Fans can’t understand how MeCarthy keeps 
the Cubs that high up in the league. He man- 
ages to do it. 

Paris has installed municipal fish markets. 
There is one part of a city administration that 
will smell like it is. 

The most valuable player in the Three Eyes 
League will be given $100. Then we’d hate to 
see some of the others. 

What with baldness among the men, and the 
women cutting it off, hair may soon be as much 
of a curiosity as a horse. 

The old oaken bucket is prohibited by the 
health laws of California. But, alas, not some 
of the attempts to sing it. 

They wanted Charles Evans Hughes to run 
for governor of New York. Whereupon Charles 
Evans Hughes ran for Europe. 

Now that the Indians have quit riding ponies 
aud started driving flivvers it isn’t any safer for 
a white man than it used to be. 

Spain is threatened with revolt, and ‘‘threat- 
ened’? is the right word, because it is right at 
the opening of the tourist season. 

The automobile and shoe businesses are both 
reported good, indicating that a lot of the boys 
are still taking the girls out riding. 

One way to decide the world’s championship 
might be to have Babe Ruth play himself a 
game of solitaire at the end of the season. 

Frank Simonds says that European countries 
ire far apart on the subject of disarmament. 
That’s all right, if it will keep them apart. 

We would call the attention of the folks who 
reside on the boulevards to the fact that people 
who live in stone houses shouldn’t throw glass. 

The croquet tournament starts in Philadel- 
phia July 12. We presume the winner will play 
the checker champion for the world’s cham- 
pionship. 

Among the other lost arts is letter writing. 

f anyone disputes the statement, remind him 
that the American Writing Paper Co. is in the 
hands of a receiver. 

Now they are after Andy Mellon, and yet, if 
they sat down and figured it out, the farmers 








would find that he had done more for them by 
reducing the war debt at the rate of nearly a 
billion dollars a year than all the Brookharts in 
the business. 


Between Trains 


Dopce City, KaAN.—This was a wild town 
once, but it is tame now, without being in any 
way too tame. Wild Bill Hickok came from 
here. He has always been a hero of ours be- 
cause he was the real thing. Wild Bill was 
all that Buffalo Bill was supposed to be. 

The Rotary Club gave this department a great 
party here tonight. One delegation of 24 drove 
in from a town ninety miles away, and all the 
other cities around were represented. It was 
a very lively and satisfactory evening, and we 
shall never think of Dodge City without a 
warmth around the heart and a blush around the 
ears. 


East Cuicaco, INp.—East Chicago is that 
part of Chicago lying over the Indiana line, in- 
stead of lying over statistics. You can hardly 
tell where some of Chicago’s suburbs begin 
and where Chicago leaves off. But, if you 
had attended the Chamber of Commerce lunch- 
eon today, you would have realized that East 
Chieago considers Chicago to be that part of 
East Chicago lying over the Illinois line. Ask 
any of these towns around Chicago, or New 
York, or any other of our overgrown cities, and 
they will tell you that they have everything 
the city has except its disadvantages. 

It is a fine thing for a town to grow—up to 
the point where it can have a sewer system, 
street lights and a fire department. After that, 
as the town gets bigger, the town gets worse. A 
city with a population of 100,000 is just five 
times worse off than a town of 20,000. If you 
want to know how good a town is, it is a simple 
matter of mathematics. Chicago, for example, 
is a thousand times worse place to live in than 
Allegan, Mich. 

For, as towns grow, they acquire policemen, 
and movie houses, and beauty parlors, and 
lunch counters, and other evils. One of the 
finest movements a Chamber of Commerce could 
start would be a movement to keep the popula- 
tion of the town what it is. 


A Shutdown 


The boss believes in shutting down 
The mill a little now and then, 
And often gets a part from town 
To fix the engine up again. 
He shuts the sawmill down for days 
To mend some matters here and there. 
The boss declares it always pays 
To keep a sawmill in repair. 


The underpinning maybe needs 
New timber somewhere down below; 
And yet, unless an owner heeds, 
A little rot will hardly show. 
A lot of things grow worn with use: 
A pipe may need a better joint, 
A bearing often may be loose, 
A belt be at the breaking-point. 


I say he’s right—at least in that; 
3ut other ways he’s otherwise. 
Day in, day out, the mill he’s at, 
Until the day he stops and dies. 
He shuts the mill down now and then, 
But keeps himself the pace that kills; 
Yet mills are much the same as men, 
And men are much the same as mills. 


If he would go away awhile 
In time he even might bring back 
The lighter step, the brighter smile, 
And other things he seems to lack. 
Some other things may feel the test 
Besides a bearing or a joint: 
Right now his heart may need a rest, 
His nerves be at the breaking-point. 


Northern Woods 



















We Can 
SHIP 


Straight Cars—™Mixed Cars or L.C. L. 
of the following woods:— 


ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster-Latimer 


MELLEN, = [| umber Co. 


WIS. 





Try 
Us 















Rotary Cvt 
Northern 
eneers/ Bis 
= 


FURNITURE manufacturers and factory 
buyers who insist on having high qaaitty 
e are 





veneers should send us their orders. 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 1331 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill -Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock’,Hardwood 


Lumber, Lath and Shingles 
Northern Forest Products 

















Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window rames, Mouldings 
and Box Shooks from SAGINAW. 
Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 























17 17 
VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 





Manufacturers of 17 different species 


of Northern Hardwoods L 
1 











ON’T waste time figuring board and surface 
measure. Get ‘“‘The umber Estimator’ 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 
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IGHT in the heart of the 
new business center at 
Eighth and Market Streets. 


Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard 


Lessee Ernest Drury 




























The MULTNOMAH HOTEL 


PORTLAND, OREGON 

















Local Headquarters for Timbermen 


550 ROOMS—300 WITH BATH 
ERIC V. HAUSER, President R.W.CHILDS, Manager 


“Another of America’s Exceptional Hotels” 















HOTEL BENSON 






























Portland, Ore. 


E_ believe 
that there is 
no other hote! in 
the entire United 
States more hand- 







somely furnishedor 
that offers more to 


teak bah) & 


the traveler. 


ptt 


Keller and Boyd 


Owners and 
Operators 


Walaa STEEL ys) 
SOWIFAING Weak 


TRADE CHECKS ~ RU Peper 
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WARREN AXE & TOOL CO. 


WARREN, PA. 


Were awarded highest GRAND ad ar 4 
onnemeentannnnentnmnnensttlimeanmmenanmesnned 


honors Panama - Pacific 
international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS (30 enon aSGaesa reste 








ie. 


Many June Weddings 


MAUK-ROBERT. A beautiful wedding cere- 
mony in the foyer of the Hotel Roosevelt in New 
York City on Thursday afternoon, June 24, 
united in matrimony Stanley Morris Mauk, son 
of C. A. Mauk, of the C. A. Mauk Lumber Co., 
Toledo, Ohio, and Miss Alice Emily Robert, 
daughter of Dr. and Mrs. George C. Robert, of 
New York. Father Archibald officiated and 
there were more than 150 guests, including many 
friends and relatives from a distance. The foyer 
was prettily decorated in palms and the wed- 
ding march was played by a string orchestra. 
A buffet supper was served following the cere- 
mony and the young couple left later for an 
unstated destination to spend their honeymoon. 
Shortly after their return, Mr. and Mrs. Mauk 
will go west to attend the wedding of the bride- 
groom’s brother, John S. Mauk, on Sept. 1. The 
latter was his brother’s best man. The bride 
was attended by her sister, Miss Berthe Robert, 
and by Miss Catherine Mauk, a sister of the 
bridegroom. The ushers were Arthur Stockdale, 
of New York; W. W. S. Alderman, of Spring- 
field, Mass.; John Preston Straight, of Okla- 
homa, and Henry Crane, of New York. Miss 
Robert was married in a gown of white satin, 
covered with rare rose point lace that her great 
grandmother had worn. Mr. and Mrs. Mauk will 
make their home in Toledo. 

ROBINSON- ENOCHS. One of the loveliest of 
June weddings was solemnized at Jackson, Miss., 
on Saturday, June 26, when Miss Lucy Enochs, 
youngest daughter of Mrs. Isaac Columbus 
Enochs, of that city, became the bride of John 
Ww illiam enna, also of Jackson. The bride’s 
father, the late I. C. Enochs, was one of the most 
prominent lumbe rme n of the Mississippi indus- 
try and numerous other members of the Enochs 
family have been and are engaged in that busi- 
ness. The ceremony took place at the Capitol 
Street Methodist Church, of Jackson, and was 
performed by Dr. Henry Felgar Brooks, pastor 
of that church, in the presence of a large and 
fashionable gathering of relatives and friends. 
The church was beautifully decorated in a white 
and gold color scheme relieved by the green of 
smilax. The bride entered upon the arm of her 
brother, L. C. Enochs, the groom being attended 
by his brother, Mitchell Robinson. Following the 
ceremony a wedding breakfast was served at the 
home of the bride’s mother. 


GARDNER-CARRE’. Miss 
daughter of Mr. and Mrs. W. W. Carré, of New 
Orleans, was united in marriage to Dr. William 
Preston Gardner, of Tupelo, Miss., last Friday 
evening, June 25, at the residence of the bride’s 
uncle, D. Beach Carré, in New Orleans. The 
ceremony was performed by the bride’s uncle, 
Rev. Dr. Henry B. Carré, of Nashville. Messrs. 
W. W. Carré and D. B. Carré are officials of the 
W. W. Carré Lumber Co., of New Orleans. Dr. 
and Mrs. Gardner left on a honeymoon trip to 
Cuba and Panama and on their return will make 
their home at Texarkana, Tex. 


Isabel Carré, 


CUNNINGHAM-PRIDDIE. A wedding of 
more than usual interest to lumbermen and one 
that joins two pioneer Texas families, occurred 
at 8:30 o’clock Saturday evening, June 26, at 
Beaumont, Texas, when Miss Pauline Priddie, 
daughter of Mr. and Mrs. William Allan Priddie, 
and granddaughter of the late William Wiess, 
became the bride of Kenneth Wallace Cunning- 


ham, son of the late Dr. W. W. Cunningham, of 
Beaumont. 
W. A. Priddie, father of the bride, is one of 


the best known lumbermen in the 
many years he was western sales manager of 
the Kirby Lumber Co., with headquarters at 
Kansas City; then for a number of years he was 
vice president and general manager of the Beau- 
mont Lumber Co. and for the last several 
months has been head of his own concern, the 
W. A. Priddie Lumber Co., of Beaumont, whole- 
saling southern pine and Pacific Coast timber 
products. William Wiess, maternal grandfather 
of the bride, was founder of the Reliance Lum- 
ber Co., one of the pioneer manufacturing con- 
cerns of east Texas, and a nationally known 
lumber manufacturer. 

The beautiful Priddie home in Beaumont, 
where the wedding took place, was very lovely 
with its decorations for the wedding, the 
spacious rooms and wide colonial stairway lend- 
ing themselves splendidly to the decorative 
scheme. 

The marriage 


country. For 


service was read by Rev. Dr. 
J. Walter Mills, of Houston. The bride was 
given in marriage by her father. She was 
radiantly beautiful in an imported Renee model 
of white chiffon embroidered in pearls and rhine- 
stones. Her veil of Marguerite lace from the 
royal lace makers of Venice was worn in a cap 
effect and bordered with orange blossoms and 
she carried a shower bouquet of gardenias and 
lilies of the valley. Her sister, Mrs. Gerald Don- 
ovan, of New York, was matron of honor. Other 
attendants were her cousins, Mrs. Amos G. Car- 
ter, of Fort Worth; Mrs. Phil Justice, of Beau- 
mont, and Mrs. Joe F. Ellis, of Amarillo. 
Following the ceremony a reception was held 
and refreshments served in the dining room, 
which was artistically decorated. Mr. and Mrs. 
Cunningham left during the evening for New 


York, whence they will sail July 3 for Buenos 
Aires, where Mr. Cunningham holds a map. 
agerial position with the sales department of 
the Sun Oil Co 

The groom is a Virginian by descent and 4 
Texan by birth, being a grandson of the late 
Rev. Dr. Thomas Ward White, one of the Pio- 
neer Presbyterian ministers of Texas, and a gon 
of the late Dr. W. W. Cunningham, of Beay. 
mont. He is a graduate of Rice Institute, clags 
of 1919, and served as a lieutenant of infant 
during the world war, enlisting at Houston jp 
May, 1917, and_ being discharged December 2, 
1918, at Camp Gordon, Ga., where he was sery. 
ing as instructor of the rifle range. He has since 
his graduation been connected with the Sun Ojj 
Co. and has worked his way upward to a position 
of trust and responsibility with that corporation, 

The bride is a most charming representative 
of an old Texas family whose ancestors went to 
that State from Virginia when Texas was a 
republic. Her paternal forefathers were Vir- 
ginians from Culpepper Courthouse, where her 
grandmother, Mrs. J. L. Priddie, now resides, 
On the maternal side the Wiess family has been 
identified with the growth of east Texas, espe- 
cially in the lumber and mercantile field, also 
from the days of the republic. 

Out-of-town guests for the wedding included: 
Mr. and Mrs. Gerald Donovan, Dick, Geraldine 
and William Donovan, of New York; Mrs. Payl- 
ine Wiess Coffin, great-aunt of the bride, of 





MRS. 


KENNE 


TH WALLACE CUNNINGHAM 
Wiess Bluff, Texas; FE. C. Wiess, 
Wells, Texas; Ray Wiess, of Houston, Texas; 
Mr. and Mrs. Paul ©. Sargeant, of San Antonio, 
Texas; Mr. and Mrs. Joe F. Ellis, of Amarillo, 


of Mineral 


Texas; Mrs. Amon G. Carter, Amon, jr., and 
Ruth Carter, of Fort Worth, Texas; Dabney 
White, the groom’s uncle, of Tyler, Texas; Mrs. 


Ernest Fordyce 
Miss Bettie Greenwood, also of 
Mr. and Mrs. Eugene Meadors 
Roane, of Houston. 


Latta, of Hot Springs, Ark.; 
Hot Springs; 


and Mrs. J. F 


BARR-CRANDELL. 0. M. Barr, jr., in charge 


of the Chicago office of the George T. Mickle 
Lumber Co., North Portland, Ore., and Miss 
Luetta Crandell were united in marriage at a 


very pretty ceremony at the Oak Park Country 
Club, June 23. The young couple left immedi- 
ately on their honeymoon, motoring to Toronto, 
whence they went by boat to Montreal. They 
will visit in the East before returning to Chi- 
cago about July 11. Mr. Barr *! the son of 
O. M. Barr, of Barr & Collins (Inc.), retail lum- 
ber concern of Oak Park and Fore st Park, Ill. 


TAYLOR.- CHADWICK. Horace F. Taylor, jr. 
who is associated with the lumber firm of Tay- 
lor & Crate, Buffalo, N. Y., was married on 
June 26 to Miss Helen E. Chadwick, daughter of 
Mr. and Mrs. Henry K. Chadwick, Syracuse, 
N. Y. The ceremony was performed in the First 
Methodist Episcopal Church, Syracuse, by Rev. 
De Witt B. Thompson. A large number ol 
guests from Buffalo and other cities were pres- 
ent. Mr. and Mrs. Taylor will be at home July 
16 at 600 Lafayette Avenue, Buffalo. 


STEVENSON-BERGMAN. The marriage of 
Miss Katherine Bergman, daughter of Mr. and 
Mrs. August Bergman, of Evansville, Ind., and 
Frank Stevenson, also of that city, took place 
at the parsonage of the St. John’s Evangelical 
Church, Evansville, on Saturday evening, June 
26, the ceremony being performed by Rev. 
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pavis. Mr. Stevenson_is purchasing agent for 
the Luhring Lumber Co. and is well known to 
the trade. He and his bride have gone to house- 
keeping in Washington Terrace, Evansville. 


HARRIS-JENNELLE. Miss Emily Jennelle, 
daughter of Mr. and Mrs. J. J. Jennelle, the 
former of the Lumber Manufacturers’ Agency, 
Seattle, Wash., became the bride of Ensign John 
Clough Harris, U. S. N., on June 23, at one of 
the prettiest wedding ceremonies ever held in 
the Church of the Epiphany in Seattle. After a 
two weeks’ motor trip the young couple will be 
jocated at Port Angeles, Wash., where Ensign 
Harris’ ship is stationed. 


MEYER-HEINS. Announcement of the mar- 
riage of Miss Irma Heins, of Milwaukee, to 
Elmer E. Meyer, of Green Bay, on June 23 at 
Milwaukee, has been received by friends of the 
pride and groom. Mr. Meyer is manager of the 
Denmark Lumber Co., at Green Bay, which 
operates other yards in Wisconsin. They will 
be at home after Aug. 1 at 712 St. George Street, 
Green Bay. 


KING-NEWSOME. At Willaluce, Ky., Friday, 
June 25, William’ M. King, a lumberman, was 
married to Miss Lonie Newsome, daughter of 
John Newsome, a farmer of that section. Only 
a few invited friends witnessed the marriage. 
After the wedding the couple left for a trip to 
Niagara Falls and other northern points. 


ELDRIGE-ELDRIGE. At Line Fork, in 
Letcher County, Kentucky, Sunday afternoon, 
June 27, in the bride’s home, Jesse Eldrige, a 
young lumberman of that section, was married 
to Miss Hettie Eldrige. Though the young cou- 
ple had the same name they were not related. 
They will reside at Line Fork. 


ANDERSON-BROOM. Announcement is made 
that Donald Anderson, youngest son of G. E. 
Anderson, of the Anderson & Middleton Lumber 
Co., of Aberdeen, Wash., will be married Aug. 
19 to Miss Lylas Broom, of Seattle. 


Two Retail Yards Swept by Fir 


CoLUMBUS, OHIO, June 30.—A disastrous fire 
which swept the retail lumber yards of the Sow- 
ers-Benbow Lumber Co. and the Scioto Lumber 
& Supply Co., during the night of June 29 and 
30, caused a loss of approximately $250,000 
and almost totally destroyed both plants. The 
cause was a flash of lightning which struck a 
small shed in the yard of the Sowers-Benbow 
Lumber Co., and the flames soon spread to the 
adjoining sheds and lumber piles. Even before 
the fire department arrived sparks had ignited 
the plant of the Scioto company directly across 
Neilston street, and both were burning when the 
fire apparatus arrived. 

D. 8. Benbow, secretary and general mana- 
ger of the Sowers-Benbow Lumber Co., esti- 
mated the loss at that plant at $150,000. Only 
the office building was left standing. Judge 
D. H. Sowers is president of the company. The 
mill was also a total loss. 

The loss at the plant of the Scioto Lumber & 
Supply Co. was estimated at $100,000 by O. N. 
Gardner, general manager. Both of the losses 
were fairly well covered by insurance. 


Tests of Insulating Qualities of Wood 


[Special telegram to AMERICAN LUMBERMAN] 

WasuHIneoTon, D. C., June 30.—The great in- 
terest evinced by builders and home owners in 
recent years regarding the construction of walls 
and roofs of residences so as to be non-conduc- 
tive of heat has resulted in scientific corrobo- 
tation of the traditional American belief that 
a well constructed frame dwelling is warm in 
winter and cool in summer. 

This conclusion is based on numerous experi- 
ments. One of the most practical and convinc- 
img was recently made by Benjamin F. Blumer, 
2 official of Galliher & Huguely (Inc.) of this 
city. 

Mr. Blumer did not resort to the highly tech- 
nical method of research, which must be ex- 
plained, interpreted and appraised after its 
data have been examined. Instead, he chose 
the direct comparative method where results 
speak for themselves. 

Mr. Blumer constructed a box of three com- 
partments. In the middle one he placed a high 
power electric lamp. The box partition on one 
side of the lamp was made of a highly esteemed 
synthetic building material much recommended 
for its insulating qualities, while that on the 


other side was of natural l-inch pine board. 
Thermometers were installed in all three com- 
partments. The temperature at the start of the 
experiment was 69 degrees in all three compart- 
ments. In 20 minutes the thermometers record- 
ed 164 degrees in the lamp compartment, 77 de- 
grees in the synthetic compartment, and 73 in 
the wood compartment. In 40 minutes the lamp 
compartment showed 188 degrees, the synthetic 
88, and the wood 83 degrees. In 60 minutes, the 
temperatures were 199 in the lamp compart- 
ment, 94 in the synthetic, and 90 in the wood. 
In 80 minutes the lamp temperature had in- 
creased to 206 degrees, the synthetic to 97 and 
the wood to 94 degrees. At 100 minutes these 
temperatures were 212, 98 and 97 degrees, re- 
spectively. After two hours they were 216, 99 
and 98 degrees, respectively. The experiment 
ended in 140 minutes, when the temperatures 
were 219 degrees in the lamp compartment, 99 
degrees in the synthetic compartment, and 99 
degrees in the wood compartment. 

In making this announcement, the National 
Lumber Manufacturers’ Association said: 

The figures speak for themselves. The frame 
house dweller, then, does not need to worry about 
special provision for heat insulation, but care must 
be taken so that faulty construction and lack of 
wall-stopping do not neutralize the insulation of 
the wood. Sheathing should be matched lumber, 
tightly nailed, to prevent cold-air drafts, and to 
secure the full insulating effect of the wood. If 
large hollow spaces within walls give room for 
much air circulation the effects of insulation will 
be reduced. Such spaces should be blocked off be- 
tween the studs at floors and ceilings. 


Start Laying of Steel 


LONGVIEW, WASH., June 26.—Grading of the 
Weyerhaeuser railroad, the Columbia & Cow- 
litz railroad, has been completed and laying 
of steel has been started. This is the railroad 
which will bring to the large mill to be con- 
structed by the Weyerhaeuser Timber Co. at 
Longview the timber which that company owns 
in the Cowlitz River Valley. 


Business in Interim Committee’s Hands 


ExLcuo, Wis., June 28.—A meeting of the 
creditors of the Charles W. Fish Lumber Co. 
was held here last week which was called by 
Charles W. Fish, head of the company, for the 
purpose of placing the affairs of the company 
before them, and an agreement was entered 
into whereby the business of the company was 
placed in the hands of an interim committee. 
It is said that two of the large secured cred- 
itors called loans which could not be met in 
such short time, instead of providing funds as 
they had promised, and for this reason the meet- 
ing was called by Mr. Fish to place the situation 
before the creditors. 

Mr. Fish suggested the appointment of a 
committee to handle the affairs of the com- 
pany and to operate it. A committee consist- 
ing of O. C. Lemke, president of the Under- 
wood Veneer Co., Wausau; C. C. Collins, presi- 
dent of the Collins Lumber Co., Rhinelander; 
and Mr. Courtney of the credit department of 
Armour & Co., Chicago, was appointed. 

The two lumbermen on the committee are 
among the foremost in the industry in Wiscon- 
sin and Mr. Courtney is a recognized credit au- 
thority. They will constitute a managing com- 
mittee but will probably hire a general manager 
to take active charge. The company has assets 
of over a million dollars above the liabilities 
and with the securing of time extensions on 
accounts which will be granted under the new 
arrangement, it is expected that the company 
will be in good financial condition within a 
reasonable time and again take over the opera- 
tion of the business. 


Wholesale Commodity Price Index 


CAMBRIDGE, MAss., June 28.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices advanced to 147.7 for the week 
ended June 23, from 147.3 for the week ended 
June 16. 
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_Long-Bell 
Oak Flooring 


The contractor can effect im- 
portant savings in construc- 
tion through the use of well 
seasoned and carefully 


graded Long-Bell trade- 
marked Oak Flooring. 


“One of the great objec- 
tions,” writes Mr. K. C. Win- 
ter of the Winter Safe & Fix- 
ture Co. of Mobile, Ala., 
“that the average person has 
to the purchase of an oak 
floor is the fact that the cost 
of hand cleaning and prepar- 
ing for waxing, et cetera, is 
usually very expensive. 
However, in the Long-Bell 
oak flooring we have used, 
we have found that it is so 
well manufactured that all 
points are practically smooth 
and that its surface is so well 
machined that it requires 
very little hand finishing af- 
ter being laid.” 


Another contractor writes 
that his savings have aver- 
aged between 7% and 10% 


on the total cost of a floor. 


THE LONG-BELL LUMBER COMPANY 


Plants at 


Helena, Ark. 
(Superior Brand) 


Pine Bluff, Ark. 
Long-Bell Brand) 


Long-Bell 
Oak Flooring 


Longville, La. 
(Long-Bell Brand) 
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Common S458 Study Tractor Logging in California en which would permit the use of tractors 


: 7 : ‘aterpillars’ have been able to profitably log aj 
The recent introduction of tractor logging in of the timber that was heretofore handled by steam 


West ¢ oast California has led the United States Forest Service equipment—and save considerable money “a 


to undertake a number of studies to determine how doing. Incidentally ‘Caterpillar’ Thirtys are useq 

this method compares with others in common use, here to transport cord wood to the steam donkeys 

particularly from the standpoint of damage to There are many of these donkeys employed in ad. 
young trees and seedlings 

Since the small trees and = qquem©jm¥a —— ee 
Here's the kind of stock you and your established seedlings left 
customers will like. It's cut from fine on an area at the time of 


logging form the basis of 
the next timber crop, it 
is highly important that 
they be protected as 


quality Upland timber and is nice, dry 
and bright. Wecan ship straight cars 
of 16’ or18' stock if you desire. Order 


some of it now. much as possible from 
oo = injury. 
Pacific States It was found = that 
while tractor logging is 
TACOMA 


™ : considerably more de 
WASH. Lumber Co. structive than horse log 


ging, owing to the wider 
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S.B.Marvin, 516 Peoples Gee Bide Chicago, Ill. | heavier equipment used. Ground skidding with a 60-horsepower ‘Caterpillar’? tractor in Plumas 

K. J. Clarkson, 035 iain Bidg., pusncepese, Eitan. tive than most of the County, California 
ames A. Harrison, fs O. Box 745, Sioux Falls, S. D. aa sae ene sige 

Joseph Lean, O. Box 744, Omaha, Nebraska heavy machine logging ; , i eile iti ! ‘Caterpillar’ : ' 

Frank Probst, P ro Box, 1187. Fargo, No Dakota that has become common practice in California dition | to the aterpi lar equipment, for the 

O. G. Valentine, P. O. Box, 171, Denver, Colorado during the last few years. Yosemite Lumber Co. cuts about 80,000,000 feet 

On the area studied four tractors had been used, of lumber a year.” 

two 5-ton tractors to bunch the logs and two Other illustrated articles in the Caterpillar Mag- 

10-ton tractors to drag the big wheels by which azine deal with the employment of “Caterpillars” 

PCIE Viti ©2522 -2fhi2::s 2225222222255 the bunched logs were carried. The indications in road construction, in a strip mine, for spotting 

N =i ge: were that greater care in the use of the smaller cars, and for various other purposes. One of the 

tractors might obtain even more favorable results. interesting pictures depicts a 2-ton “Caterpillar” 

esaesenanaee pulling roller, double dises and harrows on a farm 


‘ in Matarawa, New Zealand, and another illustra- 
Sugar Pine Logging with “Caterpillars” tion shows a “Caterpillar” Sixty being landed in 


: . , : : the Hawaiian Islands where there was no wharf 
One of the features of the sixth issue of the 

















ee — ; eee me tal i ty rd handy, two boats lashed together doing the trick. 

We Solicit Your Orders ang Rage gmp mong agen aearetenees 
and Inquiries for = trated article on “Sugar Pine Logging,” from which EIGHTY-THREE percent of the cars and trucks of 

7 = the following is extracted: “Situated along the the world are in the United States. 
Douglas Fir — Merced oe near a Yosemite ee sonagen atc is aeaaanannnes 
= one ¢ 1» longest and steepest incline raliroads in 
the United States. It le 6400 fect lone and ex.  1¥ackson-Fordsons Replace Horses 
a he stn ae Saiuatetnd : tends 4,000 feet up the mountains over grades as The Pelican Lumber Co., of Orr, Minn.. is one 
— ee and = steep as 68 percent. This incline is used by the of many mill yards which has turned to Trackson 
-. = Yosemite Lumber Co, to lower its logs from the Full-Crawler equipped Fordsons for hauling lum 
woods operations in the higher mountains to the ber. The company chose this 2-ton crawler tractor 
main line of the Yosemite Valley Railroad, where because it is sure-footed in the sawdust and shav- 
the logs are transported to the mill at Merced ings which litter the ground of the mill yard 
Falls, Calif., 40 miles away. Some of the finest Ilere, where the hoofs of horses sink in, the Track- 
sugar pine in the Sierras is located on the prop- son-Fordson works with ease. The wide steel 
erties of the Yosemite Lumber Co., and the logging tracks of the Trackson Full-Crawler give the 
of this valuable timber requires thorough and care- tractor sure footing in the soft, loose shavings. 

ful logging knowledge and the very best of equip- In its camp at Virginia, Minn., the Pelican Lum- 
ment ber Co. also uses Trackson Full-Crawler equipped 
“The topography of the country is very rugged Fordsons. Here the tractors do all types of log 
and the nature of the equipment is, therefore, ging work—hauling, snaking, decking ete. Mr. 
varied. Steam donkeys heretofore formed the Moe, manager of the camp, says that the three 
principal power of handling this magnificent tim- Trackson-Fordsons replace twelve horses and do 

ber, but within the last year ‘Caterpillar’ Sixtys the work much faster and better. 
and logging wheelers have been installed with The Trackson Full-Crawler is made by the Full- 





startling success. On that part of this company’s Crawler Co., 510 Clinton Street, Milwaukee, Wis. 





REDWOOD 


You'll find it easy to satisfy 
builders with our 


FINISH AND SIDING 


Write today for prices. | 


° ffice, 
Albion Lumber Co., Gere. ffics.,. 
Mills: Albion and Navarro, Cal. Sales Office: Hobart Bldg., San Francisco. 


San Diego Office, - - 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 


When You Think Lumber 
THINK" "HANSEN -NIEDER”’ % 
» 
An office that knows its 
subject. Re ie! 


HANSEN-NIE DER 
LUMBER Co, INC. 












































Hauling lumber over the sawdust and shavings littered mill yard of the Pelican Lumber Co., of 
1029 HenryBidg:, SEATTLE Orr, Minn., with a Trackson Full-Crawler equipped Fordson 
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OSHKOSH, WISs., June 


(Statistics continued from page 53) 


Northern Hemlock and Hardwood Monthly Report 


28.—The 


Northern 


Hemlock & Hardwood Manufacturers’ 


Association 


has prepared the following data on May production and shipments and stocks June 1: 
May, 1926, Statistics 




















Stock Summary, 








June 1, 1926 








Unsold Harpwoop— 
Production Shipments June 1 Unsold, Dry............ 
er eee $40,000 594,000 6,355,000 Total em > 926 000 
on ) 3.913.001 3.315 27 Wee Wee «es eeners wae >, 
— . Se frye “2 cores ; —" Sold, dry and green..... 50,678,000 
ee er eree 12,274,000 6,922,000 78,705,000 ne DN. oo Kanes beens on 273,614,000 
MM sesvccess 2,740,000 1,813,000 22,587, 000 HEMLOCK— 
agle side dodo 15,226,000 11,855,000 86,433,000 oS ae a. 110,013,000 
OS Peer 104,000 80,000 1,112,000 Green 84,678,000 
Mixed hdwds. 6,244,000 1,222,000 ......... Total unsold ....... . 194,691,000 
—_ — Se - J ow 2 ia 
Total hdwds. 41, 499,000 25,863,000 222,936, 000 kaon ahs > <a eal erty 
vk aid 7 ) 9 go « « : Ne ns be 
Hemlock, 1&2 oe 712,000 21, ~~ 194, 691,000 Total hemlock ..............- 211,049,000 
Grand total 59,211,000 47,755,000 417,627,000 Total hardwood and hemlock. ..484,663,000 
ardwood Stocks on Hand June 1 by Grades 
Sold Unsold——-— Sold—— ———Unsold 
Dry & Green Dry Green Dry & Green Dry Green 
ASH— Sorr ELM— 
eae 15.000 113,000 169,000 a) eee 98,000 96,000 261,000 
Select & better 14,000 49,000 36,000 Select & better. TA crvtessen . ~sxenumee 
i cc tiedana be he eee 12,000 87,000 DOE. arcdseve @+ecn 008 14,000 98,000 
Se oS ae 182,000 207,000 Select No. 1... 75,000 | eee 
Ne. 1 com..... 65,000 104,000 * 295,000 No. 1 & better. 753,000 542,000 785,000 
Oh 2 Sarees ee 39,000 44,000 No. 2 COU... 115,000 94,000 322,000 
No. 2 & be tter. 335,000 a: 03 5,000 1,838,000 eS eee ee ! ere rs 
Te 2 CORR .0 2s ON eee ee 210,000 No. 2 & be tte r. 2,546,000 2,793,000 5,313,000 
Ne. 3 & better. ..... 102,000 66.000 Ne. 2 COM. «2. 280,000 654,000 637,000 
No. 3 com..... 445.000 305,000 1.532.000 Ne. J COM... .2% 755,000 1,387,000 2,967,000 
990,000 1,941,000 4,414,000 4,647,000 5,646,000 10, 383 ,000 
3ASS WooD— OaK— 
. aa 369,000 477,000 859,000 Sermo res Of) ee 
Select & better 81,000 156,000 67,000 Pn Ce , awechene “50 rains 121,000 
Select Ris ee 51,000 91,000 128,000 No. 1 & better. Pee abacexe* entabons 
Select No. 1... 210,000 128,000 368,000 eG, 3 COMB: v.00 GOee  seeeeeds 35,000 
No. 1 & better. 1,669,000 2,472,000 2. 084,000 Pk. 2 oe eeake Nee@eke:  peenueale 301,000 
we SOU cen 354,000 1,349,000 1,385,000 No. 2 & better. 183,000 50,000 256,000 
Nos. . & 2 2,000 220,000 904,000 ee ee OURS Saxe. <evcewes 3,000 68,000 
No & better. 864,000 1,572,000 3,172,000 No. 3 & better 38,000 See ga Pe 
Ne. 2 com..... 2 684,000 2.712.000 4,192,000 No. 3 COM....- 25.000 46,000 205,000 
No 3 ees. caceecen Le 8 a ane a aes - -_ — — 
Ne. $3 com..... 1,905,000 63,000 3.765.000 296,000 126,000 986,000 
Hanp MAPLE— 
8.199.000 10,820,000  16,.924.000 yaaa 290,000 745,000 563,000 
BIkCcH FAS & Select. 110,000 372,000 39,000 
FAS ... se 502,000 2,461,000 2.693.000 eeees Ge OOGNE. iccicces tnennuecte 168,000 
FAS & Se lee t. Pe ee 257,000 423,000 ee $5,000 175,000 188,000 
Select & better. OO Jie oe 670,000 Select No. 1 ee cence aaa to ae 
Ere 225,000 897,000 637.000 No. 1 & better. 2,284,000 5,451,000 6,043,000 
Select No. 1... cf See 363,000 Ne. 1 COM... cs TO5000 3,265,000 3,865,000 
No 1& better. 1,335,000 5,868,000 8.452.000 Nos. 1 & 2.... 4,992,000 2,114,000 4,620,000 
ne. 3 COMB... 975,000 3,053,000 5,060,000 “es 2? fl eee T.566,000  18,042.000 
mes. 4 & D.... Beene sh a wee wew 2,195,000 me. 2 CMB 6s 60 430,000 1,314,000 4,324,000 
*No. 2 & better. 906,000 4,903,000 6,808,000 No. 3 & better. 3,965,000 170,000 75,000 
No. 2 com..... 1.906, 000 2 S1S.000 8.754.000 NO. 3 COM. ..s> 5.948 ,000 4,745,000 15,136,000 
No. 3 com..... S$.811,000 032 000 17.383.000 - 
18,769,000 26,049,000 53,063,000 
15,440,000 25.289.000 53.416.000 Sort MAPLE— 
tock ELM yy! : 29 000 116,000 170,000 
Se ee a ee 31,000 Select & better. ce eta 9.000 54,000 
No. 1 & better 375,000 52.000 1S7.000 | ee a ee ae 31.000 20.000 
No. 1 com 310.000. ccvce T5.000 a eo ee 71.000 255,000 
Nos. 1 & 2 sae 7,000 - ye No, 1 COMR..... 90,000 123.000 POS 000 
No. 2 & be tte r. 1.003.000 1.737.000 2.635.000 No. 2 & better. 378.000 1,693,000 2,503,000 
No. = com aoe 112,000 $34,000 373.000 No. 2 com Sedu 102,000 137,000 345,000 
No. 3 & better. ....... 36,000 102,000 No. 3 & better r. pte dE ile 4. Rahena cahe 22.000 
No. 3 com 175.000 298 O00 591,000 WO. S COMB... 0 63,000 440.000 1,064,000 
1,675,000 2,564,000 3,994,000 662,000 » 620,000 4,701,000 
Hemlock Stocks on Hand June 1 by Grades 
: —1- and 2-inch - Other thicknesses 
Unsold, all lengths, dry and green Sold, dry and green 
1x4-inch and wider 2x4-inch and wider l-inch 2 inch 
Dry Green Dry Green Dry Green 
No. 1 ee 2,165,000 1,387,000 13,864,000 10,392,000 703,000 2,189,000 431,000 29,000 
Merch ant ible 4.457.000 5,412,000 26,718,000 27.121.000 1,166,000 2,684,000 790,000 1,170,000 
 y See 1.542,000 1,913,000 15 1,944,000 11,133,000 1,537,000 2,862,000 14,000 2,000 
No. : 5.110.000 4.935 3,000 30,124,000 17,804,000 893,000 1,671,000 29 O00 188,000 
Nos. 4 & 5 5.218.000 1244. re res eb ole | Geb ee 
Totals . ? 16,292,000 14,189,000 93.721,000 70,489,000 4,299,000 9,406,000 1,264,000 1,389,000 
Totals, unsold and sold, 1” and 2” Sf fr Sa POUND owaseaes 2,653,000 





California Pine Sales 


[Special to 


AMERICAN LUMBERMAN via Air Mail] 


SAN Francisco, Cauir., June 30.—Following 
are sales of the California White and Sugar 
Pine Manufacturers’ Association for June 19 
to 25, inclusive: 

; California Pines Douglas Fir 
Nos, 1&2 clr.. 257,000 C&better ..... 18,000 

oe ee 500,500 Common ...... 64,000 
D select ...... 35,500 Ties & tmbrs. 24,000 
ae 3 clear 139,500 Dimension 395,000 
nch shop 56,500 : . 

No 1 shop 463,500 ws White Fir 

No. 2 shop 886,000  C&better ..... 20,000 

No. 3 shop $25,000 No. 3&btr.,com. 359,000 

Common ..... 300,000 No 4 com..... 1,530,000 
Mixed Pir . No. 1 dimen... 179,500 

e xed Pines 2&btr., dimen. 725,000 

ommon No, 1 56, 500 

No. 2 com..... 773.000 Miscellaneous 

No. 3 com..... ee? eee 2,249,000 

No. 4 com..... eee Me as 1,850,000 

No. 1 dimen. 426,000 Australian .... 78,500 

No. 2 dimen. 154,500 Cedar ........ 3,000 

C bevele ds sid’ g 44.000 





Hardwood 


MEMPHIS, 
Manufacturers’ 
week ended June 
as follows: 


19, 


Production *— Feet 


Normal (identi 


cal mills) 29,416,000 
Actual 27,638,899 
Shipments? 24,234,271 
Orders— 
re 27,570,187 
On hand end 
week 155,112,346 
*Lumber fabricated at 


struction work is included 
ments, 


TENN., June 
Institute 
1723 


Barometer 


28.—The Hardwood 
barometer for the 
+ units reporting, is 
Percent Percent Percent 
normal actual = ship 
output output ments 


“94 


S2 «112.3 
94 100.2 113.8 
mills and used in con- 


in total orders and ship 


‘Based on mill log scale. 


FALLS CAUSED the deaths of 14,000 persons 


during 1925, estimates 


Council. 


, 


the National Safety 


Co PACIFIC COAST Co 


Perfection 
Clapboards 


Made to New England speci- 
fications. They are full width, 
length and thickness, are per- 
fectly trimmed, and are the 
only originally sawn, all ver- 
tical grain Red Cedar Clap- 
boards on the market. 


They are 


I Originally Sawn— 
Not re-run siding 


Three grades 4 foot Extras, 
Clears, and Second Clears. 
Also high grade Red Cedar 
Shingles. 


SALES AGENTS: 


A. C. Dutton Lumber Corp. 
Poughkeepsie, N. Y. 


New England 


Manufacturing Co. 
EVERETT, WASH. 





























"a 


Pondosa Pine 
Cal. White Pine 
Cal. Sugar Pine 
Redwood 


Idaho 
White 
Pine 








Cedar 
Spruce 
‘ir 


Factory 
Plank 
a Specialty 


Write us or prices. 






W:-I-MSKEE LUMBER CO 


ANUFACTURERS 
AND WHOLESALERS 





General Offices, QUINCY, ILL. 














You are paying 21% 
interest if you fail to take 2% cash discounts 


Do you realize it? 

If current liabilities bother you, 
the remedy is long term financing. 

That is our business and our rec- 
ord shows years of successiul financ- 
conservative 


ing for well managed, 
lumber and pulp operations through- 


out the great timbered districts of 
the West. 
Write our nearest office. 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO LOS ANGELES 
307 STARK CROCKER-FIRST NAT. BK.BDG. BARTLETT BLOG. 
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PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 











Willapa Lumber Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











q of o SERVICE 


Pine - Fir - Spruce 


Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


Established 
1879 


The Prendergast Company 
Western Office Home Office 
Northwestern Bank Bidg. MARION 

PORTLAND, ORB. OHIO 





r 
Soft Yellow 


FIR 


Finish 





Flooring 
Siding Moulding 

Ceiling Thick Clears 
Factory & Industrial Stock 


SPRUCE 
CEDAR 
HEMLOCK 
WESTERN 
PINE 


Try us on your next order. 


SULLIVAN 
LUMBER CO. 
L Portland, Oregon 











H. J. ANDERSON 
LUMBER Co. 


PRODUCERS OF WESTERN 


POLES Fi PILING 


RAIL OR CARGO 


301-338 Northwestern Portland, Ore. 


Bank Building 





Red 
Cedar 








THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Bulld- 


Ing Construction.” 


Covers ‘ull principles 
methods, costs, etc. ’ : 


Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 














Business Changes 


Arkadelphia—W. 0. 
Green-Thornton Mill Co., of Hot Springs, has purchased 


ARKANSAS. Green, of the 
the Clark-Huey planing mill and will move to Hot 
Springs to replace mill recently destroyed by fire. 

Malvern—Moline Timber Co. reported to have closed 
sawmill; holdings sold to Bruce Lumber Co., of Little 
Rock, but company will continue to log out for the 
Bruce interests. 

CALIFORNIA, San Francisco—Faraday Lumber Co. 
succeeded by Pine Tree Lumber Co. 

San Francisco—Hill & Morton Lumber Co. 
office from Fife Bldg. to Marvin Bidg. 

COLORADO. Pueblo—Newton Lumber Co. sold to 
A. A. Ladd, L. W. Biele and Walker Scobie, employees. 

ILLINOIS. Hammond—Horton Grain & Lumber Co. 
sold lumber department to Hammond Lumber Co. 

Harper—Harper Lumber Co. successor to Bowman & 


moving 





Reintz. 

Millidgeville—I. N. Evans succeeded by Simpson 
Powelson Lumber Co. 

INDIANA. Indianapolis—John A. Cox Lumber Co. 


changing name to Alvis-Morrissey Lumber Co. 
Peru—Modern Refrigerating Co. succeeded by Amer- 
ican Refrigerating Corporation. 
Spencer—J. L. Pierson Lumber Co. sold 


only coal 
department; continues lumber business. 


IOWA. Gowrie—S. E. Weitzel (Est.) sold to C. J. 
Johnson & Bro. 
Murray—-Hanson & Nelson succeeded by Perry Hanson 


Lumber Co. 

MASSACHUSETTS. Boston 
ing to 476-82 Harrison Ave. 

MONTANA. Lewistown—Montana Lumber & Hard- 
ware Co, purchased Grogan Robinson Lumber Co. yards 
at Lewistown and Winnett. 

NEBRASKA, Ralston—Ralston 
owned by R. 8. Ledwich. 

Stromsberg—Blue River Lumber Co. sold to 
& Anderson. 

NEW YORK. New York—Thos. I. 
moving to Corona. 

New York—Pembroke Lumber Sales Co.; A. L. Clark 
bought interest. 

NORTH CAROLINA, Flat Rock—Ballenger Lumber 
Co. sold to Harpers Lumber Yard. 

Statesville—-Kinecaid & Barger succeeded 
ville Mfg. Co. 

OHIO. towling Green—E. L. 
Wood County Lumber Co. 

OKLAHOMA. Elk City—Conway & Hicks 
Co, succeeded by W. F. Conway. 

OREGON. Lakeview—Floyd Condray and Elsie and 
Mark Bagley have purchased the Edmisten sawmill in 
Warner Canyon near here 

TEXAS. Cross Plains 
by Baldwin Lumber Co. 

WASHINGTON. Omak—I. J. Penz has become part 
owner of the Swanson Lumber Co., operating on Mt. 
Hiull, and will enlarge and improve the mill. 


Cronin Lumber Co. mov- 


Lumber Co. now 
Scott 


Parks Lumber Co. 


by States- 
Conklin succeeded by 


Lumber 


Berry Lumber Co. succeeded 


WISCONSIN. Cuba City—Wm. H. Hoskins & Co. 
sold to Chas. Eustace. 
Incorporations 


ARKANSAS. Hot 
corporated, 

CALIFORNIA, 
incorporated. 

CONNECTICUT. east Hartford—Davis, Elmore & 
Tianmer, incorporated; capital, $50,000: building ma- 
terials and lumber; address Audrey F. Davis, 43 Wells 
Ave. 

Stamford—Wood Co., incorporated; 
address Ralph 8. Wood, 94 5th St. 


Springs—-Jordan Lumber Co., in- 


San Francisco--Paramino Lumber Co., 


capital, $15,000; 


FLORIDA. Lake Wales—Lake Wales Timber Co., in- 
corporated., 
GEORGIA, Albany—Homebuilders Lumber & Supply 


Co., incorporated; capital, $10,000; address David Brown. 

Atlanta—V. H. Kriegshaber & Son, 153 Greenwood 
Ave., building materials dealers, have applied for a 
charter with $100,000 capital. 


Macon—City Lumber Co., incorporated; capital, $5,000; 
address 8. E. Patton, Masonic Home Road, Macon. 
ILLINOIS. Chicago—Albert A. Fitzer Mfg. Co., in- 


corporated; capital, $25,000; millwork; 4649 W. 
son. 

INDIANA. Hammond—Woodmar Lumber & Supply 
Co., incorporated; capital, $75,000; retail. 

LOUISIANA. Monroe—Benoit Oak Flooring Co., in- 
creasing capital from $200,000 to $300,000. 

Jeanerette—Jos. A. Provost Lumber Co., incorporated; 
eapital, $60,000. 

MICHIGAN. Pontiaec—Oakland Lumber & Supply Co., 
incorporated; capital, $50,000; retail. 

MINNESOTA. Duluth—Killen Madden 
incorporated; capital, $50,000. 

MISSISSIPPI. Tutwiler—City 
ing capital to $10,000. 

MISSOURI. St. Louis—Reis-Moran Lumber Co. in- 
creasing capital from $40,000 to $75,000. 

St. Louis—Wm. Schaefer Wagon & Auto Body Co., 
incorporated; capital, $10,000. 

NEW YORK. Mount Vernon—Westchester Millwork 
Corporation increasing capital to $30,000. 

OHIO. Cincinnati—Sexton Mill & Lumber Co., in- 
corporated; 5,000 shares, no par value. 

PENNSYLVANIA,  Pittsburgh—Mueller & Herr. in- 
corporateds capital, $5,000; building materials; address 
Edw. G. Mueller, 1421 N. Negley Ave. 

Pittsburgh—White Bridge Lumber Co., incorporated; 
capital, $25,000; will do business in Connellsville, Pa.; 
address John C, White, 239 McKee Place, Pittsburgh. 


Madi- 


Lumber Co., 


Lumber Co. increas- 


Williamsport—Faxon Lumber Co., incorporated: cap. 
ital, $100,000. 
TENNESSEE. Johnson City—Millies Rood 


J : n Lumber 
Co., incorporated; capital, $50,000. 





TEXAS. Fort Worth—Western Box Co., incorporateg- 
eapital, $15,000. ; 

Smithville—Smithville Lumber Co., incorporated; cap- 
ital, $100,000. 

VIRGINIA. Alexandria—Armstrong Lumber Co., in. 


corporated; 75 to 125 shares, 
James Armstrong. 

WASHINGTON. Tacoma—East Tacoma Mfg. Co., ip. 
creasing capital to $60,000; sash and doors. 

WISCONSIN. Ashland—Clubine Co., 
lumber. 

Stoughton—Stoughton Woodwork Co., 
capital, $100,000. 

BRITISH NORTH AMERICA 

ONTARIO. Ottawa—McAuliffe-Grimes 
corporated; capital, $40,000. 

Port Arthur—Arrow Land & Logging Co. 
corporated; capital, $40,000. 


no par value; address 


incorporated: 


incorporated: 


(Ltd.),  ig- 


(Ltd.), in- 


New Ventures 


ALABAMA. Ola—Plainview Lumber Co. 


has begun 
manufacture of sash and doors. 


ARIZONA. Tucson—J. D. Halstead Lumber Co. has 
begun retail business. 
GEORGIA. Rupert—A. C. Alexander Lumber (Co, 


has started sawmill operation. 

ILLINOIS. Stonefort—H. N. 
business. 

KANSAS. ‘Tonganozie—Ed. McNerney and Lou Koch 
will open lumber business. 

MASSACHUSETTS. Boston—Russell & Co. will open 
wholesale business at 84 State St. 


Lewis will open lumber 





MICHIGAN. Detroit—T. C. Pollard will open whole- 
sale and commission lumber business. 
Holland—Frank Essenburg, formerly with the Bol- 


huis Lumber Co., has opened a lumber business on W 
17th St. under name of Essenburg Building & Lumber 
Co. 
MISSISSIPPI. 
started a sawmill. 
MISSOURI. Springfield—Ozark Land & Lumber Co 
opening new branch yard at 235 South Boulevard. 
MONTANA. Great Falls—Frank Sterrett has begun 
retail lumber business. 
NEBRASKA. Omaha 
started lumber business. 


NEW YORK. New York—Hansen & La Fountain 
opening wholesale and commission lumber business at 
80 Times Bldg. 

OKLAHOMA. Elk City—W. F. Conway Lumber Co 
has begun retail lumber business. 

Altus, Frederick and Hobart—Whitmore Lumber Co. 
will open yards. 

OREGON. Lowell—Bud Kintzley has engaged in saw 
mill business as Bud Kintzley Lumber Co. 

Portland—George and Harry Murphy, formerly with 
the Western Spar Co., Portland, are establishing a new 
lumber yard on the waterfront on the east side of the 
Willamette River. 

Portland—Buckner-Woodard Co., of Seattle, specialis- 
ing in woodworking machinery, has opened a_ branch 
office and salesrooms at 65 First St. with L. K. Kinnans 
as manager and L. W. Murray in charge of sales. 

PENNSYLVANIA.  Philadelphia—Tidewater Lumber 
Co. opening wholesale lumber and box shook business 
at 1700 Walnut St. 

Wheatland—Frank Day opening retail 
ness. 

TENNESSEE. 
concern. 

Memphis—D. 8S. Watrous & Co. 
lumber business at 688 Shrine Bldg. 

TEXAS. Marshall—Marshall Supply Co. opening re- 
tail lumber business. 

WASHINGTON. Alpine—The Alpine Lumber Co., 
which has a mill at Alpine, is opening a retail lumber 
yard at Monroe, Wash., and will carry full line of 
building materials. 

Jackson—Jackson Lumber Co. 


Enterprise—W. B. Wamrick has 


Chas. Byers Lumber Co. lias 


lumber  busi- 
Jackson—Jackson Sawmill Co. new 


opening wholesale 


recently began busi- 


ness. 
New Mills and Equipment 
ARKANSAS. Arkansas City—Terry Codperative Co 


plans addition to its flooring plant. 


CALIFORNIA. Los Angeles—Ios Angeles Planing 
Mill Co. has let the contract for installing a sprinkling 
system in its mill. : 

Monterey—S. J. Tice has completed modern planing 
mill at Del Monte Ave. and Figueroa St. 

FLORIDA. Pensacola—Weis-Patterson Co. has sé- 
cured site adjacent to present cypress mill and will 
put in a veneer mill principally for tupelo gum. 

GEORGIA. Macon—Case-Fowler Lumber Co., of Ma- 
con, will put in a hardwood mill at Toomsboro, Ga., to 
cut hardwood from tracts owned along the Oconee River. 

Ovonee—Cleveland-Oconee Lumber Co. suffered a prop- 
erty damage of several thousand dollars by the break- 
ing of a large flywheel in the plant. 

Savannah—Southeastern Mfg. Co., recently incor- 
porated with $200,000 capital, has taken over and will 
remodel plant of the South Atlantic Casket Co.; new 
machinery and equipment will be installed. 

Sparta—Dennis & Wright will install a modern handle 
factory. 

INDIANA. Newcastle—Plans are being drawn for 
large addition to plant of Hoosier Kitchen Cabinet Co 

MINNESOTA. Bemidji—Krueger-Broughton Lumber 
Co., of Minneapolis will build a sawmill on Lake Irv- 
ing. 


OREGON, com- 


Portland—East Side Box Co. has 
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aE 

pleted erection of new power plant and is installing 

w boilers and blower system. f 

portland—Southeast Portland Lumber Co. has in- 
stalled @ modern lath mill at its plant. 

TENNESSEE. Jackson—Jackson Sawmill Co. erecting 
pill. 

UTAH. Salt Lake City—Utah Lumber Co. will rebuild 
the plant destroyed by fire. 

“WASHINGTON. Puyallup—Iverson Lumber Mill, west 
of Lynden, which was burned, will be rebuilt by O. Iver- 
gop, owner. 

WISCONSIN. Milwaukee—Seaman Body Co. building 
sidition to plant to cost $131,000. 

BRITISH. NORTH AMERICA 


ONTARIO. Goward—Temagami Timber Co.’s mill, re- 
ently destroyed by fire, will be rebuilt. 


Casualties 


CALIFORNIA. Stockton—The planing mill, pencil 
sab factory and warehouses of the California Cedar 
products Co. destroyed by fire with loss estimated at 
$200,000. 

ILLINOIS. Chicago—National Lumber & Timber Co., 
loss by fire in office and planing mill. 

LOUISIANA. Roseland— Roseland 
age Co., loss by fire, $500,000. 

MISSISSIPPI. Natchez—Plant of Willett Wood Prod- 
ucts Co., loss by fire, $90,000. 

NORTH CAROLINA. Hays—A. Gaudill, woodworking 
plant; loss by fire, $10,000. : 

Thomasville—Kindergarten Chair & Table Co., boiler 
rom destroyed by fire. 

OREGON. Dallas—Bronson Mill on Little Luckiamute 
River destroyed by fire; daily capacity, 20,000 ft.; will 
probably be rebuilt. 

Eugene—Echo Hollow sawmill about six miles south- 
east of Eugene destroyed by fire; mill had capacity of 
6,000 ft. daily. A. Harbick, owner. 

PENNSYLVANIA. Seranton—Spruks Bros. planing 
mill and shaving storage bins destroyed by fire; loss, 
$2,000. 

TEXAS. Chester—Chester Lumber Co.'s sawmill and 
#.000 feet of lumber burned; loss, $30,000. 

WISCONSIN. Chippewa Falls—Chippewa Lumber & 
(oal Co., loss by fire, $100,000; lumber sheds and con- 
tents destroyed with large quantity of coal. 

Merrill—Merrill Excelsior Co.’s plant destroyed by 
fire; loss, $10,000. 


Veneer & Pack- 


New Sheds and Yard Improvements 


ARKANSAS. Hot Springs—Green-Thornton Lumber 
(o. will rebuild lumber yard destroyed by fire with loss 
of $20,000. 

CALIFORNIA. Santa Rosa—Sterling Lumber Co. re- 
modeling plant and office. 

MISSOURI. Clarksville—La Crosse Lumber Co. erect- 
ing another lumber shed and storage house. 

Galena—Crouch-Warren Lumber Co. building addition 
to sheds. 

Mexico—Coatsworth Lumber Co. will erect warehouse 
and store room on North Washington St. 

OKLAHOMA, Konawa—People’s Lumber 
Tulsa, building new lumber yard here. 

TEXAS. Amarillo—Repper Lumber Co. completed 
erection of lumber sheds and yard on West Sixth St. 


SASH, DOORS and MILLWORK 


Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are operating on a normal 
basis for this season of the year. Since the im- 
provement in crop growing conditions there has 
been a substantial gain in business from the rural 


Co., of 














sections. City trade is up to expectations, al- 
though not rushing. The country trade is split 


between stock work and specials. Prices have un- 
dergone no changes in this market. , 

Steadiness characterizes the demand for mill- 
work in Columbus and central Ohio territory. 
Building operations are rather brisk. The tone 
is good although there is much outside bidding on 
the larger jobs. 


Millwork plants in Kansas City (Mo.) report 
that competition for business is getting stronger 
and that prices have suffered as a result. There 
is some new business coming from the country, but 
city demand is falling off. 


The door and millwork trade at Buffalo, N. Y., 
is fairly active, though lately showing some de- 
clining tendency, due to approach of vacation sea- 
son. A large amount of the building being done is 
In the suburbs. 


The Baltimore (Md.) sash and door men main- 
tain an air of confidence and continue to report 
demand for their products fairly active, though 
the competition is perhaps not less aggressive than 
it was. The local plants are running full time, 
and some even are pushed to take care of demands. 
The feeling in the trade at present is rather better 
than it was for a time. 


The Los Angeles (Calif.) sash and door factories 
Teport improvement, with prices and demand 
Steady. Orders on the books are now thirty days 
Old before filled. Stocks, in some instances, are 
UWusually low. 





OBITUARY 


MRS. W. M. FOWLER, member of a family 
that has been prominent in the lumber business 
of the South for years, died in Macon, Ga., Sun- 
day afternoon, June 27, at 5 o’clock, after a long 
illness. She had been in critical condition, how- 
ever, for only a few days. Mrs. Fowler was 57 
years of age. She was the mother of Harry C. 
Fowler, president of the Case-Fowler Lumber 
Co., of Macon, and also of Mrs. B. F. Wain- 
wright. Besides her son and daughter she is 
survived by three brothers and one sister. Mrs. 
Fowler was born and reared in Fairfield, Ind., 
and went to Macon from that State sixteen years 
ago. The funeral took place Monday afternoon 
at 5.o’clock from the residence, J. P. Snelling 
and Mrs. E. H. Glover, readers of the Christian 
Science Church, conducting the service. 











MRS. BASIL E. KINNEY, wife of the vice 
president of the W. P. Brown & Sons Lumber 
Co., Louisville, who is also manager of the 
Fayette, Ala., and Caryville, Fla., operations of 
the company, was instantly killed on June 24, 
in an automobile accident, near West Point, 
Miss., while on the way to that point with Mrs. 
S. Lovell Yerkes, wife of a Birmingham, Ala., 
coal operator. Mrs. Yerkes and a negro chauf- 
feur were badly injured, when the car went off 
a bridge. Mr. and Mrs. Kinney were natives of 
Frankfort, Ky., but had resided in the South 
for several years, since Mr. Kinney’s connection 
with the Brown interests. Mrs. Kinney’s re- 
mains were taken to her old home at Frank- 
fort, Ky., for interment. 

MRS. SARAH LOUISE RODDIS, widow of 
William Henry Roddis, founder of the Roddis 
Lumber & Veneer Co., died at her home in 
Marshfield, Wis., on June 23 at the age of 79. 
She is survived by one son, Hamilton Roddis, 
head of the Roddis company, and one daughter, 
Frances. Mrs. Roddis was born in Mendham, 
N. J., and she was married there in the summer 
of 1876 to Mr. Roddis. They moved to Milwaukee 
at that time where they resided until 1894 when 
her husband purchased the old Hatteberg veneer 
factory at Marshfield. 

JOHN W. FARLING, 75 years old, a well 
known timber buyer and manager of the Hard- 
wood Co.’s mill at Muncie, Ind., fell dead on 
June 24 at the company’s mills in the south of 
Muncie while engaged in inspecting lumber, his 
body being found by a passerby. Mr. Farling 
was well and favorably known to the lumber 
trade in Indiana. He is survived by a widow, 
one son and six daughters. 


MRS. HARVEY WILCE, aged 50, wife of Har- 
vey Wilce, president of the Wilce Flooring Co., 
Chicago, died June 24 in Traverse City, Mich., 
after an illness of two months. Her body was 
brought to Chicago and buried in Graceland 
Cemetery June 28. She is survived by her hus- 
band and one son, Horace. 


W. L. UTLEY, sawmill operator of Madison- 
ville, Ky., was killed on June 27, in an auto 
accident a few miles from Madisonville, when 
his car went over a five-foot embankment and 
turned over. He was dead of a broken neck 
when found. A widow and six children survive. 


CHARLES A. CONRAD, formerly a lumber- 
man at Mobile, Ala., died last week at Kansas 
City, Mo., of tuberculosis and was buried at St. 
Joseph, Mo. He was 65 years old and left two 
brothers and two sisters. 

C. WALLER PANK, vice president of the 
MacWhyte Co., wire rope manufacturer of Ke- 
nosha, Wis., died suddenly at his home there on 
Monday, June 21. 


TIMBER LAND SALES 


SHREVEPORT, LA., June 28.—Advices from Bas- 
trop, La., state that the Bastrop Pulp & Paper Co. 
has bought from the Louisiana Central Lumber 
Co., at Clarks, La., approximately 150,000 acres 
of land, costing more than a million dollars. The 
land is in Winn, Caldwell and LaSalle parishes, 
most of it being cut-over land, the rest being 
virgin timber. The Louisiana Central company, 
it is said, retained all timber measuring over 
eleven inches in diameter. The land purchased 
bears prmcipally pine, which the paper mill uses 
in the manufacture of kraft paper. In addition 
to this purchase, the Bastrop company, it is under- 
stood, plans to grow its own pine timber. 


WHITESBURG, Ky., June 29.—Marlowe Bros. have 
closed a deal for several hundred acres of hard- 
wood timber lands lying on Sandlick Creek just 
out from Whitesburg. Sawmills are being in- 
stalled and development undertaken. In the same 
section Lewis & Lewis acquired a good boundary 
of timber and will start developments this fall. 
The Louisville Cooperage Co., Louisville, Ky., hav- 
ing a sawmill and stave mill at Tillie, Ky., pur- 
chased the Kelly Ison timber lands lower down on 
Rockhouse Creek in Letcher County and will de- 
velop this year. In the Caudill’s Branch section 
Ison & Stamper have purchased several hundred 
acres largely oak and poplar. 


CI CALIFORNIA C— 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4sk LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 
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SOFT AND LIGHT 


BOX, SHOP 
CLEARS 


Try us on 
your next 
order. 
H. B. Hewes, 
President 
W. T. Virgin, 
Vice-President 
R. H. Downman 
J. W. McWiliiams 
C. D. Terwilliger, 
Sec.-Treas. & Gen. Mgr. 
F. E. Walker, Asst. Sec. & Treas. 


Clover Valley 


Lumber Co., cRitorna 








CALIFORNIA " 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, . 

360 North Michigan pon t Chicago 
W. O. W. Building, - - Omaha 
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OFFICES: 
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A Sales Leader 
for 20 Years 





Dixie Brand Oak Flooring has 
long been recognized as one of the 
best selling Oak floorings. It is 
setting the pace in scores of com- 
munities. The better builders, car- 
penters and contractors know it, the 
better they like it. Uniformity of 
texture and color, good manufac- 
ture and dependable grades have 
won for Dixie Brand a solid place 
in scores of retail yards. Write for 
samples and prices. 


We have several million 
feet of Gum, Oak, Ash, 
Elm, Cottonwood and Cy- 
press lumber dry for ship- 
ping. Every grade contains 
the full product of the log 
in that grade. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 


Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 








MILLS: — 
Rosboro, | Ark. We Solicit 
Gl ood, Ark. 
Mauldin, "Ark. Your Patronage 





—_— ———————————— — 


-FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 














CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 











News Notes from Am 


TACOMA, WASH. 


The need for united action by the 
interests of the United States on ques- 
tions of public policy, one of the most important 
of which is reforestation, was stressed by Paul 
Clagstone, western representative of the Chamber 
of Commerce of the United States, who was the 
principal speaker at the regular meeting of the Ta- 
coma Lumbermen’s Club last Wednesday. Mr. 
Clagstone declared that the western States must 
get together to obtain necessary legislation on 
matters affecting western interests. Ile pointed 
out that the national chamber provides an agency 


26. 


June 
business 


for voicing public sentiment, and urged the sup- 
port of the organization by the lumbermen. The 


speaker stated that the forestry and reclamation 
questions, both of which are vital to the lumber 
industry, are to be discussed at length at the com- 
ing meeting of the western division of the cham- 
ber to be held at Colorado Springs. He asked the 
club to join the Tacoma Chamber of Commerce in 
aun effort to send a strong delegation from this city. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co. and a director of the national cham- 
ber, introduced Mr. Clagstone. After the latter 
had finished Mr. Griggs was called upon and made 
a short talk declaring his service as a national 
director had taught him many things, and that 
the lumber interests can best serve themselves by 
taking part in the work of the organization. J. A. 
Eves, president Tacoma Chamber, paid a tribute 
to Mr. Griggs for his service on the national board 
of directors. 

Frost Snyder, president of the Tacoma Lumber- 
men’s Club, announced that plans for the annual 
volf tournament sponsored by the club for the 
Northwest lumbermen will be up for discussion 
next week. 

No business was done at the meeting. 
ment was followed by the usual 
manufacturers. 

Tacoma lumbermen are 
trustees of the National 
Association, who will hold 


Adjourn 
meeting of the 


preparing to greet the 
Lumber Manufacturers’ 
their annual midsum- 


mer meeting here Aug. 5. Definite word that the 
trustees had accepted the invitation of the West 
Coust Lumbermen’s Association and the Tacoma 


the cable core with the result that the cable broke 
and scattered sparks in the dry timber. 

This week’s cargo movement: From the Porta. 
coma piers, Baker, Shaffer and Milwaukee docks, 
5,144,000 feet ; Puget Sound Lumber Co., 1,650,909 
feet; Mountain Lumber Co., 60,000 feet ; Defianos 
Lumber Co., 1,125,000 feet; St. Paul & Tacoma 
Lumber Co., 1,100,000 feet; Dickman Lumber ¢, 
1,100,000 feet, Tidewater Mill Co., 600,000 feet, a 


total of 10,779,000 feet. Destinations: Alaska 
150,000 feet; Japan and China, 1,850,000 feet. 
Atlantic coast, 5,844,000 feet; Europe, 205,009 
feet; California, 2,060,000 feet; South America. 


west coast, 470,000 feet, and South Africa, 200,009 
feet. Other than lumber: China took 600 tons of 
box: shook; the Atlantic coast, 312,000 feet croc 
arms, 8,950 doors and 190,000 shingles; Europe, 
17,000 doors; California, 300,000 feet poles, ang 
South America, west coast, 550 tons box shook. 

Another suit against the Cascade Timber Co, to 
recover damages alleged to have been due to the 
company’s negligence in burning slashings under 
bad weather conditions in 1924 was filed in the 
superior court here this week. The suit was filed 
by Farmers’ Mutual Insurance Co. and the amount 
asked is $10,562. The insurance company claims 
it was forced to pay the amount due on a policy 
covering the property of William Lemke, of Eaton- 
ville, and seeks to recover from the logging com- 
pany. 

The Fisher Wood Carving Co. has started the 
construction of its new plant on South Tacoma 
Way. The company will specialize.in artistic eary- 
ing work on furniture for the local furniture 
plants. 

George Duncan, president Wood Products Co., of 
Tacoma, was elected third vice president of the 
Washington State Elks’ Association which held its 
annual convention in Tacoma this week. 


PORTLAND, ORE. 


June 26.—Too much fir lumber is still being pro- 
duced and manufacturers and dealers are still com- 
plaining of unsatisfactory prices, although it is 
admitted that more lumber is moving than ever 
before. There has been a good deal of talk about 
shutting down for two weeks or more, but from 





carried out. 


hats made from veneer. 





OODEN HATS, made in Tacoma, may be the next big hit in 
fashion if the plans of the Tacoma Real Estate association are 
The Tacoma delegation to the Pacific Northwest Real- 
tors’ convention, to be held at La Grande, Ore., next month, will wear 
The Tacoma contingent will carry wooden 
broomstick canes and distribute matches made in Tacoma. 
whole plan of the Tacomans will be to impress Tacoma as the lumber 
capital to the real estate operators from other Northwest cities. 


The 








Lumbermen’s Club has been reecived. Plans for 
a banquet in honor of the visitors are now being 


made by the Tacoma club. 

Tacoma lumbermen have a_ strong representa- 
tion on the new Tacoma traffic committee. The 
industry is represented on the committee by H. L. 
Kilworth, Washington Handle Co.; E. R. Cronk- 
hite, Pacific Mateh Co., and Frost Snyder, Clear 
Fir Lumber Co. 

Another committee on which the lumbermen are 
represented is one organized by the Chamber of 
Commerce to study the question of fire hazard and 
the best means of protection for the tideflats in- 


dustrial area. Ernest Dolge, Ernest Dolge (Inec.) ; 
A. P. Judson, Buffelen Lumber & Manufacturing 
Co., and Ralph H. Shaffer, Pacific Box Co., are 


members of this committee. 

The fire hazard has been very severe during the 
present week as the weather has been hot and the 
humidity low. Extra precautions are being taken 
and no serious fires have been reported in this 
district as yet. 

A new cause for forest fires to be guarded against 
has been found by State fire wardens who reported 
to the forestry department that the recent fire in 
the logging operations of the Saginaw Timber Co. 
was caused by a red hot cable. The report states 
that the outer section of the cable was overheated 
by friction, and that the heat was transmitted to 


some sections it is learned that the plants will 
remain idle a few days only. 

A new departure is the reaching out for business 
in Texas and Oklahoma. Oil developments ther 
are said to be creating a considerable demand for 
common rough dimension. Speaking of new mar- 
kets, L. B. Morrison, of the sales department ¢ 
the C. D. Johnson Lumber Co., said today that be 
believes his firm is now shipping lumber to ever) 
State in the Union. Even Georgia and MississipP! 
are buying fir—large stuff that the mills there are 
not in position to furnish. He said the compahy 
recently made a shipment of large timbers to Lou 
siana, 

On the whole, the western pine market is quiet, 
with quotations weak, especially on shop, a natural 
condition at this time of year, with the mills bus) 
manufacturing and consumers waiting for the more 
favorable quotations. 

Western Oregon has just passed through a spell 
of intensely hot weather but no serious fires were 
reported, : 

The L. B. Menefee Lumber Co., which this wee* 
moved into new offices in the recently completed 
Pacific Building, has arranged to handle the pine 
output of the L. H. Eccles Lumber Co. mill at Cas 
“ade, Idaho. This mill cuts 60,000 feet daily. 

Ernest Johnson, sales manager C. D. Johnson 


Lumber Co., Portland, is on a trip to California, 
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ghere the company places much of the output of 
the mills of the Pacific Spruce Corporation at To- 
jedo on Yaquina Bay. 

p. A. Copeland, president Copeland Lumber Co., 
gith headquarters in Portland, has returned from 
jfontana, Where the company has several yards. 
He reports crop prospects in Montana good, with 
promises of active demand for lumber after harvest. 

H. W. Aldrich, of the Aldrich-Cooper Lumber 
(o., Portland, spent a week in the Coos Bay coun- 
try, renewing old acquaintances. 


BELLINGHAM, WASH. 


June 26.—Logging operations were still further 
utailed here this week when the St. Paul & 
Tacoma Lumber Co. closed its camp. Manager 
Everett G. Griggs, jr., says it will be idle for from 
thirty to sixty days. The Campbell River Lumber 
(o, and the Fobes Logging Co. are still operating 
gnd they do not plan a long shutdown. 

Mill A at Larson has been closed by the Bloedel 
Donovan Lumber Mills, and it will be silent for an 
indefinite time. The company’s Mill B, at Larson, 
will operate two shifts, while the cargo mill is 
down for repairs for about three weeks. The 
Siemons Lumber Co. is undecided whether it will 
operate its shingle mill all summer, this depending 
upon the shingle market. The Whatcom Falls Mill 
Co, will attempt to run throughout the summer. 
The Morrison Mill Co. and the Puget Sound Saw- 
nills & Shingle Co. do not plan any prolonged 
essation. 

Cargo business was light this week, but the 
month’s total will compare favorably with that of 
May and April. ‘The Bloedel Donovan Lumber 
Mills shipped 1,500,000 feet to California and 
1,000,000 feet to the Atlantic coast. 

The Morrison Mill log pond at Blaine 
as been deepened and enlarged and the company 
now has large storage space. Recently its Belling- 
ham pond was deepened. 


Co.’s 


Dissolution of the McCoy-Loggie Timber Co., 
which a few years ago sold its holdings to the 


St. Paul & Tacoma Lumber Co., was ordered this 
week by the Whatcom County superior court. The 
petition for disincorporation was filed by J. A. 
Loggie, secretary, for the trustees. 


In his annual address at Yakima this week, 
President J. J. Donovan, of the State Chamber 
of Commerce, told the delegates that the major 
neels of Washington are more families on the 
soil, more workers in the factories, good roads 


and schools and good men and women. 


KALISPELL, MONT. 


June 26.—Secretary Olive Masters, of the Mon- 
tana Lumber Manufacturers’ Association, reports 
that during May the mills shipped 902 cars of lum- 
ber, or 23,437,753 feet. One hundred forty car- 
loads went to Illinois, and sixty-nine to Minne- 
sota. North Dakota consumed thirty-six cars. Con- 
siderable of this lumber was shipped to Missouri, 
lowa, Michigan and other middle-western States. 
The Atlantic coast States received 194 cars. Two 
carloads went to West Virginia. Montana took 301 
carloads. Production for the month was 25,204,431 


feet, 
EVERETT, WASH. 


June 26.—Nearly all of the logging camps operat- 
ing in this district have laid off their fallers and 
uckers and by June 30 all logging operations, ex- 
cept one small camp, will suspend work until 
Probably Sept. 1 unless rainfall reduces 
hazard and a demand from the mills make reopen- 
ing of logging operations advisable. 

With the exception of the Clough-IHartley mill, 
which will be down a month for repairs, and the 
atner Shingle Co., all the mills in this territory 
“re running. The Baring Mill Co., Baring, Wash., 
which is controlled by W. I. Carpenter Lumber Co., 
= uverett, Wash., has been down since the middle 
- June and will start up July 7. It is ‘estimated 
that from 15 to 20 percent of the shingle machine 
apacity is down at present and other mills will 
“lose down over the Fourth of July, many of them 
a having no intention of reopening until demand 
for their product is good. 
W. 1. Carpenter, jr., of the W. I. Carpenter Lum- 
a Co., States that his sales connections in the 
a West and East inform him that they expect 
dis _Jusiness from the retail yards in the country 
—— this fall than they have enjoyed in a 
ae of years. Consuming territory has had 
— of rain and crops are in fine condition, and 

ere should be plenty of money in the country to 


fi 9 vey . ° y 
“nance the improvement of farms and homes. 





the fire 


icas Lumber Centers 


Miss Ruth Sievers, daughter of Ed. Sievers, of 
the Garner Shingle Co., left today for Madison, 
Wis., to attend the national convention of the 


Sigma Kappa Sorority. Miss Sievers will represent 
Stanford University chapter. After the convention 
she will go to Davenport, Iowa, and Monmouth, 
Ill., to visit. 

The Misses May and June Sievers, daughters of 
William H. Sievers, of the H. O. Seiffert Co., Ev- 
erett, recently returned from the Chevy Chase 
School at Washington, D. C., which they have been 
attending. 

Ed. Sievers, of the Garner Shingle Co., has a 
rather unique sign tacked on to his front door, 
reading thus, “The front door of this office is the 
back door, come around.’ The explanation is that 
the office is located at a turn in the road which at 
times gets rather dusty, so Ed. keeps the door shut 
and the dust out, and his hospitality is not one 
whit lessened by the fact that one has to come in 
by the back door. 


SALT LAKE CITY, UTAH 


June 26.—Charles S. Robinson, wholesaler, was 
badly injured two or three weeks ago when run 
over by an automobile in Ogden. He is believed 
to be making slow progress toward recovery. 

Nephi Hansen, head of the Granite Lumber & 
Hardware Co., is a member of group of six, headed 
by Gov. Dern, which has been investigating new 
sites for the State prison. Mr. Hansen has been 
fighting for its removal from the Sugar Louse resi- 
dential section. 

Lumber dealers at Ogden, Utah, have banded 
themselves together in an effort to put a stop to 
the practice of boys letting off firecrackers near 
the lumber yards. The police department promises 
active support in protecting their property. 


LOS ANGELES, CALIF. 


June 26.—The lumber market during the week 
has shown a little change, in the direction of a 
firmer tone. Production has been reduced but sales 
and shipments still continue heavy. The Los An- 
geles docks are still heavily loaded with lumber, 
according to reports from the Marine Exchange of 
the Los Angeles Chamber of Commerce. Despite 
the fact that building is very active, the quantity 
at the docks is considered a bit large for this time 
of year. 

The importance of the Los Angeles harbor as a 
lumber port will be increased when the State and 
Federal project for the removal of 1,700,000 cubic 
yards of dirt over a strip two and a half miles 
long have been completed, thus enabling more and 
larger vessels to load and unload their cargoes. 
Funds for the dredging have already been appro- 
priated. 

A resolution calling upon the Government to 
begin a study into the possibility of converting the 
desert wastes on the Pacific coast into tree-bearing 
areas was adopted at the final sessions of the In- 
ternational Purchasing Agents’ convention which 
was held in Los Angeles, 


SEATTLE, WASH. 


June 26.—While so far only a few of the log- 
ging camps have closed down, due to fire hazard, 
the continued warm weather and proximity of the 
July 4 closedown at the mills will undoubtedly in- 
fluence many loggers to suspend operations soon. 
Indications are that 70 percent of the output of 
fir will be cut off for periods varying from a few 
days to thirty days, beginning about July 3. 
ewer mills are now running two shifts than were 
operating on that basis a month ago. 

Buyers for Atlantic coast schedules of lumber 
say that while very few orders are coming in from 
their connections at present, that the mills 
are loaded with this character of cutting for July 
shipment. This has been due in a large measure 
to crowding of orders to get them shipped on the 
$10 rate of freight, which prevailed up to a short 
time ago. The rate is now $11 firm, and there is 
every indication that August booking will be made 
ut the rate of $12. The higher freight rate in 
prospect has, in the opinion of buyers interviewed, 
had much to do with the stoppage of orders, their 
eastern connections and the customers taking the 
view that with the freight rate settled for the 
immediate future they would buy only such lumber 
as they need. 

Orders for shipment to the middle West yards 
have been less plentiful the last week, due probably 
to the seasonal work which must be done there 
now. Such orders as are coming in, however, are 


Made from “ Tennessee” Aro- 
matic Red Cedar, tongue-and- 
grooved and end-matched. 


Accurately manufactured. 
Carefully wrapped and tied in 
bundles. Costs no more than 
ordinary cedar closet lining. 


Car lots from mill. Less car 
lots from warehouse stocks 
conveniently located. 


Ask for samples, prices and 
circulars. Some desirable ex- 
clusive territory still open 
Write us if interested. 


ey MEMPHIS & © 


Z\NORLDS LARGEST MANUFACTURER | 
OF TENNESSEE AROMATIC RED CEDAR 





Uy; 


Dealers Who 
Want Good 
Flooring to Sell 


find Hudson Oak 
Flooring to their liking. 
Here is flooring that comes 


will 


from carefully selected 
stock—that is well manu- 
factured and that has good 
value in every foot. It has 
fully demonstrated its 
ability to sell against the 


stiffest competition. 


Free samples sent promptly 
on request. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 
Plants at 
Memphis, Tenn. Vicksburg, Miss. 
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| Minimum Investment 
f and Maximum Turnover 


A is assured when you order \ 
Bruce Oak Flooring in a 


) MIXED CAR SHIPMENT 


'y| with plain or quartered oak or gum finish and 

, mouldings, veneer stair treads, oak wagon | 
»| stock, oak and gum dimension stock, oak (4) 
ty), bridge plank and timbers, beech and gum *}) 

| flooring, cedar lumber and Ceda’line, Southern / 
; hardwoods, air or kiln dried. Arkansas short {| 4 
», leaf Pine (Rosemary Species) smoke-dried lum- % j 
ber, moldings and finish. | 
Freight costs less than L. C. L. Your 
stocks are kept balanced and turned 
i often, with less capital investment. You 
' can order from us what you need, when 
you reed it. 


Your Profit from | 


Try a Bruce mixed Car. 


E. L. BRUCE COMPANY 


Manufacturers 





Memphis, Tennessee 


" C Maat 4 PROMANT IGE dF Hier ae ge ¥4 








Hardwoods 
Plain and Quartered 


OAK U~‘form Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 








MADE RIGHT 


OAK FLOORING 





The 


Mow bray& Robinson 


Lumber Company 
CINCINNATI, OHIO 

















END DRIED 
WHITE MAPLE 


A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 














largely for straight cars of uppers or for long 
dimension. Orders for badly mixed cars, which 
predominated some time ago, are now very scarce, 
indicating that the smaller dealers are not now 
buying. 

Ilarry I. Worth, of the Worth Lumber Co., Seat- 
tle, gave as his opinion that the retail lumber 
dealers have only recently discovered the high value 
of No. 3 and No, 4 clear uppers, and that these are 
being bought freely, whereas in former years in 
many instances it has been necessary to move this 
lumber by selling it at a very low figure. 

Industrial demand for 4- to 9-foot uppers is quite 
good, there being a scarcity of some of these items. 


The demand for short length uppers, however, 
comes almost exclusively from industries. The 
yard trade seems slow to scent the sales possi- 


bilities because of the lower price of the shorter 
lengths of uppers. 

Shingle prices have not changed materially. § 
eral mills have gone down to stay down “until 
prices get better.” The Fourth of July closedown 
of the shingle mills will extend over a longer 
period than in former years. 

At the Tuesday luncheon of Seattle wholesalers, 
(. I. Lindner, of Portland, Ore., and Ben S. Wood 
head, of Beaumont, Tex., were guests. Mr. Lindner 
gave an interesting account of the eastern and 
southern trip he has just completed, in which he 
said he expected to see a large volume of lumber 
used this year in the territory visited, and that 
on the whole they expected a prosperous lumber 
business Mr. Woodhead said that the South is 
using more and more West Coast lumber. He also 
said that the last half of 1926 ought to produce a 
good Jumber business in his territory, inasmuch as 
crop conditions are good and the industrial actiy 
ities should provide a large amount of money 
which could be turned to the improving of homes 
and farms 

Ilenry F. 


Sey 


Ilafner, of the Henry F. HWafner & Son 


rr, 

ing, to secure more space than could be had at jt, 

previous location. 3 

Fire destroyed the dry kiln and about ten cg; 

loads of shingles at the John McMaster Shing), 
Co.'s mill at Marysville, Wash., June 17. 


ABERDEEN-HOQUIAM, WASH. 


June 26.—The logging camps of Grays Harbor 
will have their annual shutdown beginning thy 
coming week. Many camps will close for an jy 
definite period, but there are plenty of logs ayai). 
able. So far as can be learned, the shutdown of 
the mills will be for Monday only, although a fey 
may extend the time for a week. All the mills an 
in operation at present, and practically all of they 
are operating two or more shifts. They haye 
no surplus stocks and have orders on hand for 
some time ahead, but are not accepting new bysj 
ness for deferred shipment. 

During the last week, the mills have been offereg 
large blocks of shingle orders at ridiculously Joy 
prices. The shingle market is most unsatisfactory. 
A general meeting of the mills manufacturing shin- 
gles will be held the early part of next week to 
discuss the situation. 

Fifteen vessels are loading at Grays Harbor Mills 
today. At Port Dock there are two loading for 
Japan ; one for China, and one for California. For 
the East coast, one is loading at the Eureka Cedar 
Lumber & Shingle Co. mill, Hoquiam ; one at Dono- 
van Lumber Co. Mill No. 1: one at the Anderson & 
Middleton Lumber Co. mill, and one at Hulbert 
Mill Co. plant. For California, Donovan Lumber 
Co. Mill No. 2 is loading one: Aberdeen Lumber & 
Shingle Co., one; Sehafer Bros., Montesano, one, 
and Wilson Lumber Co., one. 

T. Inouye, head of the timber department of the 
Mitsubishi Shoji Kaisha Co. (Ltd.), has been the 
guest of Grays Harbor lumbermen during the week, 

Mr. Inouye is making his first trip to America and 
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Side view of the new veneer manufacturing plant of the Peterman Manufacturing Co., Tacoma, 


Wash., showing smokestack of its new concrete power plant in the background. 


This 


S¢ rrated 


construclion gives ample working light in the veneer plant, which, when completed, will house the 
most modern veneer making equipment, including a Coe veneer dryer 





Lumber Co., St. Louis, Mo., is in Seattle this week 
on his first visit to the Pacific Northwest. Mr. 
Ilafner has been in the retail lumber business, but 


is now doing a wholesale lumber business in St. 
Louis, and is specializing on West Coast lumber. 
Ile expresses himself as much enthused over the 


Northwest, and that includes the climate, people 
and particularly the spruce lumber. 

John Field, of the Northwest Lumber & Wrecking 
Co., Minneapolis, Minn., accompanied by Mrs. Field, 
dropped off in Seattle to call upon some of the 
lumber fraternity. They were on their way to San 
Diego, where they will make a visit with relatives. 

Ilorace McClure, of the AMERICAN LUMBERMAN 
staff, last Sunday underwent an operation for the 
removal of his appendix and is convalescing at 
the Columbus Sanitarium, Seattle. 

There is a diversity of opinion among millmen 
as to the effect, if any, of the decision of the Brit- 
ish Columbia minimum wage scale board fixing a 
minimum of 40 cents an hour for labor, covering 
all men engaged in the lumber industry. This rul- 
ing takes effect Nov. 1. Some express the opinion 
that this rate will do much to discourage the em- 
ployment of Oriental labor in the lumber industry. 
Several British Columbia operators are quoted 
as saying that they feel the effect of this minimum 
wage will be an increased price for lumber. 

The Charles R. McCormick Lumber Co. will 
move its Seattle headquarters office to 957-61 
White-Henry-Stuart Building as soon as necessary 
remodeling can be completed. 

Will E. Howard has removed his office to 4444 
White-Henry-Stuart Building, where he is conduct- 
ing a wholesale lumber business. 

The Northwest Spruce Co., of which F. B. Bryn- 
olson is manager, has moved to 968 Stuart Build- 


will visit all the principal lumber centers along 
the Pacific coast. The mill of the Mitsubishi com- 
pany, one of the largest in Japan, produces about 
one million feet of lumber a month. No buying is 
being done by Mr. Inouye while on this trip, as it is 
all done through the company’s Seattle office. 

G. E. Anderson, of the Anderson & Middleton 
Lumber Co., who has been in the East since May, 
will return home tonight. Mr. Anderson has vis 
ited all the large eastern cities and spent some 
time at the Sesqui-Centennial Exposition at Phila- 
delphia, Pa. 


SPOKANE, WASH. 


June 26.—Forest fires are practically negligible. 
Most districts have a full summer protective force 
and the situation is considered good for this time 
of year. 

With the annual Sportsman’s Fair and the na- 
ture conservation conference on in Spokane this 
week, there have been an unusual number of visit- 
ing lumbermen. Among them: Carl Evans, of 
Bayview, Idaho; W. E. Stevens, Ione, Wash.; A. C. 
Robinson, Marcus, Wash.; C. P. Mansfield, Ione, 
Wash.; Otto Ernst, Newport, Wash.; Nicholas 
Wiltiz, Chewelah, Wash.; F. B. Ulrich, St. Maries, 
Idaho; Scott Simpson, St. Maries, Idaho; Charles 
Johnson, Vancouver, Wash., and Ray W. Herring, 
Potlatch, Idaho. : 

D. A. Bostick, manager Potlatch Lumber Co.'s 
branch at Soap Lake, Wash., has moved to Florida, 
where he will enter business for himself. He was 
succeeded by R. E. Houghton. 

The Prendergast Co., with general offices at 
Marion, Ohio, recently opened up a branch office in 
Spokane, Wash., with Frank McCarthy in charge. 
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WINNIPEG, MAN. 


June 28.—Wholesale prices still continue very 


erratic. Retailers are not placing very many or- 
gers. ‘The shingle market is also very unsteady 


ond XXX cedar can be bought at very low prices 
ip the Winnipeg market. On _ the other hand, 
northern spruce prices still hold firm and reports 
indicate that the mills are booked up with a nice 
yolume of orders. 

A new selling organization has recently been 
formed in Vancouver to handle the output of sev- 
eral large mills. It is understood that H.-K. 
Agnew, of the H. K. Agnew Lumber Co., who has 
peen operating a wholesale business on the Coast, 
jg to take over the sales management. Mr. Agnew 
was manager of the Retail Lumbermen’s Purchas- 
ing Agency. He is now on his way east to com- 
plete his organization. 

D. D. Rosenberry, manager Pas Lumber Co., Pas, 
Man., was a business visitor this week. The mill is 
enjoying a very nice business and is running full 
time. Mr. Rosenberry foresees exceedingly good 
fall business in western Canada. 


TORONTO, ONT. 


June 28.—The general feeling in the retail lum- 
per trade in Toronto during the last week or two 
bas been that conditions are gradually improving. 
Building contracts and orders for building material 
which have been delayed on account of unseason- 
able weather are now beginning to come out. What- 
eyer the cause may be, there is unquestionably 
more business for everybody. Volume of trade is 
moderately good, but severe competition keeps 
prices below a safe line. Practically all the mills 
in northern Ontario are working steadily and a 
fairly large output is expected this year. Although 
sawing was late in getting started, river driving 
conditions have been exceptionally good. The shin- 
gle market is still badly upset, price cutting pre- 
yailing to a serious extent, and dealers are afraid 
to buy. The market for lath is steady. Prices for 
No. 1 have recently advanced about 25 cents. Mer- 
chantable spruce lath are about 50 cents higher. 
The hardwood market is much the same as the 
market for softwoods so far as the price situation 
is concerned, no one seeming to be in a position to 
make any money. There is a moderate amount of 
basswood moving, and the demand is fair for birch 
and maple. Elm is slow. 

Ontario wholesalers who have recently been vis- 
iting sawmills in northern Ontario include R. G. 
Chesbro, Toronto, and P. L. Canfield, Woodstock, 
who visited mills at Cochrane, Timmins, Sioux 
Lookout and other places; A. E. Gordon, Toronto, 
who visited Cochrane, Timmins, Amos, La Sarre 
and other centers, and J. L. Macfarlane, of the 
Canadian General Lumber Co., Toronto, who vis- 
ited a number of production points. Mr. Macfar- 
lane reports that most of the mills have sold their 
stocks for the coming season, at approximately 
last year’s prices. 

J. F. Miles, of Columbus, Ohio, manager 
of the Henry McCleary Timber McCleary, 
Wash., was in Toronto recently calling upon lum- 
ber friends. 


MINNEAPOLIS, MINN. 


sales 
Co., 


June 28.—Leaders in the lumber industry de 
clare that the last week has brought greatly im- 
proved business. The fact that there has been 


sufficient rain for at least two weeks has been an 
important influence. The lumber producers are 
curtailing, and no longer are disposed to sell their 
products at a loss. There was a pronounced tend- 
ency in the last week or ten days on the part of 
line-yard buyers to negotiate for stock not only for 
immediate needs but for future requirements. 

One of the outstanding features was a report of 
horthern pine mills that the week ending June 19 
established a sales record for a three-year period. 
Retailers had permitted stocks to become so low 
that a pick-up in yard sales reacted promptdy on 
wholesale buying. As quick delivery was needed, 
horthern mills benefited handsomely. Normally 
some of the business would have gone to the west- 
ern mills. The northern mills, while their surplus 
stock is not large, have been able to accommodate 
all buyers, but their shipping departments have 
been rushed to capacity. 

Buying of northern hardwoods has been unsteady 
and in small lots. In the aggregate, however, the 
movement has been fair. The northern mills have 
only a limited amount of dry lumber on hand but 
are still producing. Some of the season’s earlier 
cut is being fitted for market. Up to now the mills 
have not felt disposed to offer concessions, except 
on some of the poorer stocks. 3asswood, for in- 
Stance, has softened. Generally, however, there 
have been no price reductions. Manufacturers and 
wholesalers are confident demand will increase to 
such an extent by the time new stock is ready that 
there will be a stiffening of quotations. 

There has been a substantial movement of posts 
to the rural district. The pole market is only fair. 


The Northwestern National Bank Review says 
that demand for farms in the Northwest by renters 
has been active. In Montana, the improved, de- 
sirable land with buildings is apparently well occu- 
pied. Irrigated farms are in good demand. Some 
of the formerly cultivated land still is idle but 
many abandoned farms have been leased for graz- 
ing and pasture for the equivalent of taxes as 
rental—this in a large eastern grazing section. 
Farther east, in the Dakotas, where agricultural 
development is less recent, the demand by renters 
has been unusually heavy. In the Dakotas there 
has been a large demand for farms. Practically all 
land is rented, and some farms formerly idle now 
are under cultivation. 

Business in the first half of 1926 is in excess of 
that for the corresponding period of any of the 
last five years, according to F. J. Johnson, sales 
manager Edward Hines Hardwood & Hemlock Co., 

ark Falls, Wis., who was in the Twin Cities in 
the last week on business. Demand should remain 
buoyant throughout the summer and fall, he said. 

Moss, Blais & Wilson, manufacturers and whole- 
salers of northern lath and cedar posts, will close 
their Blackduck mill in another month and it will 
not reopen this season, according to Fred Blais, of 
Shovel Lake, Minn. The Shovel Lake mill, which 
is idle, will reopen early in July and continue cut- 
ting balsam lath until the supply of bolts is used up. 

Overproduction is an outstanding affliction of 
the lumber business today, both in Canada and in 
the United States, according to J. D. McCormack, 
vice president Canadian Western Lumber Co., Fra- 
ser Mills, B. C., and president of the Anacortes 
Lumber & Box Co., of Anacortes, Wash., who was 
in the Twin Cities on business. 

Glenn Ilulbert, of the Hulbert Mill Co., Everett, 
Wash., manufacturer of red cedar shingles, was 
in the Twin Cities last week. 


KANSAS CITY, MO. 


June 29.—From what sales managers here can 
gather, there seems to be a general stock reduction 
program among the city lumber retailers in this 
section. Buying continues on a_ hand-to-mouth 
basis and the market shows very little activity. 
The higher priced items are hard to sell, and most 
retailers appear to be desirous of cleaning up their 
old stocks almost completely before giving any 
more orders, particularly in oak flooring and the 
higher priced finish stock. One big retail concern 
in Kansas City is said to be pursuing a general 
policy of buying just one-fourth as much lumber as 
it sells until its stock is reduced to just one-half 
what it has ordinarily carried. One sales manager 
expressed the opinion today that city trade was 
about all in for this year, outside of the South. 
The South is doing the only real buying now, and 
in facet one southern pine company here reports 
that it had the biggest volume of orders last week 
that it has had in a year, with Texas yards taking 
the big end of the business. Country trade this 
fall wili be good, but it is a little too early for 
many orders to be coming from that source. At 
present, country yards are buying only for imme- 
diate requirements, or picking up a special here or 
there at bargain prices. 

Ih). Ek. Woods, the new secretary-manager of the 
Southwestern Lumbermen’s <Association, is ex- 
pected here tomorrow to take up his duties July 1. 
Mr. Woods has Jeased a here and will 
bring his family with him. 

J. D. Tennant, vice president Long-Bell Lumber 
Co., in charge of production, has sold his home 
here to J. Il. Lane, of the same company, who has 
charge of the tie and timber department. Mr. 
Tennant will at once move his family to Longview, 
Wash. 

W. E. Marshall, Wichita lumberman, is head of 
a company which has just let a contract for the 
building of a $2,000,000 hotel at Wichita. 


MILWAUKEE, WIS. 


June 29.—Some reports from the lumber manu- 
facturing plants here are that there has been a 
noticeable slackening up of business due to the 
holiday week-end, but this is an annual occurrence. 
Surveys of other plants, however, showed continued 
strong demand. Prices are easing off somewhat in 


residence 


the softwood markets, but it is felt that the bot- 
tom has been about reached, and increases are 
expected after July 4. Retailers here have not 
lessened their demand for lumber, especially for 


construction work. They are being pushed for de- 
liveries to the new building jobs and are in the 
lumber market constantly. Shop lumber has eased 
off materially recently, the decline being gradual 
and almost from day-to-day. The lath market has 
opened up locally and a good volume of business 
is being done. Flooring factories continue to take 
oak in good quantities. The hardwood market is 
in a fair to good condition, but the operators 
realize that it will take hard work to get the busi- 
ness. Prices on some of the items are not what 
the local men think they should be but other items, 
on which shortages appear, are high. Millwork 
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Lumber Dealers! 


Save Money 
By Carrying Smaller Stocks 


Lower your investment by buying in 
small quantities close to your known 
needs from our immense stocks. 


In our large warehouses we carry all 
sizes and grades of Good lumber 
and Good building specialties for 
immediate delivery. 

Write or wire your needs to 


our Wholesale Department. 
Today’s orders shipped today. 


Goodfellow 


Lumber Company 


Ours is the Trade that 
Service Made 
Natural Bridge at Goodfellow 


CAbany 6407 ST. LOUIS, MO. CaAbany 6407 




















Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Reciever for WILLIAM HORNER 


Perkins Building, 
Grand Rapids, Mich. 





Plant: 
Newberry, Mich, 





























| Gu mmer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


™ LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


Sales Office, 300 Madison Ave., New York City | 











Yellow Pine, 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
** Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 
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T IS easy for you to please 
your carpenter friends 
who desire soft, easy work- 
ing lumber. Simply stock 
Allison's Shortleaf Yellow 
Pine. 
Let us assume the respon- 
sibility of keeping you, sup- 
plied with 


Rift and Flat Grain 
Finish, Siding, Roofers 
Flooring, Mouldings, Roofers 
Shiplap, Kiln Dried Lath 


We also manufacture White 
and Red Oak, Red and Sap Gum, 
Beech, Cottonwood, Elm, Syca- 
more, Yellow Poplar lumber, 
and other Southern Hardwoods. 
Order straight or mixed cars of 
Pine and Hardwoods. 


AllisonLumberCo. 


BELLAMY, 
ALA. 
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PINE 
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> No. 1 and 2 
SHORTLEAF 


Our present large stocks 
insure you prompt 
> deliveries, Order any 
quantities you require 
in mixed cars with 
other items. Do it now. 


LATHROP 


Lumber Co. 
LATHROP, ALA. 
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HIGH GRADE 


%”" and %" CEILING. 
¥%" and \”" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 














Machine Molder Practice 


A manual on molder work, the operahon and 
rintendence of the molding machine. Pub- 
lis ed by a practical woodworker who traveled 
many thousands of miles to gather the necess 
information. Bound in Red Leather. $2. 
postpaid. 


American Lumberman “ Spat 








men reported that their stocks of lumber 
plete. Their production is active. 

A log-rolling tournament was held at Eau Claire, 
Wis., on Sunday, June 27, which included exhibi- 
tions by Joe Madwayosh, world’s champion, and 
William A. Beauregard, champion of the Northwest. 
Trick and novelty rolling were also on the program. 

A fleet of wood pulp carrying ships arrived in 
Milwaukee this week with wood pulp from Sweden 
to be shipped by rail from Milwaukee to Wisconsin 


paper mills, 
DULUTH, MINN. 


June 28.—Shipments of 
pine continue to feature this market. Demand 
from the agricultural districts of Minnesota and 
North Dakota is steadily improving as a result of 
a brighter crop outlook. Sawmill companies have 


are com- 


mixed cars of northern 


consequently been in receipt of inquiry from re 
tailers in districts not heard from in some time. 
Such trade is affording an outlet for the lower 


grades of lumber. Expansion is also being shown 
in house building. No changes in quotations were 
reported in the various grades of northern pine and 
lumber companies are accepting bookings for deliv- 
eries several weeks ahead. 

All northern Minnesota sawmills are operating 
full time and sales officials emphasize that demand 
from this territory is sufficient to take up any 
slack through curtailment in cargo shipments to 
Lake Erie ports. Officials started this season with 
the idea of confining production to requirements of 
rail shipments to points in this territory. Demand 
for lath has continued on a good scale and ship- 
ments were declared to be exceptionally brisk for a 
mid-summer period. 

Joseph Davis, of the Soo 
Wis., called on the trade at 
last week, 


BROOKHAVEN, MISS. 


June 28.—Sales were about 30 percent more than 
production during the last week, but even this 
volume has given no particular strength to the pine 
market. A number of items appear weaker. Floor 
ing items in the upper grades appear to be moving 
well, while some of the lower grades are not quite 
so strong. Drop siding, ceiling and partition are 
showing very little movement. B&better finish 
items are selling slowly, while there is some move- 
ment in No. 1 and C finish, as the automobile man- 
ufacturers are buying. No. 2 boards have moved 
in extremely heavy volume, and most of the sur- 
plus of this stock has been absorbed, and some sold 
ahead. There is small movement in No. 2 boards. 
Lath prices remain about the same as last week, 
whereas there appears to be just a little more de- 
mand. Pine shingles are slow at this season, but 
price concessions have developed some _ business. 
Longleaf dimension is still very strong, while there 
is little movement in shortleaf dimension. There 
are still heavy forward sales of longleaf timbers, 
and a somewhat better movement in shortleaf tim- 
ber. 

E. J. Hurst, general sales manager J. J. Newman 
Lumber Co., has returned from a ten-days’ trip to 
Richmond, New York, Pittsburgh, Cincinnati, and 
other points, and reports that business conditions 
still appear healthy. 


NORFOLK, VA. 


June 28.—Bookings equaled production of the 
North Carolina pine mills during the week ended 
June 19, for the first time in a number of weeks, 
and it is believed that they have done so during 
the last week. ‘There has been a change for the 
better in demand, and it is very apparent that 
after the July 4 holidays trade is going to pick up 
perceptibly. Production has been curtailed to some 
extent by fires, and some mills are considering 
closing down during part of the hot summer 
months ; others are curtailing because of low prices 
obtainable. 

There is not much demand for 4/4 edge No. 2 
and better, band or circular sawn. Much circular 
stock is being offered, and buyers inclined to pile 
up lumber for future use are offering very low 
prices. New England is buying little. Edge 4/4 
No. 3 is not moving so well, but mills shipping 
edge and stock widths combined are finding busi- 
ness good. No. 2 and better 4/4 stock widths have 
not been very active, except 1x4%-inch, which is 
stiffening. Not a great deal of circular sawn stock 
widths is being bought, and there is a large sup- 
ply on the market, although mills are not taking 
every offer made them. No. 3 4/4 stock widths are 
moving well. Edge, 5/4 and thicker, No. 2 and 
better, continues quiet, but the demand for 5/4x10- 
and 12-inch, rough and dressed, has been much 
better. Nos. 1 and 2 bark strips and miscuts con- 
tinue quiet. 

There has not been very much demand for 4/4 
edge No. 1 box, kiln dried. 30x makers are buy- 
ing good air dried stock in small quantities. A 
few are finding business a little better, but are 
buying cautiously. No. 1 4/4 stock box has been 
in better demand, both air dried and kiln dried. 


Lumber Co., Glidden, 
Duluth and Superior 


er, 
There is also better demand for air dried No. 1 box, 
D48. Edge 4/4 No. 2 box, rough, has been very 
quiet, but more dressed has been sold recently, Box 


makers are using very little of this item yet, No 
2 4/4 stock box, rough and dressed, has been moy. 
ing more freely in all widths, but prices are rather 


low. Stock box, 5/4 and 6/4, dressed and resawn, 
is in good demand but seems very ‘scarce, Box 
bark strips, 4/4 dressed, are moving somewhat 
better and prices are being maintained withoy, 


much difficulty. 

Demand for mixed and straight cars of flooring, 
thin ceiling and partition has been better. Prices, 
still show quite a range. There are not going to 
be any reductions worthy of note in the near fy. 


ture. Kiln dried and air dried roofers are moving 
somewhat better, with inquiries picking up. Lath 
are still moving slowly, buyers offering low prices 


and mills sticking fast to lists. 


SHREVEPORT, LA. 


June 28.—Wholesalers say that the southerp 
pine market continues dull with prices if anything 
a little weaker. A fair volume of business is being 
transacted, but the mills need more orders. Upper 
grades are feeling the brunt of the decline, there 
being very little change in No. 2 common shiplap, 
boards or dimension, as these had already touched 
bottom. There are a few isolated sections from 
which trade is coming in lively fashion, notably 
several of the newer oil fields. The mills hope 
that a brisk demand will spring up after July 1 
and some of them are withdrawing stock from the 
market in expectation of better prices in August 
or later. The mill men assert they are shipping a 
lot of lumber for less than it is worth, and some 
of them say for less than it costs to manufacture, 
Competitive materials are hurting sales of No. 3 
pine and hardwoods. 

Hardwood men say demand is picking up. Im- 
provement in prices will likely follow but no 
change is noted yet. 

The Lowe-McFarlane post of the American Le- 


gion, of Shreveport, will be headed by J. Reese 
Jones, vice president Victoria Lumber Co. (Ltd.). 


Wesley F. Moore, a graduate of Virginia Mili- 
tary Institute and former student of the school of 
business administration of the University of Penn- 
sylvania, recently became assistant cashier of the 
sank of Commerce & Trust Co., of Mansfield, La. 
Ile is a son of R. T. Moore, local banker and lum- 
berman. He has been with the bank two years. 


ATLANTA, GA. 


June 28.—Though the weather is favorable to 
production, mills have made no effort to increase 
output. Demand has been declining steadily. Sales 


have particularly declined at larger southern in- 
dustrial centers. Nor is there much of a yard call 
from the North. Present indications, however, are 


for a better summer trade than usual in the South- 


east. Prices as a whole are still weak, due to 
many smaller mills offering concessions of $1 to 


$2 on several items. 
to-mouth. 

The middlewestern call featured the market last 
week. The best call has been for 2x4- to 12-inch 
dimension, though some sizes are reported rather 


Most current buying is hand- 


scarce with prices high. The call for flooring, 
ceiling and partition is also fair in the middle 
West, and better than in the Southeast. Prices, 


however, are weak. For 2x6-inch dimension up to 
12-foot, prices of $15 and $16 are reported. Stocks 
of this item are plentiful, but 16-foot and longer 
is scarce. The call for timbers is good, with prices 
better than for most other items. 

The roofer market is showing a tendency to im- 
prove. Prices are still at the $19 and $20 level 
but a few sales of 50 cents higher have been re- 
cently reported, with fewer mills accepting less. 
Production is active, and call from the middle West 
is reported particularly good. Wholesalers and 
manufacturers both, however, state that there is 
not much call from the eastern buyers. 

C. B. Harman, secretary Southern Sash, Door & 
Millwork Manufacturers’ Association, will take his 
annual vacation immediately following the sum- 
mer convention of the association at Savannah, 
Ga., July 14 to 16. Incidentally, he also states 
that the special display of novelties made from 
waste lumber by the millwork manufacturers, in- 
cluding such things as pen holders, paper weights, 
signs, picture frames etc. for advertising purposes, 
will not be ready for the Savannah convention and 
that the display will therefore be held in connec- 
tion with the annual convention to be held in At- 
lanta in November. 

Cc. B. Harman, publicity director for the Atlanta 
division of the Georgia Forestry Association, states 
that it was decided to have no meeting during 
June, but that a meeting will be held in July and 
regularly every month thereafter. 

The Simonds Saw & Steel Co., of Fitchburg, 
Mass., announces the opening of a new southeast- 


For- 


ern office in Atlanta July 1, at 98 to 100 58. 
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eth Street, with F. H. Horton as manager for the 
qistrict. The new office will handle the Georgia, 
Florida and North and South Carolina territory. 
uM. C. Sullivan, of Lexington, Ky., has been ap- 
pointed manager of the southeastern division for 
the American Window Glass Co., Candler Building, 
jtlanta, to succeed O. A. Foltsinger, who recently 
resigned to become manager of the new plant of the 
stlanta Sash & Door Co. Mr. Sullivan has been 
identified with the company for several years. 

w. J. Yost, secretary and treasurer of the Pine 
Plume Lumber Co., of Montgomery, Am.:; DBD. Tn 
Whetstone, president of the company, and W. F. 
Methvin, vice president and manager of the At- 
janta division, were at Warsaw, Ga., last week 
making an inspection of the new plant of the Twin 
Tree Lumber Co, which the Pine Plume company re- 
cently established there. 
“¢. W. Green, of A. H. & C. W. Green, of 
Louisville, Ala., was a visitor with the Atlanta 
trade last week. 

Cc. L. Reynolds, of the Pacific Lumber Co., of San 
Francisco, and R. F. Hamilton, western sales man- 
ager, were recently in Atlanta en route to San 
Francisco after a business trip of several weeks 
through the Florida territory. 

Frank B. Williams, prominent lumber dealer of 
New Orleans, La., accompanied by Mrs. Williams, 
was an Atlanta visitor with several of the local 
lyumbermen last week, en route to the North, where 
he will spend two or three weeks of his annual 
vacation. 

J. P. Greenleaf, representing Robert R. Sizer & 
Co., of New York City, with headquarters for the 
Southeast at Macon, Ga., was a business visitor 
with the Atlanta trade last week. 

L. H. Rush, one of the owners of the Lyndhurst 
Lumber Corporation, Lumber City, Ga., and general 
manager of the concern, has returned from a 
business trip to the Florida territory. 


BEAUMONT, TEX. 


June 28.—A very satisfactory seasonal demand 
for southern pine is being enjoyed throughout east- 
ern Texas and western Louisiana, and the- market 
is in exceptionally fine shape for this time of year. 
The usual lull is less in evidence this year, and 
there has been no softening of prices. So far, the 
higher grades have not reacted upward as did 
l-inch No. 3 stock ten days ago, but yard men are 
curtailing their orders until after inventory day, 
July 1. The very fact that there has been no price 
weaknesses on any items shows the strength of the 
pine market as a whole. The big mills are still 
well supplied with orders for longleaf timber cut- 
ting, and the shortleaf mills are perhaps experi- 
encing the best demand they have ever had for 
shortleaf timbers. Yard stocks at all the mills are 
still badly broken, except those of finish. 

The hardwood market is showing some signs of 
recuperation. There has been a noticeable increase 
in inquiries and orders for gum, principally from 
the furniture trades, which seem to be getting 
ready to come back into the market on a larger 
scale. Sales of other hardwoods are also picking 
up, and prices are holding firmly. 


HOUSTON, TEXAS. 


June 29.—The last few days have witnessed im- 
provement in the lumber market. There was in- 
creased demand for upper grades, and literally a 
floéd of inquiries from the furniture factories, con 
cerning common sap gum mainly. Demand for 
mixed cars of assorted yard stocks is good. The 
lower grades of pine are selling at the usual rate. 
Export demand has improved slightly the last few 
days. Inch common sap gum is now quoted at $30, 
an advance of $2 over prices of a week or ten days 
ago. FAS sap still moves slowly, as does cypress. 
Shingles and lath both are quiet. Lath prices have 
fallen off slightly. 


LAKE CHARLES, LA. | 


June 28.—Most southern pine mills are now op- 
‘rating on short schedules, running from three to 
five days each week. There continues to be a very 
good market for most building material items. 
Shipments are now exceeding both orders and pro- 
duction, and there is still a marked tendency on 
the part of buyers to delay orders and then clamor 
for rush shipments. There is a little better tone 
to the buying from the North and East. Common 
Stocks are still in very good call, especially siding 
and boards, and some improvement has been noted 
in demand for dimension. Upper grades are less 
popular, and flooring has eased off $1 to $2 in many 
‘ustances. Finish items are also less keenly sought, 
and there is a tendency on the part of some mills 
to offer slight concessions. South American trade 
is fair and there is a better demand from Europe. 
Locally there is a good demand from the oil fields, 
but the railroads are buying practically nothing. 
Weather is very favorable and most logging camps 
are operating full time. 


WARREN, ARK. 


June 28.—Arkansas soft pine demand has been 
maintained at the same volume as last week. 
Prices have remained firm but show no tendency 
to advance. Common items are moving in good 
quantities, especially boards and fencing, with de- 
mand for piece stock not very heavy. Upper grades 
of finish and finish products are moving in small 
quantities at good prices, but volume of business is 
not large. Upper grades of flooring are moving 
mostly in mixed cars. Volume of inquiries from 
dealers is fair, there being less from city and more 
from country yards. Industrial business is in good 
volume. Railroad demand is very quiet. Produc- 
tion this week has been below normal, most mills 
in this vicinity having curtailed to 55 hours a 
week. Small mill production has been below nor- 
mal, some mills cutting out. Labor supply around 
mills is good, but there is a shortage of labor in 
the woods. 

The Southern Lumber Co. ball team played five 
games of ball last week. It played Ferriday, La., 
three games and won two. It won one from Lake 
Providence, La., and lost one. 


MACON, GA. 


June 28.—Roofers have been moving freely this 
week, but the increased demand appears to be the 
result of a slight reduction in the price. Most 
manufacturers reported that their product was 
being disposed of at $18.50 and $19.50. All mills 
have been operating to capacity for the last ten 
days, though during that period there have been 
severe rainstorms and windstorms throughout this 
section, the rain extending well into the present 
week. Some roofer manufacturers who have had 
long established connections are experiencing no 
difficulty in getting their former prices, $19 and 
$20, but most of the mills have sold at the lower 
figure this week. The trade eontinues to feel that 
there will be a good demand for roofers in Florida 
this fall and winter, but at present there is little 
moving to that State. 

Longleaf mills have continued operations to ca- 
pacity, with demand moderate and prices un- 
changed. Railroads continue to be the chief takers ¢ 
of longleaf. Production has been up to capacity, 
the rains not interfering with mill operations nor 
with logging. 


TUSCALOOSA, ALA. 


June 28.—Southern pine production, orders and 
shipments at mills in this territory are all run- 
ning about 80 percent of normal. Stocks are more 
or less broken, and a lot of good business must be 
refused. Inquiry is plentiful, and price offers 
show much variation. 

The hardwood market is marking time and seems 
to be highly unsatisfactory to both manufacturer 
and wholesaler. 

North Carolina pine is moving in greater vol- 
ume, largely because most mills have revised their 
prices more nearly in accordance with present mar- 
ket values. West Coast products are seriously 
interfering with business and are depressing prices. 
Iiowever, North Carolina pine mills are broadening 
their selling territory and are delivering lumber 
in sections which they have heretofore not con- 


sidered, 
BOGALUSA, LA. 


June 28.—V. M. Scanlon and J. B. Semmes, of 
Hattiesburg, Miss., owners of 300,000,000 feet of 
hardwood timber in this section, were in Bogalusa 
recently. They have started the building of a saw- 
mill near Talisheek, which when completed will 
have a capacity of 50,000 feet daily. When this 
plant is completed, a second mill will be started 
and it is likely that it will be built north of Boga- 
lusa, although the exact location has not been de- 
cided upon. The building of this mill near Boga- 
lusa will mean employment for about 100 men. 

A new furniture factory to be run in connection 
with the White Wood Products Co., manufacturer 
of turned woodenware, is now nearing completion 
and will be in operation by Aug. 1. The new ma- 
chinery is now being installed. The new plant will 
cut wood for chairs exclusively for the first few 
months, using pine and hardwood. 

Extensive plans are being made for the Fourth 
of July celebration which will be held Monday, 
July 5. A parade will be held in the morning, end- 
ing with a program, a feature of which will be an 
address by Mayor W. H. Sullivan, general manager 
of the Great Southern Lumber Co. Ball games will 
be held in the afternoon and a dance in the evening. 

The eleven Bogalusa boys who left three weeks 
ago for a 75-day tour of the Pacific Northwest sent 
a telegram to Mayor W. H. Sullivan last week 
from the summit of Pike’s Peak, Colo., saying that 
Bogalusa was sitting on top of the world. The 
boys spent one night in a flooded camp at Holly, 
Colo. 

A hundred Bogalusa citizens attended the second 
annual Peach Festival, held recently at Picayune, 
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Yard and Shed Stock, 
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Gilchrist- 
Fordney Co. 


Laurel, Miss. 
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LONGLEAF Ds nn > 


HEAVY PITCH e 
For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
\_ Moss Point Howison Ten Mile Cedar Lake y 



















On Your Next 
Order Try Our 


All grades, 3’’& 4’’ Std. Mtch. 
Edge Grain, Heart and Sap 
Flooring; Shed Stock; 2x4- 
2x6; Dimension all 
grades S4S toS&E 
Std. lengths 10’ to 
24’; Timbers 4x4"’ 
to 20x20"’ I'gths 
10’ to 66’. 












can also 
furnish 
Peeled Piling 
5” to 7”’ tip, 
10” to 16” butt, 
20’ to 100’ long. 
WILLIAMS 
Yellow Pine Co. 

Poplarville, Miss. 
Mil] at Wilco, Miss. 
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Oak and Gum 


Trim Mixed with 
Oak Flooring 


Here is a service offering 
real economy to buyers. 
We are logging our own 
timber and producing the 
finished product right at the 
source of supply. There 
is no extra handling. You 
pay only one profit and 
that a moderate one. Think 
this over Mr. Buyer and 
let us hear from you. 


L.C. L. shipments made 
to buyers desiring same. 


Hodge-Hunt 


LUMBER CO., Inc. 






























EALERS who have 
stocked Benoit Oak 
Flooring find that it offers 
builders mighty good val- 
ues and is therefore good 
flooring to sell. Made from 
carefully selected stock. 
Finest machine work. 














Write for 
\ samples and prices. 
EN _ «|| Benoit Oak Flooring Co., 
eH MONROE, LA. 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress-“’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















RANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 


Miss., a feature of which was a parade of seventy- 
five floats. The Logtown float showing the refores- 
tation industry, the manufacture of pine products 
and the cutting of pine timber, was very effective. 
A number of the visitors dropped in to see Mr. and 
Mrs. Frank Cassidy, formerly of Bogalusa, but now 
living at Picayune. 


BOSTON, MASS. 


June 30.—A very fair volume of business has 
been booked by wholesale distributers, particularly 
for Douglas fir and western hemlock coming by 
water. Wholesale salesmen say they have found 
New England retail yards almost everywhere very 
well supplied with fir, much of it bought very 
cheap. This, of course, is cutting appreciably into 
the request for eastern spruce frames. Some large 
shipments of lumber from the Coast have lately 
been received at New England ports and more stock 
is on the way. 

The eastern spruce situation will bear close 
watching, according to some of the local author- 
ities. Provincial mills are adhering to their lists 
for the present and most of them are still running 
on old orders. Some of the dimension mills on 
this side of the boundary have pretty well cleaned 
up their old orders and are becoming rather con- 
ciliatory in seeking new business. That there are 
sales of frames at $42 base is certainly a fact, 
and there has also been some recent business at $41. 
A feature of the spruce market here, local firms 
state, is the great firmness of really dry covering 
boards. 

The office staff and members of the firm of the 
Atlantic Lumber Co., Boston wholesaler, enjoyed 
the first summer outing of the season last week, 
at the New Ocean House, Swampscott. ‘The affair 
was voted a great success. There were games in 
the afternoon, a banquet in the twilight, and the 
dancing during the evening. 


JACKSONVILLE, FLA. 


June 28.—Volume of business is only fair. The 
yards report a better movement of stock, but are 
not in position to buy very much material. In 
fact the interchanging of stock between yards is 
being carried on to the limit. Yards in Jackson- 
ville, St. Petersburg, Orlando and some other inland 
and west coast cities are doing a very good and 
paying business. Tampa and Miami are still over- 
stocked, and there is considerable price cutting. 
builders are having a hard time raising money to 
finance any operations, as lot values have been 
reduced 50 percent and even more. Until money 
is a little freer, small home buildings will be in- 
active. People of independent means are getting 
their homes and places of business erected, now 
that prices of lumber are at a low point and 
bidding for jobs has brought down the cost of 
construction. 

Mills all have plenty of standard items, in fact 
so much that stocks are some hindrance in get- 
ting out orders for specials. Prices on both long- 
leaf and shortleaf pine are weak. The mills will 
not say just what they will take for their stock, 


and the policy is now to put the best price possible. 


on an order and send it to the mill, which policy 
proves successful about ninety-five times out of 
a hundred. B&better flooring is as low as $48 for 
1x3-inch and $40 for 1x4-inch. The mills and 
wholesalers, by taking their representatives out of 
the territory, have forced the yards to do some 
shopping. The Florida mills are meeting with some 
success in their bids in the eastern and middle 
western markets. The demand for timbers and 
such special cutting has been good. Until Florida 
began to use about all the mills in the State could 
cut, Florida stock was very popular among rail- 
roads and contractors using large timbers. Now 
they are coming back into the market. There 
has been some shed stock moving into these sec- 
tions, although the mills are not keen for the busi- 
ness, due to the difference in price they are forced 
to take to meet outside competition. The short- 
leaf mills are facing about the same situation. 
About the only thing that has kept roofers up to 
$18.50 and $19.50 is the fact that the rains have 
so curtailed their production as to put supply just 
about on a level with the demand. B&better kiln 
dried shortleaf finish is selling for $38 to $40, 
for 4/4, with thicker stocks carrying usual dif- 
ferentials, 

Cypress continues to be the very best mover of 
all southern woods. There has been some move- 
ment of factory grades to Florida of late. The 
mixed car trade with smaller yards has been very 
light. Business from outside the State has been 
fair, and the cypress mills have had _ sufficient 
orders to care for their output, which has not been 
pushed for records. The smaller mills are making 
some concessions. 

Hardwoods are moving better, and now that the 
mills have curtailed output, some items are begin- 
ning to get a little stronger. The Carolina-Vir- 
ginia furniture factories are calling for some com- 
mon and select sap gum, but are forcing prices 


aaenetiee 
down to the lowest point they have reacheg in 
years. There is some oak moving to the furniture 
factories and oak flooring plants, the former takin 
the upper grades and the latter the lower grade 
Mills are receiving fairly good prices. The crate 
mills throughout the Southeast are using some low 
grade gum, poplar and ash. 

This section has been having more rain of lat, 
than for some time, and it has hampered mij 
operations. While it may be looked upon as qa help 
to some mills, others depend on clear weather ty 
get out special orders. Labor and car supply ar 
plentiful. Shipments are moving on an even bgt. 
ter than normal schedule, though the carriery 
reports of total tonnage do not suffer in comparigoy 
with those of the same time last year. 

Syd. L. Moore, sales manager Jacksonville office 
of Robert R. Sizer & Co., spent the most of lag 
week on a visit down the Florida east coast. 

E. F. (Ted) Coney, for many years Florida gales 
representative of the Aycock-Holley Lumber (Co, 
Jacksonville, who recently announced a long yaeg. 
tion, after spending a week or so at Hot Springs, 
Ark., is now on his way to Alaska. 

J. H. Rush, general manager Lyndhurst Lumber 
Corporation, Lumber City, Ga., whose company 
operates mills at Lumber City and Towns Bluff, 
was in Jacksonville Wednesday of last week. He 
is contemplating the sale of the two mills. 

Harry Swartz, general manager Tidewater 
Cypress Co., Tidewater, Fla., was in Jacksonville 
last Tuesday. Mr. Swartz has now fully regained 
his health. 


PITTSBURGH, PA. 


June 29.—Retail lumber dealers report material 
moving out at a rate of about 60 or 70 percent of 
last year’s volume, but the general feeling seems 
to be that the latter part of the summer may be 
relatively as good as last summer. Industrial 
demand continues unchanged, while the home build- 
ing demand is perhaps holding up better than it 
was expected to some time ago. Building for in- 
dividual home owners is reported very active, 
While there are many living quarters for rent, 
there is a strong movement away from apartments 
and duplexes toward the individual home costing 
approximately $10,000. Wholesale lumber dealers 
report a fair volume of business, which has held 
steady for some time, but at very close prices. No 
further downward tendency in prices is reported, 
and some advances soon are expected. One of the 
3abcock Lumber Co.’s mills, in fact, has advanced 
the price 50 cents on No. 3 common Pondosa pine. 
No other price changes have been noted during 
the last week. The volume of business continues 
about the same in all the western white pines and 
in southern pine. Fir, hemlock and spruce remain 
in about the same position. Hardwoods also re- 
main unchanged. There are still some inquiries 
and a fair demand for railroad ties, although the 
bulk of the railroad buying in that line was done 
earlier in the season. 

County Commissioner E. V. Babcock, of the Bab- 
cock Lumber Co., was in Washington, D. C., last 
week as a witness in the primary election probe. 


VANCOUVER, B. C. 


June 26.—Breakfast at 2 a. m. and catching the 
logging train out to the woods in time for work 
at 3 a. m., is the order of the day in most of the 
big logging operations since the advent of the 
extremely hot dry weather. This summer schedule, 
inaugurated two or three years ago by some of the 
camps, brings the close of the day at noon, and 
“supper” is served at 12:30 p. m. It has been 
found that the high peak of danger is reached in 
the early afternoon hours of the hot days. 

For some seasons past the cost of fire pre- 
vention has been a heavy item and the logging 
operators are studying means to cut it down. 
There are a number of camps now closing for the 
next two months. The levy made by the Forest 
Service on all timber to defray the cost of fire 
prevention by no means covers the actual cost to 
the timber owner. The entire crew is called out, 
sometimes for days, and to hold them together the 
operator pays the usual rate of working wages, 
though the Forest Service pays a much lower rate 
for fire-fighting. 

Application for Vancouver terminal freight rates 
to manufacturers on the north arm of Fraser River, 
served by the Vancouver & Lulu Island Railway, 
has been made by lumbermen, headed by A. R. Mac- 
Farlane, manager of the Eburne Sawmills (Ltd.). 
Boards of trade and municipal councils in the dis 
trict concerned have all joined in support of the 
request. 

A second pulp mill to enter the field for mant- 
facturing rayon silk in British Columbia has bee 
announced. The B. C. Pulp & Paper Co., which 
took over the Whalen Co.’s three pulp mills, is now 
considering installing machinery for this purpose. 
Two of the mills are now turning out 200 tons of 
pulp a day and it is planned to put the Swansod 
Bay plant into full operation shortly. 

A curator has been appointed by the courts for 
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Irnit P tate of Harry Day, who disappeared more firm is affiliated with the Southeast Lumber & Ex- 

taking phe week ago after drawing $1,000 in cash from port Co., of which Mr. Anderson also is president. ee L @) U [ S [ A N A 
STades, . yancouver bank to pay his men at Harriston W. A. Gaetz has just returned from a trip to the , 


€ crate ff ygis. No clue to his location has been secured and middle West, in which he visited Cleveland. Mr. 
me low rhorston-Flavelle (Ltd.) applied to the courts for Gaetz is a specialist in Pondosa pine and its prod- 


















an order appointing Sigurd Hage, prominent log- ucts. He said conditions had improved greatly in 
of late sing operator of Port Coquitlam, to take charge the several States he visited and that generally he 
ed mill § of the missing lumberman’s property, it being found a feeling of optimism among lumbermen. A 
/ & help & oointed out that 600,000 feet of logs on Harrison strike that had lasted many weeks had just been When You Want 
ther to Lake required immediate attention and there was’ settled in Cleveland and Mr. Gaetz said the lum- 
Ply are ff snother 500,000 feet for which Thurston-Flavelle bermen of that city, especially the retailers, were H d d 
en bet. Ltd.) still owed the purchase price to Mr. Day. looking forward to brisk business from now on. ar Wwoo S 
arriers’ § Inquiries show that be — man’s business ome pe ad aye og Lumber ae Bs a 
ari offal in ver 00 osition, Street, recently took over representation in 8 . ° 
——— nasties territory of the DeSoto Hardwood Flooring Co. give us an opportunity 
© office LAUREL, MISS. The company also has taken over the output of to figure on your needs. 
of last the Asheville Manufacturing Co., Asheville, N. C. W . fi 
t. June 28.—Southern pine demand has been well Herman Hansen and W. C. LaFountain, both ex- e are cutting finest 
la sales — stained and all items are sought. Prices have perienced lumbermen, recently started in the whole- Louisiana timber and 
er Co, — mained unchanged. Shipments have been well sale lumber business under the firm name of Han- f ° 
Z vaca. § vp to normal. Sotene pecstved ty local wile have oon & LaFountain, with offices in the Times Build- our he anu - . 
prings een about equal to cut and shipments. notice- ng. : 
ii: she feature is the strength of No. 3 common. All NEW ORLEANS LA. i to a ° 00 
Lumber — No. 3 boards, shiplap etc. are in considerable de- ciate With eattines anata annie a = vaiues in plain and 
mp d, and are really strong. The local mills report SURC 40.-— 200 t ; 
| Blug ie well sold ahead on all descriptions of special condition of summer quiet that some of the local quartered Sap and 
k. He cutting, for industrial and railroad use and for ex- observers believe is to continue for several weeks Red Gum, Tupelo, 
"Ef port. Timbers continue extraordinarily strong. ®t least. Volume of current buying is frankly dis- plain and quartered 
lewater — Some purchases have been made for Africa and the appointing by comparison with what was expected. 
sonville — West Indies. European and South American busi- renege a a — Page Mog “4. Oak,Ash,Cottonwood, 
ane sa inues slow. ders under production and shipments, while hard- 
ones wonde Griffith, on the Griffith Lumber Co., Cin- wood bookings show no tendency to general in- Rock and Soft Elm. 
cinnati, was a Laurel visitor this week. crease from their unsatisfactory position. Yet the 
Graham MeClintock, who represents Eastman, emand if limited appears steady and apparently Always complete stocks 
aterial Gardiner & Co. in Baltimore and Washington,  %¢S to supply immediate consuming requirements. Louisiana Red Cypress. 
cent of is ill at a hospital in Augusta, Me. His parents, Stocks in retail hands are reported light as a gen- 
scene Dr. and Mrs. P. W. McClintock, of this city, are eral thing, so that the effect of increased building 
nay be there with him. activities should be felt immediately at the buying 





ustrial end. Decrease of production is forecast in south- 
, build. NEW YORK, N. Y. ern farming sections where the sawmill employees 
han it . ; ! do farming on the side. It is therefore suggested 
for {p- June 29.—Retailers in Brooklyn openly admit that the mills will emerge from the summer quiet 
active that the last two weeks have been the busiest of with their stocks in good shape for the quickened 
r rent. | te year up to this time. The movement of lum- demand that, because of light stocks in distributers’ 
tments ber in the last week, especially, has been heavy hands, should swiftly follow increase of lumber 
costing from yard to consumer, Building activities are at consumption. Prices appear to have held their 
dealers their height in the suburbs. Yards in Manhattan own for the week, Though the export movement is 
s held proper have been busy, but not abnormally so. rated rather quiet, there are symptoms of its im- 























































a Practically all the Manhattan yards will take ad- provement. 
ported, vantage of the opportunity for a three-day respite An expedition equipped with an airplane and 
of the from Friday to Tuesday. Most of those in Brook- motion-picture outfit sailed from New Orleans Sat- 
vanced 
a pine. ; 
during F} ~GOOD SALESMANSHIP— 
— Consists in telling the truth first and the stories last. 
Iso re- Means leaving your customer happy enough to sign a repeat order. Band 
— Will result in both parties to the deal making a profit. Sawn 
hon Begin with getting the other fellow’s viewpoint. 
‘a Is claiming no more than the goods will deliver. Base, Casing, Edge and Flat 
e Bab- . . 
_—~ Consists of equal parts of courtesy, conscience and candor. Grain Flooring, Ceiling, Partition 
probe. Abhors overselling as much as underselling. Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20‘ long 
ng the lyn will follow suit, but some of the suburban yards  urday for Nicaragua, to make a survey of northern oe 
» work na busy that they will work the usual half-day Nicaragua. From aerial photographs will be con- 
of the on Sa urday. structed, it is reported, a map of the immense tim- 
of the Prices in some instances are not as firm as they ber holdings of the Bragman’s Bluff Lumber Co., Also SOUTHERN HARDWOODS 
nedule, might be. This is especially true of No. 1 and No. owned by the Vaccaro-Salmen interests. 
of the 2Idaho. Inland Empire arrivals have been strictly The annual ranger camp of the forestry division & : 
n, and up to schedule, and demand has been uniformly of the Louisiana Conservation Commission was 
3 been £000. Southern and North Carolina pine will close held recently at the State forest near Woodworth, 
hed in out _ in better shape by far than they were ina La. Special attention was given to the plans for © 
month ago. Eastern spruce sales have been fairly coéperation with private owners in fire protection 
e pre- heavy of late, even though prices are none too en- and general forestry work. LUMBER Co., Ltd. 
ogging couraging. The fir situation continues poor, with Exports from Gulfport, La., for the first five 
éoun. supplies very heavy, sales commensurately so and months of 1926 totaled 44,641,023 feet of pine, ANSLEY, LA. 
or the Prices standing pat. 4,201,932 feet of oak, and 3,320,039 feet of other 
Forest Members of the Knot Golfers were out in full hardwood. Sixty-seven ships were cleared. 
of fire force this afternoon at the Winged Foot Golf Club A wire to Secretary-manager McKay, of the 
ost. to Mn Mamaroneck for their regular June tournament Southern Cypress Manufacturers’ Association, an- 
d out, Secretary Herbert B. Coho gave word in advance nounced that the plant of the Anderson Lumber 
er the that he expected an unusual representation. Corporation, at Marion, S. C., had suffered a fire 
wages, eo outing in prospect is that of the Nylta last Friday. We annually produce 40,000,000 feet of 
© rat 4ub. Those who will attend the Bronx Parkway Louisiana Cypress 
forestry class will assemble at 5:30 p. m. on July HATTIESBURG, MISS. Lumber, Lath 
rates 13 at 149th Street and Mott Avenue, where buses June 28.—While production of southern pine in and Shingles 
River, will be waiting to accommodate all comers. Din- this section has not been materially reduced, there Sie tietiaiianins > gn 
ilway, = - White Plains Inn will follow the tramp has been no effort on the part of the manufactur- ete Or 
. Mae- ough the “hemlock wilderness.” ers to increase the output. Woods labor is still ” 
Ltd.). Having completed arrangements for the Nylta somewhat scarce. The supply of logs is being re- Dibert Stark &Brown Cypress Co. Ltd. 
ne dis- — at Long Beach, Joe Cashin, the chairman, duced, as logs at this season damage if not made ? 
of the i Preparing to start for New London, Conn., on into lumber within a few weeks. Mill stocks of Manufacturers DONNER, LOUISIANA 
uly 16 for his vacation. He will return in ample lumber are not heavy. Demand for upper grades 
manu- time to help in making the outing a big success. is not as active as it was a few weeks ago, but the SS ae 
; been George A. Bahr, the Long Island Association sec- percentage of upper grades produced is usually = t¥ON a 
which Ce has been spending a miniature vacation at less than of lower grades. Heavy local demand EEA = 
is now 4yton, N. Y., among the “Thousand Islands.’ He helps to keep the mill yards clean of lower grades. (G~ 
Irpose. ends postcards telling of the big fish that got Special cutting orders, while not as plentiful as 
ons of ‘way and the little ones that were landed. they were a short time ago, are coming in fairly 


— Elco Lumber Co. (Inc.), of which Elmer S. good volume. General markets conditions are bet- 
cnaereon is president, has closed a contract to be ter than usual at this season, and the mills will 
ts for Xclusive agents in the metropolitan district of the enter the second half of the year more favorably Manufacturers 


Shoe Boehm Walnut Co., of Cincinnati. The Eleo situated than usual. Short Leaf Pine and Hardwoods 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


1805 ~- we CHICAGO Dee sri 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








¥ 


Imagine a Store 


with all the salesmen in the stock room. That's 
exactly what some sawmills are. Let us repre- 
sent you at the front counter of the largest lum- 
ber consuming center on earth. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 














3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 
Coast. See us on 8-ply and 6b-ply 
panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 


28 E. Jackson Blvd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 




















Lumber and ; 
HUTCHINS Storage Co. one 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUE ISLAND, ILL. | Railroad and 
| Local Phone: Chicago Phone: Car Material 
Blue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














Geo. A. Hoene Lumber Co. 


Straus Building CHICAGO, ILL. 
Telephone Harrison 2501 


White Pine 


Specialists 

















i 








George McCallum, of Detroit, and Mr. Middleton, 


visitors at 
this week. 


of Aberdeen, Wash., were among the 
the office of James D. Lacey & Co., 


J. S. Morgan, of the Baxter-Forest Hardwood 
(o., Meridian, Miss., was in Chicago the first of 
the week conferring with his company’s representa 
tives. - 


Chandler Osborn, of the Medford Lumber Co., 
Medford, Wis., was in Chicago over the week end, 
calling on his friends and looking over the market 
situation. 


M. Neely, of the Howe-Neely Lumber Co., Helena, 
Ark., was in Chicago this week on an extended 
trip through the central territory and called on 
a number of his friends. 


A. J. Huss, of the National Lumber & 
Co., is making a 10-day trip through the 
looking over mill stocks and getting a 
manufacturing situation. 


John A. Limback, of the Limback Lumber Co., 
prominent retailer of Cedar Rapids, Iowa, was in 
Chicago last week and while here made several 
calls among the lumbermen. 


V. I. Ruhmer, owner of the National Lumber & 
Cedar Co., Park Falls, Wis., dropped into Chicago 
Monday on his way home from a trip through 
Michigan, Indiana and I)}linois. 


N. H. Huey, wholesale lumberman of Kansas 
City, Mo., drove to Chicago this week with Mrs. 
Iluey. He is renewing old acquaintances and get- 
ting a line on market conditions. 


Timber 
South 
line on the 


Willard FE. Thompson, secretary-treasurer of the 
Flambeau River Lumber Co., Ladysmith, Wis., was 
in Chicago the first part of the week ealling on 
his friends in the lumber fraternity. 


If. A. Hoidahl, formerly of the Aeme Lumber & 
Shingle Co., has accepted a position as sales repre- 
sentative of the P. E. O'Neil Lumber Co. He will 
specialize in southern pine and fir sales. 


W. J. Foye, of the Foye Lumber & Tie Co., 
Omaha, Neb., was in Chicago several days this 
week calling on his friends among the lumbermen 
and inquiring about business conditions, 


W. L. MeKay, vice president of the Aberdeen 
Lumber Co., who has been in the South visiting 
the mills, returned to Chicago Monday only to 


leave the next day for the South again. 


Ansel J. Olson, of the Vangsness Lumber Co., 
left this week for Wausau, Wis., where he will 
meet his brother and spend three weeks fishing. 


He will return to Chicago about July 20. 


R. G. Maislein, of the Maislein-Dawson Lumber 
Co., Sheboygan, Wis., was in Chicago the first 
part of the week conferring with Mr. Dawson, who 
is in charge of the Chicago office of the company. 


W. E. Allen, of the W. E. Allen Lumber Co., is 
driving to Fond du Lac, Wis., with his family to 
spend the fourth. He will also attend to business 
in Appleton and Oshkosh before returning to his 
office July 7. 


M. A. Mummert, of the Mummert Lumber & Tie 
Co., made a short trip through the East last week, 
stopping at Baltimore, Md., Philadelphia, Pa., and 
Washington, D. C., and upon his return to Chicago 
reported the lumber trade rather quiet. 


William Wilcox, of the White Pine Lumber Co., 
suffered a sudden attack of appendicitis Monday 
night, and was removed to the West Suburban 
Hospital, Oak Park, where he underwent an opera- 


tion. He is reported to be getting along nicely. 
Lorenzo Boykin, of the Boykin Lumber Co., 
prominent wholesaler of Houston, Tex., was in 


Chicago this week with his family. They are on 
their way home from the East where his two 
daughters have been attending a finishing school. 


Nils Gregertsen, of Gregertsen Bros. Co., has 
stayed away from his fishing tackle as long as 
possible, and is leaving this week for Eagle River, 
Wis., to spend a month among his favorite fishing 
haunts. He promises some good fish stories upon 
his return. 


Vv. W. Malloy, sales manager of the Minneapolis 
office of the Red River Lumber Co., accompanied 
Mrs. Malloy to Chicago this week and saw her 
safely on her way to Detroit, Mich., where she is 
to spend the summer. Mr. Malloy returned to 
Minneapolis. 


Cc. W. Wolflin, of the Wolflin-West Side Lumber 
Co., Evansville, Ind., accompanied by Mrs. Wolflin, 


spent several days in Chicago last week calling 9 
his friends in the lumber fraternity and indulging 
in a game of golf with some of the boys of th, 
Hilgard Lumber Co. 


J. M. Sanford, of Park Falls, Wis., representing 
the National Lumber & Cedar Co., was in Chicag, 
this week calling on the trade and renewing og 
acquaintanceships. Mr. Sanford is an old-time jg 
spector and has many friends, especially in th 
hardwood industry. 


A. H. Huebner, manager of the Caseade Lumber 
Co., Yakima, Wash., spent several days in Chicagg 
this week on his way from Burlington, Vt., wher 
he has been visiting relatives, and called 
number of his friends in the city. He 
gone from the mill since June &. 


On 4 
has heey 


Earl R. Griffin made his initial appearance thi 
week as Chicago representative of the Adams-Thom 


Lumber Co., Wausau, Wis. He has had consider 
able experience in the lumber business both jp 
northern States mills and in Chicago, and jg 


familiar with market conditions. 


J. M. Schultz, of the Park Avenue Lumber & 
Supply Co., recently purchased a new Hudson ear 
and left Monday with his family for a three weeks 
vacation, driving to Harrisburg, Pa. They wil 
attend the Sesquicentennial exposition at Philadel 
phia before returning to Chicago. 


W. J. Whyte, secretary of Gregertsen Bros. Co 
returned the first of the week from a three weeks’ 
trip through the East, and reported conditions 
about the same as they were at this time last year 
Buyers are slow in placing orders for needed re 
quirements and then demand immediate service, 


C. V. MeCreight, of the C. V. MeCreight Lumber 
Co., Pittsburgh, Pa., was in Chicago this week to 
attend a committee meeting of the National Hard 
wood Lumber Association, and called on several 
of his friends here during his short stay. Business 
is not what it should be around Pittsburgh, Mr. 
MecCreight reported. 


N. J. G. VanKeulen, of 
Lumber Co., Grand Rapids, Mich., was in Chieago 
last week calling on some of his customers and 
looking into trade conditions in this section. He 
reports that the market was quiet this spring, but 
that it is now picking up and he expects a good 
volume of business this fall. 


Cc. L. Gray, of the C. L. 
prominent manufacturer of Meridian, Miss., was 
in Chieago this week. He said that his company 
was experiencing good business, the greatest vol 
ume coming from New York and eastern Ohio. He 
announced that the Gray company will soon open 
a new longleaf mill at Land, Ala. 


VanKeulen & Winchester 


Gray Lumber Co. 


J. G. Stadelman, formerly manager of the lum- 
ber millwork department of Harris Bros. Co., has 
been promoted to first vice president and general 
manager of the company and L. D. Thompson 
formerly a buyer in the lumber department has 
taken his position. L. H. Sabey and J. J. Plechaty 
are now buying lumber for the Harris company 


P. E. O'Neil, of the P. E. O'Neil Lumber Co. 
and Mrs. O’Neil left this week on a three weeks 
trip through Canada and the Pacific Northwest 


They will visit Lake Louise, Banff, Vancouver, Seat 
tle and Spokane. Mr. O'Neil will call on his mill 
connections while on the trip and make a thorough 
investigation of manufacturing conditions on the 
Coast. 


Cc. D. Shy, who is connected with the Memphis 
office of H. M. Spain & Co., timber estimators, was 
in Chicago this week on business connected with 
some important surveys that are being made by 
his company. H. M. Spain & Co. operate from 
headquarters in Memphis and Portland, Ore.. and 
Mr. Shy reports that both offices are operating now 
at practically the limit of their capacity. 

George A. Hoene, of the George A. Hoene Lum 
ber Co., spent eleven days recently thoroughly iD 
specting the mills in northern Minnesota with 
which his company has connections. He drove 
through that section of the State, stopping in Du 
luth and Minneapolis. We reported that the mills 
in that section were not in very good shape because 
of the difficulties experienced in selling in a buyer 
market. 

C. K. Gould, Kansas City Mo., manager of Call- 
fornia white pine sales of the Exchange Sawmills 
Sales Co., and H. E. Frost, Milwaukee. Wis.. in 
charge of the Wisconsin territory for that com 


pany, were in Chicago Saturday conferring with 
F. R. Linroth, in charge of the Chicago office. They 
discussed the demands of the middle western lum 
problems 


ber market and the confronting the 





jar 3, 1 
————— 
“pssco” ™m 
right kind 
During 

chicago la 
xational I 
sue, were | 
contained 

purned in| 
eoyred, ac 
“29 but 7 
thousand 

the operat 


c.J.G 
yinneapol 
days this 
yess in £0 
out this t 
going On } 
per busin 
jumberme! 
summer I 
grer of t 
Tuesday 


Stanley 
treasurer 
Central ‘I 
the new | 
las, Tex. 
manager 
the most 
York ter! 


advant: 
clalize 
of the 
tory as 
of its 
inaugu 
stances 


R.§ 
ice Bu 
was in 
for a 
was m 
teresti 
deman 
greate 
reduct 
forme! 
factur 
in the 


Mi 

Thr 
issue 
pressi 
sentat 
Tenn. 
Zener: 
P. E. 
tive ; 
glad 
misu 


C 
Ma 
staff 
tory 
unde 
the | 
pal a 
abilit 











‘alling op 
indulging 
VS Of th 


resenting 
| Chicag, 
Wing ol 
l-time in 
VY in the 


> Lumber 
Chicagy 
t., where 
ed on P 
has heer 


ince this 
ms-Thom 
consider 
both jp 
and jg 


umber & 
dson car 
© Weeks 
hey will 
Philadel 


ros. Co 
© Weeks’ 
nN ditions 
ist year 
eded re 
‘Tvice, 
Lumber 
week to 
il Hard 
several 
Business 
‘gh, Mr. 


nehester 
Chicago 
ers and 
on. He 
ing, but 
a good 


er (Co 
‘S., Was 
ompany 
est vol 
hio. He 
mm open 


he lum 
‘o., has 
general 
ym pson 
nt has 
lechaty 
mpany 


er CO 
weeks’ 
thwest 
r, Seat 
iis mill 
orough 
on the 


emphis 
rs, was 
d with 
ade by 
e from 
e,, and 
ng now 


» Lum 
hly in 
1 with 
drove 
in Du 
e mills 
yecause 
puyers 


f Cali- 
wmills 
‘is., in 
t com 
, with 
_ Thes 
n lum- 
g the 





jay 3, 1926 


AMERICAN 


LUMBERMAN 


87 





a 
“pssco” mills in furnishing this market with the 
right kind of stock. 


During a severe electrical storm that visited 
chicago last Friday, several shelter sheds of the 
xational Lumber & Timber Co., 5601 Elston Ave- 
sue, were struck by lightning and destroyed. They 
contained bridgings and posts, which were all 
ied in the resulting fire. The loss has not been 
fgured, according to General Manager W. J. Daf- 
sion, put will not amount to more than five or six 
pousand dollars. The fire in no way hampered 
‘ye operation of the yard. 


c, J. Gerster, of the H. B. Waite Lumber Co., 
yinneapolis, Minn., was in Chicago for several 
days this week. He reported his company’s busi- 
1088 in good shape considering conditions through- 
wut this territory. There is considerable building 
ging on in Minneapolis, and while the retail lum- 
per business has not been up to spring standard, 
jumbermen are looking for improvement during the 
qmmer months. A. R. Rodgers, secretary-treas- 
yer of the Waite company was also in Chicago 
Tuesday on business. 


Stanley D. Pearce, past New York manager and 
treasurer of the Pembroke Lumber Sales Co., Grand 
(entral Terminal, has retained his position under 
the new management, the A. L. Clark Co., of Dal- 
jas, Tex. Mr. Pearce is vice president and general 
manager of the new concern and withal is one of 
the most popular distributers of lumber in the New 
York territory. The Pembroke company has most 
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advantageous connections and will continue to spe- 
cialize in all its old lines. Mr. Clark’s acquisition 
of the stock is considered in the New York terri- 
tory as a most important move, especially in view 
of bis past connections. The new firm has been 
imaugurated under the most auspicious circum- 
stances, 


R. 8. Kellogg, secretary of the News Print Serv- 
ice Bureau, with headquarters in New York City, 
was in Chicago this week, having stopped off here 
fora day en route to the West Coast, a trip he 
was making by motor. Mr. Kellogg reports an in- 
teresting situation in the news print industry, the 
demand for news print for some time having been 
sreater than the output, with a consequent marked 
reduction in stocks on hand. Mr. Kellogg was 
formerly secretary of the National Lumber Manu- 
facturers’ Association and has many warm friends 
in the lumber industry. 


Mill Names Official Representative 


Through the wording of an item in the June 19 
issue of the AMERICAN LUMBERMAN the wrong im- 
Pression may have been conveyed as to the repre- 
tentative of Dickson Planing Mills Co., Jackson, 
Tenn., in Chicago. H. T. Cowan, president and 
general manager of the concern, writes that the 
P. E. O’Neil Lumber Co. is the Chicago representa- 
tive of his firm. The AMERICAN LUMBERMAN is 
glad to make this statement and hopes that no 
misunderstanding has resulted from its news item. 


Granted Year’s Leave for Survey 


‘ MapIson, WIs., June 28.—L. N. Ericksen, of the 
staf’ of the United States Forest Products Labora- 
tory here, has been granted a year’s furlough to 
undertake a survey of the lumber requirements of 
the Western Electric Co., of Chicago. The princi- 
pal aim of the survey will be to determine the suit- 
ability of different grades of lumber for various 





uses in the manufacture of electrical goods. A 
study of the practicability of the purchase of small 
ready-cut stock may also be made a part of the 
study. Mr. Ericksen expects to begin the investi- 
gation early in July. 

Mr. Ericksen, who is a graduate of the forestry 
division of the University of Minnesota, joined the 
Forest Products Laboratory in 1921, where he has 
earried on studies of small dimension stock, hard- 
wood grading and the wood requirements of the 
hardwood consuming industries. 


Big Fir Timbers for Dredge Spuds 


On Thursday of this week the Lord & Bushnell 
Co. loaded on double cars one 24 by 24 by 80, one 
24 by 24 by 60, one 24 by 24 by 48 Douglas fir tim- 
ber; the remainder of the timbers loaded on the 
ears being 14 by 14 by 40 feet. All of these tim- 
bers are to be used for spuds on dredges and they 
are being shipped to the United States Government 
Dam No. 49, Uniontown, Ky. 


Changes in Forest Service Personnel 


ALBUQUERQUE, N. M., June 26.—Ray E. Marsh, 
formerly assistant district forester in charge of 
forest management in the southwestern district of 
the Forest Service, has been promoted to assistant 
chief of research at Washington, D. C., and his 
place here taken by Quincy Randles, formerly as- 
sistant chief of forest management. Basil H. 
Wales has taken Mr. Randles’ old position. F. L. 
Kirby, of Flagstaff, Ariz., has been named super- 
visor of the Datil forest, with headquarters at 
Magdalena, N. M., and Frank L. Grubb, who has 
been supervisor of the Datil forest, has taken 
charge of the forest at Prescott, Ariz., which was 
formerly under the direction of Mr. Wales. 


Made Secretary of Traffic Club 


MINNEAPOLIS, MINN., June 29.—L. L. Sanford, 
well known among Northwest lumbermen and ship- 
pers, Saturday began new duties as secretary of 
the Minneapolis Traffic Club, which includes in 
its membership railroad traffic men and traffic 
officials of many Minneapolis institutions and busi- 
ness organizations. Mr. Sanford has been asso- 
ciated with the Northwestern Lumbermen’s Asso- 
ciation in its membership division and in that 
capacity his acquaintanceship was wide through- 
out the territory. He succeeds Frank F. Pool. 


Organize New Commission Concern 

J. N. Hamilton, formerly with the George T. 
Mickle Lumber Co., Portland, Ore., has organized 
the Chicago Industrial Lumber Co., with offices in 
the Conway Building, 111 West Washington Street, 
Chicago. This company is operating as a sales 
agent for the mills to the industrial trade, and is 
specializing in crating and box lumber from north- 
ern, southern and western mills. Prior to this or- 
ganization, Mr. Hamilton was with the Mickle 
company for thirteen years in its Chicago office 
and has a large lumber acquaintance in the Chi- 
eago territory. 


Makes Changes in Chicago Office 


An announcement has been received by the 
AMERICAN LUMBERMAN from A. L. Brown, sales 
manager of the Bowman-Hicks Lumber Co., Kan- 
sas City, Mo., of the closing of the Chicago office 
in the Tribune Tower, July 1, and moving of it 
to the Conway Building. The Bowman-Hicks office 
will be established in connection with the office 
of the Charles L. Baxter Lumber Co., who will 
handle its accounts in the Chicago territory. 

E. A. Coleman, formerly in charge of the Chicago 
office of the Bowman-Hicks company, has accepted 
a position with the Pickering Lumber Co., Kansas 
City, Mo., and will have charge of Indiana terri- 
tory with headquarters in Indianapolis. 


Boy Scouts of Anthony Wayne Council, Ft. 
Wayne, Ind., recently planted 11,000 trees on 
a 5-acre plot on the county farm. Each scout 
planted twenty trees and thereby secured the 
rank of Woodcraft Camper and automatically 
became a member of the Brave Clan of Kiska- 
kon tribe. The tree planting was conducted as 
a part of the scout observance of American 
Forest Week, although the planting had been 
delayed because of bad weather. The trees 
were provided by the Izaak Walton League of 
that county. Adolph Jaenicke, Ft. Wayne park 
superintendent, had charge of the affair. Each 
troop was assigned a plot and each scout a row. 
During the year the troop’s plot and the indi- 
vidual’s row will be graded and awards given 
those receiving the highest grades. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
Co. vscerns,butaire, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum . Poplar Maple 


White Pine. Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL 





A. J. BARKER H. T. FALL A. J. BOYLES 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 





Idaho White 
and 
Western Pine 






SB a £\ 
BAC MES 
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Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 


WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manafacturers of HEMLOCK and CEDAR 
Sales paras for Redwood Manufacturers’ Co., and 
“1.F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








Northern and 
Southern 


Hardwoods 


Vangsness Lumber Company 


Telephones 140 South Dearborn St., 
Randolph 0469 CHICAGO 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 25: 
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Jacksonville, Fla., June 28.—Following is a recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ended June 5 and 139: Pn 
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ta“, =) -.. 43.59 Wsx3% B&better ...... Sane -sawen Be EE avécnneenuen er x8 Shiplap viiebino-adaaue: ‘ 21. 27 20.50 
1x6 No. 2 com......... | 90.55 20:97 No. 1 com...... 32.00 31.00 SE 6 cise ee anras ee en renee Hae ees = i 
© &@ COM). ce eee eee oV.e « 4 9 an A . 4 > “ 
ia. 1450 1419 No. 2 com...... 17.00 18.00 1x10 D4S ..........-. 53.83 eeeee No. 3 common— 
Siding ¥sx3% No. 1 com...... 24.58 24.00 1x12 D4S .......++4-. 58.83... 106 Dae 10.00 
y 9 « « = x  DWitsnnesest 5 ota UY 
Novelty, 1x6” NO. 3 GOM.....: 13.14 14.00 No. 1 common— 1x6 D41S 17.00 see N 
gfe RR 37.00 38.00 R 1x 4 D4S 41.00 1x8 Shiplap ...... 5.81 15.41 
‘ oT 39 ¢ oofers 4 vee eecerees » 41. . fae 15.81 
iy El antéee sieaciaes ee UD ee, en “Si feat ei FH 1x6 & up D4S....... 17.00 17.00 § %! 
 * ese pitt tees 10.00 BD BWV, S VUE cccccescs OVLUY = ev eee Be WE inne een nnan 40.00 40.00 All 
Square edge, %x6”— Lath, 4-F ee ane aaah ae ‘saves aa 8 1 
NO. 1 oo ee eeeeeeeeeee Pee ’ ath, 4-Foot ES 64s coke he Ue eee Partition 2 
ee Pebeneehepeiees Ss Rarer ee i a cence panes ake es 4.00 Se EE Gar nevewnies 2 eee 1x4 B&better ......... 42.00 seer 6 
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WEST COAST LOGS 


(Special telegram to AMERICAN LUMBERMAN] 


portland, Ore., June 29.—Present log quota- 
tions are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 


Everett, Wash., June 26.—Log market quota- 


tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
Spruce: $1 higher than fir. 





—_ 


RED CEDAR SHINGLES 


Seattle, Wash., 
mill are: 


June 26.—Eastern prices f.o.b. 


Per square Per M 
4 bunches 4 or 5 bnch. 


First Grades, Standard Stock 


Bctva stars, 6/2... .2cccecs +. ae 80 $2.20@2.25 
Tien tare, 5/2... cccrcee 2.40 
NN PE eee 304 2.55 
UE bcckneaeveewes 2.57 3.20 
7 a eee 2.23 3.05 
ED ic 0 6 ak bawieiewe 2 3.00 4.05 
First Grades, Rite-Grade Inspected Stock 
= a yp See $1. oso. 88 $2.30@2.35 
Pn GON. Bl Beccsesescoe ae 00 2.50 
errr eee 2.32 2.90 
PE UE 66666046550 00% 2.60 3.25 
DE Wha 600d bded e608 mae 2.41 3.30 
PE. osrccen eaarvenne 3.11 4.20 
Second Grades, Standard Stock 
Common stars, 5/2........$ 830@ .88 $1.00@1.10 
Common stars, 6/2........ 92 .96 1.15 1.20 
Common clears ........... 1.44 1.52 1.80 1.90 
British Columbia Stock, Seattle Market 
SETS ocicccs'es. tiencuwece $2.95 
poo et a} $2.77@2.85  3.45@3.55 
ae ariiedid dana anaae a 3.06 4.20 
PURUUOIIOMD noc vvcccccccens 3.18 4.30 





RED CEDAR SIDING 


Seattle, Wash., June 26.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, Yoa-Inch 
Width— 


Clear a ‘sg ome 

DENN. sv<c0bes seeevraseane $28.00 $26.00 $15.00 
REN A eibh bu anki bakowwarewnai 30.00 28.00 18.00 
PE Kiceceeenenareesers 35.00 33.00 24.00 
DU sescdvarepeenincake 40.00 37.00 eon 
WE. scence enehbcuaapecd Gee «asec enee 

Clear Bungalow Siding, 3%4-Inch 

SOI. «ince: wece dasa nd bce © ee on we euead mcmnionreenin 53.00 
DE acca weeeteeesecuwexdeeeonaews nmemene +33 00 
MD ovedsurwausercsuwe ome sietmeeumnon san 70.00 





CROSS TIES 


St. Louis, Mo., June 28.—The 


wt. following cross 
tie prices prevail f.o.b. 


St. Louis: 


Untreated 

White Southern 

' Oak Sap-Pine 
No. 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
No, 4, 7x8”, 8’, 8-inch face...... 1.35 1.10 
No, 3, 6x8”, 8’, 8-inch face...... 1.20 1.00 
No, 2, 6x7”, 8’, 7-inch face...... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 


than white oak; sap cypress, 20 cents less than 
white oak, 


Switch Bridge 

Ties Plank 

RITE ae EO $43.00 $42.00 

| errr cans 40.00 38.00 
See 





SOUTHERN PINE TIES 


New York, June 28.-Following are quotations 
% southern pine railroad ties, f.0.b. New York: 


_ 8° gr". Sap Heart 
Ee eee re . -$1.40 $1.85 
BE ensscctananenacennente cove 1.35 1.75 
—_aaiipeapan imbicdaeen edie ae 1.65 





NORTH CAROLINA PINE 


Norfolk, Va., June 28.—Following are typical 
average f.o.b. Norfolk prices made during the 
week ended June 25, as reported to the North 
Carolina Pine Association: 


Rough— 
No. 2 one DO, Guiniupenadceesaene renee $49.50 
es. he i wakco we cee nkede de weekesunnnaen 24.50 
No. 2&btr No. 3 No. 1 box 
ME  p.whieks eoedeseneen SS ere $27.00 
MES siccseneevarnekes aoe 28.50 
BN atric ances ee 60.75 $41.00 27.25 
I sk isl nani 69.50 51.00 29.50 
Edge, No. 2 and better, 5/4 Ris bik eeaeea $58.25 
Lelesdaenucewens 59.50 
eI, 6b:0045:60sa din teesenessesenes 15.25 
De BW eOkirenes been Re dekedenene eee 7.00 
Dressed— 
Flooring, }}”— 
Se ee le I, De 66555. xd ccaccccvanwes 55.75 
ee 8 ee re ee 53.50 
ee  . 66o cs beba ei wae thhienbesenawnn 47.00 
PG sane ch GeRe deat akee oka 42.00 
ee GU Es 2.6.0 6.0 Rte bob ecceedeanee 45.00 
Box bark strips (dressed or resawn)....... 16.25 
Roofers— No.1 Air dried* 
ME cscicversebarteskaaadeuen $27.00 $18.75 
MT. Noteu hadteieminevaen seers 29.00 19.50 
SET 0c cdnanecdouereborakesa weees 19.50 
BE dsl tnc acti eedeid a Seah waaee 19.50 


*On Georgia Main Line rate. 


WESTERN PINES 


Spokane, Wash., June 26.—Following are cur- 
rent prices f.o.b. mill: 


PONDOSA PINE, 16-Foot, InNcH— 








No.1 No.2 No.3 No.4 No.5 
Se ~ecutsnastiiowale $42.50 $32.00 $20.00 ..... cece 
Mere, | a =m! CO 
ie  caknvreses |) a” eS * eee 
Oe  euendmaa « 4.50 BSR BEBO lccces anew 
re Oe Oe eT SOE 
 & Gesk coer Os ess SE Te 
PoNDOSA PINE SHOP, S2S— 
Factory 
C No.1 No.2 No.3 Com 
5/4 & ve. «+ +-$71.50 $51. 50 $33.50 $22.60 .... 
, ee -- $1.50 61.50 43.50 22.50 ..... 
De sctseekaes shack okean om «coooe nae 
IDAHO WHITS PINE, 16-FooT— 
No.1 No.2 No.3 No.4 No.5 
--$50.00 $47.00 $24.00 ..... pan 
naan one ae |} Se) «6 Sctee: xonee 
49.00 €3.00 F6.00 cocce cvcce 
-- 52.00 43.00 28.00 ..... omen 
71.50 46.00 29.00 ..... BE 
ae > wesee scoce QO | eee 
WHITE Fir, 6 TO 20-Foot, IncH— 
Y 6” 8&10% 12” 4”"&wdr. 
No. 1 & 2....$23.50 $25.50 $26.50 $27.50 ..... 
eG aedauwaas 19.50 20.50 21.50 22.50. ..... 
ne Sisiwincee ss cae | sone aes Senda $16.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 29.—The following are 


f.o.b. Chicago prices on Pondosa pine shop, S28: 

No.1 No.2 No.3 
en 8 See errr $59.00 $44.00 $34.00 
Be dsnicnies csscdesacnssaans 69.00 54.00 34.00 


Above shop prices are for shipments of No. 3 
and better. For straight cars of specified grades, 
add $5. 





CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN via Air Mail] 


San Francisco, Calif., June 20.—The following 
are average prices of California pines as com- 
piled from the report of the California White & 
Sugar Pine Manufacturers’ Association for the 


period June 19 to 25, inclusive: 
California White Pine 
No. 1&2 clr. C. sel. D sel. No. 3 clr. 
SSSR, xccawe $76.59 $66.13 $59.14 $49.53 
a eee 81.60 67.02 59.26 63.83 
fa wcases 76.62 64.7% 52.16 63.00 
fo ee ee 88.02 76.32 65.14 72.71 
Shop— 
OS ES ee ee er err ren $37.50 
No. 1 No. 2 
OF Se ey ee a ee $47.26 $29.75 
Mixed Pines Miscellaneous 
No. 1 com., 1x4 Pee 1.25 
| eee $43.50 Australian ...... 53.73 
No. 2 com.,1xa.w. 28.25 Douglas Fir 
White Fir COMME: cv cccces $19.50 
C&better .....5.. 9.16 Ties and timbers 25.15 
No. 3&btr., com., Lath 
A  * Bae F eee 5 
No. 1 dimen., 1,5 Es catenins 3.60 
SR cesevucas B9.63 BBC 2 occ cc cen Be 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., June 29.—The following prices 
paid for yard items, f.o.b. mill, were reported 


today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4”  - mnenened ipneteeweean $44.00 $39.00 $39.00 
Qiks Casi Koe ek daleme ee 29.00 28.00 ‘ones 
Flat Grain Flooring 

Se” TORE ccccncesonsa a 6=—«s Sabine . 
POS 23.00 a 
EUG” BE DORIEE cc ccccsccoce Pn socee. ” “oor 
FF teccenbuiconantennecs 23.00 eee . «ssa 

Vertical Grain Stepping 
ET  cacicurkessuessaes See 0 4esas 40 e008 
Finish, B&better 
Be OO OE ok bacccscscseses Ca -eetee  avwae 
CASING GRE DABS... <0 600000 ee Senses tee00 
Ceiling 
56nd” Babette? ....cccsscs 28.00 26.00 27.00 
PS nr 22.50 ee. . weeks 
IRE” TOOUEEE cccccccceces 28.00 , . are 
i ptwie siesaabib a cecgua anaes ata 23.00 PEE amen 
Drop Siding 

ge 35.00 32.00 34.00 
D bhees ee aae nese ehewen 28.50 err 


No. 1 Common Boards, S1S and Shiplap 


SO OE OF 6 iecersneenscess 18.50 peers 
SEE kévdcdvcwssaccavecurs a tkase. —anade 
Dimension, No. 1 Common S&E 
Se. TE WE A ce vccdckevas 16.50 15.00 16.00 
Plank and Small Timbers, No. 1 Common 
és 2, 35 GO) 10" .. Bescccess 20.50 18.00 18.50 
3x12”, 12 to 16’, S48....... 21.00 ae 
Timbers, 32’ and Under, No. 1 Common 
Oe > ET sox kecsatseseneee ae 20.00 22.00 
Shop 

HEeEMLOCK— 
1%x2”, 5-inch and wider Vertical grain— 
ee 8 ee rrr ere Terre $26.00 
DG: Ee wae i be oe bace wb 044905 S ese eha ks bea 16.00 
BEG. dh. Keeeccenskeeeekkenkenss sau eereenas 10.00 
Fir— 
4/4 and 5/4 Kiln dried, S28, vertical grain. 35.00 
6/4x6” Rough, air dried, No. 1...........00- 25.00 
8/4 Vertical grain, kiln dried, S2S.......... 35.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 29.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


Be” BOO, 2 a6 00606 65.0605:00004800000 605 $42.00 
nh 2 Mc on a edk casa bs aed eae eee 40.00 
De. Oh Ma cebeesndnsedansasesenedd tre 30.00 
1x3 and 14%” No. 2 clear and better........ 45.00 
No. 3 Clear.....seeceesesceces 32.00 
Slash Grain Flooring 
Ize” Me. 3 Cheer GRE DOCH. oc ccceccccsecss 27.00 
ES 2 a eee ree 21.00 
1x6” No. 2 clear and better.....scccccccces Sar00 
De GD ba wctces 0 os0seeves earns: Se 
Vertical Grain Stepping 
14% and 14%” No. 2 clear and better........ 60.00 
Finish 
Dems B GRR WIE DTN a6 66:0 60 9050606046450 50.00 
Ceiling 
5x8” No. 3 cleat and Dettel....ccscccescves 26.00 
ee reer a 
re - Fea. oe ON Ws 0.k'o-.0'0-0-0 4 060 90405040% 27.00 
Pe: We GH, hae cvwedeesereecceeweevesese 21.00 
Drop Siding and Rustic 
ae ek SI Ps 6b rr bsresnnceeeecesen 31.00 
Bee. BG aoa dawdnekewesececrsbeseseas Ee 
Boards 
DG. O  dasedkcbiebedetedcdsdemawaewseas $15.00@16. = 
PG EE Sedcwoecce ee debedeceresvatssbecsounnes 
Dimension—2x4-Inch, S4S 
ti ee EE DE ciccendeasenawesebontendkoen 15.50 
SUG. Oe aavaveearsteenesss4unseededevaseenauwwe 12.00 
Timbers 
PEE tna tkud absnhh on ddenesee eran ene enee den 17.00 
ee” Se SN os chase adornckcxnse sere somason 18.00 
Miscellaneous Items 
CD. II 5 ooh 560106008 048bedeasres 14.00 
> ee Ree ere er re ee 3.25 
Fir lath, green, for water shipment........ 3.00 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portiand, Ore., June 29.—The following are 
prices for mixed cars prevailing here today: 


Finish— ’ Factory stock— $30.00 
a $73.00 M tte eeeees 

ov | 1 Ree 32.00 

a OORT" vbven 63.00  Apdebyeepcaiee 33.00 

Bevel siding - T -rekeseuces 34.00 

ST nates begs Sr eae 4.50 

Be ckobewkeos 31.00 Green box lumber 19.00 
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WISCONSIN HEMLOCK 


The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLocK Boarpbs, S1S— HEMLOCK, ™, 1, $1S1E— 
g° 10-14’ 16’ 18-20’ 8-16’ 10-14’ 

1x 4” $27.00@28.00 $28.00@28.50 $29.50@30.00 $32.00@32.50 $28.50@29.00 2x 4” $30. 500 31.00 $30.00@32.00 
1x 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 2x 6” 27. 50 28.00 28.50 29.00 
1x 8” 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 3x 8” 29.50 30.00 30.00 32.00 
1x10” 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 2x10” 29.50 30.00 32.50 33.00 
1x12” 33.50 34.00 34.50 35.00 36.00 36.50 39.00 39.50 35.00 35.50 2x12” 30.50 31.00 33.50 34.00 


For merchantable S1S, deduct $3 from price of No. 1; for No. 


For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


2, deduct $5. 


wider, $18@20 


i, 

16’ 18-20’ 22-24' 
$31.50@32.00 $34.00@36.00 $35.00@36, 
30.50 31.00 33.00 35.00 35.00 36.99 
31.50 32.00 33.50 35.50 35.00 36.99 
33.50 34.00 35.00 37.00 36.00 37,9 
34.50 35.00 36.00 38.00 37.00 38.99 


No. 3 he peat rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” 


and 





CYPRESS 


St. Louis, Mo., June 28.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades Factory 
Tank Selects Shop Box 
ST ae $116.75 $ 68.75 $48.75 $32.75 
| Ree 121,75 78.75 60.75 34.75 
, 2a 123.75 81.75 63.75 34.75 
Oe ékennedeannes 131.75 94.00 71.50 33.50 
a 136.75 102.75 ae nan 
| a saesees 136.75 102.75 f__-- 
re wecéeneweanes 41.75 107.75 3 err 
ee SR EE oc pc acedeeutdee meus ca dees $24.75 
Comrion Rough— No. 1 No. 2 No. 3 
Dr” cbctccnhatnwekwwad $52.75 $43.75 $31.75 
iS ae 48.75 $1.75 


Add $2 for specified lengths on common grades. 
Finish, S1S or S2S— 


Heart A B Cc D 
1x4—10” -$104.00 $ 99.00 $ 92.00 $ 82.00 $72.00 
ee ¢exewes 110.00 108.00 110.00 90.00 79.00 
! See 127,00 122,00 112,00 104.00 ..... 
SE” exaeads 137.00 132.00 122.00 115.00  ..... 
Bungalow Bevel Siding— A B C&btr. 
OM ctcdunewbemeanbiued $74.75 $65.75 $63.25 
De <érbhkteatusdedavese 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
Pr” wseseunn --$48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No. 1 No.1 No. 2 

FAS Select Shop com. com. 
See. ewiaenasewa $ 75 $60 $38 $31 $26 
Dl “anne ades 80 63 50 35 29 
Ml esxaeceen 80 65 52 35 29 
Oe -ssvesaeus 85 70 55 37 31 
en -aheseanwa 105 80 70 roe eee 
Boards— No. 1 com. No. 2 com, 1” random 
a -Atevsanmus easel $42.50 ae 8 8=—s heen 
8 — rR ee 42.50 cS! iar 
DS thas dew oueds's 43.50 | ia 
ee 53.00 een 
Pee DE sepenktes Geeke ‘exesies $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, June 29.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles— Best Primes Economies 
 tiarveacssseaseunnd 5.70 $3.20 inde 

| Gel hiedicdie emia cacuene 6.70 4.85 $3.90 

M” Sitsbhsedkuee wanes 6.95 5.45 4.30 

- venpntkavesesseuees 6.95 5.45 4.30 
Lath, 4-Foot, %x1!//2-inch— 

Dt Mek eacedaaue $8.90 SS See $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 


June 19, as reported by the Oak Flooring Manu- 
facturers’ Association : 

$BX144"” BRX2Y%” %xly” %x2” 
Cir. qtd. wht... .$131.50 $131.96 ..... $97.80 
Ca GR. SOc ess weves 03.78 $69.08 ..... 
Sel. qtd. w.&r... 72.32 hae 57.64 
Cir. pln. wht.... 71.31 87.51 57.76 71.51 
Clr. pln. red.... 69.16 79.67 56.83 60.95 
Sel. pln. wht.... 58.73 72.76 47.98 48.53 
Sel. pln. red.... 58.38 69.86 49.82 48.77 
No. 1 common... 44.63 54.39 25.36 24.59 
No. 2 common... 17.79 | ae 7.35 

%x1 % ” y, x2“ ts x1 ly, ” ti a” 
Sr er POR. cece acens . enese «ceewe 
I” eS ee 'lUlUel Yl Oe 
Clr. pln. wht.... 79.05 Ul [Fae $78.51 
Cr Mee SOccas wenn 2 Sire 74.86 
Sel. pln. wht.... 64.00 68.44 $53.50 63.83 
Sel. pln. red.... 64.88 he «ers 59.35 
No. 1 common... 40.50 CSF Fee 35.41 
No. 2 common... 15.42 Dee whaes hdaS 





OAK FLOORING STRIPS 


Chicago, June 30.—The following are carload 
prices, f.o.b. Chicago, on #x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








——White—— Red 
Qtrd Plain Qtrd. Plain 
Pe -cascecanes $134.00 $88.00 $124.00 $82.00 
Sap clear ...... a -seene dimen anees 
BONNE scccececces 73.00 71.00 71.00 71.00 
White Red 
Boke eecaaceccecseneen $46.00 $44.00 


Cincinnati, 


POPLAR 


Ohio, June 29.—The 


following are 


average wholesalers’ carlot prices, Cincinnati 
base, on “‘soft texture’’ poplar: 
Sorr TeExTuRE— 4/4 5/&6/4 8/4 








Louisville, 


market continues steady, 


Ky., June 


28.—The 





POPLAR BEVEL SIDING 


poplar Siding 


there being no change 





aa $100@110 $110@120 $110@120 sia oe on ; 

Saps & select 72 #77 82 #88 82 88 in prices, while demand is very fair, and pro. 

No. 1 com..... 50 55 6650-670 0670) TS | <ducers are reported to be fairly busy. Smal) 

No. 2 com. A.. 36 38 42 45 45 48 é PIN pss aS . ora Ae 

No. 2 com. B.. 25 27 27 29 28 30 frame construction is quite active. Prices read: 
— wom 5 0 sneee eee Clear Select No.1 No.2 

aD ccewaves er O@ 95 5 5 er 

Saps & selects. 60 65 70 75 75 80 | S-inch ............ $55 $40 $30 $22 

No. 1 com..... 45 48 52 55 a US eae 55 30 22 

No. 2 com. A.. 33 35 37 40 40 ae ee 50 24 18 

No. 2 com. B.. 25 2 26 28 27 30 

Memphis, Tenn., June 28.—The following is a summary of Chicago/Cleveland average hardwood 
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prices obtained during the week ended June 22, as reported to the Hardwood Manufacturers’ 
Institute: 
RED GUM BLACK GUX RED OAK-CONT'D SUPT MAPLE-Conta nu ILLOW-C on td 
Quarterea Guartered Pla in 
Figured ‘ood 
Chgo Clev Chgo Clev Chyoe cvlev Chgo Clev Chgo Clev 
Pirets & Seconds Firsts & Seconds Firsts &SecondsContti] No 1 Com & Sels No 1 Com & Sels 
4-4 ° eee 4-4 48.75 ... |] 4-4 86,50 110,50 G-4 4e- 73.25 |} 4-4 _ 43.75 
Quartered 6-4 56.25 eee 5-4 111.75 127.50 No 2 Common pA 
Firsts & Seconds No I Cow & Sels 6-4 109.25 126.50 4-4 eco 36,75 Firsts & Seconds 
5-8 78.0 eee 4-4 29, coe 8-4 120.00 136.25 5-4 45.75 4-4 69,25 
4-4 99.00 ae. 6-4 48,25 ,.. ||12-4 ese 170.25 FARD SaAPLE 5-4 73.76 eee 
5-4 102.50 eee TUPELO No I Com & Sels Firsts & Seconds 6-4 76,00 eee 
8-4 103.25 eee Quartered 3-4 53.00 ... 4-4 46. 86,00 8-4 84,25 ... 
No I Com & Sels Firsts & Seconds 4-4 61,00 67.50 8-4 eee 92.00 No 1 Yom & Sele 
4-4 57.25 nee 44 50.50 ... 6-4 eee 80.50 |] "No 1 Com & Sels 4-4 48,00 ... 
5-4 69.25 sane Plain 8-4 ose SOR5 8-4 .»- 72,00]| No 2 Vommon 
6-4 67.50 eee 13-17" Box Boards No 2 Common BEbcr 4-4 28.25 ... 
8-4 67.50 see 4-4 S2.78 cee 4-4 46.75 ... Firsts & seconds 5-4 30,50 _... 
Plain 9-12" Box Boards Sound Worny 4-4 61.25 eee pL Leg 
Firsts & Seoonds 4-4 61.85 cco 4-4 37.50 ... No 1 Com & Sels No 2 Vommon 
5-8 zee O cece Firsts & Seconds Sound Wornmy Mixed 4-4 46075 4-4 os 59.25 
3-4 7.75 eee 5-8 @ eee 4-4 41,00 eee 2 : : 
4-4 (97,00 aes 3-4 39.00 ne 8-4 48:25 ans Firsts & Seconds Firsts ¥ Seconts 
5-4 104,25 ... 4-4 43.00 51,50 POPLAR 6-4 65.25 ... 474 nee §=148,75 
6-4 106.00 .., No I Com & Sels Plain 6-4 67,00 ... wo 2 Common P 
8-4 107.25 ae”** 4-4 36.25 37.25/||Firsts & Seconds lio 1 om $ Sas b-4 it 92,25 
No I Com & Sels 6-4 42.00 eee 5-8 eee 94.00 4-4 42. eee : 
3-8 eco 34.75 ||No 2 Common 4-4 coe 62 6-4 49.50 ... Firsts & Seconds 
5-8 42.50 ee0 4-4 32.50}) 5-4 oe ' x 6-4 49.50 ... 4-4 _... 66,25 
4-4 58.25 66,00 Writ OAK 6-4 eee 108.25 No 2 Common eee 
5-4 63,00 73,50 Quartered 10-4 con 200.88 4-4 26,50 Firsts % Seconds d 
6-4 65.25 73,00 |iFirsts & Seconds Saps : 4-4 75,75 86,75 
8-4 eee 77,75 || 3-4 . ee 4-4 70,75 75.75|| 13-17" Cards 6-4 90,00 .«.. 
Ro 2 Common 4-4 128.25 157,00]| 5-4 eee 3.75 4-4 78.25 ... 8-4 91.50 100,25 
4-4 34,50 5-4 145.00 178.75 6-4 eee 75.75 9-12" Box Boards 10-4 coe 218.85 
6-4 148,25 174.00]] 8-4 684.75 88.25 4-4 67,00 ... Selects i Ww 
SAP GUM 8-4 161.50 ... ||No 1 Com & Sels Firsts & Seconds 4-4 65,00 «.. 
Quarterea No I Com & Sels 5-8 coe 6858 BB 4-4 53.75 oe. S-4 70,25 ose 
Firsts & Seconds 1-2 52.75 oe 5-4 ooo |§6=68h-= VS 5-4 60,00... 6-4 68.50 «.- 
- 20 eee 5-8 66,00 ... 6-4 ees 94,00 ]] No 1 Com & Sels 6-4 75.50 as 
4-4 59.75 eee 24 71.75 cece 8-4 eco 89.25 4-4 39.25 ... 10-4 85.25 «+ 
6-4 66.50 oe. 4-4 79.75  ... ||/NO 1 Common No 2 Common 12-4 90.25 — ose 
8-4 67.75 eco 5-4 eee 109,00 5-8 37,00 51.25 4-4 35,25 eee No 1 Shop & ® 
2o-< 70088 one No 2 Common 3-4 eee 565,00 5-4 37,00 te 4-4 40.00 46.50 
2-4 84.0 eee 4-4 59.25 eee 4-4 50.25 ... S- . see 
No I Com & Sels Plain 8-4 61.00 eee Quartered 6-4 66,25 .. 
4-4 45,75 eee Firsts & Séconds No 2 Common Sound Wormy No 1 Yommon & W 
5-4 50,00 ... 1-2 554075 ee 3-4 ees 39,00 4-4 one = 4475 4-4 37.50 see 
6-4 51,00 4... 5-8 76.25 84,25|| 5-4 aoa, ue Plain 6-4 40,00 ..- 
8-4 55.25 ... 3-4 83.75 eo 6-4 30.75 ... Firsts & Seconds 8-4 34,00 ..- 
10-4 68.75 ee 4-4 90.50 114.25 ]|/No 2A Cormon 4-4 -++ 105,00}| Wo 2 Common x W 
12-4 71.50 ee 5-4 111,00 126.50]] 5-8 25.50 29.25 No 2 Cornon 4-4 29,50 «+. 
Pla in 6-4 112.00 123,.25j/ 4-4 36.50 ... 8-4 30.50 b-4 31.25 . 
Panel & Wide Wo.1 6-4 132,00 129,25|| 5-4 wee «645,75 || PAS Worry 6-4 33.50 
4-4 73.50 = oes $=] 12-4 171.00 ... |] 8-4 eee 54,50 4-4 «6. 59,00]) Boxing RV 
13-17" Box Boards No I Com & Sels No 2B Common 5-4 ... 62,00 4-4 23.75 
4-4 70.75 74,.25|) 1- er - coo 86.86 6-4 ,.-. 568,75|) Pecky k W 
awar FAS 5-6 52,00 ... 4-4 26.50 29,75 8-4 ... 62,00 4-4 23,25 oe 
5-8 58,00 eee 3-4 56.25 eee No 3 Common Sound ‘Y'ormy 
4-4 67,75 eee 4-4 64.00 80.25 6-4 iw 31.00 4-4 ooo 42.75 
5-4 66.50 ... 5-4 66.50 75,75 & eee 45,00 
Firsts & Seconds 6-4 70.75 82.75 ||Firsts aSeoonds 6-4 one 42.75 
-¢ + We O-G@ 8 GLL.7S = ace 5-8 66,50 ? 8-4 -. 46,50) 
es 47,0 eee No 3 Com-Flg Grade 4-4 83,00 108. 16 ASS 
3-4 52.25 eee 4-4 32.75 eee 6-4 91.75 ine Firsts & Seconds 
4-4 57.50 66.75 || lo 3 Common 8-4 93.50 124,25 4-4 eee 76.50 
S-4@ 60.25 67,004] 4-4 25.00 28,00 /|/10-4 ee” 5-4 «2.  8&7,00 
oS Gate eve 54 27.75 12-4 coe | 62186.88 8-4 eee 102.00 
8-4 68,50 6-4 29.25 || No 1°Com & Sels No 1 Com & Sels 
No I Com & Sels Sound orny 4-4 56.25 eee 4-4 cece 56.50 
2-B 85475 ee 4-4 250 51,.00]] 5-4 60.25 ... 5-4 oe = 5700 5 
5-8 29.25 eee 5-4 62.00 eee 6-4 58,00 ese No 2 Common 
3-4 32,00... 6-4 e+e 63,00]] &-4 68.50 87.50 4-4 42. 32.75 
4-4 39.50 42.75 8-4 59 .00 222 10-4 cece 108.25 No 3 Common 
5-4 46.50 ese BED OAK 12-4 eee 96.75 5-4 e 30,00 
6-4 46,00 4... Quarterea No 2 Common SYC ATONE 
No 2 Common Firsts & Seconds 4-4 32.25 eee a Ss 
5-8 186.50 eee 4-4 99.50 eee No 3 Comnor Firsts & Seconds 
4-4 26,00... Wo I Com & Sels 4-4 25.25 ... 5-8 46.25 eee 
5-4 26.75 .., 4-4 65075) ane 5-4 24.25... No 1 Vom & Sels 
6-4 26.00 ... Plain DUFT Parle 5-8 36 
xed conse” eee Firsts & Seconds Firsts econds 
4-4 24,00 ... §-¢ 38:39 aoe 8-4 xo 93,25 Firsts & Seconds 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, June 29.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, 
west Virginia, and Tennessee hardwoods today: 





4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
QuarTeReD WHITE Osak— eee 
FAS soccee se MERe@ ees et Spe cy ses FAS ° otes e@ 70 $ a 75 $ Hh 75 
Selecta ..--.-- 105 No. 1 com. 50 56 53 56 
No. 1com..... 80 4 38 130 0 4 No. 2 com.....- 28 31 33 38 38 £438 
2 com... 45 50 54 59 55 60 CHESTNUT— 
Sound wormy.. 43 45 52 57 55 60 FAS cmihaae's $100@105 $112@118 $122@128 
Dp OaAaK— Oo. 1 COM..... 0 
Ga Se 6 No. 3 com..... 20 21 21 22 21 22 
ys, axeznes - SIGs coe 4ee See eet Sd. wormy and 
0. fo ce ee ee No. 2 com... 36 38 38 40 40 42 
No. 2 com..... 40 rt occ cee coe ceo Sd. wormy and 
PLaiIn WHITE AND Rep OakK— No. 1 com. & 
FAS -sseee++-$105@110 $115@120 $125 @135 better ...... 38 42 43 45 45 47 
Selects ....-+- 80 85 90 BircH— 
No. 1 com..... 60 He 70 75 7 80 PRM ccsccvece $105@110 $110@115 $115@120 
No.2 com..... 42 45 47 50 48 52 No. 1 com. and 
No.3 com..... 22 24 23 25 24 27 Gesccnw FF PRt Fp? Ff 
Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 33383 38 38 40 
HICKORBY— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
BAS ...ceeee s eee eee $ 95@105 $ 95@105 PAS ....- ----$ 65@ 70 $ 70@ 75 $ 75@ 80 
No. 1 com..... ose ees 65 70) 8665 70 No. 1 com -- 42 45 47 50 47 50 
No. 2 com..... Coe | eK 35 40 35 40 No. 2 com..... 27 30 30 33 33 —~= 35 
MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
ints ekhieeinicaamenbaned $75@ 80 $ 80@ 85 $85@ 909 $95@105 $110@115 
He. 2 COM. cccccccccccvceccces 50 855 63 «68 68 72 77 ~~ =81 90 8695 
No. 2 COM... cccccecccece cocce 38 35 40 41 45 48 50 50 8653 
WHITE ASH— 
BAS .ncccccccccs eoeeees --+--$ 95@100 $107 @112 a tae $125@130 $155@160 
No. 1 com. and sel......... ~—s & 72 T7 82 100 105 95 100 
No. 2 COM... ccccecece stoceas ee 32 35 35 40 40 45 45 50 50 3=6—55 
The following list represents present value of Cincinnati, Ohio, June 29.—Average wholesal- 
hardwoods, f.o.b. Lower Michigan mills: ers’ prices, carlots, Mississippi Valley woods, 
No.1 No.2 No.3 Cincinnati: 
FAS Selects com. com. com. GumM— 4/4 5/4&6/4 8/4 
Bass wooD— Qtrd. red— 
4/4 $ 65@ 70 $ 55@ 60 $ 45@ 48 $26@28 $22@24 rere sasee1e sa eat sssee1s 
He os fe es tt a i at] gue rede: 
6/4 75 80 trd. red, o f bp 
74 80 85 70 75 60 65 38 40 ves. OAS BAP PO eG 00 62@ 65 68@ 70 
10/4 95 100 85 90 70 75 45 50 ...... Me. 1 com... 45 50 52 
ee PNAS. $5@100 100@105 105@110 
5/8 ‘No. 2 common and better 30@32 12@14 a eeeeese sor” = . = 
vA 60@ 65 50@ 55 35@ 40 25 27 18 20 No.l com... 53 58 58 63 63 68 
5/4 65 70 55 60 45 28 30 20 22 Sap: 
6/4 70 7 60 65 43 50 30 32 20 22 Bxbds., 18-17” 65@ 7O ... wee * coe coo 
8/4 80 85 70 75 55 60 33 35 20 22 Plain FAS 6” 
; & wider... 52 55 54@ 58 58@ 62 
BircH— No.1 com... 36 38 38 40 40 43 
4/4 105@110 85@ 90 50@ 53 30@32 18@20 No. 2 com... 22 23 24 25 26 29 


5/4 110 115 90 95 55 58 32 35 20 22 “a 
/4 110 115 90 95 60 65 37 40 20 22 | MAPLE 


8/4 115 120 95 100 70 75 40 45 ..... : Spot worms N. 
10/4 120 125 100 105 85 90 50 55 ...... D log run...$ 40 $ 55 $ 60 
12/4 125 130 105 110 90 95 50 55 ...... Sorr ELM— 4/4 5/4 6/4 8/4 
16/4 140 145 120 125 110 115 ...... eae FAS ...... _ $65 $67 $67 $70 
Sorr ELM— = : com.... pf ” % 4 
4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 O. 2 COR oe 
Hr 70 15 rsd 65 47 50 28 30 22 24 | CorTronwoop— 4/4 5/4&6/4 8/4 
6/4 75 80 65 70 652 55 30 32 22 24 FAS, 6” & wdr.$ 53@ 58 $ 58@ as. ae 
8/4 80 85 70 7 60 65 40 45 ...... No. 1 com..... 38 ie ce bee 
pf 90 129 80 85 70 1 45 60 aoe No. 2 com..... 31 33 33 Me vin “aes 
95 00 5 9U oped 

16/4 115 120 105 110 95 100 50 55 ...... QuaRTeRED WHITE OaK— 

FAS .........$123@128 $128@133 $133@138 
Harp MAPLE— Selects PES 92 97 97 103 102 107 
4/4 75@ 8 60@ 65 5 5 30@32 16@18 . 1 COMm..... 
Ue mee as ase re be oo abe aT isa No. 2 com....: 40 45 45 50 50 55 


6/4 85 90 70 75 60 65 35 37 20 22 :; ll 
4 95 100 80 85 70 75 40 45 20 22 | QUARTERED Rep Osx 


10/4 110 115 95 100 85 90 45 50 23 25 Pe steenee Sere ne see wee wee 

12/4 120 125 105 110 95 100 45 50 26 28 No. 1 com..... ee 

14/4 140 145 125 130 115 120 50 55 ...... No. 2 com..... 38 40 a See: peel kee 

16/4 160 165 145 150 135 140 50 55 ...... | pratw Wares azo Ree Oaz— 

HagD MAaPpLe FLoorinG Stock, RoucH— = gneeee ‘seen 0 oy $ sos sasee1 

4 fa 29%@ 25 fy 1¢ ONNGEE ccceees 

Rm SO ¢ 22S Eee No.1 com..... 53 658 58 63 63 68 
Pore eee ee nen =~ = No. 2 com..... 38 42 42 45 45* 50 

Sort MAPLE— MA SQ. 22 22 25 25 +4 

4 65@ 70 55@ 60 40@ 45 28@30 18@20 | Sound wormy.. 35 38 40 45 45 


5/4 75 80 65 70 50 55 33 35 20 22 
6/4 80 85 70 75 55 60 38 40 20 22 


/4 8 90 75 80 60 -65 40 45 20 22 | por Editorial Review of Current Market Con- 





EXD Dr1ep WHITE MAarLe— ditions See Page 39 
WE TIOOTE 2 nccece. Dt a. sidene s6b000 eueee ose 
5/4 115 120 ........ MUM Scunss conkis ie sale 


Te: ee 95 100 


8/4 125 130 ........ er GE Aecudc acadeu NORTHERN PINE 


aaa MINNEAPOLIS, MINN., June 29.—Northern 
pine manufacturers are selling large quantities 
HARDWOOD FLOORING of their products. This week business continues 
brisk. Retailers, ordering by telephone and tele- 
Sales by Michigan and Wisconsin flooring mills graph, are purchasing on an emergency basis. 
of maple, beech and birch flooring, D&M, as re- The order files of the manufacturers se not 
large. Industrials are buying in small quantities. 
ported to the Maple Flooring Manufacturers’ Asso- Prices are firm. 
ciation, averaged as follows f.o.b. cars flooring mill cm Ph 
basis during the week ended June 26: BUFFALO, N. Y., June 28.—The northern pine 
_ ss . iss trade is rather slow, and prices are unsettled, 
a Clear No. 1 Factory though not much changed. Low grades are com- 
ere $74.56 $50.37 8 3=—s ww ss paratively firm and not in any large supply. The 
_ ey $3.35 67.50 $38.68 late development of the crops is curtailing the 
%x1,” re ee ee sale of low grades for box and crate making. 











BOSTON, MASS., June 28.—Northern pine buy- 
ing is confined almost entirely to small lots for 
prompt delivery. There is considerable competi- 
tion with other woods, but offerings are not 
heavy and sellers are not especially urgent. 
Hence prices are held fairly steady. 


NEW YORK, June 28.—Wholesalers are not 
pressing for business. Stocks are not plentiful. 
Regular customers find little difficulty in having 
their needs supplied, but no new business is 
developing. Prices are steady. 


NORTH TONAWANDA, N. Y., June 29.—Sales 
for the last week have not been as active as for 
several preceding weeks. Taken as a whole, 
dealers state that June will show a greater vol- 
ume of business, though, than any month this 
year. Consumers are ordering only for actual 
needs, and specify prompt delivery. Softer 
prices are reported during the last week. 


EASTERN SPRUCE 


BOSTON, MASS., June 28.—The demand for 
eastern spruce frames is quiet. Some mills have 
pretty well cleaned up accumulated orders and 
sellers are rather conciliatory in efforts to book 
new business. Offerings of Provincial random 
are limited and quotations remain steady. Boards 
are scarce and firm. 

NEW YORK, June 28.—Business has improved 
a little during the last week, although prices 
have not advanced. Some good sales of large 
lots were reported by several firms. Shipments 
have not been very heavy of late. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 29.—There has 
been a substantial improvement throughout the 
Northwest in orders for white cedar posts; re- 
tailers’ stocks are low, and with improvement in 
sales to farmers the wholesale market is react- 
ing quickly. The pole business is only fair. 


HARDWOODS 


CHICAGO, June 29.—The northern hardwood 
market lacks the snap which characterized it a 
month ago. Distributers report about the same 
volume of business but it is hard to get, and 
prices are not attractive. Most of the demand 
this week is from the furniture and automobile 
trades, but they are not buying in any volume. 
The southern hardwood market has begun to 
feel the effects of curtailment of mill production, 
and prices seem to be strengthening. Sap gum 
is one of the leaders in the upward trend, inch 
common being especially strong. Much of the 
house and apartment building in Chicago terri- 
tory has reached the point where the flooring is 
now being done, and the yards report a good 
demand for oak flooring especially in the com- 
mon grades. 

INDIANAPOLIS, IND., June 29.—Demand for 
hardwoods is spotted, some industrials buying 
rather actively and others being practically out 
of the market. Veneer manufacturers are buying 
in fair volume; they report demand for veneers, 
particularly walnut and brown mahogany from 
cabinet factories, is good. There is some demand 
from furniture factories. Railroads are buying 
sparingly. Prices are not strong. 


NEW ORLEANS, LA., June 28.—Better call is 
reported for some items of sap gum, and for inch 
FAS plain red gum. The call for oak flooring is 
better. Tupelo molding has moved so well from 
certain mills in this territory that stocks are 
temporarily cleaned up. 

KANSAS CITY, MO., June 29.—There was 
some pick-up in demand for hardwoods last 
week and the increase was well scattered. There 
is a good demand here for piling and other rough 
stock for government work. The motor trade 
holds up well, but furniture factories are slow to 
buy. Prices on most items are weak. 


ST. LOUIS, MO., June 28.—Southern hard- 
wood trade has shown no appreciable improve- 
ment within the last few weeks. Possibly the 
strongest item is l-inch common sap gum. A 
few orders and inquiries are coming from fur- 
niture factories, planing mills and box plants. 
but the automobile body trade is not buying. 
Hand-to-mouth buying seems to prevail all down 
the line. Prices are held fairly firm. 

CINCINNATI, OHIO, June 29.—Hardwood 
business continues rather spotty. Orders are 
numerous at times, but generally are for small 
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4‘ more here 
means 


longer life here 


leven grades of hides are 
offered to belting manufac- 
turers. Only two of these 
are equal to the exacting 
specifications laid down by 


Graton & Knight. ‘Their 
cost per pound averages 


from 33144% to 45% higher. 
But they are the most uni- 
form, the most skillfully re- 
moved, the strongest fibred 
hides that can be bought. 


They make ‘the best belt- 
ing leather; belting leather 
that has the capacity for 
long life. And that’s what 
you, the user of power belt- 
ing, are most vitally inter- 
ested in when you belt the 
drives in your plant. 


Graton & Knight leather 
belting is the product of a 
controlled process, every step 
of which, from the purchase 
ot the hide to the selection of 
the right belt for the right 
drive, is governed by chemi- 
cal and engineering exact- 
ness. 


That’s why Graton & 
Knight belts Jast longer. 


GRATON & KNIGHT COMPANY 
Worcester, MASSACHUSETTS 


Branch Offices throughout the World 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING LASTS LONGER 


The “STANDARDIZED BELTING MAN- 
UAL” contains 170 pages of useful 
information about belting. Send for 
a copy. Address Dept. 101-B. 


intended to fill in depleted stocks. 
Prices are practically unchanged, though the 
market has a little firmer tone. There is less 
price cutting to induce buying. 


amounts 


COLUMBUS, OHIO, June 28.—Orders are com- 
ing in from both industrial and retail sources 
and trade is on a better plane than a few weeks 
ago. The price list is better maintained and 
the tone of the market is improved. Furniture, 
automobile and musical instrument concerns are 
buying for current needs, and retailers are re- 
plenishing stocks. Railroads are placing some 


business. Flooring is the strongest feature of 
the trade. Oak prices at Ohio River: 

FAS No. 1 No.2 No.3 
Quartered ..ccoces $145 $90 $50 re 
Py -ccwsekenaaeee 105 72 45 $20 


HOUSTON, TEX., June 29.—Furniture manu- 
facturers have come into the market in a rather 
unexpected manner the last few days. Two local 
lumber concerns handling hardwoods reported 
more inquiries in one week than in the previous 
two months. The inquiries principally pertain to 
l-inch common sap gum, which is scarce. The 
price on this item advanced $2, making the mill 
price $30. FAS sap gum is still moving slowly. 
ted gum also is slow, except for export. Cy- 
press demand is fair. -All available magnolia is 
taken at good prices. 

BALTIMORE, MD., June 28.—Hardwood 
stocks are in rather better request. Assort- 
ments in some sections are fairly large. Prices 
have not been materially changed. Some dis- 
satisfaction is expressed with the state of the 
export business, claims for allowances on one 
ground or another continuing to be numerous. 


MINNEAPOLIS, MINN., June 29.—Northern 
hardwood is moving in fair volume, although 
consisting almost entirely of small orders. 


Wholesalers encounter keen competition. There 
is no surplus in the hands of the mills, although 
the new cut will soon be ready for shipment. 
Stocks generally are firm in price. Concessions 
on basswood are causing some weakness. Mills 
are producing in fairly large volume. 


BUFFALO, N. Y., June 28.—The hardwood 
trade is quiet. Yards are moving small lots in 
the majority of cases and there is no disposition 
among the chief industrial plants to lay in fu- 
ture supplies. Much competition is reported from 
southern sawmills. 


NEW YORK, June 28.—Flooring and industrial 
stocks are in good demand, and some other grades 
are moving briskly, especially oak. Generally 
a hand-to-mouth policy prevails, but some firms 
have taken on large lots. Good chestnut is 
rather scarce. Prices are unchanged. 


BOSTON, MASS., June 28.—The hardwood 
trade is quiet. Prices have become a little more 
unsteady and buyers are cautious. Some strong 
sellers refuse to concede and insist that with 
moderate stocks in first hands and limited pro- 
duction the market is certain to strengthen. A 
noticeable feature is that nearly all customers 
are insisting upon speedy shipment. There has 
been a little improvement in hardwood flooring 
demand, but prices remain irregular. Clear floor- 
ing, 13/16x244-inch, is now offered at: Birch, 
$80@87.50; maple, $89.50@98.50; oak, white, plain, 
$97@101.50; selects, $80@82; No. 1 common, 
$62.75 @66. 


NORTH TONAWANDA, N. Y., June 29.—Buy- 
ers have been showing a greater disposition dur- 
ing the last week than for a number of weeks to 
hold off placing orders, buying only for imme- 
diate requirements. Prices have been fluctuat- 
ing, the tendency being toward a lower level. 


LOS ANGELES, CALIF., June 26.—The market 
for hardwoods remains steady with trade holding 
up to the average of last week. Most demand 
comes from factories. Prices are steady. 


FIR, SPRUCE, CEDAR 


CHICAGO, June 30.-—A slight strengthening in 
the Douglas fir markef, is noted in Chicago ter- 
ritory, according to local distributers who are 
experiencing some difficulty in placing orders. 
On account of the Fourth of July shutdown on 
the Pacific coast, mills are more particular about 
accepting orders and are eager only for those 
which fit their stocks. Dimension items are in 
good demand and stocks are broken. The volume 
of business remains about the same with a good 
proportion of it mixed car shipment to country 
yards. 


. volume is from country yards in the East, accord- 


endiitigad 

NEW YORK, June 28.—Fir arrivals have pee, 
fairly heavy and sales commensurate with them 
although hardly sufficient to make much of a, 
impression on accumulated stocks. Lumber ar. 
riving of late has been of good quality and well 
assorted. : 








BOSTON, MASS., June 28.—The volume ot 
business in West Coast lumber transacted jp 
the Northeast continues to be decidedly more 
satisfactory than the price situation. The mil! 
shipment quotation for an ordinary schedule of 
dressed fir is around $29@30, ship’s tackle, Bog. 
ton, but materially less is being accepted for 
transit lots. An exceptionally heavy June trade 
is reported by most wholesalers. No. 1 common 
fir boards have sold down to $26.50, ship’s tackle, 
Boston, and up to $29 during the last two weeks 


KANSAS CITY, MO., June 29.—Fir demand js 
slow and prices have slipped a little in the lag 
week. There have been too many transit cars 
offered in the last week and they have beep 
hard to dispose of, where loadings did not suit. 
Flooring demand is fair and there is a compara- 
tively good call for finish and ceiling. Commoy 
grades mostly are wanted in the country. 

BUFFALO, N. Y., June 28.—The fir market jg 
unsettled, with some items strong and in rather 
light supply. Wholesalers are doing some busi- 
ness, but orders are being placed in a conserya- 
tive way. The chief strength is in upper grades, 
with vertical grain flooring somewhat higher, 
some mills asking $2 to $3 more on 1x4-inch 
No. 3. 


LOS ANGELES, CALIF., June 26.—The im- 
provement noted a week ago is maintained. 
However, reserves at the docks are much larger 
than demand. There has been no price changes, 


CYPRESS 


NEW ORLEANS, LA., June 28.—Mill group re- 
port shows production above normal and leading 
by a considerable margin, with shipments sec- 
ond and orders third. Local factors report the 
bookings somewhat improved over last week and 
prices unchanged. Mixed cars make up the bulk 
of the business in this territory. Demand for 
factory stock is relatively quiet. 


CHICAGO, June 29.—More inquiries for red 
cypress have been noted in the Chicago market 
during the last week, but the increase in orders 
is hardly noticeable. The greater part of the 


ing to local distributers, but considerable stock 
has been shipped to care for the factory and 
industrial demand. Prices are steady. 

KANSAS CITY, MO., June 29.—City demand 
for cypress has been slow the last week. There 
is a fair business coming from rural yards, and 
inquiry indicates a good volume of orders to be 
placed later. 

NEW YORK, June 28.—Good cargoes continue 
to arrive. Rail shipments are not especially 
heavy. There is a good, steady demand and 
prices continue steady. There is a good demand 
for trim. None of the yards are overstocked 
and few have ample supplies on hand. 





BUFFALO, N. Y., June 28.—The cypress de- 
mand is small, being mostly for small lots wanted 
by industrial concerns. Where the latter have 
contracts in force they are taking stock out 
slowly. Prices are about steady. 

BOSTON, MASS., June 28.—Some orders for 
yard items are being placed right along and 
industrial demand keeps about even. Other 
woods offered at lower prices are securing 4 
share of the business which has in the past gone 
to cypress mills. Prices are well spread, but 
there has been no recent fluctuation. 

3ALTIMORE, MD., June 28.—Though quiet 
prevails, cypress producers seem to find takers 
in sufficient quantities to absorb production, 8° 
that there are no troublesome accumulations at 
the mills. Prices are well maintained. 

INDIANAPOLIS, IND., June 29.—Yard stocks 
of red cypress are light, and orders call for badly 
mixed cars. Industrial demand, while light 
gives evidence of improving. Prices are well held. 





CINCINNATI, OHIO, June 29.—There is a fair 
amount of cypress business, and prices as a rule 
have been steady. The trade expects a fairly 
active summer. 
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HEMLOCK 


CHICAGO, June 29.—The demand for hemlock 
from the small country yards is holding up well, 
and stocks at the mills are somewhat broken. 
No, 1 common, an item called for in all mixed 
var orders, is very scarce, and some mills are 
shipping this item green. Competition from 
other woods is keen, and while stocks are low, 
prices remain the same at $4.50 off list. 





NEW YORK, June 28.—Stocks of eastern hem- 
ick are below normal for the season and ship- 
ments are not heavy. Few yards have large 
stocks. There are large quantities of western 
jumber in the market and yards are fairly well 
supplied. Prices are firm. 

BOSTON, MASS., June 28.—Western hemlock 
has been moving here in good volume, but east- 
erm and northern hemlock is quiet. Mill quota- 
tions on western hemlock are about steady but 
some low prices are being accepted for transits. 
Light offerings of the eastern and northern stock 
permit prices to remain steady. Eastern clipped 
hoards are $32; northern clipped, $31; random, 
«3, No. 1 common western hemlock boards have 
lately sold all the way from $26.50@29, ship’s 
tackle. 





BUFFALO, N. Y., June 28.—No changes have 

taken place in hemlock prices lately and the 
amount of stock offering is not heavy. Local 
dealers have found it necessary to replenish. 
The local outlook for building is favorable. 


WESTERN PINES 


CHICAGO, June 30.—A light but steady mixed 
ar business to the country yards characterizes 
the western pine market in Chicago territory. 
There is good demand for No. 1 and No. 2 com- 
mon which are about the strongest items on the 
list. Shop has hit a toboggan, and suffering in 
competition with northern woods, has been 
yoted as much as $5 lower than it was last 
week. It is hard to move even at absurdly low 
prices. 

NEW YORK, June 28.—Reports of a slight 
softening of prices in No. 1 and No. 2 common 
Idaho pine were general all over town this 
morning, but wholesalers said they had not put 
such changes into effect. Prices, however, are 
not quite as firm as last week, although business 
has improved. 

BOSTON, MASS., June 28.—There is a fair de- 
mand for Idaho white pine. The market is gen- 
erally described as firm, but of late some ten- 
dency has been noted to concede a little on No. 1 
common. Pondosa pine quotations are unchanged, 
ind business during the last week or two has 
been of not more than moderate volume. 

KANSAS CITY, MO., June 29.—With factory 
demand slowing up a little, western pines de- 
mand has fallen off some and prices are a little 
weaker. Common grades are cheap and some 
retailers are filling out orders for finish with 
boards and dimension. 

LOS ANGELES, CALIF., June 26.—Buying of 
California pines is restricted to small quantities, 
s retailers have substantial reserves. Prices 
are Weaker than two weeks ago. 


REDWOOD 


NEW YORK, June 28.—Redwood demand con- 
Unues fairly brisk, with a season of good building 
weather at its climax. Industrial items also are 
n good demand. Small dimension items are 
hoving fairly well, although building sizes are 
best call. Prices are firm. 


KANSAS CITY, MO., June 29.—Redwood buy- 
ing is slow and most orders are based on mold- 
ngs and filled with lath and siding. Prices are 
Weak, 





BOSTON, MASS., June 28.—Redwood trade 
*eeps about even and prices are steady. Large, 
important orders are exceptional, but there is a 
‘ir volume of small lot buying for prompt ship- 
mént from eastern storage stocks. Wholesalers 
N€gotiating for fresh supplies report that pro- 
ducers are firmer in their ideas regarding the 
alue of popular grades and sizes. 


LOS ANGELES, CALIF., June 26.—The last 
Week was featured by demand from eastern 
Slates, Purchases were larger this week than 
48t and prices are fairly strong. 


NORTH CAROLINA PINE 


BOSTON, MASS., June 28.—Most orders for 
‘orth Carolina pine are for moderate quantities 
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LOOK AT THE END OF THE STICK! 


Somewhere the right lumber is produced 
for every use. 


Because it is strong, durable, stiff, and 
holds a nail tenaciously, Natalbany di- 
mension gives you the proper joists, 
studding and frame work. 


It protects an investment in a home. 


Look at the end of the stick. The five 
(or more) rings insure strong lumber. 


NATALBANY 


LUMBER CO., LTD. 
HAMMOND, LA. 


Illinois Central 
Main Line Service. 
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Are Your 


Hauling Costs High 


You can reduce them by using Trackson Full-Crawler 


equipped Fordsons. 


These powerful 2-ton crawler tractors will handle as 
much as a four-horse team, are economical to operate, 





can be driven by unskilled labor, are easily kept in good 
running order, and can be used in places where horses 


could not work. 


The low purchase price, the durable steel construction 
and the economical operating cost make the Trackson- 
equipped Fordson the cheapest satisfactory logging 


tractor! 


Write today for our illustrated booklet “How 


to Cut Logging Costs.” 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
MILWAUKEE, WIS. 


510 Clinton St., 
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to be delivered promptly. The best band sawed 
rough edge is offered at $60@61. There continue 
chances to buy 8-inch air dried roofers at $30. 
Shortleaf flooring is quiet and prices are a bit 
soft, with low range for 1x4-inch: B&better rift, 
$77; C rift, $60; B&better flat, $54. 


NEW YORK, June 28.—Air dried roofers are 
in brisk demand and prices hold firm. Yards 
are better stocked than the first of the month. 


BUFFALO, N. Y., June 28.—Some improve- 
ment in the North Carolina pine trade has re- 
sulted from better weather, but there is not 
much snap to the retail demand. Industrial 
plants are not taking as much stock as usual at 
this season. Prices are fairly stable, with a 
firmer tendency in roofers, 6-inch being $29. 


BALTIMORE, MD., June 28.—North Carolina 
pine mills seem disposed to push stocks on a 
reluctant market. The yard demand is slow, 
although requirements of the builders continue 
rather large. The box trade is not doing much, 
while the market for roofers has stiffened by the 
needs of some big contractors. Prices are weak. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., June 29.—Red cedar 
shingle demand continues light, with movement 


mostly in mixed cars. Stars are $2.25; clears, 
$2.55. 
KANSAS CITY, MO., June 29.—The shingle 


market remains weak, with stars selling around 
$2.15 and clears $2.45. Most demand is from 
country yards. There is a good demand in the 
southwest oil towns for some grades. Lath de- 
mand is slow and straight car orders are scarcer. 
Demand for siding is light and prices on both 
lath and siding are weak. 


ST. LOUIS, MO., June 28.—Shingle demand 
continues light, and prices are firm. Quotations: 
Extra clears, $2.60, mill base, and $4.11, St. 
Louis; extra stars, $2.35, mill base, and $3.69, St. 
Louis. 


COLUMBUS, OHIO, June 28.—Shingle business 
is in fair volume, demand coming mostly from 
dealers in rural sections and in the smaller cities 


tens 
and towns. City dealers are buying high grag, 
shingles for house construction. Red cedar extra 
clears sell at $4.30, and extra stars, $3.85, deliy. 
ered. There is a steady demand for British Co. 
lumbia XXXXX at $5.20. Other varieties are no 
moving briskly. Lath trade is fair and Prices 
are unchanged. 

NEW YORK, June 28.—June sales of easter, 
spruce lath will measure up considerably in ey. 
cess of those for the corresponding period in 
1925. Supplies have been arriving in cargo jot, 
West Coast shingles continue to sell well, with 
most yards fairly well stocked. Prices in Shingles 
and lath are unchanged from last week, 


BUFFALO, N. Y., June 28.—Retailers are no 
moving many shingles at present and go pur- 
chases in the near future will probably be made 
quite conservatively. Prices are a little stronger 
British Columbia XXXXX are $5.26; Washing. 
tons, $4.96; extra clears, $4.26; stars, $3.71. Lath 
are quiet and unchanged in price. 

BOSTON, MASS., June 28.—Sales of shingles 
have been comparatively few in New England 
territory this month, and individual orders haye 
averaged rather light. White cedars are steady 
at $4.75 for extras and $4.25 for clears. British 
Columbia XXXXX are offered at $5.36, rail ship. 
ment. Eastern spruce lath prices are: 11-inch, 
$7@7.25; 1%-inch, $8@8.25. Western hemlock 
lath, 15-inch, are offered at $6, ship’s tackle, 


INDIANAPOLIS, IND., June 29.—Cedar ship- 
gles are available here far in excess of the 
demand with the result that prices are weak. 
There are indications, that rural demand wil 
improve before the middle of July, when spring 
crops are harvested. Stocks in most rural yards 
are low. Lath demand is poor. Stocks generally 
are adequate, and concessions are being made 
in prices. 

HOUSTON, TEX., June 29.—Lath are weaker 
than usual at present, with No. 1 $4.75 and No, 2, 
$4. Shingles are quiet at the same prices pre- 
vailing last week. 


NEW ORLEANS, LA., June 28.—Cypress shin- 
gle demand is rated fair only, curtailed produc- 
tion keeping down stocks, with prices un 
changed. Cypress lath continue to move in good 
volume in mixed cars at prices unchanged and 
well held. 


LOS ANGELES, CALIF., June 26.—Although 
prices continue weak, the shingle demand has 
shown improvement as retailers’ stocks are low. 
The lath trade is picking up. 


MAHOGANY 


BOSTON, MASS., June 28.—Concessions given 
by local mahogany sellers to meet outside com- 
petition have stimulated interest of buyers. Some 
nice orders have been booked during the last 
few weeks and current inquiries are very satis- 
factory. Business coming from ship-building in- 
terests is particularly gratifying, while chair and 
furniture factories, and piano, talking machine 
and radio manufacturers are doing comparatively 
little buying. The building finish trade is good. 
Prices are steady. 





NEW YORK, June 28.—Industrial demand for 
mahogany of the finest grades is good and some 
substantial purchases have been reported of 
late. Distributers’ stocks are heavy and most 
manufacturers are operating to capacity. 


BOXBOARDS 


BOSTON, MASS., June 28.—Boxboard distribu- 
ters have booked a fair June business and have 
inquiries which promise a fairly satisfactory 
trade during the next few weeks. Some New 
England industries normally consuming sub- 
stantial quantities of boxing and crating stock 
are running on part time, but there are others 
operating on full schedule. Boxboard producers 
are restricting output. Good round edge pine 
boxboards, inch, have been selling lately # 


$26@29. 
CLAPBOARDS 


BOSTON, MASS., June 28.—Clapboards sell 
moderately well. Retailers are not placing many 
large orders, but there are numerous takings of 
small lots, and the stock is moving steadily into 
consumption by house builders. Offerings of 
eastern spruce and white pine are light and 
prices are firm. The bulk of current business 
is in clapboards from the Coast. Quotations: 
Eastern spruce clapboards, a thousand pieces, 
4-foot, 6-inch, extras, $120; clears, $115; second 
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clears, $110; 5%-inch, $5 less. West Coast clap- 
poards, 2 thousand square feet, clears, redwood, 
s28; red clear, $30; California pine and western 


gpruce, $40. 


SOUTHERN PINE 


CHICAGO, June 30.—The volume of southern 
pine business in Chicago territory remains about 
the same. The city yards are moving good 
quantities of lumber, but are keeping their stocks 
at a minimum and are ordering as sparingly as 

ssible. No. 1 dimension is in good demand 
and mills report somewhat broken stocks in this 
item. Prices have shown no further weakening 
tendencies the last week, 


NEW ORLEANS, LA., June 28.—Mill reports 

indicate moderate de cline in sales, production 
and shipments for the week. Shipments led, 
with production second and orders third. By 
jcal reports, timbers continue in strong re- 
quest and uppers are relatively inactive. Some 
dimension items are in scant supply at the mills, 
and in good call, but other items in good supply 
are not so strongly placed. There is a better 
call for flooring. Railroad material is not mov- 
ing so well as a few weeks ago. Prices are being 
maintained at the approximate level of the pre- 
ceding week. 





ST. LOUIS, MO., June 28.—Most southern pine 
orders call for mixed cars and specify prompt 
shipment. The demand has been largely for 
9-inch stock, although there was a slight in- 
erease in orders for 1-inch. Prices on the upper 
grades of flooring, finish, siding etc., are still 
weak; and inquiries are comparatively few. 
Prices on lower grade stock are stronger. No. 
3 common has shown some weakness, and in- 
quiries are comparatively few. There was a 
decided increase in demand and a strengthening 
in price of 2x10- and 2x12-inch No. 1 common. 
These two items, especially in 16-foot lengths, 
are the strongest items on the list. The transit 
list is below normal. Cars containing a good 
percentage of 16-, 18- and 20-foot lengths move 
better than short length stock. 


KANSAS CITY, MO., June 29.—There is a 
strong demand for southern pine in Texas and 
other southern States, but outside of that terri- 
tory trade is dull and prices are weak. Country 
yards are keeping in touch with the market, but 
are not yet ready to place fall requirements. 
The eastern territory is slow and spotty. 

INDIANAPOLIS, IND., June 29.—Southern 
pine demand has dropped off. Most of the farm- 
ers in the southern half of the State have com- 
pleted their wheat cutting and thrashing has 
begun. There is not much local building and 
little is expected until fall. However, indications 
for fall are good, with some large projects in 
sight. 


CINCINNATI, OHIO, June 29.—Southern pine 
orders the last week have been running a little 
heavier. Prices are somewhat uncertain, upper 
grades showing weakness while lower grades are 
comparatively firm. There are less transit cars 
in the market. 


NEW YORK, June 28.—There was a marked 
improvement in demand during the last week 
and prices stiffened as a result. tetailers are 
buying carefully, but seem less hesitant about 
ane replacements. Timbers sell well and are 
rm, 


BOSTON, MASS., June 28.—Wholesale compe- 
tition is keen and demand is quiet. Prices show 
an easy tone. Some sellers are offering conces- 
sions on longleaf flooring, partition and other 
Specialties. Highest prices reported obtained 
here lately are: 1x4-inch flooring, B&better 
rift, $88; C rift, $77; B&better flat, $61; B&better 
partition, 11/16-inch, $60. 


BUFFALO, N. Y., June 28.—The southern pine 
mills are making an effort to get higher prices, 
but it is difficult to obtain any advances in this 
territory. It is noticeable that no real weakness 
Prevails anywhere in the list. Orders are in fair 
— although retail trade is confined to small 
ots, 


HOUSTON, TEX., June 29.—Some of the larger 
Houston lumber concerns report a better demand 
for the upper grades of southern pine and the 
usual amount of sales of the lower grades. The 
chief demand at present is for assorted yard 
Stocks in mixed cars. Two particularly strong 
items are 1x6-inch No. 2 S2S&CM and longleaf 
No. 3. Railroads and industrial stocks are quiet. 
Export business has improved slightly. 











CRAIG MOUNTAIN 
P SAN 





QUALITY — 

















& sHop AND 
FACTORY 


The Ideal Lumber | °"* 





MOULDINGS 
for Factory Use FINISH 
CASE 
; , : ‘ BASE 
Craig Mountain Quality Pondosa Pine is CEILING 
soft, workable, light and white. It machines SIDING 
easily and stays put. Here, then, is lumber FLOORING 
-conomical for the factory man to use and of DEERE 
economical fo e factory man to use ) BOARDS 
quality to give satisfaction in his products. 
‘SALES 
Craig Mountain Quality Pondosa Pine pro- REPRESENTATIVES: 
PR J. C. LACKEY, 
duces clear cuttings in width and length to 5832 McGee St., 


meet practically all shop and factory needs. 


Kansas City, Mo. 
G. §. PATTERSON, 


Tell us what you use lumber for and let us tell Oconomowoc, Wis. 
, thether Crai 4] alitv wi 2E R. D. HUNTING 
you whether Craig Mountain Quality will meet R: REBER CO. 


your needs. 


American Trust Bldg., 
Cedar Rapids, lowa. 
COLORADO CONTI- 
NENTAL LBR. CO., 

Chamber of Com- 


Craig Mountain Lumber Co. merce Bld¢., 


WINCHESTER, IDAHO 


Denver, Colo. 


ALEX W.STEWART, 
931 Lumber Ex. Bldg., 











E. H. VAN OSTRAND, Pres. W. C. GEDDES, Vice Pres. & Gen. Mgr. R Minneapolis. Minn. 
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Capacity 100,000, Daily 


Timbers, Dimension, Boards, Shed Stocks 
Crating, Boxes 


Quick Shipments in Straight or Mixed Cars 


If You Buy 
Where You Get 
the Most Value 


you will be interested in 
our offerings in timbers, 
dimension, boards, shed 
stock, crating, boxes. 


Write us before you 
place orders elsewhere. 


H. D. Foote Lumber Co., Inc. 
Alexandria, La. 
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Eleven Months Exports and Imports from 64,000,000 to 45,000,000 feet; to Cuba from 
WASHINGTON, D. C., June 29.—United States ex- oe nay sag be ag pay and to the River 
ports of wood and wood manufactures, including A sock Saaes oa. hey ps ees _— — 
furniture, for the eleven months ended May 31 . a har tks go teaser i 
1926, were valued in round numbers at $132,000,- paves — _ —_ > Tat pele Gees. ieee 
000, a gain. of $4,000,000 over exports for the same vaaties - can i Fr oe Cant boggy a 
period ended May 31, last year. ] fev re : le tin pee “ n oa de ving 
Total imports over this period of the came and a few other destinations, showed increases. 
classes were valued at $96,500,000, an increase of Douglas fir lumber exports to the United King- 
$5,000,000 over the imports for the earlier period. dom fell from 27,000,000 to 23,000,000 feet, and to 
The current fiscal year’s trade in wood and its man- British South Africa from 10,000,000 to 4,000,000 
ufactures therefore shows a gain of approximately feet. Other principal markets for Douglas fir took 
3 percent in exports and 6 percent in imports over increased amounts this year, the most notable being 
a year ago. the gain of from 76,000,000 to 118,000,000 feet for 
Exports of sawmill products were $90,000,000 China; of 124,000,000 to 157,000,000 feet for 
this year, compared with $88,500,000 a year ago, Japan; 80,000,000 to 97,000,000 feet for Austra- 
or about 2 percent. Imports of the same products lia, and of from 9,000,000 to 26,000,000 feet to 
increased from $66,500,000 a year ago to $71,100,- CUba. Destinations of timber exports are not yet 


000, or about 7 percent. available for the eleven months period. 
Southern pine lumber exports for the eleven Hemlock lumber exports rose from 120,129,000 
months ended May 31 last had a value of $25,658,- feet last year to 136,629,000 feet for the eleven 


617 for 563,962,000 feet. Last year’s exports were months this year. Redwood lumber exports to- 
higher, $28,067,809 for 675,170,000 feet. Douglas  taled 29,364,000 feet and 51,446,000 feet, a 75 per- 
fir lumber gained in export in about the same ratio cent increase for the later period. 

as the decline in southern pine as regards quanti- Spruce lumber shipments fell off from 28,489,000 
ties, the total rising from 513,074,000 feet, valued feet to 24,932,000 feet, and white western and 
at $11,692,704, last year to 629,905,000 feet, sugar pine combined from 36,683,000 feet to 31,- 
valued at $13,948,407, this year, for the eleven 269,000 feet. Cypress shipments were also less, 
months. Average export values per thousand feet 9,054,000 feet in the 1925 period to 6,821,000 feet 


for all grades of lumber were: For the period end- in the 1926 period. Miscellaneous softwood lum- 
ing with May this year—rough lumber—Douglas ber shipments of unspecified varieties rose from 
fir, $21.75; southern pine, $46; dressed lumber— 20,141,000 feet to 41,526,000 feet for the first and 


Douglas fir, $31; southern pine, $42.75. Average second of the two respective periods of eleven 
values for the eleven months ending May, 1925, months, and small softwood dimension stock ex- 
were—rough lumber—Douglas fir, $22; southern ports for the five months beginning Jan. 1, 1926, 
pine, $41.60; dressed lumber—Douglas fir, $35.50; have totaled 6,763,000 feet. 
southern pine, $41. In the sawed timber class Douglas fir, exports 
Southern pine sawed timber exports fell off 20 of which were 321,930,000 feet during the first pe- 
percent in quantity and very slightly less in value, riod and 385,985,000 feet during the second, showed 
the average export value per thousand feet remain- the only increase of importance. Southern pine 
ing practically stationary at $39.50. Douglas fir fell from 161,132,000 to 127,652,000 feet, exclud- 
sawed timber exports rose 20 percent in quantity ing small shipments of creosoted timber; cedar 
and 17 percent in value, average export values fell from 31,979,000 to 29,587,000 feet, and other 
being $21.50 last year and $21 this year, approxi- sawed softwood timber, including all species except 
mately, for the respective periods. Douglas fir, southern pine and cedar, showed in- 
Southern pine lumber exports to Mexico fell off creased exports of about 3,000,000 feet only, or 



















3 Ross Carriers 
Stevedore Lumber 


Western manufacturers of lumber, long 
joist and timbers have found Ross Electric 
and Gasoline Carriers greatly reduce their 
handling costs and improve their service. 

The Reinhart Lumber and Planing Mill 
Company, ‘San Francisco, Cal., are using 3 
Ross Carriers to handle their lumber and 


millwork. They state in a letter opposite 
that they are 


Saving 24% of Cost 


Other lumber manufacturers report 
daily savings of from $39 to $45 per 
Carrier. At the same time they require 
fewer men, horses and lumber buggies. 


Ross Electric or Gasoline Carriers will 
do as much for you. Write today for 
complete data on these big money 
savers. 








The Ross Carrier Co. MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - - - Seattle 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, : : Michigan 546 Maison Blanche Annex, New Orleans, La. 





sea, 
from 20,244,000 feet in the earlier period to 99. 
439,000 feet in the later. " 

Hardwood lumber exports showed a slight in. 
crease over those for last year’s period. Tota), 
were 313,472,000 feet, valued at $22,587,489, eon. 
pared with 325,998,000 feet, valued at $23,007,593 
for the export up to the end of May, 1926, Oak 
comprised over half the quantity and nearly hay 
the value in each period—159,797,000 feet at $19. 
739,227 last year to 166,846,000 feet at $10,978 49; 
this year. Gum exports increased from 47,098 999 
feet to 51,144,000 feet; poplar from 26,112,000 t 
29,415,000 feet; mahogany from 15,501,000 to 
18,940,000 feet. Ash exports declined from 2. 
354,000 to 19,896,000 feet, and walnut from 9,951. 
000 to 8,682,000 feet. Hardwood sawn timber ey. 
ports, already small, decreased appreciably, oa, 
about one-third, all other kinds about two-thirds 
in quantity, while hardwood log and hewn exports 
were nearly half smaller, decreasing from 23,006. 
000 feet, valued at $1,546,000, in the eleye 
months 1925, to 13,710,000 feet, valued at 
$823,000, in the eleven months ended May 31 last. 


Italian Duty on Building Material 

WASHINGTON, D. C., June 28.—The Italian duty 
on machinery and materials for new construction 
has been reimposed by a decree law of April 3. 
according to a report from Commercial Attaché 
MacLean, Rome. Where permits were received 
prior to the new decree no duty will be collected, 
In the case of material entered duty free, however, 
it is stipulated that it must enter into construction 
within six months or will be required to pay the 
full duty. The exemption on machinery and ma- 
terials for construction was originally granted 
in 1916 for five years and was later extended with 
a view to aiding building construction as an 
after-war measure. 


Bremen Lumber Situation 


WASHINGTON, D. C., July 1.—Consul L. E. Reed 
reports from Bremen, Germany, that local im- 
porters, in discussing the general situation on the 
lumber market there during the first quarter of 
this year agreed that the market had profited only 
slightly by the generally improved conditions in the 
building trade. The optimism displayed at the be- 
ginning of the year had gradually disappeared and 
prospects were not considered to be very favorable. 
Prices for Russian and Polish lumber have been 
steadily declining for several months. Local im- 
porters do not think Russian lumber exports this 
year will exceed those of 1925. 


South African Home Building Loans 

WASHINGTON, D. C., July 1.—Steady progress 
has been made in home building construction in 
South Africa under the Union Housing Act of 
1920, according to a report from Assistant Trade 
Commissioner W. Kilcoin, Johannesburg. The re- 
port of the central housing board shows that loans 
totaling £350,456 and calling for the erection of 
810 houses were approved during 1925. From the 
date the law became effective until Dec. 31, last, 
the sums allotted to various local authorities 
totaled £2,534,726. Of this amount the detailed 
applications approved included the construction of 
1,915 houses for Europeans at a cost of £1,811,009 
and 290 houses for non-Europeans at a cost of 
£348,020. 


Chihuahua Lumber Demand Slow 


WASHINGTON, D. C., July 1.—Consul Thomas 
McEnelly reports to the Department of Commerce 
from Chihuahua, Mexico, that the lumber industry 
of that Mexican State remained inactive during 
1925, due chiefly to the lack of construction work 
and to the fact that most of the timber in the 
immediate vicinity of the sawmills has been cut. 
The lumber companies refuse to move their mills 
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under present market conditions. No statistics are 
available on such production as occurred in 1925. 
Timber cut was used principally for railroad ties 
and firewood. The scarcity of firewood in the city 
of Chihuahua last winter indicates that not much 
was cut for that purpose. 


Venezuelan Imports and Exports 


WASHINGTON, D. C., June 28.—The satisfactory 
economic condition which was prevalent in Vene 
zuela during 1925 has continued through the early 
months of this year, according to M. J. Meehat, 
Latin American division, Department of Commerce. 
The favorable economic situation is reflected in 
imports and exports exchanged by the United States 
and Venezuela. For the ten months ending with 
April this year United States exports to Venezuela 
were valued at $26,457,639, an increase of $9,770, 
121, or 58 percent over those for the same peri 
a year ago, when the value was $16,687,718. Im 
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aE 
orts from Venezuela for the 10-month period this 
Mar were $18,131,028, compared with $14,841,899 


a year ago. 


British Strike Curtails Finnish Trade 


WasHINGTON, D. C., July 1.—Emil A. Kekich, 
assistant trade commissioner at Helsingfors, re- 
ports that the strike in Bngland has had its effect 
on the lumber market to the disadvantage of Fin- 
nish exporters. Selling has been very slow re- 
cently, and the outlook hesitant. There is some 
feeling that another meeting of the exporters will 
ye necessary to decide policy. 


Brazilian Forestry Appropriation 


WASHINGTON, D. C., July 1.—The Brazilian Gov- 
ernment is not going very heavily into forestry 
matters for the present, judging from the fact 
that the first credit authorized for this purpose, 
dated April 14, 1926, provides only approximately 
992,000 for the work of the national forestry serv- 
ie, The service was authorized by the Brazilian 
Congress Dec. 28, 1921, and its organization was 
rdered by presidential decree Sept. 16, 1925. 


Mexican Lumber Imports 


WASHINGTON, D. C., July 1.—Official Mexican 
figures of imports for 1925, received by the Depart- 
ment of Commerce from Assistant Trade Commis- 
sioner Warren Ullrich, show that lumber imports 
into that country last year had a total value of 
9.297,165 pesos, of which 9,181,029 pesos, or 98.75 
percent, came from the United States. The total 
value of lumber imports last year was slightly 
less than in 1924, while the American proportion 
was slightly greater. 


Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 


1,587,711. Collapsible crate. Cornell and Oscar A. 
Flagstad, Minneapolis, Minn. 


1,587,734. Woodworking machine. Swen O, and Eze- 
kiel Jacobs, Sugar, Utah. 


1,587,781. Crate. Oscar A. Lane and Duke Guice, 
Greenville, Ala. 

1,587,809. Shipping container binder. Tom R. Walker, 
Alexandria, La., assignor to Walker Patents Co., same 
= 

587,827. Process for the manufacture of wood sub- 
aia Rudolf Greudenberg, Vienna, Austria. 
— Saw jointer. Peter N. Latuff, St. Paul, 
inn. 

1,588,056. Method of manufacturing composite lum- 
ter. Byrd C. Rockwell, Camden, Ark. 

1,588,121. Binder board (for shingle bundles). John 
P, Markert, Brooklyn, 

1,588,283. Gage for ain teeth (of saws). Henry 
W. Wallace, Monroe, Ore. 

1,588,345. Stave machine. William H. Brown, Win- 
chendon, Mass., assignor to Brown Package Co., same 
piace. ° 

1,588,443. Doweling machine. Joseph Burger, Rich- 
mond Hill, N. Y. 

1,588,616. Portable power wood sawing apparatus. 
Charles O. Rogers, Atlantic, Mass., assignor to Charles 
J. Jager Co., Boston, Mass. 

1,588,892. Motor operated drag saw. George & Wil- 
liam Humiston, Reedsport, Ore. 


1,588,949. Means for moving and storing lumber. 
Robert Z. Drake, Omaha, Neb. 


1,588,950. Lumber unloading mechanism for season- 
ing houses. Robert Z. Drake, Omaha, Neb. 


1,588,969. Sawing outfit. Andrew J. Lemmer, Roll- 

ing Stone, Minn, 

1,589,276. Gage for cut-off saw benches. Frederick 
Weeks, Akron, Ohio. 

_1,589,720. Planing machine. John H. Scheibeler, 

Nebraska City, Neb. 

1,589,799. Saw. Edward Foster, Jamaica, N. Y., 

assignor to R. Hoe & Co., New York, N. Y. 


1,589,970. Saw guard. Emerald E. Jones, Chicago. 


1,590,105. Sawmill machinery. Frederick E. Martin, 
feed, Calif., assignor to Martin Air Dog Co., San 
Paci, Calif. 

1,590,106. Mechanism for operating hook dogs for 
Stwmill carriages. Frederick E. Martin, Weed, Calif., 
— to Martin Air Dog Co., San Francisco, Calif. 


b 1,590,107. Mechanism for controlling movement of 

nok dogs for sawmill carriages. Frederick E. Martin, 

b — — assignor to Martin Air Dog Co., San Fran- 
CO ali 


1,590,108. Link-dog for sawmill carriages. Frederick 


Martin, Weed, Calif., assignor to Martin Air Dog 
» Ban Francisco, Calif. 


1,500,109. Means for operating adjunctive device on 
sawmill carriages. Frederick E. Martin, Weed, Calif., 
‘ssignor to Martin Air Dog Co., San Francisco, Calif. 


jot?00,110. Hook dog for sawmill carriages. Freder- 
ik E. Martin, Weed, Calif., assignor to Martin Air 
” Co., San Francisco, Calif. 


Co 
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Seven Moore Dry Kilns. at Plant of Grays Harbor 
Commercial Co., Cosmopolis, Wash. 


Western “Making Good” on 
Lumber the West Coast 


Dried in Several of the largest Western lumber 
manufacturers are using Moore Moist Air 
MOORE Dry Kilns. Like the Grays Harbor Com- 
Dry Kilns mercial Co., Cosmopolis, Wash., they have 
found Moore’s scientific process of season- 
Pleases ing is unexcelled—and, best of all, it’s al- 


Builders ways dependable. 


Write today for catalog and list of other 
satisfied users. There’s no obligation. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. “~ 2Fally Equipped Pao. “ North Portland, Ore. 
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KILMOTH” CigsET LIN 






en Make ‘ae More Saleable 


Closet Lining in L.C.L. —not alone new ones, but also old houses— by encouraging 


—— — owners to line all clothes closets with 


ab ” e ° 
“ TY” KILMOTH” Cedar Closet Lining 
QUALI This stock comes in 3/8x2, 2% and 31% inch widths. It is 
Oak Flooring genuine Tenn. Aromatic Red Cedar— the most vermin-proof 
wood known. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 











F s 
Garland fisnwres Wagons and Trailers 


FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 

Also Also 
Four Wheel eee E 
Log Wagons 

and Self 
Loading 
Skidders 


oWute tr, The Only Eight Wheel Trailer = 4%. | 


Recommended by Tractor Manufacturers. | 


| Garland Wagon Co., New Orleans, La., U. S.A. 
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Modulating Valve of New Design 


A patented valve, possessing several new fea- 
tures, is announced by Jenkins Bros., of New York 
City, this latest product being known as the 
“Jenkins Fig. 700 Modulating Valve,” which is 
a modulating radiator valve of a new and unique 
design for one- or two-pipe low pressure steam, 
vapor and vacuum systems. It is a valve with 
the disc and seat in a vertical plane, which the 
manufacturer states is a new feature with several 
particular advantages. This construction prevents 
foreign matter, such as scale and core sand which 
falls from sections of cast-iron radiators, from 
lodging on the seat and hindering tight closing 
of the valve. 

Steam enters at top of the seat and condensa 
tion drains out of the bottom of the seat, which 
is an advantage when the valve is used on a one 
pipe low pressure system, because the flow of 
steam into the radiator is not retarded by the re- 
turning condensation. This design also eliminates 
gurgling, water-hammer and shock. The vacuum 
under the dise holder has a tendency to draw the 


dise to the seat. <A spring holds a Jenkins com- 
position disc against the seat, and seating and 
tightness do not depend on a threaded spindle. 


The spindle is provided with a cam on the lower 
end, the action of which opens or closes the valve. 
It can be turned only one-half revolution, the cam 
striking flats which cause a positive stop in the 
open or closed positions corresponding with “on” 
and “off’’ on the indicator dial. Leakage around 
the spindle is prevented by use of a Jenkins com- 





Sectional view of Jenkins Fig. 700 mod- 
ulating radiator valve 


position ring compressed by a bronze spring, both 
of which are held securely in position by a bronze 
cap which screws over the top of the body. Tem 
perature around the spindle is constant and the 
packing ring is not subjected to expansion and con 
traction. 


The inlet end of the body, the union nut, and the 
dise holder guide or cap are provided with beads or 
ribs, in place of the customary hexagon. These 
‘beads conform very closely to the grip of the pipe 
wrench and prevent marring or cutting, which is 


difficult to avoid when installing a valve with 
hexagons. The handle is made of red Bakelite, 
which is not affected by heat or temperature 


changes, and will not crack or chip. The valve is 


made of high grade bronze, rough body, nickel 
plated all over, with polished and nickel-plated 


indicator cap. It is furnished in %-inch size, and 
the center to end dimension conforms to the recom 
mendations of the Heating & Piping Contractors’ 
National Association and the Manufacturers’ 
Standardization Society. 


(Sa aeaeaaeaeaaans 


Orton Convertible Crane Bulletin 


Orton convertible flexible tread cranes, models 
“T” and “BH,” with attachments, are described and 
illustrated in a 24-page, 11x8%44nch, bulletin No. 
41, recently issued by the Ortom Crane & Shovel 
Co., of Chicago. Among the uses for this equip- 
ment enumerated in the bulletin are for handling 
poles, lumber, ties ete., unloading cars, stacking 
and placing heavy timbers, loading trucks, wagons 
ete. For work in the timber district a short heavy 
bunching boom is furnished, and because of the 
crane’s mobility it is more efficient than the make- 
shift derrick previously used. 


Models ‘IT’? 9h" Orton convertible cranes 
are also employed fo advantage in road building; 
in erecting bridges and structures; road and street 
grading: jobs ; sewer, water and drainage work ; for 
handling coal, ashes and cinders in manufacturing 
industries ; erecting stills for oil refining; handling 
scrap iron and steel, and various other purposes. 

















Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 
Eight words of ordinary length make one 
line. Count in signature. 
Heading counts as two lines. 
No display except the heading can be ad- 
mitted. 
temittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























FOR SALE—SUMMER HOME 





Splendid location in Southern Michigan. New, modern, 
has all conveniences. A little over two hours’ ride 
from Chicago. 
Address “F. 119," eare American Lumberman. 
WE WILL BUY 
YOUR 
SHAVINGS AND SAWDUST 
All or part of your suppy if 
sutisfactory. Mail sample and 
write for particulars today. 
FRANK MILLER & SONS, 
3611 Auburn Avenue, Chicago, 


Illinois. 





HARDWOOD SALES MANAGER WANTED 
By old established, Eastern manufacturer and whole. 
saler of hardwood lumber. 


Must be temperate, nuru worker and thoroughly ae. 
quainted with Southern Appalachian and Northern Pro- 
duction and Eastern distribution. 
Must be live wire, and able to make money and produce 
results from the start. 
WARREN ROSS LUMBER COMPANY, 
Jamestown, N. y. 


ee, 


WANTED—MILLWORK BILLER. 


Must be thoroughly experienced in all branches of mij). 
work and a capable executive. Prefer a man between 
35 and 40 who has had at least 15 years of experience 
in millwork. Give full particulars in first letter, Stating 
references and salary expected. DO NOT REPLY Uy. 
LESS YOU KNOW MILLWORK. 


Address “F. 117,’ care American Lumberman. 








EXPERT FOREMAN OR 

Factory superintendent of good education, capable of 
organizing and training men in modern high speed pro- 
duction window and door frame department. This posi- 
tion is offered by old established company, large mod- 
ern plant located in beautiful western city. In writ- 
ing please give references. 

Address “F. 116,’’ care American Lumberman. 


WANTED—MAN EXPERIENCED 
In Lumber and millwork for work along association 





lines. Man must be able to think for himself and pro- 
duce results. References required. 
Address “F. 123,’’ care American Lumberman. 





WANTED YOUNG LADY STENOGRAPHER 
Chicago lumber office in loop. Must have lumber expe- 
rience, be steady and reliable. State experience, refer- 
ences and salary expected. 

Address “F. 120,’’ care American Lumberman. 


STENOGRAPHER 
With previous experience in lumber business, 
how much experience have had. 
Address “F. 104,’’ care American Lumberman. 


WANTED—OAK LUMBER INSPECTOR 
For oak flooring plant. Must be thoroughly familiar 
with National Hardwood Lumber Association rules. 
State experience and salary expected. 
SOUTHERN HARDWOOD FLOORING COMPANY, 
Burlington, N. C. 


WANTED—GRADER 
For oak flooring plant. State experience and salary 
wanted. 


Address “DPD. 131,’’ care American Lumberman. 


YARD MANAGER IN LOS ANGELES 
Capable of taking entire charge. Must be exceptionally 
good salesman, able to build up and hold business 
against strongest competition. In first letter state ful} 
particulars, salary asked and give references. 

Address “W. 4,’" care American Lumberman. 





State 

















MAKE YOUR BOILERS STEAM 
THEIR FULL CAPACITY 
turns any kind of fuel, works on any kind of grate 
bars; blue prints showing how for $15, cost about $10 
to install; takes the place of force draft and a hollow 





blast grate. Results guaranteed or money refunded. 

J. G. GRANBERY, 108 N, Fremont St., Tampa, Fla. 
ARE YOU WANTING SECOND HAND 

Machinery, engines, boilers, locomotives, cars, rail or 


anything used in the manufacture of lumber? You can 
get what you want by advertising in the wanted columns 
of the AMERICAN LUMBERMAN. 

















WANTED—SAW FILER 


Capable of taking care of band resaw working in cot- 


tonwood and tupelo; must also be capable of taking 
care of machinery, motors, planers, ete., in box fac- 
tory. Good pay for the right man. Must have expe- 


rience and be competent. 


WEBSTER BROS. MFG. CO., Jackson. Miss. 
WANTED: COMBINATION SAW FILER AND 


Mechanic to take full charge of filing and mechanical 
work in small box factory. Must be able to file band 
saws for cottonwood and make general repairs. Satis- 
factory wages guaranteed, 

WEBSTER BROS. MFG. CO., Jackson, Miss. 














WANTED—BOOKKEEPER. 





Chicago retail yard. North side resident. Must have 
retail lumber yard experience. Must assist with col- 
lections. Give full details first letter. 
Address “F. 110,"’ care American Lumberman. 
LUMBER INSPECTOR 
With thorough knowledge of National hardwood rules, 


Northern Michigan. 
Address “F. 106,’’ care American Lumberman. 
WANTED—SOLICITOR 
Familiar with lumber and millwork and able to figure 

es‘imates, 25 miles from Chicago. 
Address “F. 127,”’ care American Lumberman. 














WANTED: 
Lumber salesman between 25 and 35 years old who knows 
the Chicago trade and is experienced in walnut and 
mahogany. Exceptional chance for young man who 
wants to get interested in growing business. 
Address “F. 103,’’ care American Lumberman. 


WANTED LIVE YOUNG SALESMAN 
For Michigan territory. Must be acquainted with Pa- 
cific Coast and Inland Empire products. This is a splen- 
did opportunity for a hustler who can furnish his owD 
ear. -Give full particulars in answering. 
Address “F. 121,"’ care American Lumberman. 








WANTED—FOREMAN 
To take charge of large mill yard in Northern Wiscon- 
sin. One competent to look after shipping. Must be 
good inspector. Permanent position for the right man. 
State age and give references. 
Address ““E. 116,’"’ care American Lumberman. 
ESTIMATOR WANTED: 


Experienced in surveying plans and figuring. Give full 
particulars and state salary desired first letter. Wis- 


consin city. 
“E. 121,”" care American Lumberman. 


Address 
WANTED—YOUNG MAN 
Sober and reliable, familiar with lumber and millwork 
business for yard man. One who is capable of han- 











dling men. State experience, and salary wanted, and 
send references. 
ddress “D. 129,’ care American Lumberman. 


LIVE WIRE SALESMAN WANTED 
By old established sash and door jobbing house. 
ern territory. Good opportunity for right man. 
age and experience. Replies strictly confidential. 
Address “E. 104,’’ care American Lumberman. 


WANTED: 
Experienced sash and door salesman for Lower Michi- 
gan territory, by Wisconsin producer. State fully quali- 
fications and salary expected first letter. 
Address “E, 119,’’ care American Lumberman. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab 
lished, highest rating, wants reliable representatives. 
High-class references required and given. Exclusive 
territory. 
Address 


East- 
State 











*““R. 23,’’ care American Lumberman. 
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